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‘There is a tide in the affairs of men which, taken 
at the flood, leads on to fortune.’? On the advent of 
my election to the position of Snark of the Universe 
there was a question of the survival of the Order of 
Hoo-Hoo—at least that was the opinion held by a great 
number of people. The Order: of Hoo-Hoo had lived 
for a period of twenty-five years and during that time 
had done some wonderful constructive work for the lum- 
ber business. It was so closely identified with organi- 
zation movements that, it seemed to me, every lumberman 
in the country owed it allegiance. Hoo-Hoo was that 
Order which introduced the fraternal spirit into the lum- 
ber business and, by developing warm friendships as the 
years rolled on, materially assisted in the formation of 
business associations which today are dominating factors 
in the lumber business. 

Looking back to the time when Hoo-Hoo was organ- 
ized, we found that the South, for instance, as far as 


_ lumber was concerned, was in the developing stage. 


There was not much else but hard work for lumbermen 
who operated sawmills. It meant keeping at business 
with a persistence from sunrise to sunset. The conveni- 
ence of railroad travel and the possibilities of getting 
together were not so available then as they are now, but, 
even if they were, we find that sessions of the get- 
together business or association meetings are short and 
the deliberations are generally confined to business mat- 
ters, with little or no thought for development of 
the social or fraternal side. The Order of Hoo-Hoo was 
able to create those warm friendships which can only be 
brought about by close association. Its active influence 
is needed today as much as ever before. 

It was unfortunate that there should have been dis- 
sension in Hoo-Hoo some years back, which took away 
from the Order, to a certain degree, the support of those 
strong characters who had helped to make it a success. 
We have witnessed a coming back of old members dur- 
ing the last year—a latent strength that is now again 
active, because we have cut out politics in the adminis- 
tration, horseplay at concatenations has been dispensed 
with, and apathy in the executive work has given place 
to energy. 

I figured that we were on the eve of great changes in 
the lumber business. The isolation of the various 
branches of the trade had been hurtful to lumber inter- 
ests. The millmen had their organization; the whole- 
salers had theirs; the retailers were organized, but there 
was a lack of cohesion between these various branches of 
the business which should be ‘closely linked together. 

or many years past we had seen lumber getting a set- 
back. The cause was apparent—lack of codperation, 
and we all know we can be stronger commercially by be- 
ing stronger fraternally. The membership to Hoo-Hoo 
18 not limited to your eligibility in a sawmill, wholesale 
or retail lumber association. The entire lumber trade, 
a8 a business, is found only in Hoo-Hoo, the ideal asso- 
ciation for lumbermen. 

Having been identified with the lumber business all 
my life, and having seen the trend of these conditions, 
I well knew that what had resulted in successful codpera- 
tion had always been brought about by furthering the 
fraternal spirit. It is only in exchange of thought when 
men intermingle that character is developed, friendships 
are made, and the good qualities in men brought out 
thru intercourse. I conceived the idea that there was a 
good chance thru a fraternal Order to strengthen lumber 
by bringing together, fraternally, the men commercially 


identifie! with the various ramifications and departments 
of the lumber business. The results prove that I was 
not wrove in my conclusions. During the past year you 
have see. many mill organizations inviting, in a social 
Way, yet for business purposes, the retail men to visit 
their plents and diseuss the ‘‘whys’’ and ‘‘wherefores’’ 
of Tum : coming back to its own. These meetings 
having ought together the leaders of the businesses, 
then why not get the rank and file to the guns? Hoo- 
Hoo ena: ies lumbermen to become acquainted; Hoo-Hoo, 
Tevampc:! upon modern constructive lines, could use its 
force to good avail. It needed, however, the support of 
_ ot ‘ec lumber business whose names were a guaranty 
or posicive results. It thus became necessary to bring 
back tha: foree which was lying dormant, awaiting the 
call. It meant, first of all, restoration of confidence, 

I found upon investigation that the bylaws, the ritual 
“in aud all that went to make up this great Order, 
ad been so thoroly thought out by past leaders that 
there wo: no need of ereating anything new. The re- 
eg ot the Order could best be accomplished by using 
Ms brilliant work as a foundation. It also came to my 


‘ * Address delivered at the annual meeting of the 
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~ HOO-HOO’S CONDITION AND PROSPECTS RECOUNTED* 


[By Julius Seidel, Snark of the Universe] 


knowledge that our ritual work had been patterned after 
by other organizations, the Jovians for instance, who be- 
came a positive success in the States. That being the 
case, a determined effort had to be made to interest 
former leaders, and, while it took personal soliciting to 
get started, I found to my glee and satisfaction that the 
response was wonderful. There was not a community in 
the land to whom we appealed that did not feel that the 
psychological time had come when Hoo-Hoo could be 
harnessed for the good of the lumber business. There 
are many towns and many cities desirous of having some 
sort of a lumber club, broad enough to take under its 
wing the various lines engaged in the lumber business. 
Hoo-Hoo can do the trick. F 

To all of you who have assisted, by your moral or finan- 
cial support, in keeping up your membership and having 
others reinstated, I express my high appreciation and 





JULIUS SEIDEL, OF ST. LOUIS, MO.; 


Reélected Snark of the Universe of the Concatenated Order 
of Hoo-Hoo 


heartfelt thanks. I bring you at this moment a message 
of results that I know you will be glad to hear. You 
have, by your support, proved conclusively that Hoo-Hoo 
is here to stay. The last year, in my opinion, has been 
one of great achievement. The Order has been run on 
strict business principles; it is now officered by leaders 
of ability in every section of the country, and we have 
run the last year without incurring any debts—in short, 
we have been self-sustaining. At the beginning of my 
administration I determined, and so stated, that there 
would be no calls or assessments—that we would make 
ends meet out of our income and that not one cent would 
be expended unless we were in possession of that cent. I 
made good on my promise. I did not bring you a record 
of expansion in members; that was, of course, impossible, 
but I bring you today a roster of members such as any 
organization of lumbermen would boast of and be proud 
to have on its roll. Past history shows that forced ex- 
pansion was a detriment to Hoo-Hoo and that the organ- 
ization suffered much by it. It is clearly more desirable 
to have a smaller number of members who are aggressive 
and imbued with a purpose than an organization of large 
numbers without an aim. 

You are aware that the Order had a floating debt when 
I entered as Snark: While it was my aim and deter- 
mination to relieve the organization of this inherited in- 
cumbrance, if possible, I believed that my first duty was 
to defend my own work by separating this year’s admin- 
istration from the past, make the year self-sustaining, 
and stand on our record. This we are able to do; in 


fact, we were able to pay the interest on this inherited 
incumbrance and also to pay the back salary, voted as 
an owing obligation. I refused to issue bonds as sug- 
gested at San Francisco, for the reason that we had noth- 
ing to bond but good will. How could anybody be ex- 
pected to buy bonds under such conditions? It meant 
simply a donation to which few of our members would 
respond. Until our debts are paid, we can not incorpo- 
rate, in the opinion of our attorney. Reinstatements 
now are easy. Get back the boys you want and we will 
incorporate before the year is past. 

The year was devoted to constructive work, and I did 
not have more than perhaps six months of time for the 
development of those ideas which I considered para- 
mount and necessary for the Order to maintain itself in 
the future. The time for calling concatenations is de- 
pendent on the seasons. Concatenations are of necessity 
indoor affairs and it is useless to attempt them at un- 
seasonable times. By following up the record in The 
Bulletin, you will find, however, that in some parts of 
the country, the West Coast for instance, there have been 
successful concatenations called right along during the 
summer time. It is clearly apparent, therefore, that 
this year starts with a nucleus formed and wonderful 
possibilities in sight. We have on our books approxi- 
mately 4,000 fully paid up members about whose loyalty 
and continuance there is no question. 

I found upon entering office that our files were incum- 
bered with the names of members who had not paid their 
dues for many years, but were continued on the mailing 
records. It became necessary, therefore, after due de- 
liberation and ample notice given to every one, to learn 
positively who could be relied upon as members. On 
placing the matter before the Supreme Nine, the latter 
decided that such members as had not paid dues for 
1912 and 1913 should be taken off our records, in the 
hope, however, that they would reinstate themselves at a 
later period. There were towns and cities that, owing 
to conditions, had the names of Vicegerents who had 
been inactive. By the use of good business sense, it was 
coneluded that we first revive those jurisdictions which 
showed the largest membership in the Order. This 
proved to be a wonderful momentum in building up. It 
gave us a reference and also gave other jurisdictions a 
chance to repeat like successes. In St. Louis, my home 
town, for instance, there had not been a concatenation 
for some time. I therefore called a caucus of the loyal 
Hoo-Hoo of St. Louis and thoroly thrashed out the situa- 
tion, with the result that a committee was appointed 
upon whose assistance I could absolutely rely. We had 
two very successful concatenations, and it was only the 
approach of the summer season that prevented our hav- 
ing several more. I have often spoken about the fact 
that coneatenations were called upon the impulse of the 
moment—rather contrary to custom in both fraternal 
and commercial organizations. The coming year will see 
the necessity of positively determining the number of 
concatenations to be called in any jurisdiction, and it is 
my opinion that not less than four are necessary to make 
Hoo-Hoo a success. ' 

The new kittens won for Hoo-Hoo during the year 
have not been so many, and for very good reasons. We 
were obliged to secure a foundation by interesting the 
old members first. It was a year of reinstatements. Each 
member won back naturally became a booster. Just now 
the possibilities of our Order are immense. In every 
community there is new talent awaiting to be initiated. 
The applications should be secured in ample time for pro- 
bation. It was the lack of this system which allowed and 
made possible the initiation into Hoo-Hoo of men who 
were not eligible under our bylaws. These memberships 
were short-lived, because the men who held them were 
not identified with the aims and objects of lumber and 
allowed their dues to lapse and discontinued the Order 
after the first year. They thought the Order a joke. I 
recommended that the membership be limited to 9,999 
and a waiting list maintained. 

We have in our Order what is termed the ‘‘Cloister.’’ 
If our Order is to be progressive, why should not all of 
our members take the Cloister degree, and therefore 
make progress in that direction for higher degrees? 
This is a thought that has been promoted for a long time 
by our Past Snark, Tennant, and I recommend its adop- 
tion at this session. I feel positive that the aims of the 
Order will be promoted by such action. 

One of the aggressive things we did in the past year 
and which we paid for out of the dues of the Order was 
the introduction of the insurance feature. When this 
matter was broached to the Supreme Nine and to the 
Past Snarks and Priests of the Cloister, it was acclaimed 
as a great forward movement. The only obstacle in the 


(Concluded on Page 39.) 
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Made in all sizes. 134 and 1% in. thick. 
Solid White Pine Stiles and Rails, Three-Ply Rotary 


Cut 


Stiles and Rails, adapted to receive the modern styles 


of 


GRAIN. Will take any stain or finish. 
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A Weed “Quality” Door 


has always meant more to the exacting dealer even though the design might not be 
so very different from any other door. 


Before the advent of the patent wedge dowel the ‘‘Quality’’ in Weed doors con- 
sisted of careful workmanship and superior material—the finest California White 
Pine. Now the ‘‘Quality’’ covers that distinctive feature—the 


Weed Wedge Dowel 


(Evans’ Patent) 
which you secure in no other door, in addition to the careful workmanship and 
superior material. 


Surely, you will now want to handle Weed ‘‘Quality’’ Doors for in addition to 
possessing all the merit which made them big sellers before, they now have the 
added security of ever coming apart. 


Sold by the leading jobbers in the United States and Canada. If your jobber can’t supply 
you write us direct for full information, list of jobbers and a sample wedge dowel. 


Weed Lumber Company 


PLANT AND GENERAL SALES OFFICE 
Weed, California 
General Representative, 


R. A. TOOMBS, P. O. Box 6, Fort Worth, Tex. 


Awarded a Gold Medal at Panama-Pacific International Exposition. 


“CALIFORNIA” 


SAN FRANCISCO OFFICE, 
Crocker Building. 


Laminated Veneered White Pine Panels, Wide 





hardware. NOTE THE BEAUTY OF THE 
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SERVICE INTEGRITY 
QUALITY DEPENDABILITY 


Are the Foundation of the Edifice of Business Success which this Institution 
has built. The Satisfaction of Profitable Trade binds our Customers to us. 
From all Lumber Merchants who appreciate a Product in which these 
Qualities are Inherent, we respectfully Solicit Correspondence. 
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WEYERHAEUSER LUMBER COMPANY 


THE MILLS OF SERVICE 


EVERETT, WASHINGTON 
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Dividends in Liquidation Not Subject 


to Income Tax 

The AMERICAN LUMBERMAN, a couple of months ago 
or so, published and reviewed a court decision to the 
effect that the revenues of a lumber corporation result- 
ing from the sale of timber were not taxable income un- 
der the Federal Income Tax, being merely the liquida- 
tion of assets. A decision referred to in the news col- 
unns this week appears to extend this principle some- 
What further, being to the effect that dividends declared 
by a timber owning corporation are also not taxable 
when they are declared from liquidated assets and not 
irom profit income. This. decision is so sensible. that it 
is a matter of some surprise to find it in company with 
‘.c absurdities and technicalities characteristic of our 
national income tax legislation. 

Under ordinary circumstances, to apply this principle 

obviously somewhat difficult. _It would seem very de- 
strable for lumber corporations that are reducing their 
“mber holdings so to keep their accounts and declare 
‘-eir dividends as to make a separation between divi- 

‘ids growing fror profits and those that are in sub- 
“ance a liquidation of assets, reducing the physical prop- 

'y of the corporation. If this showing is made upon 
‘le face of the dividend disbursement the individual 
Svckholder will_be in a better position intelligently to 
Dake up his income tax statement; tho of course the 
matter..cae=,be accomplished from a properly - detailed 
‘nual stavement—something that not all corporations 
take the trouble to supply their stockholders as a matter 
ot custom, 


The Operation of Dry Kilns Is a Skilled 
Trade 


Some time ago a number of lumber manufacturers 
thought it would be a good idea to exchange the statis- 
tics of employment and reported for joint compilation 
the different classes of labor employment with the wages 
paid to each. Included in this tabulation were 128 dif- 
ferent kinds of employees, from water boys up, but no 
one in classifying his labor gave ‘‘dry kiln operator’? 
as a separate classification. 

The Furniture Manufacturer and Artisan in comment- 
ing upon this fact points out the skill and experience 
that are required for the proper operation of dry kilning 
and seasoning of lumber, and emphasizes the need for rec- 
ognition of this fact.in all branches of woodworking 
industries. The skilled dry kiln man should have his 
place in the trade just as surely as the skilled filer or 
head sawyer. 





Hoo-Hoo, Rejuvenated, Ascendant Once 
Again 

The report of the twenty-fifth annual meeting of 
Hoo-Hoo at Memphis, published on pages 36 to 39 in 
this issue, shows in the reports of officers a remarkable 
record of work accomplished during the last year. Dur- 
ing this period the organization has not only been self- 
sustaining but has wiped out about half of the deficit 
that it inherited from the past. An insurance provision 
has been added which costs an average of $1.25 per 
member annually, including all members of the order 
under 65 years of age, and at this session action was 
taken whereby the dues of members over that age, and 
therefore not participating in this insurance provision, 


' will be reduced to $2.40 yearly. 


The membership limit in the order was also reduced 
from 33,999 members of 9,999 members. Inasmuch as 
the order has at the present time membership in good 
standing of about 4,000 it was felt that this limit would 
be sufficient. The recommendation in the report was 
that when this limit is reached a waiting list be main- 
tained, thus giving a peculiar value to membership in 
the order and providing a further incentive for the 
prompt payment of dues. Inasmuch as this is neces- 
sary to have full advantage of the insurance provision, 
the insurance feature of Hoo-Hoo will probably here- 
after be a remarkable stimulus to promptness in this 
regard. 

Secretary E. D. Tennant in his annual report gave a 
little analysis of previous membership in the order, 
showing that of over 29,000 people who have joined the 
order at various times approximately one-half remained 
in it only for the first year. It is now proposed to exer- 
cise more care in the selection of applicants, and par- 
ticularly with reference to connection. with the lumber 
business or allied industries and to strict eligibility 
under the rules. 

It is estimated that something like 2,000 more mem- 
bers who have previously been on the rolls of Hoo-Hoo 
will be reinstated during the coming year under the pro- 
vision permitting such reinstatements upon a net payment 
of $5. This provision, however, by vote was limited to 
the year 1917; thereafter old members desiring to return 
to the order will be charged the regular initiation fee. 

Another change is that the Snark is to select for each 
jurisdiction a committee of. five or more whose duty 
shall be to choose from their number a Vicegerent Snark, 
and also to select the official nine to, act at initiations in 
that jurisdiction. 

The secretary has made some recommendations regard- 
ing the Osirian Cloister that, in effect, would do away 
with it as a separate. organization, abolishing its. sepa- 
rate dues and making.all members of Hoo-Hoo eligible. 
These particular recommendations were not. enacted 
into legislation but the suggestion that the priests of the 
order assist the Snark in establishing vicegerencies was 
adopted. 

Much wisdom was shown in the reélection of Julius 
Seidel as Supreme Snark of the Universe. ‘ During his 
administration and that of his predecessor, E. D. Ten- 





nant, a wonderful work has been accomplished in reseu- 
ing Hoo-Hoo, which was rapidly traveling the road to 
ruin, and another year of rejuvenation under Snark 
Seidel is what is needed at this juncture, altho it is, of 
course, somewhat of an imposition to compel him to carry 
such a burden for another year, even upon such broad 
and sturdy shoulders as he possesses. In this work, 
however, he will have the hearty codperation of every 
loyal Hoo-Hoo—and the lessons of the unfortunate series 
of experiences thru which the order has passed insure at 
the present time the active loyalty of every one of the 
4,000 Hoo-Hoo who have stood by the order thru thick 
and thin. 
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Yellow Pine Curtailment Has Its Due 
Effect on Stocks 


The movement systematically to report the volume of 
curtailment in the production of yellow pine which was 
originated and has been carried on by the AMERICAN 
LUMBERMAN has proceeded to a point where the volume 
of weekly curtailment was greater than the reported sur- 
plus of stocks on hand over those normally carried. It 
is felt, therefore, that there is no particular necessity for 
carrying the statistical reports further. 

Notwithstanding the fact that some of the mills that 
are curtailing are being urged to accept timber orders 
that they can not handle on a five-day schedule, there is 
no disposition evidenced to increase the running time. 
Practically all of the mills in Louisiana are continuing 
on a five-day basis, about the only exceptions being mills 
that have blown down timber that must be cut to prevent 
its loss and those of a few concerns that have not been 
in sympathy with the curtailment movement. That the 
output of yellow pine will continue to be thus voluntarily 
held in check there can now be no question. 

Aside from the direct benefits received in the reduction 
of mill stocks to normal there is also an obvious lesson 
in the incident. This curtailment has been entirely indi- 
vidual and voluntary and the AMERICAN LUMBERMAN has 
merely given publicity to the facts. Probably no other 
efforts at curtailment in the history of yellow pine have 
been so well sustained and so successful in accomplishing 
their intended effect upon the stock surplus. What asso- 
ciated efforts or associated recommendation has not so 
successfully accomplished in the past has in this instance 
been accomplished by the individual good judgment and 
initiative of the lumber manufacturers each acting for 
himself. 

It is also true, however, that each individual manufac- 
turer in forming his decision was guided by complete 
knowledge of what other manufacturers were doing. The 
value of effective publicity has again been demonstrated. 
If lumber were a commodity sold upon hoards of trade 
or upon floors of commercial exchanges so that the prices 
at which sales were made could be posted daily for the 
knowledge of all there would be a stabilizing effect upon 
the price of lumber and not so unreasonably wide a range 
between the high and low prices at which lumber of a 
given intrinsic value was sold. Just how to kring to lum- 
ber this advantage that is enjoyed by wheat and corn and 
many other staple commodities is a problem that has not 
as yet been effectively solved. 





Trade Paper Advertising Is of Direct 
Concern to Retailers 


The day is passing when a purchaser feels that he is 
doing all the favor when he buys goods of a merchant. 
He is beginning to see that the merchant is doing an 
equal favor by keeping full and desirable lines of stock 
and by extending a quick and convenient service. In 
much the same way, readers of newspapers and maga- 
zines no longer think of advertisements as nuisances, 
impositions on their good nature and thefts of space 
that should be filled with news, fiction or informing 
articles. By calling attention to sales, goods and ser- 
vice modern advertising is of definite help to the buying 
public, and the most successful buyers in all lines from 
household groceries to aeroplanes are the most careful 
students of advertising columns. 

Retailers expect their advertising to be read by the 
public, but their interest ought not to stop at that point. 
They themselves should be readers of the display columns 
both of general magazines and of lumber journals. Some 
retailers who can understand why a factory manager reads 
the advertising of the journals devoted to his business 
and lets the departments and special articles go if there 
is not time for both can not see that they would be repaid 
for giving time to the back pages of their own trade 
papers. They know it is important for the factory 
manager to get hold of labor-saving machines as quickly 
as possible; but their own yards, they think, are in need 
of nothing new. They are not looking for methods that 
will revolutionize their office system. Whether this is 
due to laziness or to an honest belief that their busi- 
nesses are organized beyond the possibility of improve- 
ment, the omission is a mistake. There are at least 
three reasons why every retailer ought to go through 
the advertising pages of his trade paper. 

In the first place, he may discover new equipment or 
stock that ought to be in his yard. Some of the men 
who give the most careful and anxious thought to the 
promotion of retail yard efficiency are not in the lumber 
business at all. They are the men who design and make 
yard equipment and office systems. The only way a 
retailer can come in contact with them is by reading 
their advertising. Again, the retailer may learn the 
merits of a wood that is unknown to him but that will 
prove a trade winner if rightly handled. . New side lines, 
new office and yard devices and new kinds of stock are 
offered on their merits in the advertising pages. 

In the second place, advertising has a suggestive 
power. One retailer reports that after seeing the adver- 
tised picture of a crane he designed a rude makeshift 
to help in the handling of timbers, Out of this small 





beginning came a large and prosperous jobbing trade 
in heavy sticks. Another saw the picture of a truck 
dumping a load of lumber. This led him to fit one of his 
wagons with a dumping apparatus, and later he reorgan- 
ized his delivery system and made a comfortable saving 
as well as a speeding up of deliveries. A third with an 
outdoor yard got an idea for an improved bearing by 
looking at a photograph of a wholesale yard. 

In the third place the advertising pages of a trade 
paper form a directory of the business. Here are found 
the leaders in the lumber world. Their announcements 
are of real news interest, and by reading them a retailer 
ean in a peculiar way keep in contact with that vast part 
of the lumber world with which he does not come into 
personal touch. It will give him a new and more accu- 
rate understanding of the true inwardness as well as the 
importance of the industry in which he has a part. 





Timber Taxation an Unjust Burden on 
the Pacific Northwest 


Standing timber owners have never objected to taxa- 
tion based upon a reasonable valuation, and will never 
do so. However, assessed valuations have increased so 
rapidly during the last few years that in some sections 
of the country they have assumed such alarming propor- 
tions that lumbermen and timber owners are convinced 
that the yearly taxes must be reduced to allow operations 
to be continued. This condition is especially true of the 
Pacific Northwest, where so much of the standing tim- 
ber of the country is located, in Idaho, Washington, 
Oregon and northern California. Citizens of those States, 
irrespective of any connection with the lumber industry, 
are vitally concerned in its welfare, for over 50 percent 
of the population draws its living from the lumber 
industry. 

The Northwest is progressive, alive and always eager 
to be in the front rank of progress; but is it logical to 
tax the untouched natural resources of the country so 
heavily that the capital that must eventually exploit the 
resources for the good of humanity is made to stagger 
under an unbearable burden of taxes? ‘Yet such is the 
condition confronting owners of standing timber in the 
Northwest. One operator figures that within thirty years 
at the present rate of taxation every thousand feet of 
lumber manufactured will cost $130 a thousand feet in 
taxes. Manifestly, the good of the majority of the peo- 
ple of the United States demands that this condition be 
changed. 

It is true that the yearly growth of standing timber 
provides a natural means of meeting taxes, but it is just 
as true that where the rate of increase in taxes exceeds 
the rate of growth of the timber it is fair neither to the 
owners nor the ultimate consumers of lumber. The owners 
of a large tract of standing timber in a county of north- 


western Washington became convinced that the taxes. 


have increased much more rapidly in that county than 
the increased value of the timber due to growth and con- 
sequently refused to pay taxes for 1912 and 1913. Suit 
was instituted against the county in the United States 
court seeking to have the appraised value decreased, but 
the decision rendered was against the timber owners. 
The case was appealed and has not yet come to a hearing. 

This timber owner has a broad outlook upon the future 
welfare of the nation, and suit was instituted in this 
case largely in an attempt to show to the people of the 
West the necessity for a reasonable taxation basis. AI- 
tho so far it has not resulted in a decreased valuation 
for the years asked it is significant that since 1914 there 
has not been any increase in the assessed valuation and 
that when the 1916 assessment was made the hemlock 
timber was given a lower rating. From 1908 until 1912 


the assessed valuation of this timber increased at a, 


prodigious rate. The people of the county have in a 
measure been awakened to the necessity of taxing rea- 
sonably the standing timber and it is hoped that much 
good may come of the action. The timber in question 
is forty miles from transportation and is so located that 
it is impossible to put it on the market in the shape of 
lumber at the present time. Only by actions such as this 
ean the owners of standing timber show the public the 
actual condition that exists and secure some relief. 

The present attitude frequently seems to be that own- 
ers of standing timber can be taxed.for special purposes 
without due consideration of justice or the provisions of 
the law. As an instance of this type of taxation the 
recent attempt of a county in Washington to form a 
special assessment district to build a county bridge is 
cited. Ninety percent of the land included in this spe- 
cial assessment district consisted of a body of standing 
timber owned by a company that is unable at the present 
time to put it on the market. The law in this case pro- 
vides that special assessment districts may be taxed for 
improvements only where the work is of purely local 
benefit, but that where the work will benefit the entire 
county the funds must come from the county bridge and 
road funds. Suit was instituted against the county com- 
missioners and other county officials by a citizen of the 
county who did not believe in the justice of the special 
tax, but the case never came to trial, as the county com- 
missioners withdrew the special levy and agreed to pay 
for the bridge out of the regular funds provided by law 
for that purpose. The suit was not dismissed but will be 
continued for further hearing until all of the bridge 
material has been paid for from the regular funds of 
the county. 








— 


Report of Effect of Vibrations in Build. 
ings of Interest to Lumbermen 


The Aberthaw Construction Co., of Boston, Mass.. has 
been making an inquiry into the subject of vibration jn 
buildings and has published a preliminary report in order 
to arouse a greater interest in the subject, ‘altho si ting 
that it has reserved for the final report ‘‘that thoro an. 
alysis and weighing of the evidence together with the 
theoretical discussion and the experimental record hich 
are vitally essential to a comprehensive understandiny of 
the subject.’ 

This preliminary report is, however, of some in‘crest 
even tho not conclusive upon any phase of the subject, 
Those who have responded to the inquiry have not :made 
any particular distinction between vibrations oricinat- 
ing within a building and those transmitted to it thru 
the soil, or in some cases thru the air, from outside. Nor 
have they distinguished between the vibration of the 
machine and the transmission of vibration to or from 
the machine thru the floor of the building. In general 
most of the complaints regarding vibration appear to re- 
late to buildings of mill construction with brick walls, 
altho some of the observers state that vibration has been 
found to be more serious in the joist and girder type of 
construction than in the true mill construction with lam- 
inated floors carrying their loads over fairly wide spans 
upon a single system of heavy girders. In instances, 
however, an advantage is claimed for the mill construe- 
tion type of building in that solid concrete foundations 
are found not sufficiently to absorb or cushion the shock 
of machines having a heavy vertical reciprocating mo- 
tion such as stamping machines, heavy die cutting ma- 
chines and the like. Indeed, it is recalled that the manu- 
facturers of certain ore crushing machinery specify that 
it must be set upon timber cushions instead of direct 
upon concrete foundation. 

Upon this subject it may be remarked in general that 
vibration in many instances is a fault of the machine 
rather than of the building. The machine may have been 
designed with framework sufficiently rigid and with mov- 
ing parts so properly balanced as to reduce the vibration 
to a minimum. In some types of machinery with rapidly 
reciprocating parts, however, this is not entirely possible 
and good judgment would suggest the setting of such 
machines upon properly stable foundations rather than 
direct upon timber floors. In some instances mill con- 
struction buildings are designed with ample strength for 
both the live and dead load which they are expected to 
carry, but if the live load is too ‘‘lively,’’ if vibrations 
are to be anticipated of such magnitude and amplitude 
as seriously to shake the building and to that extent 
impair the efficiency of operatives and machines, this 
should be taken care of in the design of the building or 
in the location of the machinery. As to ordinary cases 
of vibration, a slight increase in the size of the framing 
timbers will be found sufficient. 


It has also been observed in various instances that a 
building will vibrate very perceptibly under partial load- 
ing, but the vibration will almost entirely disappear 
when the floors have received the full load for which they 
were designed. 

The old-time millwright in framing a timbered build- 
ing for mill use took special pains with his diagonal 
bracings. These were so arranged as to add rigidity to 
the horizontal members of the framing, and were fitted 
with wedges so that they could be taken up and made 
tight again as the timber shrank. There is little or noth- 
ing of this sort of diagonal bracing in modern mill con- 
struction design. The walls are usually depended upon 
to withstand transverse stresses such as wind action, and 
it may be that some of the vibration complained of in 
mill construction buildings may be charged more or less 
directly to this fact. 


There appears to be little question that in the case of 
machinery liable to cause vibration noticeable and un- 
pleasant to operatives installation in a solid concrete 
building will reduce the transmission of vibration 
from the machine, but in many instances, as already sug- 
gested, it may be questioned whether the net result will 
not be injurious to the machine itself, thus making a 
gain in one way only to lose it in another. 


Coming back again to the first principles, the question 
of vibration should be taken care of chiefly by the ma- 
chinery manufacturer. If he can not do this in the de- 
sign of the machine he should do it by rigid and compre- 
hensive specifications as to the manner of its installation. 
A cylinder printing press with a reciprocating bed might 
be so manufactured that it would tend to shake down the 
building in which it was installed. By the addition of 
air cushioning cylinders or buffers, however, it may be 
made to run without perceptible shock or jar even ‘ho 
not set upon a solid foundation. The same is true of al- 
most any machine except those, of course, where ‘he 
effect upon the material itself is secured by a blow. Fven 
here where the cushioning effect is needed it might be 
secured by proper construction in the lower parts of the 
frame itself or in the upper part of a specially designed 
foundation, rather than to dictate the mode of construc 
tion of the entire building in which it may be located. 
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AMERICAN LUMBERMAN 





QUERY AND COMMENT 


PORTABLE BUNGALOWS IN RUSTIC FINISH 

Ple: advise if you know of a firm that sells ready made 
bungalows of rough stuff. I have ———— catalog, but all 
cottages illustrated in it are finished.—INQuIry No. 82. 


[Of making portable houses there is no end, and they 
are made in a multiplicity of styles and for many and 
yaried purposes—for dwellings, garages, club houses, 
schools, churches ete. Whether any manufacturers, how- 
ever, put out portable bungalows in rough finish the 
AwericAN LUMBERMAN is not informed at this writing. 
Presumably this rough finish is wanted only for the ex- 
terior siding. The inquirer is not understood to wish 
that all of the lumber and framing used in the construc- 
tion shall be undressed. 

Undoubtedly any manufacturer of standard portable 
dwellings would be entirely willing to build to order in 
the way desired, and this would probably be the most 
rational method of handling the matter.—Ep1ror. | 





UTILIZATION OF POPLAR 

A “company” of us has acquired a large tract of land lo- 
cated in central British Columbia, Canada. This land is 
mostiy covered with a growth of poplar. 

We would be very much pleased to have some information 
on handling this poplar timber. We desire to clear the land 
and get it into cultivation and would like to receive as much 
revenue as possible from the timber. 

Kindly help us out on our situation with information and 
suggestions. We have a navigable river running through 
the land, down to a railroad, which is about eight or ten 
miles from the land.—INnquiry No. 72. 

[This inquiry has scant information upon which to 
give a useful reply. It is very uncertain whether the 
poplar referred to is an aspen or quaking poplar, or 
balsam poplar (balm of Gilead). There is nothing to 
indicate whether the growth is of an average size of 6 
inches or whether it runs up to 6 feet in diameter, the 
optimum size which balsam poplar attains under favor- 
able conditions. 

Neither of these poplars is considered of sufficient im- 
portance to be included by Kellogg in his hook ‘‘Lum- 
ber and Its Uses.’’ Nevertheless, a considerable quan- 
tity of poplar lumber is used for boxes and crating 
material. Michigan uses about 2,000,000 feet a year of 
aspen and about 5,000,000 feet yearly of balm of Gilead 
for such purposes. It is also manufactured into veneer, 
into excelsior, and is used by furniture manufacturers 
for many of the purposes for which basswood would 
otherwise be employed, such as for core stock, furniture 
frames and the like. 

As a matter of fact, however, it is probable that this 
particular growth of poplar would be more suitable for 
pulpwood than for lumber, and it is in large request in 
Canada for such uses. This is particularly true at the 
present time and if there is any paper mill within a 
reasonable distance the question of the use of this wood 
for pulpwood should be taken up with it. Smaller trees 
can be more profitably used for pulpwood than for con- 
version into lumber, and the necessity of a sawmill 
equipment for the practical marketing of the timber in 
this direction is obviated.—EDITor. | 


SOME OLD LOG RULES 


In revising the text of Graves’ “Forest Mensuration,” I 
desire further information relating to the Chapin Log Rule 
issued by you some fifteen years ago. Do you still publish 
this rule? Who constructed it? I do not know whether to 
include it or not in the new edition. Is the rule used to 
any extent? 

Have you any information relating to the Northwestern 
Rule? If. H. CHAPMAN, Professor of Forestry, Yale Uni- 
versity School of Forestry, New Haven, Conn. 


{In the present edition of ‘‘ Forest Mensuration,’’ pub- 


_ in 1906, the Chapin Rule is referred to as- fol- 
OWS: 


The Chapin Rule is based on measurements of logs ac- 
tually sawed into lumber. It is claimed that it gives the 
greatest amount of lumber which can be manufactured from 
Straight smooth logs. It is a comparatively new rule and 
has not yet come into very general use. It may be pur- 
chased trom the AMERICAN LUMBERMAN, Chicago. 


_, rhe Chapin Rule appears upon page 160 et seq. of 
Chanin’s Lumber Reckoner,’’? published in 1883 but 


Still » standard book for sale by the AMERICAN LUMBER- 
MAN, °t $2 in cloth or $3 in leather. The book is chiefly, 
m coand, however, as a ealeulater for the feetage in 
lum) of various dimensions and the Chapin log rule is 
mM co» oaratively limited use. 

“i. Graves in his book also makes a statement that 
the ‘Northwestern’? rule is used to some extent in 
Mich" on and Illinois. The AMERICAN LUMBERMAN has 
“t xi* vledge of a rule of this nomenclature. It is prob- 
ably 


: incorrect title for the Lumberman’s Favorite 

Log ' Je, devised and published by W. B. Judson, editor 

of ti Northwestern Lumberman, and probably takes 

this viant title from the name of the publication. 
For «= Mensuration’’ regarding this rule says: 

Phos : ‘Avorite, or Lumbermen’s Favorite Rule, is used in 
Sto. West Virginia, Michigan, New York, Texas, Ten- 


= ‘ndiana, Pennsylvania, North Carolina and Missouri. 

Is ably based upon diagrams. 

rh Tule appears to have been first published in the 
sig ‘tlon of the ‘‘Lumbermen’s Handbook,’’ issued 
'y '. >. Judson in 1877. In the edition of 1886 appears 
met ‘able preceded by three pages of text discussing 
a a uraey of previously existing log rules and with an 
7 Us'i ‘ion of one of the diagrams from which it was 
“el i. This gives lengths of logs in even feet from 


°’ feet and diameters of logs in even inches from 


6 to 48 inches. In the edition of the ‘‘Lumbermen’s 
Handbook’’ of 1891 the rule is expanded to a 2-page 
table by the inclusions of odd inches in diameter and odd 
feet in length, and the explanatory text is omitted. 

The ‘‘Lumbermen’s Handbook’’ has long been out of 
print, but it is possible that this rule may have been 
locally reprinted in card form in the sections where Mr. 
Graves stated it is still in use—EbITor. ] 





UTILIZATION OF MILL WASTE IN MAINE 

I am very desirous of working up some scheme to utilize 
all the waste which comes from our spruce mill and turn it 
into a profit bearing by-product instead of a loss. All the 
edgings and slabs which are unfit for lath are now carried to 
the burner, except what one man can pick out for fire wood. 
I believe the United States Government conducts a bureau 
which issues a list of possible by-products, but I do not 
happen to know what the bureau is, and I thought you might 
have such a list; if not, can you put me in touch with the 
Government department ?—INqurry No. 83. 


[The above inquiry comes from a ‘‘dealer in general 
merchandise, long lumber, shingles and lath’’ in Maine. 
There are probably more different articles made of wood 
in New England than in any other section of the coun- 
try, including wood novelties of every sort—spools, han- 
dles, small turned articles ete. 

Some time ago the Forest Service established a de- 
partment or bureau that it calls a Wood Waste Ex- 
change. This bureau publishes two lists of manufac- 
turers, one headed ‘‘Opportunities to Sell Waste’’ and 
the other headed ‘‘Opportunities to Buy Waste.’’ These 
are published quarterly and are sent out to manufacturers 
interested, and manufacturers desiring to be listed in 
either list may have the privilege upon application. For 
this purpose write to the Forest Service at Washington. 

As far as is known the Forest Service has not con- 
ducted a systematic investigation and classification of all 
of the byproducts that may be manufactured from small 
waste of the sawmill and planing mill. Some phases of 
this subject, however, have received considerable atten- 
tion and it is probable that this inquirer will receive 
helpful assistance by writing the Forest Products Lab- 
oratory, which is conducted by the Forest Service at 
Madison, Wis.—EbirTor. | 





KEEPING THE MILL TALLY 

Will you kindly advise which is considered the most ac- 
curate method for keeping a mill tally for a mill cutting 
125,000 to 130,000 feet of cypress where the goods are sepa- 
rated? One man is supposed to keep the tally. I under- 
stand some mills estimate the truck loads as they go to the 
yard and others estimate on the chain without a lumber 
rule, keeping the grades separate. Also where lumber is 
estimated either way, and an inventory of the yard is taken 
once a month on a stock of 35,000,000 feet, would you con- 
sider 1 percent difference between the mill tally and inven- 
tory (shipments considered, of course) much out of the 
way ?—INQuIRY No. 69. 

[There are a number of large sawmills now operating 
in this great land of ours that think it too much trouble 
to keep a real mill lumber tally of any sort. They take 
the log scale of logs into the mill, multiply by some 
percent of overrun, which they imagine is about right, 
and assume the result is the amount of lumber that is 
really manufactured from the logs. This, of course, is 
merely the wildest sort of a guess, and, of course also, 
it does not give any tally whatever by grades: There 
can be no hope of accurate mill accounting or cost find- 
ing as long as such loose methods prevail. Those mills 
that attempt to make a real lumber tally of daily prod- 
uct go at it in various ways. Our inquirer has suggested 
two of these ways. One is to get the piece tally by 


‘ grades upon the chain and the other is to get a tally 


of each truck load as it is loaded and moved from the 
chain to the yard. 

Another method was devised and successfully used for 
the Whiting Lumber Company some time ago by Mal- 
colm Miller, who at the present time is secretary and 
general manager of the Lenox Sawmill Company, Moore- 
head, Ky., and who has introduced this same tally system 
into other lumber manufacturing enterprises. In this 
system the daily yard report shows all of the piles upon 
which any lumber has been placed from the mill during 
the day. A stock clerk goes to these piles and scales 
them, thus obtaining the record at the pile. Two sys- 
tems of index cards are used, in one of which there is a 
séparate card for each pile foundation, and this card 
shows when the pile is completed, when it is shipping dry 
and quantities taken from the pile as it is loaded out. 
The other card index system has a separate card for 
each kind and grade of lumber, indicating the different 
pile foundations upon which the kind of lumber is piled. 
This system was described in the AMERICAN LUMBERMAN 
some time ago and a copy of that issue has been sent to 
the inquirer. 

The stock keeping system of the Wisconsin Lumber 
Company, Deering, Mo., is also interesting. It is de- 
signed to supply the sales manager at the Chicago office 
with exact information as to the amount of stock in the 
different grades available for sale at any time, thus 
preventing the confusion and loss resulting from the 
sale of stock later found not to be actually on hand. 
This system has been quite fully described in the AmzEr- 
ICAN LUMBERMAN and the inquirer has also been fur- 
nished a copy of that issue. 

A tolerance of 1 percent between the book inventory 
and the physical inventory would not be at all excessive, 
although Mr. Gilbert claims for the system used by the 
Wisconsin Lumber Company an accuracy ¢loser than 
that,—EDITor. | 


INFORMATION WANTED ABOUT LUMBER SHEDS 

We have today suffered the loss of our entire lumber yard 
by fire, and would appreciate very much anything you might 
have in the line of plans for modern lumber sheds or infor- 
mation as to where such plans might be secured. Anything 
you may have along this line would be a great help to us.— 
A. A. STROBECK, Treasurer Amsterdam Lumber Company, 
Amsterdam, N, Y. 


[In its issue of February 15 the American LuMBER- 
MAN published description of the yards and sheds of the 
Jasper Lumber Company, Newton, Iowa, and the new 
sheds of F. A. Good at Cowles, Neb., were described in 
our issue of April 17. Copies of these two issues have 
been forwarded to the inquirer. 

The new sheds of the Elyria Lumber & Coal Company, 
Elyria, Ohio, which are modern in every respect, will be 
described in the ‘‘Realm of the Retailer’’ department 
soon, and the up-to-date shed and yard of R. C. Daly ‘ot 
Newton are described in the LuMBERMAN of Sept. 2 on 
pages 38 and 39. 

‘Lumber Shed Construction,’? by the late Met L. 
Saley, is a very complete book upon this subject, and a 
copy of it has been sent to the inquirer—EpiTor. ] 








LOG SORTING METHODS 


I am preparing a paper on “Methods of Sorting’; that is, 
the sorting of logs in the water. This paper I am going to 
read at a conference of the woods department of the Berlin 
Mills Company. 

Now can you, without much trouble, refer me to any back 
number of the AMERICAN LUMBERMAN which contained a de- 
scription of sorting methods at some plant typical of some 
region? Or can you refer me to some literature on the sub- 
ject? What probably would be the most useful would be the 
address of someone to whom'I could write for information, 
someone well acquainted with sorting. —ALFreD L. LAFER- 
RIERE, Quebec & St. Maurice Industrial Company, Victoria- 
ville, Que. 

[Log sorting methods and equipment are well described 
in Ralph Clemant Bryant’s work on ‘‘Logging,’’ pages 
363-379. Illustrations are given of a sorting gap on the 
St. John River near Frederickton, N. B., and of a patent 
sorting device used in the Appalachian region. The gap 
in the former is arranged betwen two block piers 50 feet 
apart. Below this gap are five bridges underneath which 
the logs pass, these bridges being carried by rafts and 
there being a gap of 22 feet on each side between each 
bridge and the one above. The sorters, of which seventy- 
five are used in this particular works, stand upon these 
bridges and deflect the logs to each side through the gaps 
between the ends of the bridges. In this way the Cana- 
dian logs are sorted to one side and American logs to 
the other, a division boom extending downward for 2,000 
feet to deflecting rings.—Eb1Tor. | 








SPECIAL YELLOW PINE SIZES WANTED 


Can you tell us where there are some small mills that cut 
special sizes of yellow pine lumber? The large mills do not 
like to cut special sizes, and the only way we can get a car 
of special cut material is to go to some small mii! 1.. 
South.—Inquiry No, 68, 


[Had the inquirer been more explicit in specifying the 
special sizes in which he is interested the inquiry would 
have been of greater value. If southern yellow pine mills 
that are not adverse to working special sizes will please 
reply to the inquiry, however, fuller information can be 
developed by correspondence. 

The inquirer is, however, incorrect in the assumption 
that all large mills turn down this sort of business. The 
Crossett Lumber Company, of Crossett, Ark., has long 
followed the policy of getting out its products in the way 
in which the customer wants them, cutting them into any 
desired size from a step ladder step up. The sales man- 
ager of that concern was once heard to remark at a yel- 
low pine meeting that he would put his mill product up 
in tissue paper if the customer wanted it that way. 

There are also a number of other large yellow pine 
mills that are not averse to cutting material on special 
order, although, of course, the size and character of the 
order have something to do with its attractiveness.— 
EpiTor. | 


WHY THE LINE YARD PURCHASING AGENT 
HAS GRAY HAIR 


The manufacturers invariably allude to only the order 
number in correspondence. It would save the line yard 
dealers a great deal of trouble and time if they would write 
just after the order number the destination. 

We always place the orders for each yard in a separate 
compartment of the file, and if destination is shown as well 
as number it gives us a ready reference. 

We think that if you will give this matter a little promi- 
nent space in your paper the manufacturers may adopt the 
suggestion and save time to a great many line yard dealers. 
—H. B. Peesies, York-Key Mercantile Co,, Woodward, Okla. 


[This difficulty, of course, appertains only to line yard 
purchases, and in such cases it would be a thoughtful 
courtesy upon the part of the sellers to refer to destina- 
tion as well as the order number. Very often, however, 
they neglect to do this; so why does not the line yard 
purchasing agent, himself, adopt an expedient that will 
insure the information being furnished? Let us assume 
that he is purchasing for a line of twenty-six yards. It 
will be very easy for him to designate each given yard 
by a letter of the alphabet and prefix the letter to his 
order number. If the order is for shipment to yard 
‘<B,’’ instead of numbering the order merely 1194 num- 
ber say B-1194 and the thing is done——Eprror. | 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS 


The outstanding feature of the situation this week 
seems to be the increasing seriousness of the car short- 
age thruout the lumber producing sections of the country. 
Even tho the crop yield generally is much less than it 
was last year and consequently demands a smaller pro- 
portion of the rolling stock of the railroads for delivery 
to markets or seaports the general business of the coun- 
try is so great that the facilities of the railroads are 
taxed to the limit and as a result lumber shippers already 
feel very keenly the pinch of an acute ear shortage. 
This shortage is not confined to any particular section, 
for reports to the AMERICAN LUMBERMAN this week indi- 
eate that North, East, South and West there has been a 
general shrinkage in the car supply and lumber shippers 
everywhere find it necessary to use every means of which 
they can avail themselves to secure the cars needed for 
transporting their products. The most serious situation 
in this respect probably has developed in the Willamette 
Valley in Oregon, where mills dependent entirely upon 
the Southern Pacific Railroad for their car supply find 
deliveries almost impossible because of the inability of 
the railroad to give them the necessary cars. Southern 
Pacifie officials say that orders placed by them early in 
the year for more than 3,000 freight cars are as yet 
unfilled or at least the cars have not yet been delivered. 
The car foundry promises, however, to begin immediately 
the delivery of these cars, and in order to expedite their 
movement to the lumber shipping district the Southern 
Pacific officials are shipping these cars and paying freight 
on them at the rate of $85 a car rather than pursuing the 
usual policy of permitting them to be loaded by other 
lines of railroad and shipped West, as this would con- 
sume entirely too much time. The railroad deems it 
better to pay the freight and thus in a measure help to 
relieve the needs of lumber shippers on its line. The 
tremendous demand that is being made upon the railroad 
systems of the country generally for transportation fa- 
cilities for every line of freight necessitates their pro- 
viding additional rolling stock, and despite the fact 
that the cost of car construction now is greater than it 
ever has been the railroads are beginning once more to 
place extensive orders for cars and the ear building con- 
cerns thruout the country are all flooded with business. 
This activity in the booking of new business by the car 
foundries results in a more active demand for lumber for 
earbuilding purposes, and practically all of the lumber 
producing centers that supply car material report a 
live demand at satisfactory prices. Southern yellow pine 
and fir producers of course are getting the bulk of this 
class of business, but a large proportion is going to 
other lines of wood. 


* * * 


In the Pacific Northwest production has been speeded 
up somewhat and the output of mills represented in the 
membership of the West Coast Lumbermen’s Association 
has gone slightly above normal. This is accounted for 
by the fact that, owing to the recent curtailment of 
production and a rather heavy demand, stocks at many 
of the mills are badly broken and the tendency now is 
to fill in these broken assortments in anticipation of a 
demand from retail yards that will at least be normal, if 
not somewhat above normal. The car shortage caused a 
decrease in transcontinental shipments from mills in that 
section last week, but this was more than offset’ by the 
increased cargo and local shipments. While the supply 
of available tonnage for handling water shipments from 
the west Coast continues woefully inadequate there has 
been a slight improvement in this respect in recent weeks, 
a result of which has been considerable activity in dis- 
patching lumber by water for both foreign and coast- 
wise destinations. For the week ended Sept. 2 orders 
accepted by cargo mills reported to the association to- 
talled 6,416,675 feet for coastwise delivery and 4,105,000 
feet for export. For the same period shipments for 
coastwise delivery totalled 11,296,111 feet and for ex- 
port 7,499,686 fect. As compared with the previous week 
in the cargo trade there was a decrease of domestic 
orders of 19.46 percent but an increase in orders for 
export of 47.48 percent. The increase in shipments by 
water for the domestic trade was 63.40 percent and for 
the export trade the increase was 77.76 percent. Mills 
included in this report have unshipped cargo orders on 
hand of 45,279,001 feet for the domestic trade and 53,- 
931,826 feet for the export trade. Reports from Cali- 
fornia indicate that the car shortage is not so serious 
in that section as it is in the Pacific Northwest and 
shipments of redwood and sugar and white pine for the 
East are made without serious delay. Of course mills 
are not receiving as many cars as they could use, but 
the western service is so much better than in other sec- 
tions that they are not disposed to complain. The im- 
mense fruit crop being harvested in California and 
shipped East as fast as possible to renew supplies in 
the cities that had become almost exhausted during the 
temporary embargo when the railroad strike was expected 
has made heavy inroads on the box factories and as a 
result the pine box industry in California is unusually 
brisk. A significant report from San Francisco is that 
a lumber and shipping firm in that city has dispatched 
a steamer to Mexico and central Mexico with a full 
cargo and passenger list, in the cargo being included 
100,000 feet of lumber. This shipment is somewhat’ in 
the nature of an experiment and if successful the inten- 
tion is to inaugurate a regular service to the west coast 
of Mexico and Central America. That the shipbuilding 
industry is to play an important part in the further 
development of the lumber industry on the west Coast 
is certain. The Union Iron Works at San Francisco 


has closed contracts for the construction of eight ves- 
sels for the A. O. Anderson Co., which has announced 
its intention to build fourteen steamers, at a total cost 
of more than $20,000,000, to be operated as lumber 
carriers out of the ports of San Francisco, Portland and 
Seattle. The building of this fleet will favorably affect 
the lumber industry both in the large amount of lumber 
that will be used in the construction of the vessels and 
in the additional facilities that will be afforded lum- 
ber shippers for transporting their product to foreign 
markets. Cargo mills at Tacoma are reported this 
week to be figuring on an inquiry for 8,000,000 feet of 
lumber, largely car material, presumably for delivery 
at Russian ports. The inquiry was received by wire, 
to be followed by mail specifications, and after the 
business is placed it probably will be split up among 
the big cargo mills of the Tacoma district. In the 
redwood producing district large inquiries have been 
received for lumber and railroad ties from South 
America and other foreign sections and the export busi- 


. ness of the redwood mills is limited only by the scarcity 


of tonnage available for exporting lumber to foreign 
ports. Inland Empire mills report a very satisfactory 
increase in orders, and notwithstanding this is the busy 
producing season with mills in that territory shipments 
have been above production, mills in that section having 
been fortunate enough to secure a fairly good supply of 
ears. Owing to the heavy demands that have been made 
upon western pine stocks and the shortage of labor in 
the mills and in the woods it seems certain now that 
these mills will close the following season with stocks 
considerably below normal. While crops in the terri- 
tory largely supplied by these mills are less than normal 
all reports from those sections indicate that because of 
the current high prices for all kinds of farm products 
there will be no cessation of building and a big demand 
is assured for lumber for this purpose. 


* * * 


The increasing difficulty experienced by mills in se- 
curing cars has had a noticeable effect in the southern 
yellow pine district during the last week, as shown by the 
weekly trade barometer of the Southern Pine Associa- 
tion, which indicates a decrease in orders as compared 
with the report for the previous week. With an in- 
creased car shortage certain manufacturers are not dis- 
posed to load up very heavily with orders that would 
require delivery within a specified time but rather pre- 
fer to be somewhat conservative and to hold their order 
files down to a point that will promise reasonable assur- 
ance of delivery. While the report shows that orders 
have decreased there has been no indication of a weaken- 
ing in the market; rather, the tendency all along the 
line has been toward a perceptible stiffening. Because 
of the car shortage a number of mills in the southern 
pine producing section were forced to close down en- 
tirely last week; others are running only enough time 
to keep their crews together, while still others report 
that if relief is not- had very soon it will be necessary 
for them to close down. A typical example of the car 
situation is that of the South Texas Lumber Co., of 
Houston, Tex., which was compelled to shut down its 
big plant at Onalaska last week because it received only 
five cars where its requirements called for not less than 





SOUTHERN PINE CUT AND SHIPMENTS 


The weekly trade barometer of 
the Southern Pine Association 
compiled from reports from 157 
mills for the week ended Friday, 
September 8, shows orders on 
hand 23,497 ears, or 464,018,756 
feet; orders received during the 
week 4,280 cars, or 84,521,440 
feet, making a total of 27,777 
ears, or 548,540,196 feet. Ship- 
ments during the week amounted 
to 4,493 cars, or 88,727,764 feet, 
leaving a balance of orders on 
hand of 23,284 cars, or 459,812,432 
feet. Production at the 157 mills 
included in this report was 89,- 
454,048 feet, the normal produc- 
tion of these mills for the same 
period being 98,627,300 feet. The 
report shows that shipments for 
the week were below production 
726,284 feet, or .81 per cent. Or- 
ders were below production for 
the week 4,932,608 feet, or 5.51 
per cent, and orders were below 
shipments for the week 4,206,324 
feet, or 4.74 per cent. Actual pro- 
duction was below normal 9,173,- 
252 feet, or 9.31 per cent. Ship- 
ments were below normal produc- 
tion 9,899,536 feet, or 10.40 per 
cent, while orders were below 
normal production 14,105,860 feet, 
or 14.30 per cent. The decrease 
in orders compared with last re- 
port was 4,206,324 feet, or .99 
per cent. Average orders per mill 
for the week were 538,353 feet; 
average shipments 565,145 feet; 
average production 569,771 feet. 
Average production at these mills 
is 628,199 feet. 
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thirty. Railroad representatives in the yellow pine dis. 
trict have advised shippers that they may expect. the 
car shortage to become more acute and they are urging 
shippers to codperate with the roads by giving cars as 
quick dispatch as possible and consignees to unload the 
cars without delay in order that they may be returned 
to service immediately. A number of orders for rail. 
road construction material are reported to have been 
placed with yellow pine mills, the demand being espe. 
cially urgent for. stringers, and some of the mills 
report that they have had to refuse orders of this kind 
because they are booked to their capacity. An increas. 
ing call is noted for caps and for heart ties both rough 
and dressed. In the way of car material there is an 
especially good demand for decking, siding, lining ang 
roofing. A good call is reported for small timbers, while 
for 12 by 12, 12 by 14 and other heavy construction 
timbers there is an increasing demand, with an advance 
of 50 cents in the price effective within the last few 
days. <A pleasing feature of the situation in yellow pine 
is the noticeable improvement in the demand for floor. 
ing, drop siding and practically all other items on the 
left hand side of the list. This demand has been suffi. 
ciently strong to warrant additional advances and the 
market is probably 50 cents higher than it was a fort- 
night ago. A better movement of southern yellow pine 
for export is reported, some heavy shipments having 
gone forward from various Gulf ports during the last 
week. Especially is activity in this line notable at the 
new port of Orange, Tex., whence heavy shipments are 
being made to England, to Cuba, to Panama and to 
Mexico. At its sister port of Beaumont, Tex., also 
some heavy shipments of export material are being 
made, these destined principally to U. K. ports. There 
is much activity in shipbuilding in the South, and as 
practically all-the vessels under construction at south- 
ern ship yards are of wood a large amount of high grade 
material is utilized for this purpose. The Arkansas 
soft pine district reports both orders and shipments 
above normal and production considerably less than 
normal, the natural result being a firm market. Texas 
and Oklahoma yards are buying a large amount of ma- 
terial with which to supply the heavy demand that is 
expected to follow the marketing of crops in those 
States. The cotton crop in Texas especially will pro- 
vide a large amount of money that will enable farmers 
to make extensive improvements and additions in the 
way of homes and farm buildings, for while the cotton 
crop is short the price is better than has prevailed at 
any time for several years. The same is true of the 
wheat and other grain crops in that section, and thrv- 
out the entire Southwest every indication is of a heavy 
demand for lumber. 


* * * 


The hardwood trade continues to show gratifying 
improvement and reports from important centers indi- 
cate that it is holding up remarkably well. A feature 
of the hardwood situation is the increasing amount of 
buying by dealers, the greater part of this class of 
business calling for immediate delivery. Factories 
making boxes, furniture and vehicles are the best cus- 
tomers outside of the retail yards, and while the car 
shortage interferes with shipments to a certain extent 
hardwood manufacturers probably are suffering less 
in this respect than are any others. A noticeable im- 
provement is reported in the movement of plain white 
oak, sound wormy plain, FAS No. 1 common and No. 3 
common quartered white FAS and No. 2 common quar- 
tered red, the common grades of sound wormy chest- 
nut, cottonwood box boards and FAS and the three 
grades of common. A well sustained movement of 
gum is reported from some of the wholesale centers. 
In the eastern markets hardwoods are all selling well, 
the most popular items being maple, ash, basswood and 
oak. Gum is reported to be quite active and tightening 
in price faster than some of the other woods. Low 
grade chestnut is in good demand, with prices advane- 
ing. A scarcity of some of the northern hardwoods is 
reported, especially of thick stuff in maple and birch, 
as a result of which prices are firm and buyers are 
somewhat anxious over the situation. Louisville re- 
ports that truck manufacturers are now in the market 
for heavy elm, having decided to use it instead of thick 
ash, the price of which has advanced considerably. 
Altogether the hardwood situation is very satisfactory 
as regards both the northern and southern products 
and indications are that the market will continue to 


stiffen. 
* * * 


In the North Carolina pine-producing section cut 
tailment continues to be the order of the day, manv- 
facturers having come to a full realization of the fact 
that only a reduction in output will restore the market 
to normal condition. There was a satisfactory move 
ment of lumber during August which, combined with 
the curtailed production, has served to reduce stocks 
on hand materially. The present demand is sufficient 
to warrant belief in another advance in prices in the 
near future. From practically all of the wholesale mar- 
kets where North Carolina pine is a feature come Te 
ports of a stronger demand, better prices and a favor 
able outlook. In the cypress trade mixed car orders 
seem to predominate, altho the call for straight cars 18 
fairly satisfactory. A recent active request for cross 
ties has about cleaned up available stocks, manufac: 
turers report, and there is some demand for ear siding 
and roofing. The gain in call for cypress stock Te 
eently reported has been maintained and prices hold 
firm all along the line. 
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MINIATURE SURVEY OF THE NEWS OF THE WORLD FOR A WEEK 


DOMESTIC 


Counting the gold that arrived in New York City in the 
week ending Sept. 9, the United States Government had in 
the subtreasury and assay office in that city $500,000,000 in 
gold, said to be “more gold than ever before was gathered in 
one spot in the world.” Statisticians estimated Sept. 7 that 
one year more of war would see returned to this country 
“every stock and bond and other evidence of indebtedness 
held in any other country, leaving the United States abso- 
lutely free from debt to the world and with the world owing 
it money.” 

Railway shop men of twenty-two western railroads number- 
ing 25,000 have filed demands for an increase of pay of 5 
cents an hour and for an 8-hour day. Executives of the 
roads are negotiating with them. The Atchison, Topeka & 
Santa Fe road formally announced Sept. 8 that it does not 
intend to comply with the Adamson 8-hour law “except under 
orders to do so by the court of last resort.” Special counsel 
of the railroads of the United States are reported about to 
hold a conference to determine upon an effective method to 
oppose the 8-hour law. The Grand Trunk Railway Sept. 7 
granted increases of wages of 5 to 8 percent to 4,500 em- 
ployees. In convention at New Orleans, La., last week repre- 
sentatives of 6,000,000 farmers formally opposed the Adam- 
son law and approved a message sent to the President advo- 
cating arbitration. 

Infantile paralysis is spread by the mosquito, according to 
a report in a medical paper published in New York City Sept. 
9, when the disease was said to be decreasing in that State. 
Henry Kaufman, of New York City, is said to have proposed 
erecting and endowing a hospital there, at a cost of $1,000,- 
000, for study and treatment of the disease. 

Ensign Fitzhugh Green, of the United States navy, who 
accompanied the MacMillan expedition in 1913 in search of 
“Crocker Land,” returned to New York last week. He denies 
the existence of the land, which Commander Peary thot he 
had discovered. Members of the MacMillan party reached 
Battle Harbor, Labrador, Sept. 7; Donald MacMillan and 
other scientists have elected to remain in Greenland. Vil- 
hjalmur Stefansson, the Canadian explorer, is reported con- 
tinuing his investigation of the new island or continent dis- 
covered last year north of Prince Patrick Island. 


Decision of a Federal district court rendered at Cedar 
Rapids, Iowa, overruling a petition of South Dakota shippers 
protesting against possible change in express rates, in effect 
establishes the authority of the Interstate Commerce Com- 
mission to set aside rates established by States for intrastate 
business. Question was raised whether the Federal body 
could regulate rates of a corporation engaged in interstate 
business on freight originating and terminating wholly within 
a State. 

Heavy losses in the spring wheat crop were shown in the 
Government report on Sept. 7. The total is placed at 156,- 
351,000 bushels, 43,000,000 less than the August estimate. 
The report indicates a corn yield of 2,710,000,000 bushels, or 
344,000,000 less than the final estimate of a year ago. The 
oats crop is considerably lighter than estimated; hay is said 
to be a million tons larger than the prospect of a year ago. 
September and December wheat selling at respectively $1.5456 
and $1.561% in Chicago Sept. 8 set new price records. Prices 
paid producers for the principal crops show a 9.3 percent 
‘increase for August, according to report of Sept. 9; during 
the last eight years the August price level has decreased 2.1 
percent. akers in annual convention in Chicago Sept. 8 
recommended abandonment of the 5-cent loaf and standardiz- 
ing of the 10-cent loaf, 


Chicago will have an elaborate electric spectacle from Dec. 
2 to 9, inclusive, simultaneously with demonstrations planned 
to include every city of more than 10,000 population in the 
country. Parades, pageants, special illuminations and demon- 
— of what electricity has done in peace and war will 
e shown. ar 


New York advices of Sept. 9 say that the submarine mer- 
chantman Bremen, then ten days overdue at an American 
port, was lost at sea; also that twelve submarine merchant- 
men have been constructed or are under construction in Ger- 
many. 

Increase of tax rate twelvefold became effective Sept. 
10 thruout Mexico by decree of the de facto Government. 
The object is to raise 2,000,000,000 pesos within five years 
to finance the republic. The taxes are payable in Carranza 
currency. By an order signed Sept. 7, 16,000 American mili- 
tiamen are released from Federal service. General Funston 
is quoted, Sept. 7, as saying that if Villa’s troops get within 
strikirig distance of the American expeditionary force General 
Pershing’s soldiers may join those of the de facto Government 
to exterminate the bandit and his followers. Two members 
of the Mexican commission now in session at New London, 
Conn., were in New York City Sept. 9 in conference with 
bankers regarding a scheme to finance the Carranza Govern- 
ment. The American expedition and the assembling of the 
national guard on the border cost the American Government 
$15,000,000 a month, according to figures published last 
week, 

Greater New York and practically all of Westchester 
County are in the throes of a strike of street car men, at- 
tended by loss of life and property. A sympathetic strike 
involving 750,000 unionized workers is threatened. 

After a blockade of about a week, due to landslides, the 
Panama Canal was reopened last week. 

General election held in Maine Sept. 11 resulted in a vic- 
tory for the Republican party, which carried practically all 
offices, including those B governor, United States Senators 
and congressmen. The Republican majority, estimated at 
15,000, is regarded by that party as indicative of the 
results of the presidential election in November. 


Washington 


Sept. 8 the sixty-fourth Congress adjourned sine die. It 
has appropriated $1,626,439,210, which, with obligations and 
future authorizations, makes its appropriation total $1,856,- 
384.485. During the session just closed 17,800 bills and 642 
resolutions were introduced in the House. Of these 252 bills 
became laws and 33 public resolutions were adopted, in addi- 
tion to 150 private bills and resolutions passed. 

Germany is laying the foundation for extensive trade in 
China, according to official information received by the State 
Department and published last week. Orders are being taken 
at low prices for deliveries following the war and indcations 
are that German merchants will dump large quantities of 
merchandise on the Chinese market. 

\‘lembers of the conference committee on the revenue Dill 
“nnouneed Sept. 8 that the income tax section as finally ap- 
proved extends the $4,000, instead of the $3,000, exemption 
to “heads of families,” whether married or not, replacing 
the provision of the old law that gave the larger exemption 
to “married persons.” Income tax returns are public records, 

ven to inspection by anyone interested,” by a clause in the 
‘nacted bill, Such inspection, however, necessitates an order 
from the President, according to report of Sept. 9. The fight 
for publicity is said to be due to the fact that the Govern- 
‘nt was losing $320,000,000 annually because of untruthful 

eturns, 

‘clief for Government employees injured while at their 
Work is afforded by the signing Sept. 7, by the President of 
the Federal workmen’s compensation act. The President 
signed also the shipping bill, which authorizes Government 
oresnization of a corporation or corporations, with capitali- 
zi"'on of not more than $50,000,000, to buy or lease ships 
‘n° put them into trade if they can not be leased for opera- 
tion to private capital. A commission of five to handle the 
oS “1slons of the shipping bill will be created by the Presi- 





Resolution directing the Senate lobby committee to investi- 


gate the activities of foreign lobbying opposing retaliatory 
provisions of the revenue bill against Canadian fisheries was 
passed by the Senate Sept. 8. It calls for a report at the 
next session of Congress and is aimed at foreign efforts at 
influencing legislation. 

Sept. 11 the Navy Department announced that the $11,- 
000,000 armor plate plant provided for in the naval appro- 
propriation bill will be located “somewhere in the interior,” 
at a point not vulnerable to naval attack. 


FOREIGN 


Germans and Bulgarians capture a fort fifty miles from 
Bukharest Sept. 7, taking 21,000 prisoners; 5,000 Turks are 
captured in Galicia; French troops overrun a mile of Prus- 
sian trenches at Verdun; Germans are beaten back on the 
Somme front. Sept. 8 Bulgarians take a fort and three towns 
in southern Roumania; Russians engage with Teutons on a 
70-mile front ; Central Powers admit retreats; Slavs continue 
their offensive in Galicia; Italians force withdrawals of 
Austrians in the Adigo and Sugana valleys. Five disasters 
for the Central Powers Sept. 9 are reported: on the Verdun 
and Somme fronts, in Galicia, Roumania and Transylvania. 
Bulgarian and German troops capture fortress of Silistria, 
50 miles from Buckharest, Sept. 10; advances of Roumanian 
and Russian troops in Bukowina and Transylvania admitted 
by Vienna, also Russian successes in the Carpathians; Brit- 
ish continue gains on the Somme front; French report de- 
feat of German counter attacks at several points; Italians 
take Albanian hills; Austrian thrust near Tolmein fails. 
British troops cross the Struma River Sept. 11, occupying 
four towns; Serbs drive back Bulgarians; Roumanians con- 
tinue Transylvania and Bukowina advance; Allies repulse 
German counter attacks on Somme front; Berlin reports 
Russ failure to break through Lemberg-Halicz line; Italians 
further successful in Transylvania and Posina_ sectors; 
Greeks expected to enter war on Allies’ side in a few days; 
800 German submarines said to be ready for blockading 
Great Britain January General northward drive in 
Balkans under way Sept. 12; allies sweep back Bulgar- 
German-Turk lines; French: capture four miles of German 
trenches in the Somme region; Russ capture more Car- 
pathian heights: Berlin and Vienna claim repulse of all Rus- 
sian attacks; Italians repel Austrians on Trentino front; 
Greek cabinet resigns. 

Lists of foreign firms with which trade has been forbidden 
by Great Britain have been published by the German Govern- 


ment to enable German firms to determine upon retaliations 
with the blacklisted concerns and encourage them after the 
war. Lord Robert Cecil, British minister of war trade, is 
quoted as saying Sept. 8 that the country is ‘“‘unlikely to 
change its blacklist at the request of the United States.” 

Salvador’s claim against the Government of Nicaragua con- 
cerning the treaty between the United States and Nicaragua 
for the establishment of a naval base in the Fonseca Bay by 
the United States has been allowed by the Central American 
Court of Justice, according to advices of Sept. 8. Nicaragua 
had previously asserted that it would not abide by an adverse 
decision. ‘ 

More than 5,000 women are now employed in the municipal 
street car service of Vienna. Of the former 12,000 male em- 
ployes 10,500 have gone into the field of war. 

Significance is attached to the report of Sept. 11 that 
Habil Bey, Turkish minister of the interior, arrived at Berlin 
from Constantinople for a conference with the German em- 
peror. King Ferdinand of Bulgaria has arrived at ‘main 
headquarters on the eastern tront’’ to confer with the 
Kaiser. 

Carlos T. Borgona has been appointed minister of foreign 
affairs of Ecuador in the cabinet chosen Sept. 10, the other 
ministers being Jose Muaria Ayora, interior; Miguel Angel 
Carbo, instruction; Carlos Borjar, finance; Jose Maria Ba- 
rona, war and navy. 

Nine railroads operating in Ontario, Canada, have prom- 
ised the Government to discontinue the sale of liquor in that 
Province. 

London advices of Sept. 10 say a strike of railroad em- 
ployees in Wales is threatened by Sept. 16. Should it be 
endorsed by employees in other parts of the country a gen- 
eral railroad strike throughout England is regarded as not 
improbable, 

Sweden and England have renewed their dispute regard- 
ing mails, a result of difficulties due to the Entente blockade 
and Sweden’s retaliatory seizure of mails in transit between 
England and Russia. The situation is regarded as acute. 

Eleven persons were killed when the 5,100-ton center span 
of a bridge being erected across the St. Lawrence River at 
Quebec, Canada, collapsed as it was being raised, Sept. 11, 
and fell into the river, carrying ninety men with it. The 
bridge, the largest in the world, is being constructed at a 
cost of $17,000,000. Nine years ago a similar accident at 
the same spot was attended by seventy fatalities. 





BRITISH CENSORING METHODS DISPLEASE WASHINGTON 


WASHINGTON, D. C., Sept. 13.—Secretary of State 
Lansing is making a close study of the retaliatory pro- 
visions of the revenue bill with a view to determining 
their application to the existing trade situation existing 
between the United States and Great Britain and her 
allies. 

This does not mean that the United States contem- 
plates the rigid enforcement of these provisions in the 
immediate future. It does mean, however, that the 
American Government is making plans to enforce its 
rights as a neutral nation in the event that diplomatic 
negotiations fail to get the desired results. 

The position of this Government is that information 
secured by a belligerent through the censorship of mails 
can properly be used only for military purposes. The 
recent statement of David Lloyd-George, British Minis- 
ter of War, that information secured by the British cen- 
sors is being communicated to other departments of the 
Government for any ‘‘ public or national use’’ to which 
they may see fit to apply it is entirely out of harmony 
with this position. 


The State Department has been informed that a gen- 


eral reply to our second mail protest: may be expected 
some time this month, and possibly by the end of this 
week. Unless this reply is essentially different from 
former communications from London it will not begin 
to meet the American demands. 

It is, therefore, entirely probable that the statement 
of Lloyd-George, made in Parliament in reply to ques- 
tions, will become the subject of a spirited exchange of 
notes between Washington and London. Mr. Lansing 
has on his desk the printed record of Parliament giving 
the official report of Lloyd-George’s remarks. It indi- 
cates that information secured from an examination of 
neutral mails is being used to further British trade. 
Until Lloyd-George made this statement the British 
Government had always insisted that no such use was 
being made of information secured in this way. 

Lloyd -George’s statement occasioned no particular 
surprise at the State Department, since numerous com- 
plaints have been received there from American citizens 
that trade secrets were being taken from their letter mail 
and utilized by Great Britain. In fact, the second vig- 
orous protest sent to London against the ‘‘lawless’’ 
mail censorship contained several specific instances of 
this kind. In an informal memorandum, received sev- 
eral weeks ago, the British Government attempted to ex- 
plain- away these instances, contending that they had 
not been proved and denying any wrong use of informa- 
tion gleaned from neutral. letters. 

Curiously enough, the very day Lloyd-George’s admis- 
sion was published in this country a statement’ was pub- 
lished by Lord Robert Cecil, British Minister of War 
Trade, intimating that the blacklist will not be changed 
in response to the demand of the United States, and 
adding that Great Britain has no purpose to injure 
American trade. Lord Cecil adds that such a policy on 
Great Britain’s part would be ‘‘insane,’’ in view of 
the enormous volume of trade normally passing between 
the United States and Great Britain and her possessions. 

Similar statements, reassuring the United States, have 
been made in the past by Lord Cecil and other high 
officials of the British Government, just as statements had 
been made that no improper use was being made of in- 
formation secured from American letter mail. In spite 
of these assurances the restrictions thrown around Amer- 
ican trade with neutral countries have gradually been 
drawn tighter. So far as the blacklist is concerned, a 
sort of reign of terror now exists among American ex: 
porters. Even American ships have refused to receive 
cargo from persons whose names are on the British and 


allied blacklists. Directors of financial institutions and 
business houses have been removed at the behest of Great 
Britain. Numerous instances have come to the attention 
of the administration showing an apparently deliberate 
purpose to corral trade for Great Britain and her allies 
that is now handled by Americans, 

High officials of the Government have arrived at a 
decision to demand something more substantial than 
wordy reassurances from British officials in the shape of 
newspaper interviews by Lord Cecil and others. 

Senator Simmons of North Carolina, chairman of the 
finance committee, who managed the revenue bill in the 
Senate, said that when the retaliatory amendments were 
adopted Congress had in mind a purpose to inform the 
world that American rights can not be ignored with im- 
punity in the future. Accordingly, the President was 
armed with weapons to enforce a proper observance of 
those rights. 

Hints at prompt reprisals by Great Britain in the event 
that the United States attempts to apply these drastic 
remedies continue to crop out, but they are not dis- 
turbing administration officials. England and her allies 
could take some steps in reprisal which would be em- 
barrassing, but it is doubtful if they could embarrass 
this country nearly as much as we could embarrass them 
with the great world war at its most critical stage. 

Officials are hopeful, however, that the Allies will con- 
sent so to modify their present practices as to bring 
them within the bounds of international law and usage, 
thus obviating the necessity for the employment of 
drastic retaliatory measures. 


LUMBER EXHIBITED AT FOUNDRYMEN’S CONVENTION 


CLEVELAND, OHIO, Sept. 13.—At the exposition held 
in conjunction with the American Foundrymen’s Asso- 
ciation convention at the Coliseum this week, two lum- 
ber firms displayed products for use in connection with 
foundry work. They were the Thomas E. Coale Lum- 
ber Co., of Philadelphia, and the Alexander Bros. Lum- 
ber Co., of Cleveland. 

Each had two booths, or approximately 300 square 
feet. At the Alexander Bros.’ exhibit were shown 
water cured cork white pine, pattern lumber and flask 
lumber. Officers of the company were in charge of the 
display. They included both J. C. and H. M. Alexan- 
der, M. F. Fitzgerald, secretary; H. L. Spitler, vice 
president; and R. O. Bernhardy, sales manager. 

At the Coale company’s exhibit E. C. Anderson, of 
Philadelphia, assistant to the president, and A. W. 
Anderson were in charge. They showed soft cork pine 
from the company’s mills in Wisconsin. Displays of 
California sugar pine also were on exhibition. 

These exhibits were for the benefit of the visiting 
delegates to show what lumbermen are doing to assist 
in developing the foundry industry. 











RECEIPTS OF LUMBER BY WATER 

From Sept. 5 to Sept. 12, inclusive, six vessels brought 
2,079,000 feet of lumber to Chicago for distribution. The 
largest individual cargo—436,000 feet—was carried by 
the steamer 7. S. Christie, from Escanaba, Mich. The 
next largest cargo—390,000 feet—was carried by the 
steamer Louis Pahlow, from Rapid River, Mich. 

Arrivals by days and vessels were as follows: 

Sept. 5—Str. T. 8. Christie, Escanaba, Mich., 436,000 feet. 

Sept. 10—Str. Louis Pahlow, Rapid River, Mich., 390,000 
feet; Sch. Delta, Marinette, Wis., 300,000 feet. 

Sept. 11—Str. Sidney O. Neff, St. Ignace, Mich., 240,000 
feet; Str. N. J. Nessen, Boyne City, Mich., 353,000 feet. 

Sept. 12—Str. 7. 8. Christie, Masonville, Mich., 360,000 
feet. 
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NORTH CAROLINA COMPANY DECLARED BANKRUPT 


Liabilities Estimated at $4,000,000—Receiver to Con- 
tinue to Operate Small Plants 





[Special telegram to AMERICAN LUMBERMAN] 

ASHEVILLE, N. C., Sept. 12.—With liabilities estimated 
at more than $4,000,000 the Champion Lumber Co., whose 
branch offices are located at Crestmont and Sunburst, 
N. C., has been declared bankrupt by Judge James E. 
Boyd, of the United States District Court at his cham- 
bers in Greensboro, as the result of a friendly suit. The 
papers were received this morning by United States 
District Clerk W. H. Hyams. James G. Campbell, vice 
president of the lumber company, is appointed receiver 
and Judge Henry B. Steven, of Asheville, and Judge W. 
P. Bynum, of Greensboro, were named by Judge Boyd 
to aid the receiver in managing the affairs of the corpo- 
ration. According to the records of the case a decision 
has been reached to continue the operation of the small 
plants of the company at Crestmont and Sunburst and 
place the output on the market. 

On Saturday, Sept. 9, the Carolina Supply Co., the 
North Carolina Mercantile Co. and the Parsons Pulp & 
Lumber Co. filed petitions before Judge Boyd setting 
forth that the lumber concern was indebted to the peti- 
tioners in the aggregate sum of more than $200,000 and 
the court was asked to adjudge the respondent a bank- 
rupt. Mr. Campbell and his attorneys, Steven & Ander- 
son, of Asheville, admitted the allegation, confessed in- 
ability of the corporation to pay its indebtedness and ex- 
pressed a willingness to have the company declared bank- 
rupt. The order of the court to this effect followed with 
the appointment of the receiver and a further provision 
that the case be referred to Fred W. Thomas, referee in 
bankruptcy. 

The Champion Lumber Co., chartered by the State of 
Delaware in 1911 with its principal office in Philadel- 
phia, is one of the largest holders of timberland in North 
Carolina. Acquiring standing timber acreage to the 
amount of approximately 90,000 acres in Haywood 
County large band mills were located at Crestmont and 
Sunburst and hundreds of men were employed in bring- 
ing out the lumber and pulpwood. From Canton, on the 
Murphy division of the Southern Railway, a railroad was 
built for about 15 miles for the double purpose of haul- 
ing the wood products and carrying passengers. Another 
passenger and lumber railroad connects the plant at 
Crestmont with the Southern Railway Co.’s main line at 
Newport, Tenn. On the boundaries of the company some 
of the finest spruce, balsam, poplar, oak and pine lumber 
of the mountain section has been cut and marketed. 

When the company was first organized John C. Arbo- 
gast, of this city, was one of the stockholders and was 
tor a while general manager of the lumber operations. 
Mr. Arbogast disposed of his interest in the concern two 
years ago. T. Rorison, of Asheville, is connected with 
the company as civil engineer and superintendent. 

The petitioners in this friendly suit and the amount of 
their claims are as follows: North Carolina Mercantile 
Co., $102,900; the Carolina Supply Co., $88,460.64; the 
-arsons Pulp & Lumber Co., $48,417.32. These concerns 
are allied corporations of the defendant lumber company 
and Mr. Campbell is said to be president of each. In 
addition to the above liabilities there is reported to be 
an outstanding indebtedness of $2,750,000 and it is be- 
lieved that other claims will bring the total to the amount 
of at least $4,000,000. 





H. A. Cleaver, of Devitt, Tremble & Co., First Na- 
tional Bank Building, Chicago, one of the bond concerns 
that marketed the bonds of the Champion Lumber Co., 
when seen regarding the receivership declared that 
the proceeding was a friendly one, having been sought 
by inter-related companies, the Carolina Supply Co., 
the North Carolina Mercantile Co., and the Parsons 
Pulp & Lumber Co., as creditors. The bond issue of 
$3,250,000 was made in 1911 and since that time $455,- 
000 of the issue has been taken up. He expressed the 
belief that the difficulties, which he believes are such 
that continued operation under the court’s order will 
bring about a satisfactory condition, had been caused 
by some bad contracts made previous to the opening 
of the European war and also by an insufficient volume 
of business commensurate with so extensive an opera- 
tion. He pointed also to the fact, as recently told in 
the columns of the AMERICAN LUMBERMAN, that the 
operations of the Champion Lumber Co. were among 
the most difficult to be found in any extensive op- 
eration of the country and that the Lidgerwood com- 
pany, of New York, for months had been making tests 
with machinery that might be found especially adapta- 
ble to the unusual difficulties met. He said the com- 
pany within the last few months had been investing 
heavily in improvements and factory equipment and 
he cited the erection of a box factory, which, with 
equipment, cost $350,000. This investment was made 
in order to get further utilization out of the low grade 
products. 

Altho the company has not been making money Mr. 
Cleaver declared it is the belief of those closely in 
touch with the affairs of the concern that the mill 
property and stumpage are sufficient if handled prop- 
erly to mean prosperity for the concern and no loss to 
the bondholders. The company it is said has been 
shipping on an average of 4,000,000 feet a month, 
while shipments should average about 7,000,000 feet 
to justify such an extensive operation. It is the belief 
in Chicago, among those who are in close touch with 
affairs of the concern, that its business, as conducted 
under court’s orders, will prove more successful. 





RETAILER TAKES MAIL ORDER HOUSES TO TASK 

MILWAUKEE, WIS., Sept. 12.—E. 8. Elliot, manager of 
the O. & N. Lumber Co., at Boyd, Wis., takes the mail 
order houses to task in his recent advertisements in the 
local newspaper. Two of the large Chicago mail order 
houses shipped a earload of their catalogs to Boyd for 
distribution. Mr. Elliot, in his ad says: 


One business concern * * * will compete with these 
or any other mail order house in any price which they will 
make. If you are going to build and have the idea that you 
can buy of Sears-Roebuck cheaper, bring your catalog with 
you and come to the O. & N. Lumber Co. (Inc.), lumber, 
lath and everything in the line of building material, and we 
will take the contract of furnishing the identical bill for the 
same money plus the freight and I know every one would 
rather buy at home where he can see just what he is 
getting and know that the people who are back of the busi- 
ness are honorable, who make their home among you and 
are ready to boost in every enterprise that is for the best 
interest of the community. Come in and try us and see if 
we will not do exactly as we agree. 


In an editorial in the same paper the editor says in 
part: 

* * * Mr. Elliott has very forcibly placed before our 
readers and especially the advertisers and business men just 
what they are up against in the way of mail order houses. 
The fact is our business men must eventually fall into the 
same plan as the manager, Mr. Elliot, of the O, & N. Lumber 
Co. if they expect to compete successfully with these mail 
order houses. * * You must advertise what you have 
to sell and how much you charge for it. 





RETAIL COMPANY’S FLOAT TAKES PRIZE 


Sr. CHares, Iuu., Sept. 11—The Charles Harbaugh 
Lumber Co. is among the farsighted and progressive re- 
tail lumber firms that realize the benefit to be obtained 
by showing property owners how to beautify and improve 
surroundings by the use of wood. This idea was well 
carried out by the float consisting of a rose arbor and 
trellis made of wood that the company displayed in the 
parade on August 17, St. Charles Day. The floor of 
the float was covered with grass and the arbor and trellis 
were draped with artificial flowers and in the seats of the 
arbor children were grouped, showing how attractive such 
an improvement to the place may be made. The parade 


was fifteen blocks long and that the spectators thought 








HARBAUGH’S TRADE EXTENSION FLOAT 


the float of the lumber company was one of the best dis- 
played is shown by the act that the float was awarded 
second prize in the business float class by the judges. 

The company has been active in promoting the use of 
wood along this line for some time. Last year a child’s 
playhouse was placed on a decorated wagon and entered 
as a float. After the parade it was taken to the picnic 
grounds and auctioned off for $30, the money being do- 
nated to the St. Charles Commercial Association. In 
speaking of the benefits obtained by this type of trade 
promotion Manager H. C. Harbaugh said: ‘‘We find 
that by taking an active part in local activities such as 
this we are more than repaid for the work and trouble 
by the publicity derived.’ 





COMPLETES WORK ON NEW BUILDING CODE 


BALTIMORE, Mp., Sept. 11—The committee named sev- 
eral months ago, with City Engineer Calvin W. Hendrick 
as chairman, to make a revision of the building code of 
this city, has completed its work, and the result has been 
laid before the board of estimates. It is barely possible 
that hearings may be held, so as to give persons inter- 
ested a chance to be heard. It is said that the revised 
code is calculated to promote the interests of the builders 
as well as the others, and that it may be expected to 
stimulate real estate development. Pending a report by 
the board of estimates the recommendations are withheld 
from publication. 


LOGGERS WANT HIGHER PRICES FOR THEIR CUT 

OsHKOSH, WIs., Sept. 12.—Loggers in the vicinity of 
Iron Mountain, Mich., who generally cut a considerable 
amount of pulpwood are unable to give figures regard- 
ing their probable input at this time due to the fact that 
the paper mill companies have thus far declined to ad- 
vance prices. Last season spruce sold at about $5.50 
a cord and tamarack and balsam at $3.25 to $3.50. Log- 
gers assert that there was no money in pulpwood at those 
figures. This year, in view of the fact that pulp paper 
has advanced from $2.40 to $5.75 a hundred pounds, the 
loggers have expected a corresponding advance in pulp- 
wood. However, the advance has not been made to date 
and last year’s prices are the only foundation for figur- 
ing. Loggers declare now that unless there is a substan- 
tial advance in prices they will cut no pulpwood this 
season. 








DOUBT AVAILABILITY OF COMPETENT INVESTIGATORS 


National Exporters’ Association Believes Requirements 


Too Strict—Practical Men Will Not Be Secured 








BALTIMORE, Mp., Sept. 11.—At the suggestion o/ the 
officials at Washington, Secretary J. MeD. Price, of the 
National Lumber Exporters’ Association, with headqu 


. , ag J ; me 
ters here, has sent copies of the announcement ot 


sare ae x, 2 ) exam- 
inations for European lumber investigators to members 
of the organization thruout the country. These copies 


are receiving careful attention, in that they seem to jp. 
dicate a purpose on the part of the Federal Government 
to have experienced lumbermen intrusted with the work 
of studying foreign trade conditions, so that they will 
be in position to advise the authorities what steps can 
be taken after the war to promote the lumber 


' export 
trade. ie 

Baltimore members are in somewhat of a quandary 
over the matter. , 


They do not seem to be sure that the 
ostensible result will be achieved, basing their Opinion 
upon a statement of the branches in which candidates for 
appointment to the four or five positions are to be ex. 
amined. The places are to pay not more than $10 a day 
for each day in the week, with transportation allow. 
ances and $4 per diem for subsistence. According to the 
circular, applicants must be citizens of the United States, 
available for two years’ service and submit to an exam. 
ination in practical questions, thesis, languages and edu- 
sation and experience. The practical questions are under- 
stood easily enough, but as to the thesis members of the 
trade are not quite sure. A thesis, of course, is a treatise 
written on some subject. But ability to write fine Eng- 
lish is not always the practical lumberman’s gift. He 
may thoroly understand his business and can ‘set forth 
his ideas clearly enough, but when it comes to composing 
dissertations, or theses, on any related subject, that is 
quite another matter, and only a very few could comply 
with reasonably high expectations in this respect. Any 
penny-a-liner, however, no matter how little he may 
know about the lumber trade, will experience no difi- 
culty in writing fluently and at great length. Whether 
what he writes will prove of real value in enabling the 
Government to solve the post-bellum problems is a dif. 
ferent thing. . 

The question of languages also gives rise to misgiy- 
ings. Most lumbermen are not linguists. Many of them 
do a large export business in normal times, but when it 
comes to making themselves understood in another lan- 
guage they are at a decided disadvantage. Their foreign 
correspondents and customers almost without exception 
send their letters and other, correspondence in good Eng- 
lish, and the need of knowing another language is not 
felt by the American shippers. Yet they would be able 
to go right to the heart of the matter, if they were 
placed in charge of an inquiry and could be depended 
upon to supply the information wanted. 

Edueation and experience are in a way embraced in 
the other two subjects. A man who knows little or noth- 
ing about the lumber business—in other words, who is 
without experience—will be useless as an investigator, it 
is pointed out, and members of the trade further empha- 
size the fact that an appointee must of necessity have a 
good education. In the circular it is also explained that 
oratorical ability is desired, which suggests that the in- 
vestigators will be expected on their return to appear be- 
fore organizations and tell what they have learned. 





CITIZENS PREPARED FOR SHINGLE MILL STRIKE 

EVERETT, WASH., Sept. 9—Thru the inability of the 
police department to cope with the strike situation 
in this city, about 400 citizens have been deputized 
and armed for any emergency. Three squads have been 
formed, one squad meeting every night at the quarters 
of the Everett Commercial Club where they can be rushed 
at any moment to the place of possible trouble. On the 
docks, at the entrance to the shingle mills, squads of 
deputies are kept in readiness. The mills are most 
closely guarded at time of shut down when the workmen 
have to leave for their meals. The non-union, workers 
are all housed at the mills where adequate quarters have 
been provided. Since the organization among the citi- 
zens has been formed, very little trouble has occurred 
and it is felt that, by reason of the sentiment expressed 
by the citizens of this city, the violent tactics of the 
strikers will soon be abandoned. 





WILL INAUGURATE BIG ADVERTISING CAMPAIGN 


[Special telegram to AMERICAN LUMBERMAN] 

Houston, TEx., Sept. 13.—One of the biggest aiver- 
tising campaigns undertaken by a single lumber con- 
cern in the South will be inaugurated by the Kirby 
Lumber Co., of Houston, under the immediate direc- 
tion of Harry T. Kendall, general sales manager. Che 
‘ampaign will be carried on through the medium of 
photographic plan books which are to be distributed 
among lumber dealers. These books will contain photo- 
graphs of moderate priced dwelling houses together with 
floor plans. The books will be given to each purchaser 
of four sets of complete plans and specifications. These 
will be a big aid to the retailer in selling houses ani a 
boost for yellow pine lumber. The first plan book to 
be issued will be a southwestern edition for distriu- 
tion in Texas and Oklahoma, and if this is successful 
the campaign will be extended over other sections of 
the country. 


AAA Onn 


A PHILIPPINE lumber company recently obtained 4 
contract for supplying $38,000 worth of. sleepers to the 
Canton-Hankow Railway. 
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LUMBERMEN ENGAGE IN SHIPBUILDING 


Industry Thrives in the Southeast—Many Such 
Enterprises Being Formed 


JACKSONVILLE, FuLa., Sept. 11.—The one big lesson 
that the lumbermen have learned from the traffic dis- 
turbances of the last year is the necessity of providing 
water transportation for their product if they would 
have a stable market in the east. As a result of this 
lesson the shipbuilding industry of the Southeast has 
been revived to such an extent that it is now one of the 
great manifestations of a rejuvenated commerce which 
are ushering in a new era in lumber transportation. 

Ever since the war broke out and ships were taken 
from the Atlantic coastwise service and put into trans- 
atlantic commission the lumber business of this section 
has suffered. Then came the embargo which for weeks 
put an utter stop to the shipment of lumber and the re- 
ceipt of any orders for the same. The lumbermen 
yearned for boats—anything that had seams which 
could be ealked and made to float with some degree of 
safety. Many lumbermen whose plants lie on tidewater 
went to building barges and schooners. 

Jacksonville’s infant shipbuilding industry thus es- 
tablished as a necessity is now become a thriving busi- 
ness. Aside from the shipbuilding concerns already es- 
tablished in this city there was recently formed the com- 
pany of Hillyer, Sperring & Dunn, with headquarters 
in Jacksonville, to engage in the business of building 
wooden schooners, barges, lighters ete. Several promi- 
nent lumbermen are behind this new concern. The person 
mainly responsible for the formation of this company 
is Robert B. Young, manager of the Interstate Lumber 
Co., of Quitman, Ga. 

Today the announcement was made of the formation 
of another shipbuilding concern, composed largely of 
lumbermen, who will engage in the business of manufac- 
turing in Jacksonville wooden schooners, barges and 
lighters. This concern will be known as the Atlantic 
Shipbuilding Co. Among those interested are G. D. 
Gay, Clyde Taylor, J. B. Grange, Burton Barrs and J. 
M. Barrs. 

This new industry which is thriving all along the Flor- 
ida coast line is utilizing a vast quantity of yellow pine 
and eypress lumber. 


WESTERN PINE SHIPMENTS SHOW INCREASE 


Favorable Report Returned for July, 1916, as Com- 
pared to Correspor.ding Month Last Year 





The report of shipments for July just issued by the 
Western Pine Manufacturers’ Association shows a favor- 
able increase as compared with shipments for the corre- 
sponding period last year. The report is as follows: 








1915 1916 
Cars Feet Cars Feet 

WStIO 4 Sha wee 208 5,432143 310 7,629,685 
MORGQUR. 6 Ssdieeceriesle ce 682 16,846,645 964 23,963,147 
ROB ON: sep kes2cSiateossistonses 34 906,825 49 1,220,730 
Washington 2.0 6630845.0% 186 4,443,564 243 6,026,612 
North Dakota......... 462. 11,556,121 444 10,880,473 
South ARO: ..<.. 6s. 321 7,564,195 246 5,921,385 
MINNOROTA <.5.55e ckesic es 374 - 9,221,785 278 7,059,533 
WiISCQUBID os ss Se oc cs 192 4,450,722 195 4,483,253 
ROWS sips iset kre ese eos orien 239 5,632,227 213 5,100,556 
Illinois re ee ae ee 214 5,192,753 165 3,960,827 
ansawic cc on bene 8 136,670 3 261,679 
NODPASEA) Siciiacn S16 Accs 210 4,929,432 125 2,923,461 
MISHOEDE: 5 su5f50.5te sash 228 636,494 17 350,285 
COLORADO, is sheian. slo's aes 180 4,395,980 ° 93 2,229,048 
WYOMING iso30cnc ceo 34 839,747 74 =1,760,144 
GRR elaine miei ae nere 111 2,882,094 79 2,028,733 
Michigan: si.5,.cc.0seekins 33 803,598 57 1,437,014 
Us) CO eae ePaper eee 67 1,734,674 61 1,490,564 
GHG os even eh Ben a 3 189,719 9 223,958 
Atlantic Coast States.. 189 4,534,428 205 4,844,965 
Other Eastern States.. 69 1,744,771 111 2,704,860 
RTD oie: poo dng 5 has oo 5 101,033 19 447,027 
Oklahoma and Nevada.. 1 29,372 4 90,895 
Exports... coos ren cere BU) Aa ier 3 47,376 
Totals ...........3,854 94,204,517 3,977 97,086,208 

Cut for month 1915, 36 mills, 114,950,161; 1916, 
So MDM et clei tae Sys Vete: 5 bias 62 lon0is 40 iah 4-81 e7h, 510.8 Tor orp 128,565,857 
Shipped TO ik dees ccc ecasetoecetes 31,479,649 
‘umber of mills not operating..........+.--.6. 3 

The figures in various columns indi- Prices 


‘te relation of prices to those pre- 
vajling the previous month, and num- 
er of mills reporting. 25 0 1 


Normal Above Below 


"he figures in various columns indi- Inquiries 
te volume of inquiries as compared 
‘ith last month and number of mills 
porting same, 8 6 12 





BUILDING PERMITS SHOW GROWTH OF CITY 


LITTLE Rock, ARK., Sept. 9.—According to statistics 

upiled by the building commissioner of Little Rock, 
‘ere have been issued the last nine years, including 
‘tht months of the current’ year, a total of 7,136 
‘ilding permits in this city. These permits represent a 
‘otal value of improvements of $10,690,939. 

"he number and value of permits issued each’ year 

‘ng this period are as follows: 


: No Value of 
Year permits permits 
DS wieirt ote eran ae Ae tee eer are 809 1,024,890 
UD: 1s leipiaiote soltkerecremte nana aatyeaiate es 935 1,531.09 
ILO: ints ahetscave stone sbereih caats anus s dcstera7s 886 1,384,423 
20 er ees Rey Oy eC RT 859 1,695,269 
PLD i svare hehe reletate ste Materiales (eetere rece 899 1,553,287 
SMe CH RE tar A cre ee 831 1,333,322 
ME Ne ee Ree ee ee 725 1,003,172 
Ln ie a pee deca a ec teeta tans races sg 763 94,221 
1G: (SUMmOMpNE) 08s eons aoe es ss 9 471,257 
11) 0 ORC nts ree Ue I 7,136 $10,690,989 


IDAHO COMPANY ERECTS Y. M. C. A. BUILDING 


Employees’ Welfare Looked After Comprehensively— 
Operation Is on Co-operation Basis 





RosE LakgE, Iba., Sept. 9.—C. J. Winton, president of 
the Rose Lake Lumber Co., and his brother, D. N. Win- 
ton, both of whom live in Minneapolis, believe in extend- 
ing a helping hand to the employees of the company as 
shown by the splendid Y. M. C. A. building nearing com- 
pletion here, the funds for the building of which were 
entirely supplied by the brothers. 
In order to have the men realize 
that codperation is necessary suc- 
cessfully to conduct a plan of this 
kind they were requested to sup- 
ply the money with which to fur- 
nish the building. On Sept. 4, 
John A. Goodell, of Portland, Ore., 
northwest industrial secretary of 
the Y. M. C. A., explained the plan 
of the organization for mill towns 
and the response from the employ- 
ees of the company was so warm 
and prompt that two committees, 
under the direction of Axel Rosen- 
lund and G. E. Stokke, were or- 
ganized on the spot to raise the 
$700 needed to provide the fur- 
nishings. The committees worked 
with such enthusiasm that in less 
than an hour $375 was pledged by 
thirty subscriptions. The next day 
a systematic canvass of the em- 
ployees was made and by night the 
total pledges amounted to $500 
and the following morning a mem- 
ber of one of the committees 
talked in such a persuasive manner 
that he secured pledges of an addi- 
tional $65 before breakfast—the 
time of day that man is proverbially in the poorest mood 

to give away anything. 

The plan under which this Y. M. C. A. is to be op- 
erated is interesting as it is typical of the exchange of 
benefits and codperation that is the keynote of the or- 
ganization. As an example: the employers provide the 
building and the employees furnish it. In the mainten- 
ance, Manager W. S. Rosenberry, of the Rose Lake Lum- 
ber Co., has promised that the company will furnish heat, 
light, water and a cash appropriation equal to about half 
the annual cost of operation and the employees will 
provide the other half by the payment of membership 
dues. The activities will be in charge of O. C. Thomp- 
son, an experienced Y. M. C. A. secretary, who will be 
assisted by an advisory committee of five, two to be 
selected by the company and three by the men. The 
following committee was appointed to serve until Jan. 





SECRETARY O. C. 
THOMPSON 











INDUSTRIAL Y. M. C. A. BUILDING AND BOOSTERS, 


ROSE LAKE, IDA. 


1: ©. A. Fuller, Axel Rosenlund, G. E. Stokke, F. W. 


Kirk and John Johnson. 


NEW PLAN WILL OBVIATE FREIGHT DELAYS 


British Ship Owners’ Association Gives Specific In- 
structions as to Mailing of Shipping Documents 


SEATTLE, WasH., Sept. 7.—Shipping circles have re- 
ceived an announcement from the general western freight 
agent of the International Mercantile Marine Co. of the 
arrangements that have been made by the port and tran- 
sit executive of the Liverpool Steamship Owners’ Asso- 
ciation with the postal censors’ department of the Brit- 
ish Government for the purpose of obviating delays in 
the removal of goods from docks and wharves, by reason 
of the late delivery of shipping documents. It is stated 
that shipping documents should be mailed in envelopes 
stamped by means of a rubber stamp the words ‘‘Ship- 
ping Documents’’ and the postal department will see that 
such envelopes are given special expedition. Only ship- 
ping documents, however, may be included in envelopes 
so marked, the following being specified: Bills of lading 
(with or without draft), invoices, specifications, mani- 
fests, parcels receipts, certificates of origin, destination, 
sections, weights or analysis, insurance policies or cer- 
tificates. 

Schedules of instructions, subject to the information 
contained in such schedules, are limited to the identifica- 
tion of the other documents enclosed in the envelope, and 
the instructions are limited to ordinary instructions, as 
to the delivery of such documents as against ac- 
ceptances or cash. It is specified that instructions or 
letters or advice as to delivery out of the ordinary course 
must not be enclosed in such envelopes. If any documents 
other than what are permitted are enclosed, it is an- 
nounced by the postal department, an even greater delay 
will be caused. 


ARKANSAS MILLMEN FACE SERIOUS CAR SHORTAGE 


LitTLE Rock, ArK., Sept. 11.—Arkansas lumber mills 
are already complaining of a shortage in ears, which seri- 
ously hampers the filling of orders, and the shipment of 
cotton and seed, which is a heavy commodity for the rail- 
roads in the fall, has not yet commenced. This indicates 
a most serious shortage in the near future unless prompt 
action is taken to relieve the situation. 

R. M. McWilliams, assistant general freight agent of 
the St. Louis, Iron Mountain & Southern Railroad, has 
completed a tour of this line in Arkansas and Louisiana, 
during which he visited the mills and gave the loading 
crews advice in the loading of cars in order to increase 
their capacity, and at the same time discussed methods of 
relieving the shortage with the mill owners. Mr. Williams 
said: 





The simplest remedy is to leave the routing of your cars, 
from the point reached by the initial carrier to their destina- 
tion, to the initial carrier. This permits a more rapid han- 
dling of freight, for when we carry a car to a transfer point 
we can. secure an empty in exchange, if we have the right to 
choose to what railroad we will deliver it. Most of the 
freight handled in Arkansas is outward bound. The greater 
number of cars inbound are empties. Consequently our cars 
are continually passing into the possession of foreign lines 
and in a few weeks, if we could not make an exchange of 
loaded cars for empties, we would have no equipment at all. 
We have to haul these empties for many miles, but we are 
glad to do it in order to have them filled and returned. 


Mr. Williams also urged the mill operators to load their 


cars promptly and unload them in the same manner, and 
keep the cars moving as much as possible. 





PROFIT OF OCEAN SHIPPING IS INDICATED 


Announcements by Lloyds of the sale prices of vessels 
during the second quarter of 1916 are interesting indi- 
cations of the profits that ocean navigation companies 
must be making to make it possible to pay such prices, 

In the case of the King, a vessel of 7,300 tons cargo 
capacity, the price realized was $608,310, the ship having 
cost $223,860; in the case of the Knutsford, with 6,500 
tons cargo capacity, the ship was sold in 1913 for $136,- 
260, in February, 1916, for $379,585, and more xecently 
for $486,650. 

































































































































Among other sales of steamers are noted the Robert 
Dollar, 8,800 tons cargo capacity, built in 1911, sold in 
April, 1916, for $1,362,620; the Kirkfield, 8,400 tons, 
built the same year, was sold about the same time for 
$778,640; and the Bland Hall and Albert Hall, each 
8,250 tons, built in 1914, were sold during the past quar- 
ter for $875,970 and $729,975, respectively. The Winn- 
field, 5,800 tons, built in 1901, was sold in 1907 for 
$108,525; in April, 1915, for $184,925; in June, 1915, 
for $199,525; in December, 1915, for $274,960; and in 
June, 1916, for $374,720. 

A sailing vessel, the Pesca, net tonnage 1,493, was sold 
in 1912 for $9,733, and within the last few weeks for 
$107,065; the sailer Fingal, 2,435 net tons, which was 
sold in 1910 for $17,030 and in 1915 for $34,065, brought 
$214,125 in 1916; the Dunsyre, 2,056 net tons, sold ‘in 
1910 for $20,925, changed hands during the past quarter 
at $139,180; and the Freden, 1,920 tons, sold in 1908 for 
$23,115, brought $188,575 in 1916. 


TURN OVER SUBSCRIPTIONS FOR BIG MILL 


GuLFportT, Miss., Sept. 11.—The $40,000 subscribed by 
Ipeal citizens for the purchase of a site for the $2,000,000 
mill to be erected here by Edward Hines, Chicago lumber 
factor, was paid in this week and deeds to the site were 
handed to Mr. Hines’ agents here. It is understood work 
will be started on this monster mill as soon as factories 
ean be found to manufacture the necessary machinery. 
Difficulty is experienced in this matter on account of the 
manufacture of ammunitions in most big plants, 


The building is a model of its kind and is said to excel 
any other building of the association in a sawmill. town 
west of the Mississippi River. One of the principal 
features of the building is the social room that will be 
supplied with easy chairs, benches etc. to make it 
agreeable to everybody. This room adjoins the room 
containing three bowling alleys, where ample space is 
provided for spectators. A well appointed gymnasium 
36x70 feet is so built that it not only affords a place in 
which all indoor games and exercises can be engaged in, 
but may also be used in conducting church and Sunday 
School services and for lectures and entertainments dur- 
ing the week. A quiet, well lighted reading room with 
a splendid view looking out over the river is especially 
attractive, directly behind which are the baths and locker 
rooms. Facilities for the entertainment of women guests 
are also provided and some idea as to a part of that 
entertainment is gained by glancing into the large and 
well equipped kitchen. A wide veranda extends across 
the entire front of the building. The heating fixtures 
and bowling alleys are being installed and it is expected 
that the building will be opened Oct. 1 with a big cele- 
bration. 

One of the first sawmill town Y. M. C. A.’s was or- 
ganized in Cloquet, Minn., in 1908. The first one in the 
Pacific Northwest was opened in 1911 at Doty, Wash., 
by the Doty Lumber & Shingle Co. Other firms that have 
helped their employees establish branches are: Potlatch 
Lumber Co., Potlatch, Ida.; Inman Poulsen Logging Co., 
Kelso, Wash.; the Sunset Timber Co., Raymond, Wash., 
and the Booth-Kelly Lumber Co., Eugene, Ore. 
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AMERICAN LUMBERMAN 


SEPTEMBER 16, 1916, 





VOICE PROTEST . AGAINST TRANSIT BUSINESS 


Additional letters have been received by the AMER- 
ICAN LUMBERMAN from manufacturers of southern yel- 
low pine disapproving the practice of manufacturers 
placing unsold cars in transit as follows: 

We are not inclined to think that the transit car 
proposition as handled by the mills is a good thing 
for the mills, especially those putting cars in transit. 
We never ship any cars that we have not already sold; 
that is, we never place any cars in transit to be sold 
as ‘‘transit cars.’’—CyBur LuMBER Company, C. J. 
Coppock, Secretary and Treasurer, Cybur, Miss. 

We are opposed to putting lumber in ‘transit.— 
Biack Warrior LUMBER COMPANY, Knoxwood, Ala. 

This company is very violently opposed to the unre- 
stricted transit provisions now in force with the ma- 
jority of railroads—LatHrop LUMBER COMPANY, V. 
P. Childress, Birmingham, Ala. 

Positively never load a car without bona fide order. 
—EaGLe LuMBER CoMPANY, Eagle Mills, Ark. 

We are strictly opposed to transit business; never 
put a car in transit ourselves and will refuse an order 
if we think car will be handled that way by purchaser. 
—OzAN-GRAYSONIA LUMBER COMPANY, Prescott, Ark. 

Transit cars are the worst depressing influence in 
lumber; ought to be prevented—POITEVENT & FAVRE 
LuMBER COMPANY, Mandeville, La. 

Relative to the practice of putting lumber in transit 
without any kind of order for it, we do not play this 
game, and to the best of our memory we have not in 
our fifteen years’ sawmilling sent out a transit car.— 
BaTsON-McGEHEE, Millard, Miss. 


We do not favor the practice of putting lumber in 
transit. We have never lent any encouragement to this 


method of doing business. We consider transit shipments 
one of the worst menaces to the trade, and we have never 
felt we have got full value from stock that we accident- 
ally got into transit—Corron Strate LUMBER CoMPANY, 
F. H. Marshall, Sales Manager, Meehan Junction, Miss. 


We are not in favor of putting stock in transit un- 
sold and do not make a practice of so doing.—GREaAT 
SouTHERN LUMBER ComMPANY, G. A. Townsend, Sales 
Manager, Bogalusa, La. 


You are at liberty to include our name among those 
manufacturers who are opposed to shipping transit cars. 
We have never done it and do not approve of it.— 
Scuwine LumMBER & SHINGLE Company (LTD.), G. A. 
Ruhl, Plaquemine, La. 

We have never shipped lumber in transit in the past 
nor do we intend to in the future—GENESEE LUMBER 
Company, H. R. Loranger, Secretary, Genesee, La. 

You may include our name in the list of manufacturers 
who are opposed to shipping transit cars. Our policy 
has always been against this—WEST YELLOW PINE Com- 
PANY, C. P. Keller, Vice President, Madison, Fla. 





REWARD OFFERED FOR APPREHENSION OF MURDERERS 


Bay City, MicH., Sept. 13—No clue has yet been 
secured by the Bay City police as to the murderers of 
Franklin E. Parker, the prominent lumberman of the 
Saginaw Valley and former president of the National 
Wholesale Lumber Dealers’ Association, who was shot 
down in the streets of Bay City Sunday night, Sept. 3, 
by two unknown highwaymen. The board of county 
auditors has offered a reward of $500 and to this has 
been added $2,500 by the citizens of Bay City, making 
a total of $3,000 offered for information leading to the 
arrest and conviction of the guilty parties. 


— 


WINS DECISION AGAINST INCOME TAX COLLECTOR 


DrENvVER, CoLo., Sept. 11.—The United States Cirenit 
Court of Appeals sitting in Denver handed down a de. 
cision a few days ago which is of importance to various 
mercantile interests of the country and of special inter. 
est to lumbermen. The decision was given en bane by 
the court, presided over by Judge Walter H. Sanborn, of 
St. Paul, John E. Garland, of Washington, and Jacob 
Treiber, of Little Rock. 

The decision affirmed the judgment of the lower court 
in the case of E. J. Lynch, collector of internal revenue 
for the district of Minnesota, plaintiff in error, vs. H. (, 
Hornby, defendant in error. 

The writ in error challenges the judgment which Mr, 
Hornby, a well known lumberman, received in the lower 
court against Collector Lynch for the return to him of 
$171, which the collector had assessed against him as an 
additional income tax and which amount he had paid 
under protest. 

Mr. Hornby owned 434 shares of the capital stock of 
the Cloquet Lumber Co., with a par value of $43,000, 
On March 1, 1913, as a result of the operations of the 
company, this stock had a value of $150,000. In 1914 
the company converted much of its timber and other 
holdings into cash and paid out $650,000 in dividends, 
of which Mr. Hornby received $17,794. 

The internal revenue collector considered this income 
taxable and the $171 was paid under protest. Mr. 
Hornby contended that the value was there on March 
1, 1913, and that in 1914 it was simply converted into 
another form and that the amount came from the values 
on the company’s property and did not represent addi- 
tional income. Attorneys generally regard the decision 
in favor of Mr. Hornby as one of unusual importance. 





THE BANKER’S PLACE IN AMERICAN BUSINESS 


Various members of the Federal Trade Commission 
have made many speeches at meetings of business men 
thruout the United States, and in many of these 
speeches have succeeded in repeating themselves to a 
very liberal extent. The text of the address made by 
Edward N. Hurley, chairman of the commission, be- 
fore the annual meeting of the Ohio Bankers’ Asso- 
ciation at Columbus, Ohio, recently, comes with a dis- 
tinct flavor of novelty and originality. Mr. Hurley 
has rapidly grown from a plain Illinois manufacturer 
to a powerful and convincing public speaker, and in 
this address has succeeded in discussing some rather 
hackneyed subjects in a new and original manner. 

Starting out with the European War (one subject 
that apparently has alréady been discussed to the 
limit), he made a few very pertinent statements. Take 
for example these two sentences from the first para- 
graph: ‘‘ While in many respects we know littie of 
what is going on in the warring nations we do know 
that within sound of the guns, almost within reach 
of the falling shells, Europe is reorganizing her indus- 
tries. Under the stress of a life and death struggle 


every effort is being made to attain the highest effi-- 


ciency in the production, the distribution and the 
use of commodities of all kinds.’’ 

The speaker went on to say that France has been 
preeminently a land of small scale, highly individual- 
ized production, but that now small farms that for gen- 
erations have been farmed by. hand are being thrown 
together and farmed cooperatively by tractors, gang 
plows and other modern agricultural implements. 
‘*France must rely on machinery.’’ 

Referring to the well-known industrial conservatism 
of England, and remarking that in Lancastershire one 
operator has been tending but four textile looms, 
where in Massachusetts one operator tends sixteen to 
twenty-four machines, he remarks. ‘‘But at last Eng- 
land is aroused, and today American books on efti- 
ciency and scientific management are being bought 
by the hundreds and studied all over England. The 
war has compelled Great Britain to make thirty years 
of industrial progress in thirty months.’’?’ Even in 
Germany, where a high state of industrial efficiency 
had been reached before the war, organization and 
efficiency have since been even further developed, and 
the speaker predicted that Germany would emerge from 
the war years ahead of the Germany of 1914, whether 
victorious or defeated. 

Summing up these industrial changes Mr. Hurley 
issued a warning for the necessity of so shaping our 
affairs in the United States as to be able to meet this 
increased and energetic competition. ‘‘ Almost before 
we know it we will find a new Europe competing 
against us with war-sharpened brains and war-hard- 
ened muscles, not only in our foreign markets but also 
right here at home.’’ 

In considering the position of the United States 
industrially after the close of the European War Mr. 
Hurley spoke largely of affairs at home, but prefaced 
this consideration by a brief review of foreign trade. 
While next to England ours is the greatest foreign 
trade of any nation in the world, it has not been 
backed by adequate banking facilities. We have let 
our foreign competitors finance our own trade. The 
Government is now doing its part in an effort to stimu- 
late foreign trade thru its efforts to improve our mer- 
chant marine, thru the pending legislation to legalize 
cooperative joint exporting agencies, and thru the re- 
cent amendment to the Federal Reserve Bank thru 
which American banks can now deal in foreign drafts 
and acceptances and can also cooperate with each 
other to engage in foreign trade banking. 


Up to the present time only one American bank has 
gone into the foreign trade on any extensive scale, 
and it only recently. Great Britain has fifty-seven 
that are domiciled in foreign countries, and with a 
total capital and reserve of over $500,000,000. This is 
a greater total capital and surplus than the fifty-six 
domestic banks ot the United Kingdom with their 
8,000 branches if the Bank of England is excepted. 
While the domestic banks of the United States have 
a capital and surplus of $3,400,000,000, equal to the 
domestic banks of all the rest of the world combined, 
they have a capital and surplus represented in oversea 
banking of less than $7,000,000. This condition exists 
notwithstanding the fact, already stated, that our 
foreign trade is the second greatest in the world. 

Mr. Hurley also emphasized to these Ohio bankers 
the tact that this was not merely an opportunity for 
a few large banks situated in our leading seaports. 
He pointed to the fact as a significant one that 
Akron, Ohio, alone, bought one-fourth of all the crude 
rubber of the world, and in many other Ohio cities 
were concerns having a latge and rapidly growing 
export trade and also consuming millions of dollars’ 
worth yearly of foreign commodities.. Here. was an 
opportunity for the financing of foreign trade direct 
at the doors of the ‘gentlemen whom; he was ad- 
dressing. é‘ : 


At this point, however, Mr. Hurley.turned toa con- 
sideration of domestic business and the importance ‘of 
the part that the banker has: played in:referené¢e to it. 
Referring to his favorite theme of better. cost account- 
ing, he emphasized its importance, and in this connec- 
tion made the following significant statement: | 


Many concerns that report to the Federal Trade Commtnis- 
sion manufacture four or five different articles. r 

In these reports we ask them to give us the sales of each 
product separately, and nine times out of ten they can not 
do more than give us the total of all their products together. 
If they do not departmentalize their sales accounts they cer- 
tainly do not departmentalize their costs; hence they make 
prices on particular articles without knowing what those 
articles cost. 


Another significant statement was that out of 60,000 
corporations reporting an annual income of $5,000 or 
over half do not charge off a single penny for depre- 
ciation. ‘‘They even go on paying taxes to the Gov- 
ernment on inflated values and inflated earnings.’’ 


Referring to manufacturers’ associations and the ef- 
forts of the Federal Trade Commission to cooperate 
with them, Mr. Hurley said: 


In the second place, the commission is cooperating with 
many trade associations which are endeavoring to get their 
members to adopt sound accounting systems. We send our 
experts to meet with them and discuss the features of cust 
accounting that are peculiar to the particular industry. We 
tell them to work out a system of cost keeping. When they 
bring it in the commission will counsel with them and will 
approve it as a basic system for that industry. With this 
general standard officially approved, details to vary, of 
course, with the individual companies, the association has a 
strong argument to bring its members into line with sound 
accounting. 

Such cooperation in order to put our industries in posses- 
sion of the facts of cost is a vital function of the trade asso- 
ciations; for only when correct cost systems are generally 
in use cap an industry intelligently attack the problem of 
improving scientifically its methods of production and dis- 
tribution. This kind of cooperation counts most, and it can 
look the antitrust laws squarely in the eye. Let me say 
right here that I do not believe in agreements to fix prices. 
I have no sympathy for associations or combinations that 
attempt it. In the first place, it is illegal, and, in the sec- 
ond place, even if it were legal it would still be a bad thing. 
It simply covers up inefficiencies instead of getting rid of 
them. It is not a remedy for the disease that ails business. 
It is merely an opiate. 


The speaker then put this problem up to the banker 
in the following proposition: 


Suppose three manufacturers come to your bank for loans, 
Smith lays before you his cost sheets. They are detailed and 
clean cut. He explains some recent economies they have 
taught him. He shows you his balance sheet. He has a 
carefully considered depreciation charge. He shows just 
what his business is worth, and you know he is right. 
Brown’s cost sheets are very general. They don’t give him 
a real analysis. He doesn’t carry any depreciation charge; 
but guesses he ought to and says that when a good business 
year comes along he will write off four or five thousand dol- 
jars. Then Jones comes in. He says he hasn’t any cost 
system; it costs mvure than it’s worth; besides he knows 
what his goods cost him, carries it in his head. When you 
speak of depreciation he asks “What's that?” 

Now, what are you going to do with these three types of 
manufacturers? The Smith type, of course, gets his loaa, 
But what is your duty to Brown and to Jones? If you give 
them a loan don’t you think you ought to condition it upon 
the establishment of an accounting system that will show 
their real costs and their real financial condition? 

I think you ought to do this not simply for their sakes 
and to protect your loan to them but to protect your loan 
to the man who is sound and to protect business as a whole, 
For the man who does not know his true costs is just the 
man who prices his goods foolishly, and thereby impairs the 
business of his sound competitors at the same time that he 
ruins his own. ‘Too low price-making, based on guesswork 
or on partial costs, is a menace to sound business. Please 
understand me, the menace is not in underselling, for a busi- 
ness concern must expect to face the low prices that are due 
to efficiency. But even the most efficient concern may not be 
able to meet cutthroat prices based on ignorance, 


Mr. Hurley closed his address with an entirely novel 
suggestion that is worthy of consideration. Predict- 
ing that some time in the near future various indus- 
tries will each have worked out a standard uniform 
method of cost accounting, which basic systems would 
be approved by the Federal Trade Commission, he ex- 
pfessed the further hope that it might soon be pos- 


_Sible for any public accountant by passing a certain 


examination laid down by the Federal Reserve Board 
to have a United States registry under the control of 
that board. In that way it might be made more cer- 
tain that a certificate issued by a public account upon 
a balance sheet would carry with it an assurance that 
proper depreciation had been included. On this point 
Mr. Hurley said: 


It is a well known fact that certified public accountants 
are willing and ready to do their part in seeing that the 
banker is presented with a statement or balance sheet that 
will show the real facts in regard to a particular concern 
whose books they may have examined. The trouble is that 
many manufacturers are unwilling to agree with their ac- 
countants as to what amount should be charged off to de- 
preciation. When a public accountant attempts to make a 
proper charge for this he is confronted by the manufacturer 
with a statement like this: ‘My machinery and buildings 
are as good as they were ten years ago and your charge for 
depreciation is too high.” The accountant, altho anxious 
to do what is right, realizes that unless he is willing to 
agree with his client he is likely to lose him and compromises 
by charging off an insufficient amount for depreciation. The 
next year similar conditions arise; and after this is con- 
tinued for two or three years it is a very hard matter to 
treat this item in such a way that the balance sheets will 
be on a correct and sound basis. 


Mr. Hurley stated that he did not wish his hearers 
to get the impression that he was advocating that all 
books should be kept under governmental supervision 
or that public accountants should not be allowed to 
certify business accounts without the United States 
Registry. He was merely proposing an optional plan 
that the public accountant could avail himself of to 
secure this registry if he desired it. 

Mr. Hurley is continuing to loom larger before the 
business public of this country, not as an. apostle 
of any new and strange doctrine, but urging upon busi- 
ness men those principles of sound business that they 
have. already to a considerable extent realized but 
neglected. The future relationship between Govern- 
ment and business, it appears quite likely, will be 
largely shaped by his experience and sound common 
sense. 
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~ WOOD BLOCK PAVING WINS VICTORY IN BOSTON 


Boston, Mass., Sept. 12.—Wood block paving has 
peen oflicially specified by the board of street commis- 
sioners for use on Devonshire Street, in the heart of the 
pusiness district, following a public hearing last 
Wednesday which demonstrated that the sentiment of 
the owners and tenants of abutting office buildings is 
overwhelmingly in favor of a wood surfaced street’ and 
will result in a considerable increase in the amount of 
wood block paving laid during the year. 

For a long time Devonshire Street has been a disgrace 
to the city. It,is paved with granite blocks, which 
means that the surface is very rough, usually cluttered 
with filthy dust or mud. The noise produced by this 
type of pavement became so intolerable and caused such 
serious losses to owners of office buildings in the vicin- 
ity, interfering with the conduct of business and mak- 
ing it almost impossible to use the telephone that a 
petition was circulated among owners and tenants of 
the Devonshire Street office buildings and recently filed 
with Mayor James M. Curley and Public Works Com- 
missioner Murphy, requesting that wood block paving 
be laid. The commission favored granting the request, 
but such a howl was put up by the granite block interests 
that the street commission announced a public hearing 
on the matter that was held last Wednesday. 

At the hearing the remonstrants against the use of 
granite blocks for paving were numerous and vehement 
and came from men without the slightest interest in the 
lumber business, who were actuated in making the re- 
quests solely because of their belief in the superiority 
of wood blocks for paving and its absolute necessity in 
this case. Representatives of the Merchants National 
Bank, the Newport Building, the Devonshire Building, 
the Exchange Trust Co., the Massachusetts Real Estate 
Exchange, the Brazier Building, the Paine, Webber 
banking firm, Tower & Underwood another banking firm 
and numerous office tenants urged the use of wood block 
paving. Their testimony showed that the assessed valua- 
tion of. the property along the stretch to be repaved 
totaled over $13,000,000, and that because of the noise 


caused by the granite blocks now in use much of the 
office space can not be rented and seriously interferes 
with the business now being conducted along the street. 

One tenant of the Devonshire Building testified that 
altho his office is located on the tenth floor it is impossi- 
ble to hold a conference or use the telephone without 
closing the windows even in the most torrid weather. 
Similar testimony was offered by a number of others 
who advocated the laying of wood blocks as the only prac- 
tical means of doing away with this noise. The right 
of the principal tax payers to be heard in the matter of 
the selection of paving material was emphasized. The 
wood block advocates stated their belief that wood blocks 
are not any harder on horses than granite blocks, even on 
grades, and the public works department announced the 
development of a method of grooving wood block pav- 
ing on grades that has proved quite satisfactory to 
drivers ot horses. 

J. H. Sullivan, deputy commissioner of public works, 
suggested as a compromise that wood block paving be 
laid on Devonshire Street between State and Water 
streets, and that granite blocks with cement grouted 
joints be laid on Devonshire Street from State to Adams 
Square between the street car rails and for a few inches 
outside the rails, wood block paving to be laid between 
the car tracks and the curbstone. 

As opposed to wood block paving and favoring granite 
blocks the secretary of the Master Teamsters’ Associa- 
tion, the circulation manager of the Boston Globe, .a 
representative of the Granite Block Manufacturers’ 
Association of the United States, and the president of 
the State Society for the Prevention of Cruelty to Ani- 
mals, appeared and gave testimony. The representative 
of the teamsters alleged that Devonshire Street is the 
only straight thorofare for heavy trucking across the 
city and that as part of it is on a grade the laying of a 
smooth type of paving such as wood blocks will necessi- 
tate reducing the size of loads hauled, increasing the num- 
ber of teams and so add to the congestion of an already 
badly congested street. The Globe Newspaper Company 


opposed the selection of wood blocks for the same reason 
applied to their own hauling. A laugh was introduced 
into the hearing when it was developed that the business 
manager of the Globe had signed the petition for wood 
block paving. The smile was not lessened any by the 
explanation that the manager signed the petition think- 
ing that it was a ‘‘petition for granite pavement.’’ The 
representative of the granite manufacturers’ association 
skilfully avoided the noise topic, but gave much testi- 
mony regarding the alleged superiority of granite pav- 
ing, its low cost of upkeep and the amounts being laid 
in other sections of the country. 

There was one argument of the friends of wood block 
paving which the granite paving interests could not 
answer. This is that office buildings along streets paved 
with wood are filled with tenants and have long lists of 
applicants, while other buildings on streets with granite 
pavements have many empty offices. The proponents of 
wood blocks requested at the hearing that this kind of 
pavement be laid as a business investment by the city, 
which would be paid for many times over by the incre- 
ment in the value of abutting buildings and advancing 
the theory that the cost of paving is not always entirely 
made up of the actual cost’ of laying and maintenance. 

After taking the matter under advisement the street 
commissioners announced that wood block paving shall 
be laid on Devonshire Street from Water Street to Adams 
Square in place of the present granite blocks. In that 
stretch of Devonshire Street from State Street to Adams 
Square where there is a slight grade granite blocks are 
to be laid within the car tracks and for a few inches 
outside the rails, investigation having shown that team 
traffic follows the street car track almost entirely for 
this distance. 

In addition to the wood blocks to be laid on Devon- 
shire Street the public works department has opened 
bids for paving with wood blocks that part of the avenue 
in the vicinity of the bridge over the Boston & Albany 
Railroad tracks, now paved with vitrified brick which, 
tho laid only a short time ago, is already going to pieces 
and is full of holes. 








Lumber Salesmanship 


A Department Dealing With 
Marketing Problems 








CO-OPERATION WITH SALESMEN NECESSARY 


I expect to close a contract tomorrow for a large 
number of cars that will be made from planing mill 
cutoffs and stock that now goes to the burner. This will 
amount to about three cars per week and is a very 
profitable transaction for the mill. There are a large 
number of factories in the country that can use a world 
of stock that is now being left in the woods or burned 
up but the salesman must have some codperation from 
the mill in order to buy this stock cheaply enough to be 
put on the market. I am fortunate in having two mills 
that will make an effort to get out anything that I 
might sell in the way of this special stock. Most sales- 
men would receive a short, curt letter stating they wanted 
their salesmen to sell what they had in stock and not 
fool away their time trying to sell some special stock. 
In fact, such a salesman would be considered poor for 
having made an attempt to sell anything that did not 
show on his stock sheet or price list regardless of the 
profit made; in fact, a good many mills demand order 
takers instead of salesmen and then they get up in the 
large meetings of the manufacturers and complain of the 
low price of lumber. : 

NAME WITHHELD. 


NUMEROUS EXCELLENT SUGGESTIONS 


OmaAHA, NEB. 

First of all, be good natured. I have a friend that 
once told me that over one-half of what he bought was 
the ability of the salesman to jolly him along. Have a 
thorough knowledge of your line. Don’t argue; state 
facts. Don’t arouse opposition in the buyer’s mind; 
agree with him or dodge the issue. Don’t try to make 
your customer believe he is wrong; perhaps he is but he 
does not like to admit it. Tell the truth; if you dare 
hot tell the truth quit your job at once. 

Be dependable. For instance, should you say that you 
will send a man a bunch of price lists or a book or a 
calendir don’t fail to do it. Forgetting is almost as bad 
as lying. If you promise to come back next Tuesday do 
it or send a telegram. : 

Have a good appearance. There may be a few people 
left who like to see a dirty shirt and soiled cuffs but they 
are growing scarcer every day. The art of salesmanship 
begins in the mind. Think success; start out Monday 
Morning and think you are going to sell fifteen cars be- 
fore the end of the week. Think conidence. Think a 
thousand dollars; why think thirty cents? These thoughts 
m your brain will ooze out of your face. The greatest 

factor in selling is personality, and personality is made 
up of thoughts. < 

ont ask aman if he wants to buy anything; that’s 
about the limit. Never do this; you usually know your 
. man and know about how long you want to visit before 
you begin business. Open your case and spring any spe- 
clalty sou have to sell. Talk everything that you have 
to sell. That’s the advantage we have over a salesman 

Tepresenting the manufacturer. 

. We have everything to sell that is manufactured in our 
~“me. Avoid personal intimacies with your customer. 








PRIZES FOR BEST LETTERS OFFERED 

To stimulate interest and discussion the 
AMERICAN LUMBERMAN has offered prizes 
totalling $100 for the best letters received on 
any phase of the subject of salesmanship. This 
‘contest is open to anyone who is interested in 
the selling of lumber, sash, doors etc., and the 
letters may be as long or as short as each writer 


chooses. | 
The prize awards will be as follows: 
For the best letter............. $25 
For the second best letter...... $15 
For the third best letter........ $10 


For the next ten best, each..... $ 5 
Letters for this department should be ad- 
dressed to the Salesmen’s Contest Editor, 
AMERICAN LUMBERMAN, 431 South Dear- 
born Street, Chicago. 











Let him talk about himself, and look interested while he 
is doing it. Don’t speak of yourself any more than you 
can help. Cut that pronoun ‘‘I’’ out of your speech. 
What do you care? Jolly him along and get the business. 
Harry B. Huston, 
C. N. Dietz Lumber Company. 





RESOLVES INTO THREE FUNDAMENTALS 


Emir, N. Y. 

Salesmanship, in the fullest sense of the word, is re- 
solved into the three fundamentals: Knowledge, truth- 
fulness and diplomacy. 

Knowledge stands at the head as without knowledge 
a salesman is like a ship without a rudder. Learn your 
stock, where it comes from, how it comes and when it 
comes; cost, manufacturing expenses and selling prices. 
Read the AMERICAN LUMBERMAN and other trade jour- 
nals, broaden out and become conversant with conditions 
outside of your own little sphere. It may help you to 
make a sale when you least expect it. 

Ananias himself could have sold goods like a house 
afire but he could not have worked the same territory 
twice. Treat your customers so that they will be glad 
to see you and will place confidence in what you.say. 
You can not do this by deceit, untruthfulness or sharp 
practice. : 

Many a man.is only an order taker when he could be 
a successful salesman by the use of a little tact or diplo- 
macy. If it is raining cats and dogs and your prospect- 
ive customer remarks that it is a nice day, agree with 
him, don’t start an argument. Besides he may own a 
duck farm. Maybe you have heard that he spent the 





week end on the lake. Ask him how the fish were biting 
and what kind of bait he used. Don’t fail to ask him 
how the baby is, if he is so fortunate as to have such a 
possession around the house. That will make a hit. 

To make a long story short: Know your stock from 
A to Z. Don’t misrepresent it but be on the square with 
your customer, your firm and yourself. Keep clean in 
mind and body, dress neatly and do not let the real 
estate collect under your finger nails. Be courteous and 
a gentleman every minute; use a little common sense and 
the salesmanship will take care of itself. 

J. C. RoBINSON, 
Harris, McHenry & Baker Company. 





A RARE PRIVILEGE 
MEMPHIS, TENN. 

Lumber salesmanship! What a privilege, what an op- 
portunity, what an enduring satisfaction to sell and mar- 
ket lumber! What a chance to expound your own ideas, 
to study men, to make friendships that endure and are 
your heritage for years to come! 

You said for years back you had never had an oppor- 
tunity. You told your friends back home last summer 
you’d make good if you only got a chance. But when 
you accepted that position as lumber “salesman didn’t 
your red corpuscles beat a tattoo? Didn’t you let out a 
whoop when you reached the house that scared the cat 
and made folks wonder were you hurt? If not, then you 
didn’t see the fields of ripened golden grain ahead. You 
didn’t realize how few are the real salesmen who are 
trustworthy, energetic, tactful and able. 

When you make your territory keep a small notebook 
for each State. On it write tle date of your cail, buyer’s 
full name, stock used, approximate price he pays and 
prices quoted, if any. After leaving the office make mem- 
orandum of when he will be in the market again. Your 
first call may not result in more than this but you will 
pick up a few orders if you are wideawake. You may 
get quite a few if your firm is moderately well known. 

Your second trip will be more encouraging. You know 
whether to walk to the hotel and be refreshed in mind 
and a keener appetite, or if it is so long as to be tire- 
some. You know the location of the trade and greet 
the boy or girl pleasantly who takes your card as if you 
would have them remember you, having been there once 
before. You have an idea of how to approach the buyer 
and, thanks to that trusty notebook, you can call his 
name, and after a word or two can hit your nail right 
on the head by talking or quoting a price on a grade and 
thickness he uses. A word or. a glance will tell you if 
he is interested and, if not, try another item from that 
reliable notebook. This can be done neatly and without 
ado—just like changing your car from low to high gear. 
Then it’s a question of using your wits, your brains and 
good horse sense. 

If you would succeed—work. Genius is but the fruit 
of intelligent study and application. Training the mind 
to work gives you satisfaction and content. They in 
turn make enthusiasm, and enthusiasm brings success. 
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Keep your spirits up and keep other ‘‘spirits’’ out. 
Safeguard your health by careful and plain diet; early 
hours to rest and rise at a moderately early hour. Play- 
ing pool or cards in the evening won’t put you in better 
trim for the morrow. A pleasant story, a helpful book 
and plenty of rest are assets too often overlooked. They 
give you force and power that tell at the end of a 
month’s business. 

In talking to your customers be always courteous, 
polite and considerate. They have a large clientele from 
whom they can purchase lumber about as good as yours. 
The order goes to the salesman that has the price yet has 
the stock and the service to back it up. Your house may 
be curt and peevish yet the trade judges the house largely 
by its salesmen. Your tactfulness, your cheery and 


pleasant manner and your knowledge and enthusiasm 
cover a multitude of sins for the house, keep the order 
book full, the mill going and the sales manager smiling. 

And for you, oh, the wealth of power it develops, the 
field it opens up, the keen insight into different business 
houses and their inside affairs that fill you full of plans 
and hopes and inspiration and knowledge. Then your 
lungs expand and you absorb from the very atmosphere 
the love for the great game of business. 

Do not be impatient. The consciousness of power 
which you get from selling successfully for two or three 
years is worth more than your salary. Being a sticker is 
worth wonders. Your customers know if you are suc- 
ceeding and will soon be interested in you. Rubbing up 
against the trade polishes the diamond and its luster will 


soon be seen and appreciated by your house. 
think you will fail unless you change but m 


opportunity. 


a, 


Do not 
ake your 


We will be what we will be to 

Let failure find his false content 
In that poor world, environment, 
But spirit scorns it and is free. 
The Human Will, that force unseen, 
The offspring of a deathless soul, 
Can hew its way to any goal 
Though walls of granite intervene. 


Lumber salesmanship is opportunity; used i 


Awake, men! 


ealling! Who will answer? 


S Success, 


The business men on the firing line aye 


Roy O. Martin, Manager, 


Nickey Bros. (Ine.) 





Among the Mills with Pen and Camera 








TacoMa, WASH. 
One of the Pacific 
coast’s most progres- 
sive lumber compa- 
nies operating saw- 
mill, logging camps, 
railroad, and cater- 
ing to both the cargo 
and rail trade is the 
Dempsey Lumber 
Company, of Taco- 
ma, Wash. This com- 
pany’s present log- 
ging operations are 
in Skagit County, 
Washington, where 
the company owns a 
large tract of tim- 
ber, having about 
400,000,000 feet yet 
to cut. At the time 
the company started 
operations at this 
point several years 
ago the Great North- 
ern refused to make 
a rate on logs to 
tidewater and as a 
result the Dempsey 
interests, together 
with the Hamilton 
Logging Company, 
built the Puget 
Sound & Baker River 
Railway, which is 
owned jointly by 
these two companies. 
This road operates 
twenty miles of stan- 
dard gage railroad 
and hauls the logs 
from the Dempsey 
camp and the Ham- 
ilton Logging Com- 
pany’s camp to 
Mount Vernon, where they are dumped into the Skagit 
River. The railroad company also owns two stern wheel 
tow boats, the Reed and the Black Prince. These boats 
tow the logs to Utsalady on Puget Sound, where the logs 
can be delivered to any point in the Puget Sound log 
market. The road handles about 10,000,000 feet a month. 
Of this the Dempsey Lumber Company puts in about 
40,000,000 feet a year. The Puget Sound & Baker River 
Railway operates two 60-ton oil burning locomotives. Be- 
yond the end of the Puget Sound & Baker River Rail- 
road the Dempsey company has about ten miles of log- 
ging road, on which it uses geared locomotives, having a 
50- and a 60-ton Heisler. 
One of the features of the Dempsey company’s logging 











J. W. DEMPSEY, TREASURER 
AND MANAGER 


Interesting places visited, photographed and described by representatives of the American Lumberman 


road is a bridge, recently built, demonstrating the sub- 
stantial manner in which the entire road is constructed. 
This bridge is 432 feet long and 100 feet high. It is 
built with one piece posts instead of timbered bents. 
The posts are 90 feet long and the bents were raised by 
cable and rest on mud sills. The ties are laid without 
spacing and the top is filled in with gravel, which prevents 
fire risk. 

The Dempsey camp is operating two sides now, ineclud- 
ing a Lidgerwood outfit, and it has just installed a ‘‘high 
lead,’’ with a special Washington loading engine. 

The company’s logging operations have been under the 
supervision of J. J. Dempsey, secretary of the company, 
and he visits the camp every week. The capable woods 
superintendent is Alex McLeod, who has been engaged 
in logging on the Pacific coast for many years. 

The Dempsey company’s holdings in Skagit County run 
mostly to fir, but the operations show an average of 
about 10 percent cedar. At its Tacoma plant the com- 
pany manufactures fir exclusively and the cedar logs are 
sold in the open log market on Puget Sound. 

The company’s manufacturing operations are located 
on the Tacoma tide flats, where it has-a large modern 
sawmill, which was erected in 1907. This plant has a 10- 
hour capacity of 150,000 feet and is equipped with dry 
kilns, planing mill, and all the essentials for manufactur- 
ing lumber for both the rail and cargo trade. 
shipping facilities over all transcontinental lines and for 








TOV * BRIDGE, 100 FEET HIGH, ON DEMPSEY COM- 
PANY’S LOGGING ROAD 





BRIDGE IN PROCESS OF CONSTRUCTION ON DEMPSEY COMPANY'S LOGGING ROAD 


It has - 





the cargo trade the lumber 
is loaded on lighters by 
means of a locomotive 
crane and then transported 
to oceangoing vessels. 
The Dempsey company is 
a family attair;.. 1. -T. 
Dempsey is president, 
James Dempsey, of Manis- 
tee, Mich., is vice presi- 
dent; J. J. Dempsey, of 
Tacoma, Wash., is secre- 
tary; and J. W. Dempsey 
is treasurer and manager. 
James Dempsey, of Manis- 
tee, Mich., the vice presi- 
dent of the company, is the 
father of the other three 
officers of the company and 
of Neil Dempsey, who is 
also active in the com- 
pany’s operations. Before 
coming to the Pacifie coast 
the Dempseys were opera- 
tors in Michigan. In ad- 
dition to its holding in 
Skagit County the company 
has other large holdings of 
Pacific coast timberlands. 
J. W. Dempsey, treasurer 
of the company, is also 
president of the Saginaw & 
Manistee Lumber Com- 
pany, at. Williams, Ariz., 
which has a large pine man- 
ufacturing plant at that 


point. 
PPP III 


TacoMA, WASH. 


Another large sawmill is 
contemplated for Tacoma 
Within the next six months 
or so by Ernest Dolge, 
well known lumber dealer, 
Fidelity Building, and as- 
sociates, to be built in the 
Hylebos waterway district 
on the tide-flats. In con- 
nection with some water- 
way improvements now un- 
der way, piling and bulk- 
heading for the contem- 
plated mill are now being 
put in. Work on the mill 
proper, however, is not 
contemplated for several 
months, says Mr. Dolge, 
newspaper reports to the 
contrary notwithstanding. 











(ABOVE) J. J. DEMPSEY, 


SECRETARY OF THE 
COMPANY. ) 
ALEX McLEOD, WOOD 
SUPERINTENDENT 
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(BELOW) 





SAWMILL AND POWER HOUSE OF DEMPSEY LUMBER COMPANY, TACOMA, WASH: 
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WATER SUPPLY FOR THE 


As a result of observation in lowa, Dr. John Ise, of the Department 
of Economics, of the lowa State College, has reached the conclusion 
that about twice as many farmers have automobiles as have bath tubs. 
Of course the superficial observer and the wit may infer from this fact 
that farmers as a class are less cleanly than are their city cousins; but 
the fact is that even a bath tub will not assure cleanliness unless a 
desire to be clean also exists. Moreover, if the desire exists a bath tub 
is not indispensable, for it is possible to be clean through the use of 
good soap, water and the requisite energy to apply them thoroughly. 


The fact in this connection that is deemed worthy of emphasis is 
that the bath tub is a link in.a system that if completed would mean a 
great deal in the way of comfort, convenience and sanitation to the 
farm housewife and to the farm household. The average farmer 
nowadays has, and feels that he must have, power of some sort to 
pump water for his farm animals; and generally speaking he finds 
it advisable and economical to have water storage facilities sufficient 
to provide water for many hours’ supply, because there is no economy 
in starting and stopping his engine each time that he wishes to water 
his animals. If he has a windmill he must have storage tanks to fill 
when the wind blows and carry him over the periods when the wind 
is insufficient to raise his water. 


There is no good reason why a farm that has storage and supply of 
water for the barn should not have the same for the house; generally 
the same system will suffice for both, and to provide them both as 
part of a single system will contribute somewhat to the contentment 
and feeling of partnership interest that should exist in the house with 
respect to farm expenditures and incomes. 





Theoretically, of course, the father and boys are as much interested 
in having the house comfortable, sanitary and convenient as are the 
mother and the girls; but it is easier to see the profit in saving their 
time and labor than to see profit in saving the time and labor of the 
mother and sisters. Consequently, much of the improvement on the 
farm is made on the theory that “a good barn will help to build a 
good house; while a good house may prevent the building of a good 
barn.” Yet it altogether too often happens that the building of a 
good barn is followed by other improvements in connection that cast 
the needs of the household into the backgrovnd, and “mother goes 
without.” 


§“THERE’'S NO PLACE LIKE HOME" § 


THE COMMUNITY BUILDER 


TRADE MARK 


FARM HOUSEHOLD IS A BASIS FOR SANITARY SYSTEM 


sewer and water systems, provided by the municipality. 
true, but the fact is that in many instances the city resident pays 
more for his paving, his sewers, his sidewalks and for his water tax 
than the farmer would be required to pay for his household water 
supply and drainage systems; and he gets a lot more for his money 
than does the city resident, if he uses some foresight and judgment 
in making his installations. 


repaid their cost in one year. 
provide not only sanitary conveniences for their workers but to en- 
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The farmer will say that this is all made easy by the presence of 
That is 


The farm household—indeed every household—is an immense con- 


sumer of water; and nobody knows this better than the farmer’s wife 
who has to pump it all for her family. Dishwashing, laundering, 
churning and scrubbing take lots of water in addition to lots of labor 
in the operations themselves. The same engine that turns the pump- 
jack can be made to turn the cream separator, the churn and the 
washing machine, and it can do all this more cheaply than can the 
housewife do it. 
this commodity available for all these uses and in addition provides 
the one indispensable for the bath tub and the sanitary closet. 
is to say, water is needed—a water supply is essential—to the every 
day operations in the kitchen and laundry; and it makes possible at 
the same time the shower and tub bath, which may be luxuries for 


A pressure tank or a tower supply of water makes 


That 


the city man, though they should not be for the rural worker. We 


here venture the statement that a shower bath will do more to make 


farm work bearable than the automobile will do. 

If during this present season, for example, every farmer in the 
corn belt had provided his sons and “hired men” with shower bath 
facilities the gain in efficiency and contentment alone would have 
Factory operators find it profitable to 


force their use and the observance of sanitary laws. The gain in 
efficiency through the increase of output and the reduced loss owing 
to sickness more than offsets the cost of equipment and operation 
of the sanitary conveniences. 

What is true of the factory is just as true of the farm; it is “good 
business” to protect the health of the workers, and the best way to 
protect their health is to provide them with baths, closets and lava- 
tories in order that they may be clean and comfortable at all times, if 
they have the will to be so. 





Now, no matter what the city resident 
wished to do himself, the municipal authorities 
insist that he shall have certain sanitary equip- 
ment for his household, and that he shall ob- 
serve certain regulations regarding sanitation. 
After years of coercion of this sort even the 
most careless persons acquire the habit of 
being clean; so that nowadays everybody, 
almost, in the city provides his house with 
modern bath room, sanitary closet, sink, lava- 
tories etc. as a matter of course. 





THE IMPORTANCE of the public school as a factor in 
community building has often been emphasized in the 
Community Builder; but this importance in most com- 
munities is more potential than actual, for many persons 
Tesponsible for the conduct of the schools have slight con- 
ception of the possibilities that lie before them. Most 
schools continue to teach from the text books, and recita- 
tions are mechanical, while the great fields of agricul- 
ture, home-making and domestic economy are wholly 
neglected. Still in some sections are schools that are ris- 
ing to the needs and opportunities of the times, demon- 
strating in praetieal ways that ultimately all schools will 
be av odueational institutions in the broader sense of pro- 
duees of future citizens and home-makers. Evidently 
the ‘00ls of Monroe County, Pennsylvania, are grap- 
pling vith problems and undertaking work that to the 


stai old-time communities must seem altogether outside ° true that there are at least a few farmers who 
the :.clm of education. In his annual report Superin- peice pene Bhs orn lage Ao 

tend» of Schools Frank Koehler tells of some of the Prey mg Meir with every available device 
probleins confronti he leader in educational work and itating household operations. In their sys- 
or . contronting the leader in educational wor tems of economy it is as profitable and as wise, 
Of sick ittempts made in Monroe County to solve them. not to say as human, to spare the strength of 
oa Speial interest to readers of the Community Builder their wives as to spare the strength of their beasts 

re 


“- statements regarding the qualifications of teach- 
ers fo. the work they attempt to do. ‘Our school direc- 
tors,’’ he says, ‘‘in many districts are convinced of the 


a ‘cit the better preparation teachers have made for 
ely 


to uplict the standards of the schools under their super- 

vision. ’’ With such leadership as is to be inferred from 

this olservation it is not surprising that ‘‘the initial 

steps cr the launching of a farm bureau in our county 

nh ‘sade at annual school directors’ convention .. . most precious possessions; 
en; 


‘ resolution favoring a farm bureau was unani- 
mous:; adopted by the directors assembled.’’? But this is 





vont port of the rural development work with which the 
a es have concerned themselves, for ‘‘a general awak- 
g 


‘n our schools has been brought about through the 


RURAL MORTALITY 


Some day some graduate from an agricultural 
college with a penchant for statistics will figure 
out that the wives of farmers die younger than the 
wives of any other class of men. Then he or a 
disciple of his will show that there is a direct 
relation between the lack of household water sup- 
ply, the absence of power washers, power churns, 
electric irons and power mangles and the early 
deaths of wives who have to perform the opera- 
tions of pumping, churning, washing and ironing 
by hand. Then will arise a lawyer who can make 
out a case of manslaughter against husbands who 
neglect to provide these household facilities for 
their wives; and when women get the. ballot the 
judges selected and juries drawn will find the 
“defendants guilty in the manner and form as 
charged in the indictment.” 

A time will come also when enlightened farmers 
will realize that the farm household is the source 
of all the energy, enterprise and intelligence that 
make farming a success and life on the farm 
possible. It is the indefatigable farmer’s wife that 
makes the farm home; altogether too often she 
makes it a real home in spite of her husband rather 
than as a result of his co-operation with her. He, 
to his shame be it said, too often is “‘of the earth 
earthy”; what the cause is we shall not under- 
take to say, but he has by far a greater appre- 
ciation for hogs, cattle, sheep, corn and hay and 
their proper housing and care than for the equip- 
ment and environments that make practicable the 
Proper rearing of his own children. 

Charity may impel one to say that in his place 
almost any other man would be the same as the 
average farmer; but if that be true it must be 


of burden. They believe in “kindness to all ani- 
mals, including their wives.’ 

The farmer is said to be an individualist; if that 
be so a ought to be an individualist to some pur- 
ife’s P = ualified pose. e ought to disregard what other farmers 

ork the better such teachers are q are doing and set about doing what his common 
sense and best judgment tell him is right and * * 
just and wise and profitable and humane. In that 
case he will build and equip his house, his home 
and the household plant as if it were to house his 


comes he will have subordinated in his mind all 
Consideration for the grosser things of the earth 
to the finer things that make home life and high 
ideals dominant in his system of philosophy. 


Here, as in many cases, foresight and busi- 
ness sense are necessary; it would be difficult 
to make every farmer father believe that lack 
of sanitary equipment for his household and 
neglect of his barnyard were the causes of 
sickness and deaths in his family. It may be 
impossible to convince him that the death of 
his wife at an early age was a result of too 
much pumping, churning and washing by 
hand; but they are really so closely related as 
cause and effect that one might almost declare 
that only the wilfully blind will or can fail to 
see their relation. 





activities of our boys’ and girls’ clubs in our county. 
During the month of October and the beginning of No- 
vember ‘Rural Life and Agricultural Day’ was cele- 
brated in ten of our townships.’’ It is to be noted that 
these celebrations were under the directions of the teach- 
ers, for ‘‘the teachers and committees deserve great 
credit for the arrangement of these meetings, which were 
attended by more than six thousand patrons of our rural 
schools.’’ That the best citizens were closely identified 
with the movement is indicated by the superintendent’s 
statement that ‘‘this was made possible through the con- 
tributions of our banking institutions, and prominent 
and public spirited business men who offered prizes for 
livestock, agricultural products and essay contests.’’ 
What the Community Builder has so often said about the 
spirit of development permeating a community when it is 
once started is exemplified in Monroe County by the open- 
ing of the home-making department in the Stroudsburg 
high school, which the superintendent characterizes as 
an ‘‘epoch-making feature.’’ During the last year also 
‘‘twenty ... rural schools established savings depart- 
ments; more than one thousand dollars were saved by the 
pupils of these schools; 160 new bank accounts were 
opened.’’ The entire report is well worth quoting and 
reading in full, but we shall have to close with the super- 
intendent’s observation that ‘‘ just as personal virtue has 
its counterpart and fulfillment in national righteousness 
so individual thrift is related to the wellbeing of society 
at large.’?’ 


provide 


* 

THE LAMP posts in Council Bluffs, Iowa, serve to com- 
bine utility and beauty by holding flower boxes as well 
as street lights. When the civic conscience or whatever 
it may be that determines the attitude of a community 
toward the subject of landscape art and beauty can 
see opportunities like this to give light, color and cheer- 
fulness to the city streets there will be hope for some- 


and when that day 











thing better in city life. 
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OF THE RETAILER | 





Those of us who make a living by wading through 
printers’ ink to conclusions about commercial and po- 
litical questions would be more comfortable and would 
stand higher in the estimation of the people who read 
our columns if the things we write about really were as 
simple as we sometimes make them out to be. Then it 
wouldn’t be so much trouble to find the right answers to 
the questions that trouble us. We’d work them out by 
arithmetic, or at worst, by algebra. For instance, we’d 
let X equal the right way to reduce the credit on the 
books, fix up some nice little equations that would de- 
termine the value of X, and then everybody except the 
deadbeat customer would be happy and wouldn’t be 
bothered by long credits any more. 

But it doesn’t work out so simply. We fix up the 
equations, to be sure, and get an answer. But about 
the time we’ve heaved a sigh of satisfaction and have 
stepped down to the corner drug store to celebrate with 
a pink lemonade, some tactless person delights himself 
by showing that our answer is all wrong. This is dis- 
heartening and makes one doubtful of the accuracy of 
figures. Figures are all right, though they have their 
limitations. A person doesn’t press his pants with a 
wire stretcher, nor eat his soup with a whitewashing 
brush, nor pull a cork with an adz. We are not universal 
nor interchangeable enough in our technique for that as 
yet. We have to pick the method to suit the conditions 
of the problem, and for a good many -of our retailing 
problems we have to use the cut-and-dry method of ex- 
perience. If that fails, we cut and run. 

The human equation in business is about as important 
as anything else, and still most of us handle this perish- 
able and explosive thing as though it were a bunch of 
lath that could be stacked up and left until wanted. It 
is important for us to know how our customers would 
act under certain circumstances, so we try to think 
what we’d do under the same circumstances. This, sup- 
posedly, is as good as any way, though not all of us 
allow for the bias of self interest in working out the 
problem. Maybe we’re too ready to create our neigh- 
bors, our neighbors’ business, our pleasures and even our 
dogs in our own image. Out in the country a few days 
ago I met up with a houn’ dawg that fired my imagi- 
nation. He had soft, brown eyes that were as intelligent 
and expressive as a child’s, and he had a pathetic, mel- 
ancholy cast of countenance as though a secret sorrow 
gnawed at his heart. In fact, I looked to see tears 
begin to flow down his cheeks while he sobbed out the 
epic griefs of life and love. ‘‘That dog,’’ I remarked 
to a companion, ‘‘would have been a poet had he been 
human. You can see it in his eye. He would have been 
a mystic interpreter of the heart. He would have 
reveled in the garden of delicate sentiments, and the 
mysteries of the human soul would have been an open 
book to him.’’ And then two minutes later the fool 
pup was wildly happy digging a skunk out of a bank. 
The suecess of his attempt not only rendered him seri- 
ously ill but made him wholly undesirable as a friend 
and companion, He exuded an odor like a pestilence; 
but that, as the Germans say, understands itself. And 
instead of looking like a canine Tagore he resembled 
nothing human quite so much as a middle-aged bum 
shuffling out of an alley in the morning after losing a 
tussle with a quart of cheap whiskey. The dirt sticking 
to his ears had the same rakish effect as an aged and 
greenish derby shoved over to one side, and the druggy 
and red-eyed leer he cast about was a perfect imitation 
of the shifty and apprehensive look his human proto- 
type would have bent up and down the street for a pass- 
ing policeman. 

Experience No Guide 


More than a few men make the mistake in diagnosing 
the amount of service their customers want that I made in 
looking at the dog. They jump to conclusions before 
seeing the subject in action. The size and kind of 
stock and the amount and kind of service that a yard 
can afford must depend upon the requirements of cus- 
tomers, and guessing on these requirements is not as 
easy as it might be. Past experience isn’t an infallible 
guide any more. What lumber dealer of twenty years 
ago would have guessed the amount-of money that would 
be invested in automobiles? Not one. And yet the 
hundreds of millions invested in cars in Uncle Sam’s 
country have pushed a very definite curve into the com- 
merce of the world. Men who took a righteous satis- 
faction in condemning the wanton extravagance of their 
neighbors who bought the old-time one-cylinder horrors, 
have lived to drive one of Peaceful Henry’s jitneys and 
to find it a necessary part of their equipment. And not 
many old ladies who looked with horror and some per- 
sonal apprehension when an emulsion of fools and gaso- 
line, with perhaps an admixture of whiskey, went roaring 
by, have lived to taste the intoxicating joys of speed 
themselves. This is a progressive age, and the conserv- 
ative has repeatedly been compelled to speed up to keep 
within signaling distance of the procession. 

And yet, there is also danger of being too progressive 
and of guessing too high on the wants of customers. 
Nearly every retailer has personal knowledge of some 
young fellow, or old fellow, who has started in the re- 
tailing business with the idea of setting the river afire. 
He was going to sell all the groceries or the clothing 
or the lumber, depending on his chosen field of endeavor, 
that were sold in his community. He had a high idea 
of the desires of the people. If he was a clothing man 
he put in a full line of dress suits and frock coats and 
spats, not knowing that no farmer-customer could be 


backed into the things unless he was first chloroformed 
and that he wouldn’t have anything to do with a town 
‘*dude’? who wore them; so, of course, the town people 
who dealt with the farmers didn’t take kindly to them, 
either. If he were a lumber dealer he installed a planing 
mill to get out interior trim on the briefest notice, and 
he put in a truck delivery system to haul material to all 
points in the country, unmindful of the facts that there 
couldn’t be enough special mill work to make a mill pay 
a quarter of its expenses and that farmers did not purpose 
to pay for having lumber hauled to them when they con- 
sidered their own time and the work of their teams as of 
no commercial value. Such brilliant beginnings, founded 
on a mistaken judgment of the wants of the local public, 
speedily end in a sheriff’s sale. These are extreme 
examples of things that go on all the time. Many of 
them being less extreme do not result in bankruptcy; 
they merely cut down the profits to a smaller sum than 
the retailer ought to earn. 

The amount of service offered has to be a compromise 
between the desires of those customers who want a high- 
grade of goods and want them perfectly prepared for use 
and of those other customers who want cheap goods 
handled as cheaply as possible. It is possible to fix 
up some variation of price, depending on the amount 
of milling and delivery and special ordering desired, but 
largely the expenses of the yard must be prorated evenly 
over all the sales. If the service is complex and if the 
goods are of a high quality then the price to everybody, 
including the farmer who hauls his own stuff and is his 
own architect, will be a little higher than it otherwise 
would be. So it is a somewhat ticklish business to take 
on added services that will add to the margin of ex- 

















‘< «Would have been a poet had he been human’ ’’ 


pense. Every retailer owes a duty to his community 
to raise the standard of building comfort and appear- 
ance, but he can overdo the matter. 

A yard with a big trade can afford more services, 
such as delivering and drafting building plans and the 
like; for the same investment in extra help that is 
necessary to supply this service to a small trade will 
supply it to a much larger one. So a good many retailers 
who have had their eyes to the future and who have 
dreamed of greater efficiency and a higher level of build- 
ing taste as well as of greater profits for themselves 
have seen the best move of the retail business to lie in 
reducing the number of yards. I have a good friend who 
intends to enter the ministry with the avowed purpose 
of aiding the movement for consolidating churches and 
thus, at one stroke, to reduce the number and to raise 
their individual efficiency. The idea listens easy in both 
fields. It seems that the little church that starves a 
preacher on $400 a year when there are a half dozen 
other small churches similarly engaged within easy reach 
is not-serving the true cause of religion. And it some- 
times seems that the little yard with its tiny stock of 
only the few kinds of lumber that are most commonly 
called for is not helping the kingdom of efficiency to 
come in the commercial world. 

But this matter of abating either churches or lumber 
yards is not the easy one we sometimes persuade our- 
selves that it is. There are other considerations. For 
one thing the preachers in these little churches are not 
always, nor often, men who could hold down a pastorate 
that paid a real salary. If six churches consolidated, at 
least five preachers would be out of a job, and it is not 
unlikely that six of them would be. With a couple of 
thousands available every year to hire a pastor, the 
church might look in the ranks of the two-thousand- 
dollar men. Then the six preachers would look for a 
new job in a different and less attractive field. The 
church people themselves can’t be brought to it. 
Doctrinal differences that seem trifling can become in- 
surmountable obstacles. The same troubles, or similar 
ones, stand in the way of reducing the number of lum- 
ber yards. The owners of the small yards would be 
out of a job, and they wouldn’t like it. 


Efficiency of the Small Yard 

We say, sometimes, that the very small yard can 
be efficient. But when we say that we are judging it 
by the standard of the big yard and of the service 
the big yard has to render. This isn’t fair. We ought 
rather to judge it by the completeness with which it 
serves the needs of its community. If it carries aq legs 
varied stock that is because its customers have legs 
complex needs. Some people say it isn’t efficient be. 
cause it can’t buy as cheaply. This is a matter of eon. 
troversy, for a good many owners of small yards are 
rather efficient buyers. But, suppose they do pay a 
couple of dollars a thousand more for the stock; they 
have less overhead and don’t require so much net profit, 
The owner operates the yard himself and hires an extra 
man by the day when he has to unload a car. His 
taxes are low if he lives in a small village. Standards 
of living are not so high, so he can live as well as 
his neighbors on an income that a city dealer would 
bog down on inside of a week. The result of all this 
is that with a greater initial cost he can sell his lumber 
cheaply. Naturally he doesn’t allow his customers the 
wide range of selection, nor is he in a position to offer 
the incidental service that the owner of the larger yard 
can offer. He is just an old-fashioned retailer who keeps 
a stock of the lumber that is most commonly called 
for, and when customers come in and ask for stuff he 
sells it. In a city or large town where the public has 
complex desires and the money to satisfy them he 
wouldn’t last long. He’d be a bench shoemaker in com- 
petition with machine-made shoes. But in his own con- 
munity he fills the commener needs of the lumber-buying 
public, and he sells at a low price. 

Now that, I submit, is a situation that isn’t going to 
be changed by the fiat of a dealer in a neighboring 
town who wishes to expand at the expense of the small 
retailer. The bigger fellow may have never so patriotic 
motives. He may desire to see his section of the country 
blossom like the rose with tasteful houses which he can 
supply, but which the small man can’t. But he has 
to reckon with the small man’s customers. They are 
satisfied. They like and want the kind of houses that 
can be built by the local carpenters out of lumber sup- 
plied by the local yard. This is the strength of the 
small retailer. 

Of course his path is not strewn with roses. He has 
a good many ups and downs. Even though he is sat- 
isfied with a small income he must have something to 
live on, and living even in small villages is a good deal 
more complex than it used to be. If he has children 
pushing up into manhood and womanhood he finds 
greater and greater demands being made on his earning 
power. His ups and downs, especially the downs, be- 
come serious. But he is having on a modified scale 
the same experiences that his brother retailers in the 
larger towns are having. 

But there is one place in which they have the ad- 
vantage of him. Usually they are business men and 
he is sort of a huckster taken root. They know their 
business scientifically. They know the profitable and 
the unprofitable lines; and they detect the leaks in the 
transportation of stock from the car to the customer. 
Oftentimes the small dealer does not. The small dealer 
has the tremendous advantage of being close to his 
customer, but the big dealer in the adjoining large town 
has the advantage in the fact that the building desires, 
even in remote villages and in back-country townships, 
are becoming more ambitious. When they reach the 
level of the cities and large towns the small dealer will 
have to offer the same service with a smaller volume of 
trade, and then it will be a question whether his location 
will make him hold even or not. 


YARD TRADE IN IOWA 


A day or two ago I rode perhaps a third of the way 
across Iowa. Iowa is tolerably familiar to me, for 
I’ve spent much of my life in it and have traveled pretty 
much all over it. But the thing that struck me with 
new force is the great number of small towns we went 
through. I looked over the list of urban points in 4 
pocket map of the State and noticed hundreds of towns 
and villages of less than 1,000 population. Every one 
of these points, as far as I was able to tell, has its 
lumber yard. - Practically every dealer talked to in 4 
county seat says that within the last twenty or thirty 
years his territory has been much shortened. Durmg 
that time population and trade have increased, but he 
doesn’t sell lumber out as far as he used to. He names 
over the surrounding villages and usually divides the 
distance between his yard and the yard in the village 
into two equal parts. In other words, according to his 
statement, the little yard draws as far as his big yard 
draws. He is getting a larger number of isolated houses 
in the other man’s territory, showing that people who 
want big houses are apt to go to the yard where they 
ean get big-house service. But the great bulk of the 
ordinary trade is still going to the nearest point. Lo 
cation still seems to be the chief deciding factor. 

It is my guess that the number of yards in Iowa 38 
about at a standstill, though there may be a little m 
erease. Possibly the tide may turn the other way within 
a few years, for better roads and more pretentious build- 
ing desires will have their effect. While the number of 
yards remains the same the progress made by retailers 
toward developing a building service will be somewhat 
slow, for it costs something to install and offer such 
a service, and the chief asset of the small yard, except: 
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‘Willing to take the hodge podge of lumber’’ 


ing location, is low price. But the coming of a better 
building service isn’t going to be like a tidal wave, 
rising evenly all over the state. It is going to come 
like flowing wells that will squirt up in isolated places. 

The big yard as yet has not grown successfully in 
small towns with its trade scattered over a large section 
of surrounding country. It sometimes supplies wide 
areas, but its primary support must come from the town 
The big yard is the native of the 
big town and has come to some of its most notable de- 
velopment in New England, where a large manufacturing 
city may have but one or two or three yards—the same 
number that an Iowa town of one-twentieth its size 
would have. 

Why Small Yards Do Not Seek Larger Fields 

There is another reason why a good many small yards 
of the Middle West stay away from the newer develop- 
ments of retailing that would mean added cost margin, 
though I think this: is largely a subconscious reason. 
That is the competition of the catalog and the ready-cut 
house concern, These people have advertised low price 
and money saving until they have that thought thoroughly 
grounded in the minds of the’ public; so much so that 
the average farmer believes his lumberman is charging 
him several times too much profit. Under those circum- 
stances the dealer.is slow about taking up with changes 
that may make it necessary for him to change his prices. 
He naturally dreads, innovation. He got by with the 
old methods, so why try uncertain new ones? He knows 
he has it over the mail-order man when it comes to 
selling lumber by the thousand feet, quality considered, 
and. he is prone to stick to that, The mail-order man 
knows it, too, and that is the reason for the ready-cut 
house and the other plans whereby the lumber to build 
the house is sold for a lump sum. 

This ought te suggest to the small retailer one of the 
changes that -cireumstances seem likely to force on to 
him. If the ready-cut-house idea grows in popularity 
he’ll have to meet it with’a similar plan. He’ll have to 
have some plans on hand with the material bill figured 
exactly enough’ so that he can quote the price of the 
house in a lump sum. This is a service that will be ap- 
preciated by the public, I believe, even if competition 
doesn’t force it on to the retailer. I heard a lumberman’s 
wife remark that a house nearly always costs so much 
more than the estimate that she didn’t blame people 
who preferred to buy a house rather than to build one. 
She wasn’t talking in a public place where her husband’s 
customers could hear, but it showed that she shared the 
almost universal belief that when a person starts to 
build he doesn’t know how much expense he has let 
himself in for. For this reason a good many people are 
willing to pay the lump sum asked by the ready-cut- 
house advocates and to take the hodge podge of lumber 
that will be sent them. And truly a person who would 
take a chance on this unseen collection of lumber would 
relish a hotel hash or bread pudding. It may be all 
right, and presumably what you don’t know doesn’t 
hurt you. 

All these things have a bearing on the future of the 
smal! retailer in the United States and perhaps more 
especially in the middle West. The,retailer has to fol- 
low end supply demand, but he also helps to shape it. 


The re are a good many things to indicate that the revo- 
lution in retailing is reaching out to the small fellow 
ani ‘hat all dealers are making more rapid changes in 
their ways of doing than they have ever done in a sim- 
ilar length of time before. More men are learning the 
true inwardness of their business instead of trusting 
to luck to know whether they are making or losing 
money. More are trying to learn what their customers 


need and to urge them by advertising and personal con- 
Versition to put these changes into practice. More are 
cgiining to lay the foundation of building expertness 
$0 that they ean advise customers intelligently and help- 
fully. More are putting the matter of credit on a more 
reasonable basis by helping organize loan associations 
or in other ways to arrange for building loans at a fair 
tate of interest to be handled by some person other than 


the 1 ‘ailer. The matter of extending unlimited credit 

38 a serious drain on the resources of the retailer and 

ag “1S customers into slovenly financial habits that in 
end 


are bad for his own business. 
_Apparently the small retailer has 2 firm hold on the 
Situation, and of this we are glad. Apparently he may 





continue to hold it if he will take the pains to make 
himself a real business man. Enough small retailers 
are drifting along into slovenly habits to justify the 
statement made previously in these columns that the 
trend of the business, being toward efficiency, must be 
toward larger and fewer yards. If we consider the 
improved building taste of the public as significant, and 
it seems to be most significant, then the small yard 
must manage in some way to satisfy it or else, like the 
children who called Elisha names, they stand in a fair 
way to be torn by she-bears. We would name one bear 
Inefficiency and the other Unprogressiveness, 


A MODERN IOWA YARD 


Well! The introduction to this article has come near 
being the whole shootin’ match. I started out to talk 
about some good, modern yards of a size considerably 
beyond the ones we’ve been talking about, and instead 
I got to wandering around the country and nearly forgot 
to come home. It was in traveling down through cen- 
tral Iowa toward Indianola that I observed the little 
towns that got nie to thinking about the village yards, 
and this led me off on my prosy essay. And then C. G. 
Maxwell, manager of the J. M. Harlin Lumber Com- 
pany, contributed some of the ideas, though I’m not 
trying to shift the blame for this article on to him. 

Mr. Maxwell is a good-natured man who will look 
like Chief Justice White when he gets to be as old as 
that famous jurist, which won’t be for a good many 
years yet. He presides over a big yard that is well 
shedded and that carries a big, clean stock. The main 
shed is 90x150 feet and is of a style rather popular 
through the Middle West. The building extends east 
and west, if I wasn’t turned around, and the office 
end faces west on a north and south street. It has a 
single alley, but on the south side there is a wide hood 
with a row of bins opening under it. This means that 
the bins on the south side of the alley buck up against 
those opening under the hood, so that long lumber can 
be cared for simply by putting it in first and then storing 
short stuff at the other end. This is a simple and ef- 
fective way for finding a long enough storage space 
for the tall stuff. I have a friend who is so much over 
six feet that I look like a bantam beside him; and when 
he goes to bed in a Pullman he has to fold up something 
after the manner of a jack-knife to get stored away. 
It isn’t comfortable, but he can do it. But lumber has 
the disadvantage of not having knee joints. 

The alley is paved with cement and is high enough so 
that water never runs in. I spoke of this paving and 
asked Mr. Maxwell how he liked it. ; 

‘<Tt is one of the most satisfactory features of the 
yard,’’ he said. ‘‘It simplifies the keeping of the yard 
in order. If a person will use a little care he can have 
the alley clean all the time, and that means the lumber 
will be clean. It doesn’t make much difference how 
careful you are with a dirt alley to keep it wet down 
or salted or oiled you can’t keep the lumber from getting 
dirty. With a well-paved alley you can keep the stock 
clean for an almost indefinite period if you will take 
a little trouble. It makes the place look neater, and it 
helps when wagons have to be moved around by hand. 


It is one of the most satisfactory features: about the 


place, though you see a good many yards with dirt 
alleys.’? 

The first cost of paving is the thing that keeps most 
of us from putting a hard, dust-proof surface in our 
alleys. Nobody, I think, questions the fact that a paved 
alley is superior to an unpaved one. Whether a yard 
ean afford it or not is an individual matter. A good 
many men who could afford it do not wear frock coats 
nor carry canes. Maybe their wives won’t let them; 
maybe the boss might fire them; maybe they are afraid 
the boys would laugh at them. But nobody laughs at a 
paved alley. Having it or not having it is a question 
of whether the owners think the extra investment would 
pay. 

A Comprehensive Trade Necessary 

Whenever a person comes into an Iowa town of any 
size—and in Iowa a ‘‘town of any size’’ means around 
5,000 population—he is almost sure to find a good lum- 
ber yard. Sometimes the sheds are not modern, but 
usually they are. Practically always they are good, 
serviceable sheds, for good equipment goes with good 
trade, and the Iowa trade is proverbially good. But 
just as a matter of habit I asked Mr. Maxwell about it. 

‘¢The trade here has been all right,’’ he said. ‘‘We 
depend largely on farmer trade, for the prosperity of 
the town depends on the rural buying, and the farmers 
are in the market whenever they have a crop. If you 
ask some people around here how crops have been they 
may begin to talk about some past failures. What they 
mean is that some years were not as good as others. 
An entire failure is unknown. The farmers always raise 
something, though of course, when the corn crop is 
short it affects building the next year somewhat. The 
last two years were not quite up to standard, but this 
year promises well so far. Last year we suffered from 
too much rain and from cool weather. This summer has 
been one of the hottest we’ve had for a good many 
years, and just now we need rain. Crops are not especially 
hurt yet, and I don’t think the farmers are really wor- 
rying.’’ 

Mr. Maxwell sells building material, which means his 
is more than a lumber yard. Throughout the Middle 
West the lumbermen seem to be working in that di- 
rection or else to have arrived there already. This seems 
to the manufacturers to be rank heresy. Why should a 
lumber retailer not stick to his knitting and retail lum- 
ber exclusively? Well, some of them do. I don’t care 
to take up the cudgels offensively or defensively. I’m 
merely recording what seems to me to be a fact. When 
I ask them ‘about it the building material dealers say 
they would be willing to handle lumber exclusively if 
there seemed to be any real reason for their doing it. 





But after due searching they report that all such reasons 
seem to be missing. Some of the substitutes are going 
to be sold by some person, for there is a demand for 
them, and demands have a habit of being satisfied. 
This stuff bears a fair profit and falls in well with 
lumber. It’s not like handling an alien line. They 
don’t want the business to fall into the hands of ex- 
clusive dealers, for such persons would try to sell as 
much of their stuff as possible, and they would be quite 
certain to cut into the sale of lumber more than the 
qualities of their stuff warranted. So, lumbermen have 
quietly and as a matter of fact, taken over a good many 
lines of the so-called substitutes. They are favoring 
neither one nor the other especially, and they feel that 
with the control of the substitutes in the hands of lum- 
ber dealers lumber will get perhaps a fairer chance in 
the scramble than if the lumbermen stuck to lumber. 
Certainly they themselves are able to extend their busi- 
ness further than if they specialized in but one kind of 
building material. That is the dealers’ side of the 
question as they have stated it to me. 

When I approached the Harlan yard a light truck 
rolled out. I asked Mr. Maxwell how he liked it. He 
said he had gotten it last spring and considered it a most 
successful part of the yard equipment. In the delivery 
of the general run of orders, big and little, it will 
easily take the place of two teams, to say nothing of 
the satisfaction it gives the customer to have his stuff 
delivered so promptly. Mr. Maxwell cited an incident 
of a shipment of brick that was wrong. This wasn’t 
discovered until they were hauled out to the job and the 
masons were ready to begin work. The owner thought 
he’d be held up with his men doing nothing until another 
shipment could be sent. But Mr. Maxwell sent. the 
truck across country to the kilns and got the right brick 
and had them on the job so quickly that the masons lost 
only a couple of hours. It is service like that that makes 
customers feel good. 

‘«There is no building and loan association in Indian- 
ola,’’ Mr. Maxwell said, ‘‘so some of us are thinking 
of organizing one. We have a business deal in prospect 


that will make probable a large amount of building, and 
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*“It is service like this that makes customers feel 
good’? 


in order to care for it we think there ought to be some 
special credit arrangement. I believe it is a good thing 
for a town. There are a good many people in Indianola 
who are working on salary and who are not making 
any special effort to save money. With no definite ob- 
ject in mind it is easy to let the cash go. At the end 
of five years they have nothing ahead and nothing to 
show for the money they have spent. On the other 
hand if they had gotten started with a good loan asso- 
ciation, by skimping themselves a little, at the end of 
five years they could be pretty well along with their pay- 
ments on a home. It will help the town, and it ought 
to relieve the lumber yards from extending so much 
credit. ’? 

To all of which the Realm subscribes vigorously. 

We’re not through with Indianola. The Green Bay 
people who flourish like the tree that was named after 
them have a yard here in charge of a hustling manager, 
so next week we’ll have sometihing to say about them. 





URGES PAPER MEN TO LOCATE IN NORTH CAROLINA 


CHAPEL Hitt, N. C., Sept. 11—State Forester J. 8. 
Holmes keeps a watchful eye upon possibilities for the 
proper development of the timber resources of the State, 
and has just sent to all of the chambers of commerce 
and all the papers a notice describing the boom in the 
paper making business and suggesting that samples of 
wood suitable for paper manufacture be sent to J. E. 
Pogue, secretary of the State fair, Raleigh, N. C., and 
marked Department N, Machinery Building, for display 
in the proposed exhibit of wood suitable for paper manu- 
facture at the State fair October 16-21. It is said there 
is much timber in the State that is suitable for paper 
manufacture. Samples sent to the exhibit may be round, 
halved or quartered, less than three feet long, cut from 
logs from 4 to 12 inches in diameter. Bark should be 


removed from only one end. An estimate of the amount 
of timber available within six miles of a railroad in the 
county, the name of the wood and of the exhibitor should 
accompany the exhibit. 
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HOO-HOO AT ITS SILVER ANNIVERS. 


Order Shown to Have Made Wonderful Recovery in the Last Year — Supreme 


For many years I've traveled our good old country o'er, 

From the turbulent Atlantic to Pacifie’s restful shore. 

And the gamut of emotion——bitter sorrow, kindly joy- 

I have run, for such is aye the fate of fickle fortune’s toy. 

Yet there’s naught that ever moists the eye, or makes the 

heart to swell 

Like the loyal, ringing chorus of the good old Ifoo-Hoo yell. 
—H. J. MILLEr. 

MEMPHIS, TENN., Sept. 12.—The twenty-fifth annual 
meeting of the Coneatenated Order of Hoo-Hoo was 
held Sept. 9-12 in the Chisea Hotel and_ resulted 
in a most harmonious and enthusiastic convention and 
there was in evidence a get-together spirit that caused 
all members present to believe that Hoo-Hoo is firmly 
placed on its feet at last. In appreciation of the serv 
ices of Julius Seidel, Snark of the Universe, in straight- 
ening out the affairs of Hoo-Hoo in conjunction with 
Secretary E. D. Tennant, the entire membership voted 
as a unit to reélect him for a second term, the first 
time that such an action has been taken in the history 
of the order. 

Julius Seidel, Snark of the Universe, in ¢alling the 
meeting to order said: 

I take great pleasure in opening this. the twenty-fifth 
annual convention of the Concatenated Order of Hoo-Hoo, 
This is our silver anniversary. We might possibly have to 
change the black cat to a silvery fur: but as we can not do 
that we will simply celebrate this anniversary in the regular 
way. I bid you a hearty welcome and I am glad to see so 
many present representing our various jurisdictions, 

Our motto, Health,- Happiness and Long Life, is one that 
this organization has tried to live up to, and it is possible 
that sometimes we overlook the fact that the Supreme Arciii- 
tect of the Universe is neither responsible for all that we 
claim nor for all that actually happens. We are, therefore, 
going to open this meeting by requesting Dr. William Crowe 
to deliver an invocation asking the blessings of God on the 
work that we do here. 

Following the Reverend Crowe’s invocation, in the 
absence of Thomas 8. Ashcroft, mayor of Memphis, 
Leo Goodman welcomed the delegates to the ‘‘ Bluff 
City.’’ Mr. Goodman said it was an especial pleas- 
ure for him to extend the welcome of the city in behalf 
of the mayor. He said he had noticed the curled cat’s 
tail of Hoo-Hoo from his boyhood days tho he did 
not know much about it, except that it was an emblem 
of some lumberman’s society. In recent years he had 
grown to know that it represented really the strongest 
things in the lumbermen’s life. He extended a hearty 
welcome and in conclusion he said: 

The City of Memphis sincerely wants you to have a good 
time, and all that I can say is that we have the mayor's office 
of the city in the court house and if there is anything that 
is not given to you that can be given to you in behalf of the 
city we ask you to let us know and we will furnish it to you. 

Snark of the Universe Julius Seidel responded to 
the address of welcome, explaining some of the objects 
of the order and concluding with the statement: 

Some think that Ifoo-Hoo is merely a pastime. It is not. 
Hoo-Hoo is an organization with a positive aim, and while 
we have a play ground for the lumber business and Hoo-Hoo 
affords a little relaxation, Hoo-Hoo has greater purposes com- 
bined with the fraternal and social features connected with 
it. Membership in such an order will make all of us better 
citizens and better lumbermen. 

R. L. Jordan, president of the Business Men’s Club 
Chamber of Commerce, in his address of welcome out- 
lined the work the Business Men’s Club was doing for 
Memphis and said that the 2,000 members represented 
every line of business and manufacturing, and tendered 
the heartiest of welcomes to the delegates. He also 
extended the privileges of the club to every one who 
wore the badge of the Black Cat. 

A. C. Ramsey responded to the 
Jordan. 

Harry J. Miller, of Seattle, was down on the pro- 
gram to make this but was unavoidably 
called away. 

Mr. Ramsey said Hoo-Hoo was born early on a Sun- 
day morning, had passed thru bright days and gone 
into the darkness of the night. The darkest hour is 
just before dawn and he believed that Hoo-Hoo -was 
again advancing into another, happier and brighter day 
of its life. He stated that it was not necessary to get 
a large number of members but he would like to see 
substantial men elected, who will take an interest in 
the Order. 

Another address of welcome was made by S. M. 
Nickey, president of the Lumbermen’s Club. Mr. 
Nickey said in part: 


welcome of Mr. 


response, 


A good many years ago when I started in the business of 
making boards and using a band sawmill we had a good deal 
of trouble to keep from making crooked or snakey boards. 
One day a fellow came along representing FE, C. Atkins & Co.. 
wearing the emblem of the black cat. He became interested 
in our proposition, and soon taught us how to correct our 
difficulty and take the snakes out of our boards. I wondered 
at the time what effect the emblem of the black cat had in 
directing the methods of our manufacturing operations, and 
as the years passed and I learned more of your order and 
learned that the fellows that wore that emblem were fellows 
that could be depended upon and were at the top of th« 
ladder, I began to understand the significance of your em 
blem, and were it not for a fellow Hoo-Hoo, I doubt whether 
I would be in the lumber business today. Therefore, it is 
with great pleasure as representing the Lumbermen’s Club 
of Memphis that I welcome you. 

J. F. Wilder responded in behalf of the delegates. 

Snark Julius Seidel next read his annual address, 
which is printed in full on the front page and page 39. 

Secretary-Treasurer E. D. Tennant followed with his 
report of the work done during the year. 

The Secretary’s Report 

In the ‘inancial statement which I have presented to you, 
it will be noticed that our expenditures have been kept 
within our income, out of which, by means of strict economy, 
we haye been able to provide for our death benefit policy. 


It also shows, however, that there is still a balance of the 
old liability, created by the previous business management, 
outstanding. This liability is the balance of a total liability 
of around $18,500 that was incurred prior to the time 
change was made.in the administrative affairs of the Order, 
namely: January, 1915. Since that time, we have been able 
to reduce this liability about one-half, beside carrying on 
the work of the Order and effecting an entire reorganiza- 
tion of its business affairs. In order, however, to explain 
why this liability has not been further reduced, I will have 
to give you some facts as to the great difficulties your ex- 
ecutive officers had to overcome during the last year. At 
the twenty-fourth annual meeting full report was given as 
to the results of our investigation into the business affairs 
of the Order. You are all familiar with the result of that 
investigation and it is therefore unnecessary for me to men- 
tion it further except to say. as a result of that finding, 
confidence in the future of the Order was greatly under- 
mined and a large proportion of our members decided to 
defer payment of dues and wait until they saw how the 


Order would come out of its difficulties. Now this meant, 
when our first regular dues notice went out last fall, a 
very slow response coming in, and on 


October 1 we had 
only heard from a very small percentage of our members 
because of the feeling of uncertainly as to the future of 
the Order. Your executive officers knew, however, by means 
of personal interviews and correspondence, that we had not 
by any means heard from all of those whom we knew were 
keenly interested in Hoo-Hoo and who were anxious to see it 
succeed, so we decided it was absolutely necessary to get in 
touch with as many of the old members as possible. In 
order to do this we followed out the policy as explained to 
you by the Snark. As a result of this we have secured the 
active support of over 4000 members representing the strong- 
est and best element in the Order. and Hoo-Hoo is once 
again firmly established on a solid basis, capable of paying 
its way and doing something real and substantial for its 
members. We had, therefore, to devote the entire year 
toward reconstruction and rebuilding of the organization, 
applying our income where it would bring about this result 
and deferring payment of old accounts until we were in a 


W. P. LOCKWOOD, SEATTLE, WASH. ; 
Senior Hoo-Hoo 


Ss. C. BENNETT, CHICAGO; 
Bojum 


—— 


element in the lumber and allied industries, Th: present 
policy of Hoo-Hoo is to adhere strictly to our elizibility 
clause ; in fact, I have received a number of commu cations 
advocating a drastic revision of our eligibility by-laws and 
confining our membership entirely to those engage: in the 
lumber industry and allied industries that depend entirely 
on the lumber industry for their main source of support 
and trade. Now, while I prefer to leave the question of 
change in our eligibility clause to the committee on 
of the order to bring in a recommendation, I would like to 
suggest that action be taken at this meeting to change our 
by-laws limiting our active membership to 9,999. When 
that number has been reached, establish a waiting list main- 
tain our dues at an amount sufficient to carry on the work 
of the Order so as to make us entirely independent of jni- 
tiation fees and look to getting quality and not quantity 
into the membership of Hoo-Hoo. If action is taken to re- 
duce our membership limit I would suggest setting a definite 
date—say nine months hence—at which this is to take place, 
During the interval let us try to reinstate all the desirablo 
old members we can; at the end of the period, renumber our 
members according to priority of old numbers and, after this 
has been done, number our new members and reinstatements 
according to as they come in. I firmly believe, if we have 
9,999 members, and no more could come in unless someone 
resigned or died in the jurisdiction in which they lived, we 
would soon have a list of desirable applicants on file, and 
those who are members would value their membership more, 

The suggestion has also been made to me, if the mem- 
bership limit is reduced, that we change the shape of our 
button, so that a member in good standing under the new 
arrangement would know, upon meeting a member wearing 
the new button, that he was talking to one who had a right 
to wear it. The reason for this suggestion is that owing 
to our laxity in admitting new members in the past, bun- 
dreds of Hoo-Hoo’ buttons are now in the possession of men 
not entitled to wear them and who often make use of the 
button to advance their own interests or to impose on some 
good Hoo-Hoo. This has caused scores of our most loyal 
members to refrain from wearing the button. In order sue- 


cessfully to carry out the objects of our organization it is 
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position to handle them. With further reference to these 
old accounts will say I have no doubt but what we can 
reinstate at least 2000 more old members during the coming 
year and, by so doing, provide income enough to take care of 
our outstanding liabilities. In addition to this, however, 
I have received numerous letters from old members of’ the 
Order suggesting ways and means for taking care of this 
liability. It is my intention to place these suggestions be- 
fore the committee on good of the order and I have no doubt 
but what the information I will be able to give them will 
enable them to recommend a plan whereby these old ac- 
counts can be speedily lHquidated. 


Where Are Former Members of Hoo-Hoo? 

The question may arise in your mind at this time as to 
where the great number of members who have been ini- 
tiated into Hoo-Hoo have gone. While it is true we have 
initiated over 29,000 members during the last twenty-five 
years, I found by making an exhaustive examination into 
our old records that about one-half of these were only one 
year men. They joined the Order as a result of strong 
solicitation at conventions or gatherings where a concatena- 
tion was being held. ‘They never realized what Hoo-Hoo 
stood for and never tried to find out. Hundreds of them 
were not interested in the lumber business\and_ therefore 
they speedily dropped out of the Order. The principal rea- 
son why such a large number of disinterested members got 
into the Order, only to drop out again, was as a result of 
a campaign that was carried on for a number of years to 
get members. It was simply another case of too much out- 
put, without any regard for quality or consequences. The 
Snark, in his address, has explained to you why this cam- 
paign for members was carried on. It was done in order to 
get sufficient funds from the initiation fees to offset the 
shortage of dues account. One of the unfortunate conse- 
quences of this mistaken policy was that a large number of 
our old members became discouraged and gradually with- 
drew their support and interest in the organization. How- 
ever, as a result of our recent reorganization and one of 
the blessings in disguise which our troubles brought about, 
this disinterested and ineligible class .of members has been 
entirely eliminated and our records show that our present 
paid up membership is thoroly representative of the best 


absolutely essential that our members wear their button. 
If this suggestion is acted upon, it would mean buying over 
4,000 new buttons for members now in good standing. Now, 
the Order could not afford to supply them gratis. I do not 
think that any member would object to paying $2.00 for a 
new button which he knew the wearing of would indicate 
beyond a doubt he was a real Hoo-Hoo. In addition to the 
above, we must realize that Hoo-Hoo can not succeed by fol- 
lowing the same old lines of endeavor. Times have: changed 
and our reorganization of Hoo-Hoo during the last year has 
enabled us to bring it abreast of current conditions. The 
issuing of new buttons would be a commemoration of the 
new Hoo-Hoo and would be a symbol to the world at large 
that old conditions have passed away, ‘and Hoo-Hoo today 
is a progressive efficient Order, working under definite poll- 
cies that are daily strengthening and building up the organi- 
zation, 
Recommendation For Higher Degree Work 

During the last year I have had considerable correspon- 
dence with prominent members of the Cloister with the 
view of reorganizing the work of the Cloister, so that it 
can fit in with the new progressive policies of Hoo-Hoo. It 
is the unanimous opinion of the Cloister members with w hom 
I have corresponded that the beautiful initiatory ceremonies 
should be preserved and given to more members of Hoo-fo0. 
The following plan is a combination of the many suggestions 
I have received and, -if something like this is adopted, 
believe it will work out to the great advantage of Hoo-Ilo0: 

First: Make the Cloister initiation a second or higher 
Hoo-Hoo degree and allow every member of the Order who 
has been in good standing for a period of two years or more 
to take the Cloister degree; a small class of not over nine 
members to be used to show the work; the other initiates 
could be seated in a body in the hall, surrounded by Cloister 
members, 


SEcoND: Abolish the Cloister dues, but retain the present 
initiation fee of $10 or an amount to be agreed upon, it 
order to cover incidental expense of initiation, storase of 
Cloister equipment and cost of Cloister button. 

Turd: High Priests of the Cloister to be elected one ‘rom 
each jurisdiction of the Supreme Nine, but do away with 
the Cloister as a separate organization. Tet it be simply 
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BEGINS ERA OF REJUVENATION 


nark Re-elected—By-laws Revised and Changed—Insurance Feature Strengthened 


gnother degree with a regular set of officers, to be chosen 
each year at the annual meeting of the Cloister. In order 
to enhance and dignify the standing of Priests of the Cloister 
and give them some definite work to do, action be taken with 
the view of having the Supreme Nine give the Priests defi- 
nite territory to look after for the purpose of selecting Vice- 
verent Snarks and assist the Supreme Nine in organizing 
the different jurisdictions with the view of holding more 
frequent get-together meetings and concatenations, this divi- 
sion of territory to in no way interfere with the present 
executive power of the Supreme Niue, but to be solely for 
the purpose of organization and promotion, the members of 
the Supreme Nine to be responsible for the supervision of 
all Hoo-Hoo activity in their different jurisdictions during 
the year, but they would be expected to call on the High 
Priests of the Cloister for counsel and advice. By the fore- 
going we would have eighteen officers charged with the duty 
of promoting Hoo-Hoo activity instead of nine. This would 
enable us to get Vicegerencies organized earlier in the year 
and also avoid one of the great weaknesses of the Order, in 
that too much work and responsibility has been put upon 
one man, who is supposed to keep things going in a tremen- 
dously wide area of country. 

In following out our progressive policy of building up the 
organization the Supreme Nine decided, in order to maintain 
the interest of the individual member, it was necessary to 
provide an incentive that would cause him. to feel, in addi- 
tion to the fact that his membership in Hoo-Hoo brought 
him in personal contact with other lumbermen, he personally 
was deriving some real benefit from it. We also felt, in order 
to fulfill our obligation to one another, that some means 
should be provided, even though slight, that would enable 
the organization to carry out the good work that was for- 
merly done by our Death Emergency Fund. In fact, we 
found it was absolutely essential for the welfare of Hoo-Hoo 
that benefits or progressive policies like our death benefit 
fund be carried out if the Order was to grow and prosper. 
We simply could not go on in the same old rut. Before going 
into our present death benefit scheme we looked carefully 
over the possibility of reviving the old Death Emergency 
Fund. but found it impossible to do so. While the old 


reinstatement or as new members, with this exception: The 
insurance company would not extend the insurance benefit 
to members who had passed the age of sixty-five years, with 
the understanding, after we collected the correct information 
as to the exact ages of the members who paid up, the com- 
pany would arrange our contract so as to cover our needs 
and enable us to carry it out successfully. Now I have the 
completed contract here, but I am not going to read the 
whole thing to you, as it is a very lengthy document and a 
great deal of it is the usual preamble that appears in every 
policy. The policy is here, however, for the inspection of 
anyone who is interested. I will, however, quote the vital 
clauses in it which affect the future administration of our 
contract : 
Features of Insurance Policy 

The first clause is that this policy is issued and accepted 
with the express understanding and agreement by and de- 
tween parties hereto that in addition to the persons orig- 
inally insured hereby and, if at any time during the con- 
tinuance of this policy, upon application thereto, they shall 
insure other members of the Order who shall be admitted, 
thereby to pay back dues and become reinstated therein after 
this policy becomes effective and who have not passed the 
insuring age. of sixty-five years. 

The clauses governing the keeping in foreé of this insur- 
ance are as follows: 

On September 9, or within thirty-one days thereafter, the 
Order shall make settlement for the premium for one year's 
insurance on all members in good standing on September 9; 
that is, all of the members whose dues have been paid up 
to that time. All members who pay their dues to the Order 
for the year 1917 or before October 9, 1916, with the ex- 
ception of those sixty-five years or over, will be in good 
standing so far as their insurance is concerned and will 
receive the full benefit for the entire year, expiring Sep- 
tember 9, 1917. Those members who do not pay their dues 
by October 9 will be denied the insurance benefit until the 
dues are paid and until sixty days after payment of dues. 

The insurance company will reserve to itself the right to 
demand satisfactory evidence of the insurability of any 


members who fall in arrears with their subscriptions to the 
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scheme was O. K. theoretically, it did not work out in prac- 
tice, the great weakness being that it was a purely volun- 
tary contributory fund, depending entirely on the good will 
of the subseribers. It started off well and, if given proper 
business management during 1912 and 1913, might have 
existed for a considerably longer period, but it was doomed 
to failure in the end for the reason that the younger ele- 
ment in Hoo-Hoo began to drop out of it, either by forget- 
ting to keep up subscriptions or figuring they could get 
along without it. That reduced the subscriptions to those 
Who, in insurance language, were called bad risks—men who 
could, not get insurance elsewhere. When it came to a point 
Where over 75 percent of those who subscribed to the fund 
Were of this class, death claims began to come in so rapidly 
that they more than absorbed the total subscriptions and 
the fund had to be cancelled. In order to avoid this weak- 
hess of the Death Emergency Fund, and also to guard against 
the Order having to assume any great liability from death 
Claims, and also absolutely to guarantee to our members that 
the dexth benefit policy was ona permanent and solid foot- 
ing, wo made a contract. with the Missouri State Life Com- 











Pany t+ cover our paid up membership by means.of a group 
Msurance policy, whereby we could extend a $100 benefit to 
our members, the cost of same to be covered by the annual 
dues and not subject to special calls or assessment. At the 
time our present policy was issued it was an entirely new 
Proposition to both the insurance company and ourselves. 





therefore, to leave a number of important matters 
ch would govern the operation of this policy in abeyance 
until the plan was in operation for six months or more. 
The cost of this insurance depends upon the ages of the 
Members, At the time the contract was made, March 9, 
1916, the only information we had to work on was those 





members who had paid dues up to that time. Some of them 
had entered their ages on application forms when joining 
the Order and some had net, We therefore had to make an 
estimate of what the average would be. We were also with- 
out knowledge as to what proportion of the outstanding 
pembers would pay their dues and what their ages would | 
aie I therefore made, an agreement with the Missouri State 
ae t qiusure all of our members in good standing as at 
gat 2 1916, and agreeing to accept all those who came 
d er 


that date, either by paying up current year’s dues, 


Order, that is, who do not pay their 1917 dues before Octo- 
ber 9, 1916, and the insurance company may reject any of 
such members they see fit. 

The officers of the Order must agree that they will not 
knowingly admit anyone to membership or reinstate a mem- 
ber who is not in good health or who is unable to attend 
actively to business every day for 2 fuli day. In this con- 
nection we suggest for consideration of the Order the ad- 
visability of changing the application for membership to 
such an extent that the applicant himself and the member 
vouching for him will certify to this condition. 

No new members eligible for insurance benefit are to be 
taken at an age greater than sixty years. 


What Continued 


You will note by the above that continued insurance is 
dependent upon prompt payment of dues to the Order. Dues 
are payable September 9 each year in advance. Not over 
thirty-one days’ grace is allowed. If dues are not paid by 
October 9 a member loses his right to participate in the 
insurance until they are paid, and he will then have to 
wait.a period of sixty days before the insurance company 
will reinstate him. This clause does not, I believe, put any 
hardship on a member. It is in line with sound business 
insurance practice, but it does enable us to collect our dues 
promptly and thereby know what our income for the year 
will be and enable the Supreme Nine to govern itself ac- 
cordingly. 

You will note that the insurance company has cut out all 
members over the insurable age of sixty-five years. Now 
we would like to have been able to grant this benefit to these 
members, but this is a business contract which we have had 
to make according to insurance regulations. It costs the 
Order real money and we found that the cost of insuring 
members sixty-five years and over was absolutely beyond our 
means. Of those who were in good standing on March 9, 
we have since found that 135 were sixty-five years of age or 
over. Now, to carry these members on the $100 benefit propo- 
sition costs the Order $975.66 per year, while their total dues 
would only be $492.75, thereby costing the Order $472.91 
over and above what they paid in in dues per year to carry 
these members. For instance: A member sixty-five years of 
age would cost $4.82 per year; a member seventy years old 


Insurance Depends Upon 


would cost $6.85 ; seventy-five years old, $10.03; eighty years 
old, $16.61; eighty-five years old, of whom we have two, 
$24.71 each. Now I do not think these members can reason 
ably expect us to carry them on dues of $3.65, even if the in 
surance company was willing to accept the risk, which it is 
not. We have therefore had to accept the insurance com 
pany’s proposition and drop out all members sixty-five years 
or over. Now, after leaving these members out, we found 
the average age of the balance of our paid up membership 
was around forty-eight years, which means our insurance 
will cest us for 1917, $1,25 per year per member. 

Now I think it would be but fair to take action at this 
meeting to reduce the dues of the members sixty-five years 
or over to $2.40 per year. They do not get the insurance 
and should not be asked to help pay for those who do, but 
limit the reduction positively to those sixty-five years or 
over. Some of our younger members have written me stating 
they did not need the insurance and wanted a reduction on 
dues account because of it. Now we can not leave out any 
one under sixty-five years and fulfill our contract with the 
insurance company. If we allowed a selection, it would de- 
stroy our average and make the matter so uncertain that it 
could not be carried out. We must take our entire member 
ship as a while up to sixty-five years in order to keep the 
cost at a figure which our dues will enable us to pay and also 
maintain a risk acceptable to the insurance company without 
medical examination. 

Some questions have been asked as to why the following 
clause was inserted in the insurance certificates which we 
issued for the individual members, namely : 

The Missouri State Life Insurance Co. agrees to pay 
to the beneficiary, upon due certification of death, the 
sum of $100, or such amount as the members convened 
at au annual business meeting of the Order shall decide 
is payable, considering the annual dues. 

The reason this clause was inserted is that we have no 
absolute means of knowing exactly what our income will be 
from year to year. This clause was embodied in our certifi- 
cate with the idea that at the close of any Hoo-Hoo year, 
if it was found that our income from dues was sufficiently 
large to enable the Supreme Nine to spend more money on 
insurance, it would be at liberty to do so and thereby in- 
crease the amount of the benefit to the individual members. 
This clause also provides a safe-guard in the event of a poor 
year. When business is bad and dues collections slow and the 
Supreme Nine finds its prospective income is not going to 
he as large as the previous year, it could bring the matter 
before an annual meeting and arrange to have a 
amount paid on the death benefit. This, of course, would 
mean making a new arrangement with the insurance com 
rany whereby we could pay either more or less for the in- 
surance it is giving us. In order, however, to take action 
under this clause, it will be necessary to brirg the matter be- 
fore an annual meeting, due notice of which would be sent 
to all of t’e members of the Order. In the meantime, our 
contract with the Misseuri State Life is incontestable after 
one year and calls for payment of $100. This contract is for 
a term of five years, renewable at the end of that period if 
we so desire. The only possible way by which any change 
could be made is as before outlined by action taken at an 
annual meeting, due notice of which would be sent to every 
member before such action is taken. This clause. therefore, 
is simply put in to enable the Order to change the amount 
of the death benefit if they so desire, but. until such action 


smailer 


ic toten, the certificate is good for $100 insuranes, pro- 
vided the annual dues are kept paid up. 
Some questions have also been asked me as to why the 


certificates are not dated. The reason they were not dated 
is that it would have been impossible for us to put a date 
on these certificates, as we did not know when the members 
would pay up. A’member does not become entitled to par- 
ticipate in this policy until his dues are paid. If, however, 
he has in his possession a certificate and a card showing he 
is in good standing, it is proof positive that he is entitled to 
participate, unless he comes under the clause before men- 
tioned, of failing to pay his dues until after October 9. Then 
he would have to wait a period of sixty days after he paid his 
dues before the company would reinstate him. This is the 
same provision that was enforced in connection with our old 
Death Emergency Fund, and is for the protection of the 
company in that it will not be called upon to pay insurance 
on members who are incurably ill and only come in at the last 
minute in order to get the insurance. 

You will have noticed in The Bulletin announcement as to 
additional insurance privileges. This simply means that by 
reason of our contract with the Missouri State Life, the Su- 
preme Nine has been enabled to use its influence toward get 
ting the company to offer members of this organization spe 
cial insurance privileges, provided five hundred or more of 
them make application for insurance in amounts from $1 
to’ $10,000. Now this additional insurance privilege is en- 
tirely apart from Hoo-Hoo as to its management. Our only 
connection with it is that we secured the rates for our mem- 
bers and advised them of it. Any further dealings the mem 
bers may have regarding this matter will have to be made 
with the company. Premiums will be paid direct to the com- 
pany and policies will be issued by them. These policies will 
be good irrespective of what happens to Hoo-Hoo. In other 
words, they are exactly the same as any other policy you 
would take out with any insurance company and they do not 
depend at all on the success or failure of this organization 
once they have been issued. 

Hotel Directory Feature 

There is another benefit that I have secured for the mem 
bers during the last year, and that is our Hoo-Hoo hotel di 
rectory, whereby a number of hotels thruout the country have 
agreed to allow a member of this Order a discount of 10 per 
cent on his lodging bill on presentation of his current year's 
membership card. Now, up to date, all of the hotels on our 
list have been secured, with one or two exceptions, by per- 


sonal interviews or personal correspondence. Owing to the 
great amount of territory to cover, it has been impossible 
for me to get the list very largely extended. Some States 


have hotel associations whose bylaws prohibit their members 
from granting these special discounts, hut there are still a 
large number of hotels in the country that can be secured on 
our directory, provided they are approached in the proper 
manner. Now I would like to ask every one of you to take 
an interest in this hotel directory, and if you know of a town 
that is not listed in the directory and you are acquainted 
with the manager of a good hotel there, take time to talk 
the matter over with him and advise me of the result of your 
interview, I believe by this means we will be able to largely 
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increase our list and thereby make it of greater benefit to our 
entire membership. 

Before concluding this report, I wish to take this oppor- 
tunity of publicly thanking Snark Seidel and other members 
of the Supreme Nine, Vicegerent Snarks and all of the roll 
of loyal members who have worked so hard to support our 
reorganization plans. I wish to thank them for the many 
courtesies and acts of personal kindness which they have 
bestowed on me. While the circumstances which made it a 
stern duty for me to take a very active part in the reorgani- 
zation of Hoo-Hoo during the last two years caused me to 
pass thru some very unpleasant experiences, the remembrance 
of these experiences has been dimmed and almost forgotten 
by the support and splendid tokens of personal friendship I 
have received from hundreds of my brother Hoo-Hoo. The 
greatest reward a man can get for his work along life’s path- 
way is to feel that he has won the respect, confidence and 
friendship of those with whom his daily work brings him in 
contact. This is what the members of this Order have shown 
me during the last year and it is indeed a splendid reward 
for the work I have tried to the best of my ability to accom- 
plish. 

In conclusion, let me ask you to put forth your best indi- 
vidual efforts toward upbuilding our great Order. Its future 
success depends entirely on the interest and work the indi- 
vidual members show in it and do for it. You can, if you 
want to make this Order the greatest and most powerful 
force for good of any organization within the lumber or 
allied industries. All it requires in order to do this is the 
devoting of a little spare time and thought on your part 
now and then toward promoting the interests of the organiza- 
tion. The executive officers can work their heads off and 
accomplish nothing if they do not receive the active support 
of the individual members. Go forth, therefore, from this 
meeting with the firm resolution implanted in your mind that 
you are going to do your share. Do this and our succéss 
during 1917 will be wonderful. It will enable our Order to 
do the work we know it can do and we know there is a need 
for it to do. 


The Chair next appointed the following committees, 
to report at a later session: 


Good of the Order—J. F. Wilder, chairman, Hattiesburg, 
Miss. ; George W. Funck, St. Louis, Mo.; H Weiss, Mem- 
phis, Tenn.; J. F. Judd, St. Louis, Mo.; P. T. Langan, Cairo, 
Tll.; C. I. Martin, Shreveport, La.; Frank Myers, Scribner. 
Neb.:; John C. Simon, Cleveland, Ohio, and all members of 
the House of Ancients present. 

Nominating—A. A. Zimmer, chairman, New York City: 
L. D. May, Jacksonville, Fla.; S. J. Gavin, St. Louis, Mo.; 
M. M. Elledge, Corinth, Miss.: W. H. Perkins, Gandy, La.; 
H. W. Dexter, Jacksonville, Fla.; J. C. McGrath, Malvern, 
Ark.; E. C. McCullough, Cincinnati, Ohio; P. A. Gates, Mem- 
phis, Tenn. 

Resolutions—L. E. Glass, Memphis, Tenn.; H. B. Darling- 
ton, Chicago; James A. Kirby, New Orleans, La.; C. 1 
Keller, Cleveland, Ohio: E. W. Peters, Memphis, Tenn.; J. B. 
Nalty, Hammond, La.; H. V. Storms, Mathiston, Miss.; H. A. 
Smith, Meridian, Miss. 





Press Committee—All representatives of lumber trade 


papers present. 
MONDAY SESSION 


Most of the morning was taken up in discussing the 
report of the committee on good of the order. The 
eleven sections of the report were taken up separately, 
and after being fully discussed the report was adopted. 

Briefly the sections of the report were as follows: 


First, because of the great service rendered the order at the 
most critical time in its history by Julius Seidel, our sincere 
thanks are extended to him and recommendation made that 
he be unanimously selected as Snark of the Universe for the 
ensuing year. 

Second, appreciation is extended to Emerson D. Tennant, 
secretary and treasurer, for the efficient and capable manuer 
in which he administered the affairs of his office. 

Third, recommended that Article XI of the by-laws be 
amended to limit the active membership to 9,999 instead of 
33,999. 

Fourth, recommended that no change be made in the 
numbering system of members. 

Fifth, delinquent members seeking reinstatement during 
1917 should be charged $5, and after that delinquent members 
seeking reinstatement should be charged the regular initiation 
fee. 

Sixth, recommended that the Priests of the Cloister assist 
the Snark in establishing Vicegerencies. 

Seventh, recommended that the Snark select a committee 
of five or more in each jurisdiction to choose from their num- 
ber a Vicegerent Snark. ‘This committee also to select the 
official nine for their jurisdiction. 

Eighth, recommended that four get-together meetings be 
arranged in each jurisdiction yearly and also that the assist- 
ance of the auxiliary ladies’ committee be encouraged. 

Ninth, to pay off the old indebtedness of the order a cam- 
paign to secure the reinstatement of desirable delinquent 
members and the initiation of new members was advised. 

Tenth, recommended that dues of members not eligible to 
insurance be reduced to $2.40 a year. 


MEMBERS OF THE TEAM AND ‘‘KITTENS’’ AT THE TWENTY-FIFTH ANNUAL 
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Eleventh, recommended that hereafter the Supreme Nine 
meet the morning of September 8, and that the Osirian Clois- 
ter meet the afternoon of September 8. 

8. C. Bennett, Chicago, Supreme Bojum, asked that 
the initiatory service be arranged so that after candi- 
dates have been given the nine commandments the 
blindfold be removed and the candidates be allowed to 
listen to the officers give their message. He also 
thought it would be a good thing for the team to 
memorize that part of the service. This was approved 
by the convention as a whole. 

Following this an address was given by Dr. Stanley 
L. Krebs, on the ‘‘Composite or the Secret and Law 
of Loyalty, Codperation, Solidarity in an Organization 
of Trade Members.’’ Dr. Krebs also gave an hour 
and a half’s talk on Tuesday on the ‘‘Secret and Pull 
of Suggestion in Lumber Advertising, Salesmanship 
and Business Building.’’ His talks were given the 
closest attention and after he had concluded a good 
many lumbermen thought that lumber should be ad- 
vertised, so thoroughly were they convinced by the 
arguments set forth by Dr. Krebs. He was given a 
rising vote of thanks for his splendid addresses. 


Resolutions Adopted 
The committee on resolutions submitted the follow- 
ing resolution regarding deceased members: 


WHEREAS, The Creator in His wisdom has seen fit to call 
from our midst Brother Charles D. Rourke, the eleventh 


Snark of the Universe, who was long recognized as a pillar, 


of strength in the Order and whose warm and cordial nature 
had so endeared him to every member of the Order; also 
Brother George A. Murray, former member of the Supreme 
Nine and a Hoo-Hoo of long and devoted loyalty ; Brothers 
Cecil Lyon, of Sherman, Tex., and Arthur L. Holmes, of 
Detroit, members of great prominence and_ splendid char- 
acter; Leonard Bronson, a widely known and loved member 
of our Order; and the following no less esteemed and beloved 
members of our Order: " 


Sherman R. Miller, Frank G. Burmester, 
John D. McEachern, Fleming R. May, 

J. B. Oldham, Richard H. Alexander, 
Arthur A. Morrison, William Schneider, 
William B. Ferguson, Thomas S. Freeman, 
Alfred B. Blaker, Robert G. Coryell, 
James A. Van Etten, Charles O. Jarrell, 
Edwin B. Wright, 8S. J. Kennerly, 


David B. Barber, Cc. L. Foresman, 
George R. Brown, G. H. Williams, 
George B. Del Vecchio, J. L. Pierson, 
Henry E. Zabel, F. H. Fowler, 
Montgomery G. Hall, J. S Raymond, 
Arthur L. Young, C. E. Smith, 
James S. Carton, Cc, H. Lund, 
Frederick W. Harrison, A. C. Morgan, 
Otto Zetterberg, J. E. DeWitt, 
J. E. Matthews, A. A. Moore, 
H. 8S. Caldwell, William E. Scanlon, 


Frederick Mulgrew, B. M. Foster, 
Seymour W. Hollister, Donald C. Craig, 








eee 


James E. Archer, Frederick W. Busch, 
Frank O. Colpetzer, J. M. EA a 4 
David Ferris, G. R. Whitehead, 
Isaac C, Hatch, Colin McLean, 
William A. Young, O. T, Haskett, 

John H. Bel J. P. Packham, 


eland, 
William W. Lindsay, William McLeod, 
J. C. Pooley. 


Wiley P. Seawell, 
Charles H. O. Houghton, 


Therefore, Be It Resolwed, That we hereby express our deep 
appreciation of these deceased brothers and our profound 
sorrow at their loss from our midst. Be it further 


Resolved, That we hereby express and extend to Surviving 
members of their families our most heartfelt sympathy anj 
deep appreciation of their departed loved ones. 

Resolutions were read and adopted expressing ap. 
preciation of the order to the following for their ef. 
forts in helping to make the convention a great gue. 
cess: The lumbermen of Memphis, the Business Men’s 
Club and other clubs of the city and to the Chigcg 
Hotel and the management of the Memphis Hotel 0p. 
to J. D. Allen, Jr., Vicegerent Snark of the Memphis 
district; the committee on entertainment and the 
Memphis ladies who assisted the committee; to FE, 0, 
Atkins & Co., for the official badges; Dr. Stanley L, 
Krebs; the daily press of Memphis; to Snark of the 
Universe Julius Seidel and Secretary-Treasurer EF, D, 
Tennant for their work in behalf of the order during 
the trying period thru which it has just passed. 

The report of the nominating committee was read 
by Chairman Zimmer and resulted in the following be. 
ing elected to carry on the work of Hoo-Hoo for the 
ensuing year: 

Snark of the Universe—Julius Seidel, St. Louis. 

Senior Hoo-Hoo—W. P. Lockwood, Seattle, Wash. 

Junior Hoo-Hoo—Charles J. Kammer, New York. 

Bojum—Stacy C. Bennett, Chicago. 

Scrivenoter—W. Frazier Jones, Jacksonville, Fla, 

Jabberwock—Harry T. Kendall, Houston, Tex, 

Custocatian—J. G. Robson, Canada. 

Arcanoper—J. F. Gresley, Omaha, Neb. 

Gurdon—Robert McArthur, California. 


Reélected Officers Respond to Call for Speeches 


In response to calls for a speech after his reélection 
Snark Seidel said, in part, all great movements have 
been started by small bands of men and that tho today 
Hoo-Hoo seems a small organization it is creating the 
spirit of fraternity and good fellowship among lun- 
bermen who desire to know each other and to exchange 
views. He expressed his appreciation of the unusual 
honor of being elected Snark of the Universe for the 
second time and in speaking of his work of last year 
quoted a saying of his mother: ‘‘When you have 
done all within your power you have only done your 
duty,’’ and added: ‘‘I feel that I have done my duty 
last year and if you think well of it I hope I will go 
down as a pattern for others to copy from.’’ On tak- 
ing the office last year he stated that he would accept 
it not because of any desire for it, but because he felt 
that it was a call of the lumbermen of the country 
and that the order should be perpetuated for the good 
of the entire industry. He spoke of his appreciation 
of the help rendered him by the gentlemen working 
with him. Nothing succeeds in life without adversity, 
he continued, and it is only by overcoming adversity 
that an order may be perpetuated. He concluded by 
saying, ‘‘Gentlemen, I think that that end has been 
attained by Hoo-Hoo this year.’’ 

He spoke of the sacrifices made by his wife in al 
lowing him to devote so much of his time to working 
for the good of the order and in concluding said that 
he thought the order owed her a vote of thanks. A 
rising vote of thanks was then tendered Mrs. Seidel, 
who was present and graciously acknowledged the con- 
pliment. 

Secretary-treasurer Tennant in responding to calls 
for a speech after his reappointment by the Snark ex- 
pressed his appreciation of the assistance and coul- 
tesies extended to him by Hoo-Hoo in all sections of 
the country. In accepting the appointment he ex 
pressed his determination of helping the Snark to 
make the Order all that it should be—the best organ 
zation the lumber business has anywhere, and asked 
for the help of every Hoo-Hoo. 

Charles J. Kammer, of New York, a member of the 
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Supreme Nine, put up such a strong argument for the 
selection of New York as the convention city in 1917 
that it was decided to hold the twenty-sixth annual 
meeting in New York City at the McAlpin Hotel, Sep- 
tember 9, 1917. Mr. Kammer said that the New York 
poys would raise $10,000 to entertain Hoo-Hoo attend- 
ing the convention. 
THE CONCATENATION 

About 150 adherents of the Great Black Prince gath- 
ered in the banquet room of the Chisca Hotel on Satur- 
day evening and aided in opening the eyes of six blind 
kittens. These candidates were Edward M. Wigard, 
Memphis, Tenn.; Earle Thomas Carothers, Memphis, 
Tenn.; John Joseph Nieman, Memphis, Tenn.; Gilman 
Stanley Lovell, Beloit, Wis.; James Ferguson Mc- 
Sweyu, Memphis, Tenn., and John Thomas Hellums, 
Belmont, Miss. Officers who explained the work of 
the order were as follows: 

Snark—Julius Seidel, St. Louis. 

Senior Hoo-Hoo—H. B. Weiss, Memphis. 

Junior Hoo-Hoo—Max Sondheimer, Memphis. 

Bojum—S. C. Bennett, Chicago. 

Scrivenoter—P. A. Gates, Memphis. 

Jabberwock—Charles J. Kammer, New York City. 

Custocatian—L. D. May, Jacksonville. 

Arcanoper—M. M. Elledge, Corinth, Miss. 

Gurdon—J. F. Wilder, New Orleans. 


Osirian Cloister 
The meeting of the Osirians was held Tuesday after- 
noon. ‘The election of officers resulted as follows: 
High Priest Osiris—E. D. Tennant, St. Louis. 


High Priest Ptah—H. B. Darlington, Chicago. 


High Priest Ra—J. B. Wall, Buffalo. 


High Priest Isis—R. Hendrickson, San Francisco. 

High Priest Shu—J. B. McNalty, Hammond, La. 

High Priest Thoth—W. A. Priddie, Beaumont, ‘Tex. 

High Priest Hathor—Homer P. Allen, Kansas City. 

High Priest Sed—W. B. Huston, Omaha. 

High Priest Anubis—Frank H. Mitchell, Winnipeg. 

Following the election of officers, a class of five 
were given the beautiful initiatory service of the 
Cloister. Those who were made Osirians were: Julius 
Seidel, St. Louis; Stephen J. Gavin, St. Louis; M. M. 
Elledge, Corinth, Miss.; 8. C. Bennett, Chicago, and 
Charles J. Kammer, New York City. 

ENTERTAINMENT 

The entertainment features for the ladies were 
many. A theater party at the Orpheum was given on 
Saturday evening, while the members were entertained 
at a supper following the concatenation. Saturday 
afternoon the delegates were taken to Overton Park, 
and on Sunday automobiles were supplied to take the 
visitors through the Memphis parks and parkway 
system. 

On Monday evening the steamer Majestic was char- 
tered by the Lumbermen’s Club and the delegates and 
their wives and sweethearts enjoyed a delicious supper 
on board the boat. Music and dancing were also in- 
dulged in. 

On Tuesday luncheon was served at the Country 
Club for the visiting ladies. Harry J. Miller was sent 
along to keep them entertained and it is said that he 
succeeded exceedingly well, as he ran true to form. 

The convention adjourned Tuesday afternoon to meet 
in New York City a year hence. 


H00-H00’S CONDITION AND PROSPECTS RECOUNTED 
[Concluded from Front Page.] 


way and about which we had misgivings was that point 
as to whether we could pay for it. I rejoice, therefore, 
to be able to tell you that the money needed to pay for 
this asset was paid from the dues and the move was 
absolutely successful. Hereafter dues must be paid at 
the beginning of the fiseal year to preserve the insurance. 
The oilicers will be better able to run the affairs of Hoo- 
Hoo, as the money will be on hand by October 9. 

You must not be unmindful of the fact that when 
Hoo-Hoo was run on yearly dues of $1.65, we had the 
initiation dues of incoming members upon which to fall 
back. You will recall also, that we had as many as 2,000 
new members in one year, which, on the initiation basis 
of $10, gave us an income of $20,000, and, adding the 
dues of $1.65, made a total of $23,300, from which, how- 
ever, a reduction of $5 per member, as retainer to the 
Vieczerent, must be made, leaving a net income of 
$13,300. I want to bring this out very forcibly, prima- 
rily for the reason of showing that the Order of Hoo-Hoo 
Was never able to maintain itself on dues of $1.65, and 
for the further purpose of showing that in the coming 
years we must inject new life and new blood into the 
Order. For the suecess of the organization, the fact 





. must be borne in mind that some of our brothers pass 


away and others change their vocations or resign. 

Ea ‘h year brings its trials and tribulations, and it is 
with much regret that I report the passing away of 
Some of the illustrious members and past members of 
our Order, two of them in fact having been founders. 
T can not help but pass upon the death of W. E. Barns 
and touch upon the many sacrifices he made in behalf 
of the Order. A like tribute must be bestowed upon 
George K. Smith, the beloved secretary of the Yellow 
Pine Manufacturers’ Association; also C. D. Rourke, 
Past Snark of the Universe, perhaps one of the most 
likable and best known men in the lumber business; 
Cecil Lyon, of Texas; Leonard Bronson, of the AMERI- 
CAN LUMBERMAN; George A. Murray, past members of 
the Supreme Nine; Arthur L. Holmes, of Detroit, and 
Colin MeLean, of Philadelphia. 

Take it, then, as a final conclusion: I found we 
had to rebuild this year with many odds against us, 
namely: the restoration of confidence, the reconstruc- 
tion of jurisdictions, the collection of $3.65 dues in 
Place of $1.65—all of these things, together with the 
handicap that Hoo-Hoo had been inactive for many years 
and had to be rejuvenated. The formation of councils in 
~h lumber centers as- St. Louis, New York, Chicago, 

¢w Orleans, Mobile, Dallas, Kansas City, San Fran- 


cisco, Portland, Seattle, Denver, Salt Lake City, Grand 
Rapids, Indianapolis and Memphis has become history. 
There are many other towns that worked as ardently 
for the success of Hoo-Hoo as did the larger cities, and 
time alone prevents my giving full credit to all of the 
loyal members who did so much to help Hoo-Hoo along 
this year. 

There were a great many things that I contemplated, 
but was prevented from so doing owing to numerous 
causes. I feel, for instance, that there should be not 
less than one general meeting of the Supreme Nine 
called for the ensuing year for the purpose of outlining 
the policies of the Order. As the members of the Su- 
preme Nine are scattered, it would be only a fair propo- 
sition to say that the Order should pay for their travel- 
ing expenses to St. Louis. The adoption of this measure 
would make it possible for members of the Supreme Nine 
to assume charge in the various parts of the country and 
act in an official capacity as generals to assist in develop- 
ing the Order. It becomes the duty of those here as- 
sembled to pass upon this matter. The country can be 
so divided that the attendance of the Supreme Nine 
officer in his jurisdiction is a possibility. In short, the 
Order of Hoo-Hoo must not be a one-man affair, but 
must be run on the same plan as our Government. At 
this time I will say that the work imposed upon the 
Snark and Secretary-Treasurer during the last year is 
too arduous to be shouldered upon those two offices 
again. Unless relief is given in this direction, I know 
it will be impossible to find men to fill these offices in 
the future. 

By developing the Order as outlined, I feel that 
Hoo-Hoo will be a very potent factor in the lumber 
business and a power to be reckoned with, and there will 
be no question about a successful result. In order to 
accomplish results in an organization it becomes neces- 
sary to devote the proper time to it, and, in the future, 
you can not expect to shoulder the responsibility of so 
great an Order as Hoo-Hoo on two men. Considering 
the wonderful things Hoo-Hoo has accomplished in the 
past, I feel it is incumbent upon every lumberman to do 
his full share for the future development. The remark- 
able achievement of Hoo-Hoo at the World’s Fair in St. 
Louis, at Portland, and again at the World’s Fair at 
San Francisco, makes it an Order that is well worth the 
support of every man in the lumber business. Hoo-Hoo 
has been so linked with lumber that the emblem of the 
Order—the black cat—is known perhaps the world over. 
The badge of Hoo-Hoo should be one of true worth, and 
every man who wears the button in the lapel of his coat 
should consider his membership with pride. 

A passing word about the management. There was a 
time when the officers of organizations left a large 
amount of work to the secretary. The most successful 


associations of the present time, however, are being 
promoted by the officers, and the secretary is asked to 
carry out the policies as they outline them. This is a 
plan we will have to adopt in the future. You can not 
expect for all time to run the Order under such favorable 
conditions as has been done during the last two years. 
Our secretary-treasurer, Tennant, was my predecessor 
and, as you are well aware, was Snark during the trying 
time when it became necessary to straighten out the 
affairs of the Order. No one realizes better than myself, 
perhaps, the depth of obligation that is due him for hay- 
ing put the house in order. Past Snark Tennant, as you 
are aware, was by training not only a thoro business 
man, but a thoro lumberman, who, merely by the chance 
of circumstance, has been able to take over the office 
of secretary-treasurer. When I stepped into this office, 
it was my pleasure, therefore, to be able to counsel with 
a man who, by virtue of his experience, was able to 
assist me in every way in accomplishing results. It is 
one thing to issue instructions, but quite another matter 
to have these instructions carried out. Every move and 
every thought affecting the present year’s administration 
had to.be thoroly probed and viewed from every angle, 
and it was a source of comfort to me, as well as a great 
asset to the Order, to have been able to work with one 
who knew nothing but stern duties all his life, and who 
assisted me in handling the business end of the Order in 
such a manner as to make success possible. We passed 
many an hour and many a day at the office discussing 
problems and figuring out results. You must realize 
that only the closest attention to details could have 
brought the Order up to the standard in which it is pre- 
sented to you at this Annual. I have spent perhaps a 
full month in traveling over the country to put the per- 
sonal touch into it, as things can better be explained in 
that way than by mail, and especially was this necessary 
under existing conditions. Former Snark Tennant spent 
two months in travel. Inasmuch as the Past Snark and 
myself had pledged ourselves, at all hazards and under 
all conditions, to conserve Hoo-Hoo- and continue it a 
cherished Order, we went forward with a dogged deter- 
mination to accomplish this result. Our compensation 
lies in the result. We ask no praise—we feel we have 
only done our duty. A word of appreciation is certainly 
due the lumber press or trade journals. They have been 
our true friends. Their columns were given cheerfully 
and without compensation. Their staff were ‘‘ Johnny 
on the Spot’’ at all the meetirigs. I say All Hail to you, 
my good friends, and God bless you. We hope, however, 
that in the coming year more men in the lumber business 
will be enthused by the work we have done and help to 
make Hoo-Hoo what it is destined to be, with your con- 
tinued codperation, namely: the greatest organization of 
lumber and its allied interests on the face of the earth. 





SEATTLE HOO-HOO IN 


SEATTLE, WAsH., Sept. 9—Mindful of the fact that 
this is the ninth day of the ninth month, and loyal 
to Hoo-Hoo, Seattle members of the order got together 
at dinner tonight in the Metropolitan-Lumbermen’s 
Club and spent several hours dining and discussing the 
welfare of Hoo-Hoo. Among the distinguished mem- 
bers in attendance was Col. Roland H. Hartley, of 
Everett, Wash., lumber and shingle manufacturer and 
logger, and just.at present a very strong candidate for 
the Republican nomination for governor of the State 
at the primary election to be held next Tuesday. His 
candidacy is unique in that the main plank in his plat- 
form is opposition absolutely to union labor control of 
industry. He is making a strong campaign in his plea 


_for better industrial conditions, free from labor union 


domination and free from Canadian competition in 
lumber and shingles. At the urgent request of his 
brother Hoo-Hoo Colonel Hartley made a brief talk 
at tonight’s dinner, but would not refer to polities, 
tho urged to do so. He is a firm believer in Hoo-Hoo 
and promised to do everything possible to help put the 
order back where it used to be. 


Watt P. Lockwood, of Seattle, Supreme Senior Hoo- 
Hoo, presided. He suggested that Colonel Hartley 
would make a splendid Vicegerent Snark for the west- 
ern Washington district if he could see his way clear 
to accept the honor, but Colonel Hartley declined, say- 
ing that he expected to be kept more than busy at 
the State’s chief executive. Robert R. Fox, manager 
of the Simonds Manufacturing Co., Seattle, also de- 
clined to be considered as Vicegerent, but at his sug- 
gestion Fred H. Gilman, of the AMERICAN LUMBERMAN, 
was unanimously requested to consent to act as Vice- 
gerent for the district, and a resolution prevailed to 
this effect. It was also the unanimous wish of those 
present that Mr. Lockwood be continued on the Su- 
preme Nine, and that Julius Seidel, of St. Louis, be 
continued as Snark of the Universe. The sentiment of 
those present favored a plan whereby an effort be 
made to dispose of sufficient life memberships in Hoo- 
Hoo at $33.33 each to liquidate the present indebted- 
ness, rather than resort to a bond issue, and embodying 
these things, the following telegram was sent to Sec- 
retary E. D. Tennant: 

KE. D. Tennant, Secretary Concatenated Order of Hoo-Hoo, 
Chisca Hotel, Memphis, Tenn. ; 

Hoo-Hoo of Puget Sound country assembled at dinner, at 
which the good of the order is being considered, extend_to 
Supreme Nine and members in annual convention best wishes 
fer future of Hoo-Hoo and express the hope that the deliber- 
ations of the convention will redound to the order’s welfare. 
We firmly believe Hoo-Hoo has a place in the existence of 
things that it should and will fill. 

We earnestly urge the reélection of Julius Seidel as Snark 
and W. P. Lockwood, member of the Supreme Nine for this 
jurisdiction. We also earnestly recommend the appoint- 
ment of Fred H. Gilman as Vicegerent Snark for western 
Washington. We further recommend disposing of 300 life 
memberships to take care of the present deficit. 

WESTERN WASHINGTON Ho0-Hoo, 


’ 


GET-TOGETHER DINNER 


Several interesting talks were given by some of the 
old timers present, such as George E. Youle, Tom 
Claffey, Tom Shields, E. Clark Evans, R. R. Fox, W. I. 
Ewart and others. Mr. Ewart, the oldest Hoo-Hoo 
present, told of Hoo-Hoo history, its founding, develop- 
ment and objects. He resided at Gurdon, Ark., the 
birthplace of Hoo-Hoo, for six years. Mr. Ewart is 
one of Seattle’s most loyal members, tho at present 
he is engaged in lumber and box manufacturing at 
Cashmere, Wash. 

An effort will be made to arrange for one or two 
monthly Hoo-Hoo lunches and several good concatena- 
tions during the year, all present loyally pledging 
themselves to help. The efficient work done by Mr. 
Lockwood during the two years he has been on the 
Supreme Nine is appreciated by the Hoo-Hoo of west- 
ern Washington as was evidenced by tonight’s action. 





NEW SECRETARY FORMALLY TAKES CHARGE 


PorTLAND, OrE., Sept. 9.—Charles K. Spaulding, pres- 
ident of the Willamette Valley Lumber Manufacturers’ 
Association, presided at a meeting in the Imperial Hotel 
Sept. 8, at which F. G. Donaldson formally took over 
the secretaryship of the association. In addition to dis- 
charging the duties of secretary Mr. Donaldson will 
attend to the traffic needs of the members. The Southern 
Pacific Railroad has promised to deliver at least fifty 
additional empty cars daily in the Willamette Valley, 
beginning Sept. 12, but the lumbermen will not relin- 
quish the idea of starting suit for damages against the 
railroad until the cars are actually delivered and they 
see that cars will continue to come in sufficient quantity 
to take care of their needs. The association has opened 
offices at 510-511 Gerlinger Building, where all meet- 
ings will be held in the future, and has changed the 
name to the Willamette Valley Lumbermen’s Association. 





YELLOW PINE FOR MILL CONSTRUCTION 


The Edward Hines Lumber Co. closed a contract this 
week to supply 2,225,000 feet of longleaf yellow pine for 
a mill construction building to be erected for the McNeil 
& Higgins Co., Chicago wholesale grocers. The building 
will be used as a storage warehouse and will be located 
on Grand Avenue near Holman Street. The timbers 
supporting the load will be 12x18, 14x18 and 16x18 
inches, the building calling for the use of 794,000 feet 
of timbers of these sizes. Another large item will be 
200,000 feet of 3x18—18. The Hines company has just 
finished delivery from stock of 1,225,000 feet of yellow 
pine used in a mill constructed building for the Union 
Drug Co., at Loomis place. The stock was all delivered 
in two weeks’ time, causing a number of compliments 
to be tendered the company on its prompt service, and 
ability to handle large orders of this nature, 
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WHAT THE ASSOCIATIONS HAVE IN PROSPECT 





Two Logging Conferences Announced — Hardwood Association Directors’ Meeting Is 
Called—Exchange Funds Well Invested 





September 25-28—Carriage Builders’ National Association, 
Cincinnati, Ohio. Annual meeting. 

October 18, 19—Appalachian Logging Congress, Atkin Hotel. 
Knoxville, Tenn. Fall meeting. 

October 24, 25—Western Forestry & Conservation Associa- 
tion, Portland, Ore. Annual forestry industrial confer 
ence. 

October 25-27—Southern Logging Congress, Hotel Grunewald, 
New Orleans, La. Annual meeting. 

October 26—North Carolina Pine Association, Charleston, 
S.C. Monthly meeting. 

October 26, 27—Pacific Logging Congress, Portland, Ore. An- 
nual meeting. 

November 11—Southern California Retail Lumber Dealers’ 
Association, Los Angeles, Cal. Annual meeting. 

January 24-26, 1917—Southwestern Lumbermen’s Associi- 
tion, Muehlebach Hotel, Kansas City, Mo. Annual meet- 
ing. 


LOGGERS ANNOUNCE FALL MEETING 


The Atkin Hotel, Knoxville, Tenn., and October 18 and 
19 have been chosen as, respectively, the place and time of 
the fall meeting of the Appalachian Logging Congress. 
Secretary Henry Grinnell in a letter to the AMERICAN 
LUMBERMAN advises that the meeting will probably in- 
elude a trip to the operations of the Little River Lumber 
Co., and that the meeting will have the active participa- 
tion of the Western Carolina Lumber & Timber Associa- 
tion. Further particulars of the coming meeting are 
promised within a few days. 








PROGRAM OF THE PACIFIC LOGGING CONGRESS 
WELFARE DINNER 

Delegates to the Pacific Logging Congress and Western 

Forestry Conservation meeting, to be held at the Port- 
land Hotel, Portland, Ore., Oct. 24 and 25, will attend 
a dinner to be given on Oct. 26, the fifth annual ‘‘ Log- 
gers’ Welfare Dinner.’’ 
- The program for the event has been divided into two 
features. The first of these is that of first aid work, 
dealing with such activity in the mills and camps of 
the west Coast and in the Inland Empire by the Amer- 
ican Red Cross Society with the codperation of the West 
Coast Lumbermen’s Association and the Western Pine 
Manufacturers’ Association. 

Recreation clubs, loggers’ Y. M. C. A.’s and all forms 
of camp comfort for the men will constitute the second 
feature of the program. Exhibits will be made showing 
pictures of improved camp equipment, new club build- 
ings ete., and reports from employers who are using 
these improved features will he read. 

The fifth annual Loggers’ Welfare Dinner promises 
to be one of the most interesting that. have been held. 





CALLS MEETING OF BOARD OF GOVERNORS 

CINCINNATI, OHIO, Sept. 11.—Before leaving this eve- 
ning for Detroit, where he expects to spend several days 
looking after the interests of the Hardwood Manufac- 
turers’ Association of the United States, Secretary 
W. H. Weller called a meeting of the board of governors 
for Friday, Sept. 22. It will be held in this city, and 
is the postponed fall session, the one set for Sept. 5 
being called off because of the threatened strike of rail- 
way trainmen. Mr. Weller says he expects that it will 
be a largely attended meeting, as there will be some im- 
portant subjects brought up for consideration. 





PREPARE FOR TEXAS CONCATENATION 

ORANGE, TEx., Sept. 11—Local members of the Con- 
catenated Order of Hoo-Hoo assembled Friday night, 
pursuant to a call by Vicegerent Snark Marcus E. Sperry 
to discuss plans for a concatenation that is to be held 
here in October and to send greetings to the annual 
meeting that opened in Memphis Saturday. The follow- 
ing telegram, signed by twenty-three members of the 
Order resident in Orange, was sent to Snark of the Uni- 
verse Julius Seidel, Hoo-Hoo headquarters, Memphis: 

Hoo-Hoo of the district of southeast Texas, in convention 
assembled at Orange, Tex., the Gulf’s greatest inland port 
and lumber center of the Southwest, send greetings to Great 
Hoo-Hoo. May the Memphis Annual be one of the most 


successful in the history of our Order and an inspiration to 
Hoo-Hoo thruout the world. 

At our meeting tonight we are planning a concatenation to 
be held in Orange on Oct. 24 that we expect to make the 
biggest ever conducted in this section. 





ACTIVITIES OF NATIONAL MANUFACTURERS’ 
ASSOCIATION 


Next Tuesday will be held at the office of the National 
Lumber Manufacturers’ Association in the Lumber Ex- 
change Building an important meeting of the executive 
committee of the trade extension department of tlie asso- 
ciation. Members of this committee are R. H. Down- 
man, New Orleans, La., president of the association: 
W. A. Gilchrist, of New York City; R. B. Goodman, of 
Goodman, Wis.; Edward Hines, of Chicago; E. B. 
Hazen, of Portland, Ore., and W. H. Sullivan, of Boga- 
lusa, La. Members of the board of directors have also 
been invited to meet with the executive committee. 

Prof. C. E. Paul, consulting engineer of the trade ex- 
tension department, returned during the week from Bos- 
ton, where he went to make an investigation relative to 
the proposed building code of the State of Massachusetts, 
a matter which has been described at length in previous 
issues of the AMERICAN LUMBERMAN. The department 
is keeping in close touch with all matters relative to new 
or proposed changes in building codes in order to learn 


if such measures contain anything that might be detri- 
mental to the interests of lumber. 

H. 8. Sackett, of the trade extension department, was 
in charge of an exhibit of the department at the Indus- 
trial Exposition held last week at Rochester, Minn., and 
said that more than 100,000 persons attended the exposi- 
tion and that the exhibit of the department drew to it 
considerable interest. 

The investment committee of the National Lumber 
Manufacturers’ Interinsurance Exchange, which consists 
of Edward Hines and J. W. Embree, of Chicago, during 
the week .invested $40,000 of the Exchange funds in 
Chicago and Kansas City Union Station bonds and bonds 
of the Michigan Boulevard Building, Chicago. The in- 
vestment represents that part of cash assets of the Ex- 
change that the committee thought might be better in- 
vested in bonds or securities than to remain simply as 
bank deposits. The business of the Exchange is de- 
veloping so well that there are indications now that’ the 
net income for the second year will be in excess of $100,- 
000, or double the amount of the first year’s business. 
The present advisory committee of the Exchange con- 
sists of the following: 


— 


William Irvine, Chippewa Falls, Wis.; C. F. Wich: Chi- 
cago; S. J. Carpenter, New York City; Charles A, 1:; 
Bay City, Mich.; Nathan O’Berry, Goldsboro, N. C.: Ww, A. 
Holt, Oconto, Wis.; E. A. Selfridge, jr., Willits, Cal.: p, g. 
Swartz, Burton, La.; J. P. McGoldrick, Spokane, Wa h. 3:1@; 
O, Axley, Warren, Ark.; J. Lewis Thompson, Houston, ‘rex s 
John L. Kaul, Birmingham, Ala.; R. H. Downma: 
Orleans, La.; F. C. Knapp, Portland, Ore.; C. L. Ha: 
Cape Girardeau, Mo. 


The largest loss sustained since Jan. 1 by the Ey. 
change was that on the plant of the Little River Lumber 
Co., at Townsend, Tenn. This loss has been ai justed 
and payment of $8,963 has been made. The other losges 
since Jan. 1 of this year are the following: 

Feb, 14, 1916, Wisconsin Land & Lumber Co., Hermansyille, 
Mich., $537.07, lumber. 

Feb, 22, 1916, Kneeland-Bigelow Co., Bay City, Mich, 
$18.85, sawmill. ; 

Mar. 27, 1916, Longville Lumber Co., Longville, La., $2.30, 
dry kiln. 

Apr. 14, 1916, Whiteville Lumber Co., Whiteville, N. ¢, 
$65.17, dry kiln. 

Apr. 29, 1916, Freeman-Smith Lumber Co., Millville, Ark. 
$93.94, fuel vault. 

Mar. 20, 1916, Marion County Lumber Corporation, West 
Marion, S. C., $20.49, fuel vault. 

Apr. 15, 1916, John L. Roper Lumber Co., Roper, N, c: 
$518.17, shingle yard. 

May 12, 1916, John L. Roper Lumber Co., Roper, N, ¢, 
(unadjusted), boiler house. 

June 11, 1916, Crossett Lumber Co., Crossett, Ark., $10.32, 
dry kiln. 

June 17, 1916, Carpenter-O’Brien Co., Eastport, Fla. (un- 
adjusted). 


QUICK SALES AT SMALL PROFITS ARE PURPOSED 





Association Plans for Selling Small Lots of Lumber to Consumers — Specially Designed 
Display Cabinet to Be an Important Aid 





OsHKOSH, Wis., Sept. 12.—Under the guidance of the 
Northern Hemlock & Hardwood Manufacturers’ Associa- 
tion a plan to promote the sale of small lots of lumber 
is being successfully pushed. The idea in a nutshell is 
the handling of lumber by small stores of all kinds and 
in department stores in larger cities where the lumber 
may be displayed in a specially designed cabinet contain- 
ing thirty different sizes of small dimension. The cabinet 
is to be filled daily or weekly by retailers who will carry 
sufficient stock on hand to meet all the demands of the 
customers. In this way the lumber may be distributed 
for the market in the same manner that bakers, pro- 
vision men and ice dealers distribute their products. R. 
E. Simmons, timber expert of the association, brought 
this idea back with him from South America, where he 
observed small stocks of lumber being sold by the stores 
in the same way as notions, hardware, novelties and 
stationery are disposed of. With the assistance of O. T. 
Swan, secretary of the association, Mr. Simmons ampli- 
fied this idea and designed the special cabinet that will 
contain the items of lumber in compact shape and at 
the same time provide sizes suitable for practicaliy any 
use. 

The outside dimensions of the cabinet when closed are 
8% feet high, 30 inches wide and 30 inches deep, and it 
contains eighty pieces of lumber. In fact, the cabinet is 
so compact that no space is lost, asis shown in the accom- 
panying illustration. The cabinet will be made of birch 
and one-half of the wood contained is to be of the same 
species and one-half to be of hemlock, arranged in the 
manner shown by the accompanying illustration. The 
cabinet is mounted upon ball bearing castors and tho 
when filled will weigh nearly a thousand pounds, can be 
easily pushed from one part of the store to another. One 
other important feature of the cabinet selling scheme is 
two supplemental cabinets, 8x8x12 inches in size, one 
being attached to each side. In one of these compart- 
ments is a small stock of stains and wax shellacs for 
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TWO VIEWS OF SPECIALLY DESIGNED LUMBER 
CABINET 


finishing lumber. The Bridgeport Finishing Products 
Co., of New Milford, Conn., has been asked to codperate 
with the association in this particular. The other com- 
partment is to be filled with folders of advertising litera- 
ture gotten out by the Northern Hemlock & Hardwood 
association on behalf of the local dealers and an elemen- 
tary course in manual training and directions for apply- 
ing stains and varnishes to obtain the best effects on 
wood. When open for display purposes the cabinet wil! 
take up only about five feet of floor space. 

One purpose that the selling of lumber by means of 
this cabinet display will serve and which will be appre- 
ciated as the use of the cabinet becomes more general 
is the education of women as to the attractiveness and 
value of lumber for numerous purposes in the home. 

This lumber cabinet besides solving the problem of 
economical storage of lumber does away with the big 
objection for its handling by stores where it is impossible 
to give much floor space to the goods, altho the manage- 
ments have long appreciated the desirability of carry- 
ing lumber in stock. A patent has been applied for it 
in the name of the Northern Hemlock & Hardwood Man- 
ufacturers’ Association. 

All the stock for the cabinet will be of the best grade 
and S48. With the exception of manufacturing this 
stock for the cabinet and an agreement to ship it in small 
quantities as a filler in carloads and lending their in- 
fluence in codperating in the establishment of this new 
method of selling Jumber, manufacturers intend to leave 
the working and control of the system entirely in the 
hands of the retail lumbermen. While the plan was being 
contemplated, Adolph Pfund, secretary of the Wisconsin 
Retail Lumber Dealers’ Association, was consulted and 
as a result a joint meeting of the advisory committee of 
the Wisconsin Retail Lumber Dealers’ Association, com- 
prising President Charles F. Kellogg, Grand Rapids, Sec- 
retary Adolph Pfund, Milwaukee, and Frank Bodden, 
Horicon, and the executive committee of the Hemlock 
Promotion Bureau, headed by R. B. Goodman, chairman, 
was held September 1. The committees inspected and 
criticised the cabinet and discussed the proposed systems 
of -lumber selling and distribution. Several important 
improvements were suggested and the general consensus 
of both manufacturers and retailers present was that the 
plan held decided possibilities and it was decided that 
the two associations should codperate in a practical test 
of the scheme, undertaking the first experiment in Mil- 
waukee under the immediate direction of the retailers’ 
secretary, Mr. Pfund. The first cabinet was delivered 
and set up in his office a few days ago. 


That this system of selling lumber bids fair to work 
as successfully as with other commodities there is little 
doubt among those directly interested. Mr. Swan 18 
especially optimistic regarding the ultimate outcome of 
the idea and believes that it will become a trade staple 
as well as an important means of increasing lumber ¢on- 
sumption thru a better public knowledge and apprecia- 
tion of the properties of wood. Small stores of all kinds 
present an especially good field for the sale of lumber 
in small lots, because they are generally open late 10 the 
evening, for a time at least on Sunday, and consequently 
the man of limited means who has a desire and need of 
manufacturing small wooden articles himself ean obtain 
the needed sizes of wood exactly when he wants them. 

The Northern Hemlock & Hardwood Manufacturers 
Association desires to utilize the cabinets only in hem 
lock territory, which comprises a relatively small area 
of the total country. That the system and the cabinet 
may be made immediately available otherwise to wo! 
for the advantage of the lumber industry, R. B. Goole 
man, as chairman of the Hemlock Promotion Bureau, bs 
allow Secretary Swan to assign rights to the Nationa 
Lumber Manufacturers’ Association on condition that 
the cabinets be used in promoting the sale of other spe- 
cies of wood only outside of the hemlock territory. 
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~ LUMBER EXCHANGES HOLD MIDSEASON MEETINGS 





Cincinnatians Discuss Phases of Reconsignment—Yellow Pine Exchange Is Reorganized 
Baltimoreans Have Quarterly Conference 





HOLD POST-VACATION MEETING 

CINCINNATI, OHIO, Sept. 12.—The first post-vacation 
meeting of the Lumber Exchange of the Cincinnati 
Chamber of Commerce was held this afternoon in the 
new quarters provided for the exchange by the manage- 
ment of the Chamber of Commerce. From now on there 
will be weekly sessions on Tuesday afternoons. Within a 
few days a new blackboard will be in position and the 
posting of ‘‘Wants’’ and ‘‘For Sale’’ will be resumed. 

President W. J. Eckman presided today, with Fred 
M. Renshaw, assistant traffic manager of the Chamber 
of Commerce, acting as secretary. 

The principal subject discussed was that of recon- 
signment and demurrage, now before the Interstate Com- 
merce Commission, on which briefs have been called for 
and which will be up on argument before long. 

Dwight Hinckley, president of the Dwight Hinckley 
Lumber Company, reported briefly on the August con- 
ference at St. Louis, and presented the request of the 
lumbermen of that city for participation in their fight by 
the Cincinnati lumber organizations. 

Mr. Renshaw gave a technical talk on the subject of 
reconsignment, explaining. that it was within the right 
of the railroads to charge or not charge for the service; 
that while the Interstate Commerce Commission has rec- 
ognized the practice in a number of its decisions it has 
generally discouraged free reconsignment where the 
carriers are put to trouble and possible expense, holding 
that they are entitled to just compensation for any serv- 
ice rendered. As to the demurrage charges, he said they 
are levied as a means of inducing the prompt unloading 
of cars and that the higher they are the prompter will be 
the unloading and the larger the movement of the traffic 
they carry. 

Emil J. Thoman, of the Thoman-Flinn Lumber Co., 
said that he had had some recent experiences which in- 
dicated that the railroads are disposed to be a little more 
reasonable and liberal in the matter of reconsignment, 
and that he would not be surprised to see the charges 
eliminated in many cases in a short time. 

Mr. Hinckley said there is a great deal of malpractice 
about the making of reconsignment charges and that in 
many cases they are entirely unwarranted. 

8. Earle Giffen, secretary of the Dwight-Hinkley Lum- 
ber Co., said the practice of making a charge. for the 
reconsignment of cars was more objected to by lumber- 
men than a reasonable demurrage charge. 

C. C. Hagemeyer, president of the Tennessee Lumber 
Co., declared that the levying of a charge for the re- 
consignment of unbroken cars was wholly unwarranted. 

On motion of J. Watt Graham, of the Graham Lumber 
Co., the president was authorized to appoint a committee 
of three, to work in connection with Mr. Renshaw, of 
the traffic department of the Chamber of Commerce, in 
the preparation of a brief and other necessary papers to 
be presented to the Interstate Commerce Commission in 
the case now before it involving the reclassification of 
forest products. As this committee President Eckman 
named C, C. Hagemeyer as chairman, and 8. Earle Giffen 
and Samuel W. Richey, of Richey, Halstead & Quick. 
They are instructed to represent the exchange in the 
Whole matter and are authorized to ineur any proper ex- 
pense in the preparation of the brief. In this connec- 


- tion it was decided that the exchange would not as an 


organization participate with the St. Louis movement, 
but that any member may give it any of his personal and 
individual support he wishes to. 

J. Watt Graham and Fred W. Mowbray, of The Mow- 
bray & Robinson Co., were made a committee to attend 
to.the arrangement of the blackboard for the new ex- 
change room. 

Secretary Renshaw was directed to communicate the 
decision of the exchange to file its own brief on the re- 
consiznment and demurrage matter to all other organiza- 
tions of wholesale lumber dealers. 

WILL ORGANIZE BUILDING MATERIAL 
EXCHANGE 

CixeinNaTI, Ou10, Sept. 12.—The dealers and manu- 
facturers of building materials, now members of the 
Chamber of Commerce of Cincinnati, have received the 
approval of the directors of the chamber for the organ- 
ation of a Building Material Exchange in connection 
With the parent organization. A meeting for election 
of oicers will be held in a few days. 

The purpose of the new organization is similar to that 
of te Lumber Exehange of the chamber. It will be 
governed by a board of seven directors elected by the 
members of the exchange and approved by the directors 

‘he Chamber of Commerce. The membership of the 
e will be made up of members of the Chamber 
vommeree engaged in the building supply business 
‘ively and not interested in contracting work. 













YELLOW PINE EXCHANGE REORGANIZES 


- JACKSONVILLE, Fua., Sept. 9—A reorganization of the 
_e“ow Pine Exchange last week is destined to enlarge 
= “ivrease the scope and facilities of the organization. 
sal ‘ow Pine Exchange is composed of a number of 
— rye sawmills and wholesalers, who handle the out- 
ot te mills, Frank E, Waymer, manager of the 
diibmcee, acts as a clearing house for the orders and 
oro’, of, the changes effected for the betterment of the 
sanization was the inauguration of a double check 














system of inspection. Under the former rules of the 
exchange all inspection was made at the mills. Now 
there will be the mill inspection and also a port inspec- 
tion under the supervision of the exchange. The port 
inspectors will issue certificates of inspection. When 
lumber has cleared these two inspections it will bear the 
imprint of the exchange and the guaranty that the lum- 
ber is up to grade in every way. 





ALEXANDRIA DISTRICT EXCHANGE TO MEET 

ALEXANDRIA, LA., Sept. 8—Chairman Guy H. Mallam, 
of the Alexandria District Lumbermen’s Exchange, has 
sent out notice to members of the exchange and others 
interested advising that a meeting of manufacturers and 


others interested will be held Tuesday, September 19, at 
the Hotel Bentley, Alexandria, La. A lunch will be 
served at 1 p. m. and the meeting will follow immediately 
afterwards. 


EXCHANGE HOLDS QUARTERLY MEETING 

BALTIMORE, Mp., Sept. 12.—The quarterly meeting of 
the Baltimore Lumber Exchange, which was held last 
night at the Merchants’ Club, found little to engage its 
attention. Various matters were informally discussed, 
among them being the circular letter from the Depart- 
ment of Commerce giving notice of an examination for 
applicants for the position of lumber trade investigator 
in European countries. No action was taken on this 
communication beyond bringing it’ to the attention of 
the members. 

Alexander Campbell, of the N. W. James Lumber Co., 
offered a resolution making some changes in the mark- 
ing of Virginia pine framing. The resolution was re- 
ferred to the committee on inspection, with instructions , 
to report at the next meeting, which will be the annual 
in December. After the business session the members 
enjoyed an elaborate luncheon. 





CLUB CONFERENCES DISPOSE OF CURRENT MATTERS 





Wholesalers Resent Interference With Reconsignment; Manufacturers Endorse It — San 
Franciscans Choose New Officers—Quotations Straightened Out 





DOUGLAS FIR CLUB ELECTS OFFICERS 

San Francisco, Cau., Sept. 9—A meeting of the 
Douglas Fir Club of San Francisco was held Sept. 8, and 
a new board of directors was elected. Several large 
firms which had heretofore remained outside of the or- 
ganization have recently become members and are now 
represented on the board. Charles R. McCormick, the 
retiring president, is the only member of the old board 
retained. 

The following officers were elected: 

President—A. A. Baxter. 

Vice president—Charles R. McCormick. 

Secretary—Frank Paramino. 

Directors—A. A, Baxter, representing the Charles Nelson 
Co.; L. H. Pierson, of Pope & Tathbot; Robert Dollar, of the 
Robert Dollar Co.; Louis Stewart, of the Hammond Lumber 
Co.; C. A. Thayer, of the E. K. Wood Lumber Co.; Charles R. 
McCormick, of Charles R. McCormick & Co., and Charles 
Wier, of the C, A. Smith Lumber Co. 





ARRANGE TO CORRECT FILED PRICE 
QUOTATIONS 

LouIsvILLE, Ky., Sept. 12.—With the exception of 
arranging to correct the price quotations now on file 
with John R. Walker, head of the Lumbermen’s Bureau 
at Washington, no business of moment was brought up 
at the meeting of the Louisville Hardwood Club last 
week. It was claimed that prices on hardwoods were 
nearly all out of line on account of rapid advances during 
the last six weeks, and the committee in charge of this 
matter was ordered to make the necessary corrections. 
Rate changes, car shortages ete. came in for a general 
discussion. The meeting was held at the Seelbach Hotel, 
and was very well attended. 





~ 


HOLDS FIRST AUTUMN MEETING 

JINCINNATI, OHI0, Sept. 12.—The members of the Lum- 
bermen’s Club of Cincinnati found much to encourage 
them at the outset of their winter work in the attendance 
at the first meeting of the season last evening and the 
interest manifested. Hereafter meetings will be held on 
the first Monday of each month. The one last evening 
was preceded by a cabaret entertainment and a dinner. 

The first thing was the launching of a campaign for 
new members which is to be conducted by the ‘‘ Boost- 
ers’? and the membership committees named by Presi- 
dent Christie some months ago. 

There were a number of verbal reports from different 
committees on what they had done during the summer 
and then the president presented a letter he had received 
from Chairman Meyer, of the Interstate Commerce Com- 
mission, saying that the subject of reconsignment will 
receive consideration in the investigation of the subject 
of reclassification of forest products, that briefs still 
can be filed and that opportunity will be given for oral 
arguments. 

This opened up the topic of reconsignment and demur- 
rage, and that became the chief subject of discussion. 
Dwight Hinckley, president of the Dwight Hinckley Lum- 
ber Co., who attended the St. Louis conference in Au- 
gust, told of the decision of the lumbermen of that city 
to fight excessive charges for reconsignment and declared 
that the movement for an increase of the reconsignment 
charges is part of.a campaign of large yellow pine manu- 
facturers to eliminate or embarrass. the wholesaler, and 
that it had been projected into the discussion at the Chi- 
cago hearing on reclassification by prominent men of the 
Southern Pine Association. He said that it is a matter 
of vital importance to all wholesalers of lumber as with- 
out the reconsignment privilege a wholesaler would have 
to order .a car shipped direct to a customer, and that 
this would force him to disclose all of his. customers to 
the manufacturer. 

Alex. Schmidt, of Theo. Francke Erben, argued that 
the whole dispute arose thru a controversy between manu- 
facturers and wholesalers, and that the basis of the trou- 
ble was lack of business ethics on the part of a certain 
class of wholesalers. 

James R. Davidson, of Doran & Co., urged the club to 
make a strong protest against the abolition of the re- 
consignment privilege, holding that it is absolutely neces- 


sary for the successful conduct of a wholesale lumber 
business, 

It is expected that there will be more or less codpera- 
tion between the Lumbermen’s Club and the Lumber Ex- 
change in the making of a protest before the com- 
mission against the removal of the reconsignment 
privilege. 

The next meeting of the club will be held the evening 
of Monday, Oct. 2. 


SEATTLE CLUB TO HAVE SHOW 


SEATTLE, WASH., Sept. 9.—The Metropolitan Lumber- 
men’s Club of this city has arranged for a show to be 
held in the Press Club Theater on Tuesday evening, 
Sept. 12. The entertainment will consist of vaude- 
ville, boxing and a battle royal, and in addition the 
primary election returns will be reported during the 
course of the entertainment. It is expected that there 
will be a very large attendance at the entertainment, as 
the word has gone out generally that the program is a 
‘*humdinger.’’ 








ADOPT ‘‘BUY IN EVANSVILLE’’ SLOGAN 

EVANSVILLE, IND., Sept. 13.—‘‘Buy in Evansville’’ 
is the slogan adopted by the codperative committee of 
the Evansville Lumbermen’s Club and the members 
have buckled on their armor to make this slogan ef- 
fective among local builders, according to the report 
submitted by George O. Worland, chairman of the com- 
mittee, Tuesday night at the first monthly meeting 
of the club since the summer vacation. 

Two new firms were enrolled as members, the Evans- 
ville Band Mill Co. and the West Side Lumber Co. 
Two visitors entertained the club with interesting 
talks—Ben J. Davis, of Memphis, Tenn., with 8S. C. 
Major & Co., who told of the present prosperity in the 
south, and F. J. Mohr, a newcomer to Evansville. 
Mr. Mohr is foreman of a department at the Evans- 
ville Veneer Co. and he informed the membership that 
the company is starting a new feature, the manufac- 
ture of boxes and bags out of veneer. 

J. C. Keller, traffic manager of the Evansville Lum- 
bermen’s Club and traffic commissioner of the Evans- 
ville Chamber of Commerce, talked on the shipment 
of logs by river and rail. The new tariff on the Louis- 
ville & Nashville Railroad on inbound and outbound 
logs was discussed at some length. The next regular 
meeting of the club will be held October 10. 





TRANSIT CAR PRIVILEGE SPECIFICALLY 
CONDEMNED 


At the monthly meeting of the North Carolina Pine 
Association held at Norfolk, Va., Sept. 7, full telegraphic 
report of which was given in the AMERICAN LUMBERMAN 
of Sept. 9, considerable discusion prevailed in regard to 
transit car practice, in connection with which the fol- 
lowing resolutions were adopted: 


WHEREAS, Experience has demonstrated that the abuse of 
the reconsigning privilege by the ‘transit car’’ practice has 
resulted in incalculable harm to the North Caroline pine lum- 
ber industry—directly in the disruption of the market in 
times of light demand, and indirectly (tho seriously) by the 
congestion of cars at transit points during periods of active 
movement and car shortage; and 

WHEREAS, There is a legitimate and proper use for the re- 
consigning privilege and it seems to be a necessary facility 
for shippers in times of need, yet it is a distinct and special 
service rendered over and above the regular transportation 
service and should be accompanied by a proper charge. It 
occasions extra expense and trouble on the part of the ralil- 
roads and the Interstate Commerce Commission has fre- 
quently held that no public carrier bas a right to render 
special service without payment therefor; and 

WHEREAS, The Interstate Commerce Commission has now 
before it all matters pertaining to the transportation of lum- 
ber in the socalled ‘‘Reclassification Case,” therefore be it 

Resolved, By manufacturers of North Carolina pine lum- 
ber represented in this meeting of the North Carolina Pine 
Association, that the Interstate Commerce Commission be re- 
quested to give due and careful consideration to this mat- 
ter of reconsignment in transit, and to provide for this serv- 
ice such a charge as will discourage the practice of shipping 
cars of lumber wunscld with the idea of selling while in 
transit and diverting them at some reconsigning point. Such 
a charge will be willingly paid by the manufacturers when 
they have need to avail themselves of the privilege. 

Resolved, That the various railroads over which our prod- 
uct reaches the market be also requested to so revise their 
rules in accordance with the above suggestion. 
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FINANCIAL | 


4 " 
Fort Dearborn National Bank | 
Chicago, Illinois 
United States Depositary 











Capital - - $ 2,000,000 

Surplus & Profits 1,000,000 

Deposits - - 38,000,000 
; OFFICERS: 

WILLIAM A. TILDEN, President. GEORGE H. WILSON, Cashier. 

NELSON N. LAMPERT, Vice-Pres. WM. W. LeGROS, Asst. Cash. 

J. FLETCHER FARRELL, Vice-Pres. CHARLES L. BOYE, Asst. Cash. 

HENRY R. KENT, Vice-Pres, WM. L. McKEE, Asst. Cash. 

JOHN FLETCHER, Vice-Pres. R. J. McKAY, Asst. Cash. 

MARCUS JACOBOWSKY, Vice-Pres, W.1E. McLALLEN, Asst. Cash. 

{HARRY LAWTON, Mér. Foreign Dept. 


Fort Dearborn Trust & Savings Bank 


WILLIAM A. TILDEN, Prest. E. H. LENNERT, Asst. Cashier 

NELSON N. LAMPERT, Vice-Pres. E. €. GLENNY, Secy and Trust Officer 

JOHN E. SHEA, Cashier STANLEY G. MILLER, Mér. Bond Dept. 
F, LINCOLN JOHNSON, HERBERT C. ROER, 

Mér. of the Real Estate Dept. Manager Safe Depesit Vaults. 








\_ Safe Deposit Vaults, Monroe and Clark Streets e 


George H. Burr & Co. 


—— Bankers <— 
Bonds 


We finance lumber companies by the 
outright purchase of timber bond is- 
sues and of straight six months notes. 





Commercial Paper 


Weare always glad to advise with you 
as to the best and cheapest method of 
borrowiny. 


The Rookery, Chicago. 
120 Broadway. New York. 
Third Nat. Bank Bidg., St. Louis. 
Kohl Bldg., San Francisco, 











Timberland 


Loans 


Loans to lumbermen or timber owners 
negotiated with the precision of practice 
which results from 36 yearsexpericnce. 


Long or short terms. Amounts from 
$50,000 up, as conditions warrant. 


ACEY [IMBER (6. 





332 South Michigan Ave., Chicago 








STEEL STEAMSHIPS 
AND AUXILIARY 
POWER SCHOONERS 


Also Purchase Entire Issues of 
TIMBER BONDS 


GEO. L. & J. A. McPHERSON 
Fife Building, SAN FRANCISCO. -- Spalding Building, PORTLAND, ORE. 


FINANCED 
on BOND 


basis from five to ten years 








: Aesop was a philosopher, but he 
Resawed Fables never sy in the lumber — 
ness, He never wrote any wise 
By DOUGLAS MALLOCH cieinien ie bout ae: 

Resawed Fables supplies the deficiency. This new book /# a collection of 
the funniest prose-writings of “The Lumberman Poet.” in fact, it is the 
funniest book ever written about the lumber business orany other business, 
That’s its purpose. It isthe everyday experiences of the lumberman, told 
with asmile. Every lumberman owes himself a copy. $1.00. 








American Lumberman, Publisher, 431 So. Dearborn St., Chicago 
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PERMANENT RAIL LEGISLATION FOR NEXT CONGRESS 


President Says Matter Will Be Ironed Out to 
Satisfaction of All Disputants 


[By ODELL] 

WASHINGTON, D. C., Sept. 12.—President Wilson’s an- 
nouncement, made immediately after Congress adjourned 
finally for the session, that the question of passing per- 
manent legislation bearing on the dispute between the 
railroads and their brotherhood employees will be taken 
up at the next session and disposed of was accepted by 
senators and representatives here as formal notice to 
them as to the cardinal feature of the Chief Executive’s 
legislative program for the short session. 

As stated in the AMERICAN LUMBERMAN of last week, 
the railroad executives left Washington announcing that 
they would press for legislation at the next session of a 
character to dispose permanently of the possibility of an- 
other crisis arising like the one thru which they have just 
passed. 

As predicted by the railroad executives, the nearly 
1,500,000 unorganized railroad employees are already de- 
manding that if an eight-hour day is to be declared by 
legislation for the 400,000 brotherhood employees it be 
extended also to them. Railroad statisticians estimate 
that it would cost approximately $300,000,000 per annum 
to grant such an increase, an impossible figure when con- 
sidered from the standpoint of the shippers and con- 
sumers, who must pay the bills, as President Wilson al- 
ready has announced. 

The revised figures of the railroads indicate that an 
eight-hour basis day for all employees actually engaged 
in the operation of trains would cost $53,000,000 a year. 
The President-is talking about the enactment of legisla- 
tion to insure this additional expense perpetually to the 
railroads by having the emergency measure made per- 
manent law. 

It is freely predicted that not only the unorganized 
railroad employees but wage earners in many other in- 
dustries will come to Congress at the next session with a 
strenuous demand that they also be included in the 
scheme for an eight-hour basis work day. 

Many shippers already have pointed out that they can 
not possibly afford to pay the increased rates required 
to meet an eight-hour day for railroad employees while 
their own employees work nine, ten or eleven hours. 
Farmers contend that they can not be reasonably ex- 
pected to pay such rates while required to work their 
hands twelve or fourteen hours a day the major part of 
the year. Here is what the President said: 

A very remarkable session of Congress has just closed, futl, 
as all recent sessions of the Congress have been, of helpful 
and humane legislation which constitutes contributions of 
capital importance to the defense, the economic progress and 
the wholesome life of the country. 

It is to be regretted that the session could not have been 
continued long enough to complete the program recently pro- 
jected with regard to the accommodation of labor disputes 
Detween the railways and the employees, but it was not 
feasible in the circumstanees to continue the session apy 
longer, and therefere or.ly the most immediate pressing ;-arts 
of the program could be completed. 

The rest, it is agreec, has merely been postponed until it 
can be more maturely deliberated and perfected. 

I have every reason to believe that it is the purpose of the 
leaders of the two houses immediately upon the reassembling 
of Congress to undertake this additional legislation. It is 
evident that the country should be relieved of the anxiety 
which must have been created by recent events with regard 
to the future accommodation of such disputes. 

Senator Simmons, of North Carolina, chairman of the 
finance committee and one of the recognized Democratic 
leaders of the senate, in discussing the railroad situation 
had this to say: 

We did what was necessary to be done. The strike was 
averted. The country was saved from the frightful conse- 
quences which everyone foresaw would inevitably follow 
should there have been a failure in this behalf. Of course, no 
one responsible for that legislation thot or intended that it 
should be the end of legislation upon this subject. 

It was only the beginning. It was all that was absolutely 
necessary at the time to accomplish the purpose in view. It 
was all that could be put through within the narrow limits 
of time which the situation imposed. 

Personally, I have very decided views upon this subject. 
Years ago the Government assumed the right to control and 
regulate the railroads in the exercise of its constitutional 
functions under the interstate commerce clause of the con- 
stitution. 

I have always thot that in the near future that control 
would have to be largely extended in order to secure perma- 
nent peace and justice to all concerned. In this view I know 
that many thotful men in the Senate and in the executive 
branch of the Government concur with me. 





SHIPPING BOARD WILL HAVE ‘‘HANDS FULL’’ 

WasuineTon, D. C., Sept. 13.—While the shipping 
board created by the shipping bill passed in the closing 
hours of Congress may have difficulty in finding ships to 
purchase from the fund of $50,000,000 provided for that 
purpose, its members will have all the work they can do 
in carrying into effect the regulatory features of the 
law. 

Whatever the critics of the bill may say, it can not be 
denied that the purpose behind the measure was to build 
up the American merchant marine, making ships flying 
the Stars and Stripes available for an extension of the 
export trade of the country. It is difficult’ to'see where 
any ships can be acquired, except naval auxiliaries and 
old army transports, and the ships now belonging to the 
Panama Railroad Co., a Government corporation: The 
price of ships is sky high, with none on the market that 
are worth purchasing, so far as known, and with the 
ship yards of this country and the world working to 
capacity in turning out ships under current contracts. 





Washin gton_ 


The shipping board’s powers of regulation extend not 
only to rates charged by lines on the high seas and Great 
Lakes, but also to the sale of American-owned vessels tg 
foreign interests, the methods of competition that are 
used, and combinations and pools, the latter being de. 
clared legal notwithstanding the Sherman Act in the 
event that the board sanctions them. 

Certain duties of investigation also are given the 
board. It is directed to inquire into the relative aq. 
vantages and disadvantages of American vessels in for. 
eign trade, discrimination by foreign countries against 
American vessels, marine insurance, American laws en. 
couraging mortgage laws on vessel property, and the 
navigation laws of the United States. 





CONTAINS NO SPECIFIC ALLOWANCE FOR 
STUMPAGE 

Washington, D. C., Sept. 13.—As finally passed thru 
conference and appears in the printed act, the income 
tax provisions of the new revenue bill contains no 
specific allowance under the head of ‘‘ deductions” 
for the stumpage of timber. The bill, without spe- 
cifically mentioning timber, makes provision in the 
ease of all property acquired before March 1, 1913, for 
an allowance based on the fair market value of such 
property as of that date. 

This means that in determining the amount of in- 
come from timber sales that are subject to the tax the 
Commissioner of Internal Revenue will first ascertain 
the value of the property on March 1, 1913, the date 
on which the income tax law was originally enacted, 
and then appraise the value of the timber at time of 
sale, levying the tax on the amount received over and 
above the value of March 1, 1913. 

As the bill passed the House an allowance was made 
on stumpage not in excess of the cost of handling, ete, 
In the Senate several different propositions were ad- 
vanced. A considerable disagreement developed, and 
some confusion. As it went to conference from the 
Senate the bill contained this language: ‘‘In the case 
of timber a reasonable allowance for stumpage not in 
excess of the market value of the standing timber 
actually sawed and sold during the year for which 
such return and computation are made.’’ 

Under this provision the House conferees feared 
that all timber sawed and sold during a given year 
would be exempt from taxation. It was on this ac- 
count that the compromise provision finally was 
adopted. 

The general provision inserted in the bill by the cou- 
ferees is substantially similar to the provision placed 
in the bill by the Senate finance committee after con- 
ference with President Downman of the National 
Lumber Manufacturers’ Association and other promi- 


nent lumbermen. 
nnn 


FOREST FIRES ARE TROUBLESOME 


WaAsHINGTON, D. C., Sept. 12—The United States 
Forest Service is receiving reports of bad fire conditions 
on national forests in California, Colorado and Wyoming. 
For the fire report period ended Aug. 31 a total of 296 
fires had been reported on California forests, burning over 
an area aggregating 20,475 acres. In some sections 
of the State the situation has been relieved by rain. In 
other sections it continues menacing, numerous fires 
being in progress and the country being full of smoke, 
making it difficult for lookouts to spot new fires promptly. 

In Colorado and Wyoming forests 5,000 acres have 
been burned over recently. There has been some rail 
and even snow in Wyoming and officials had hoped the 
danger was over for the season, but fresh outbreaks 
have since been reported. 


BEAUTIFIES TOWN BY PRIZE CONTEST 


GRAND Rapips, Micu., Sept. 12—Grand Rapids lum- 
bermen who have mills in Wisconsin miss in these mill 
towns the beautiful lawns and flowers for which their 
home city is almost as much noted as for its beautiful 
furniture. 

William 8. Winegar, president of the Vilas County 
Lumber Co., at Winegar, Wis., not only has great pride 
in the fine lumber his mill turns out but also a pride m 
the looks of the town which bears his name and where, 
as manager of the plant, the greater share of his time 
is spent. Early in the spring he had the streets re 
graded, new sidewalks laid, and new fences built. — 

C. C. Follmer, secretary of the company, in his ei 
deavor to make the town a second Grand Rapids in the 
appearance of its yards and flower gardens, offered 4 
$10 prize for the best flower garden, a $5 prize for the 
next best flower garden, a $10 prize for the neatest look- 
ing yard, and a $5 prize for the next neatest looking 





ard. 
i The awards were made September 1 by Charles Back- 
strom, superintendent of the Turtle Lake Lumber Com- 
pany, which is also a Grand Rapids company. He 
awarded the $10 prize for -the best flower garden to 
Mrs. J. D. McKenzie. He was unable to decide on the 
next best, as between Mrs. Albert Rahn and Mrs. ©. W. 
Vandezande, so a $5 prize was given to each. He 
awarded a $10 prize for the best looking yard to Mrs. 
Bert Hodgis, the $5 prize for the next best looking 
yard going to Mrs. Amy Richards. ; 4 
The appearance of the town has been much improve 
thru the efforts of the prize winners as well as those who 
did not receive prizes. 
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COMMISSION AWAITS RECEIPT OF BRIEFS 
[By ODELL] 

Wasnincton, D. C., Sept. 12.—The Interstate Com- 
merce Commission is awaiting the receipt of briefs from 
all parties concerned in the big lumber reclassification 
ease. ‘These briefs are due any time up to November. 
So far several exhibits promised by different parties 
have been received, but are said not to be important. It 
is believed probable the case will be set down for oral 
argument before the commission some time in December, 
put this will depend on the receipt of briefs, the time 
for filing which may be extended if necessary. 





JOINT COMPLAINT SEEKS $26,475 REPARATION 


WasHINGTON, D. C., Sept. 12—A joint complaint has 
been filed by the E. Sondheimer Co., of Sondheimer, 
La., the Hyde Lumber Co., of Lake Providence, La., and 
the Desha Lumber Co., of Lake Providence, La., protest- 
ing against rates on lumber from northern Louisiana 
points to Thebes, Il. 

The Sondheimer Co. asks for an order directing 
the St. Louis, Iron Mountain & Southern Railway Co. 
to pay $10,350 reparation on 690 carloads of lumber 
moving between specified dates, and the Desha and Hyde 
companies together ask for $16,125 reparation on 1,075 
ears of lumber. 

According to the complaint, for some time the Iron 
Mountain has published and maintained a rate of 16 
cents per 100 pounds on lumber from the Louisiana 
points involved to Thebes. In an order issued by the 
Interstate Commerce Commission the Iron Mountain was 
authorized to maintain a proportional rate of 15 cents 
from southeastern Arkansas points to Thebes and a 
rate of 16 cents from northern Louisiana points. While 
this order is still in full force and effect, the carrier 
actually has established a rate of 13 cents from the 
Arkansas points, making a differential of 3 cents. under 
the Louisiana rate, instead of the 1 cent authorized by 
the commission. The claim for reparation is based on 
this ‘‘ wrongfully and unjustly’’ published differential. 

The commission has issued an order suspending until 
January 10 proposed increased rates on wall board from 
Chicago, Milwaukee and other points to the various Ohio 
River crossings and to Bristol, Va.-Tenn. The increases 
range from 1.6 to 2.3 cents per 100 pounds. 





RAILROAD WANTS EXCESS LOADING REGULA- 
TION ADOPTED 


Hovstron, Tex., Sept. 12.—On the docket of the State 
Railroad Commission for today is an application by the Mis- 
souri, Kansas & Texas Railroad for permission to adopt a 
proposed regulation that it will not permit its equipment to 
be loaded in excess of 10 percent above the market capacity 
of cars. The regulation contains a provision for a penalty 


of $10 per car for overloading. The application is consid- 
ered of special interest to lumbermen and the traffic mana- 
gers have prepared to fight it before the commission. One 
prominent lumber traffic manager declares it is an effort by 
the railroad to penalize shippers in order to make up for 
losses on reduced freight rates. 





REDUCTION OF RATES AFFECTS SAWMILLS 
FAVORABLY 


JACKSONVILLE, FLA., Sept. 9.—Florida lumber shippers are 
rejoicing over a reduction in freight rates which has just 
been announced by the Seaboard Air Line Railroad, to take 
effect October 1. This reduction will affect a large group 
of sawmills lying in the southern peninsula of Florida, 
south of an imaginary line drawn horizontally across the 
peninsula from Palatka to Wilcox. The rates involved are 
on shipments from the sawmill territory affected to eastern 
and New England points and to Virginia cities. 

The significance of this reduction in rates will be to give 
the southern Florida mills an opportunity to compete to 
better advantage with the Georgia mills. Heretofore the 
differential between the Georgia rates and the Florida rates 
to the destination points mentioned was from 4 to 5 cents 
and even higher. Under the new schedule announced by 
the Seaboard Air Line Railroad the differential will be only 
from 1 to 3 cents. Thus far the Atlantic Coast Line Rail- 
road has not announced its intention of meeting the Seaboard 
Air Line’s rate. 


INJUNCTION WILL HOLD UP RATE READJUST- 
MENTS 


BEAUMONT, TEX., Sept. 11.—The injunction issued by Fed- 
eral Judge Pardee against the Texas Railroad Commission. 
restraining the commission from interfering with certain 
railroad freight rates and also enjoining certain shippers and 
commercial organizations from filing complaints against cer- 
tain rates, will hold up, for the present at least, a number of 
readjustments of lumber and log rates contemplated, accord- 
ing to Traffic Manager Bland, of the Beaumont Chamber of 
Commerce. 

Mr. Bland left tonight for Austin to attend the monthly 
meeting of the Texas Industrial Traffic League, of which he 
is secretary. He will urge the league to assist both the 
carriers and State railroad commission in settling the con- 
troversy brought about by the famous Shreveport case. 

Mr. Bland and other commercial traffic men in the State 
are made defendants in the injunction suit brought by the 
railroads. 








CAR SHORTAGE CAUSES DEEP CONCERN 


LovIsvILLE, Ky., Sept. 13—It is now beginning to 
look as tho the lumbermen are facing a real car short- 
age, and deep concern is being felt on this score. Dur- 
ing the last week the coal operators advanced prices 
sharply on account of a severe car shortage, it being 
claimed that they were unable to get cars to move their 
coal from the mines, and that the railroads could not 
promise any relief before spring. 





FORM ORGANIZATION TO 


The World’s Salesmanship Congress that was held 
in Detroit July 9-15 served as a splendid stimulus to 
the interest that had been aroused by the Southern 
Pine Association’s School of Salesmanship, and these 
two great conferences resulted in directing the atten- 
tion of some of the best analysts in the lumber indus- 
try to the important marketing problems that have had 
far too little attention from lumbermen in recent years. 

One of the lumber industry’s leading representatives 
at the Detroit Salesmanship Congress was Edward 
Hines, of Chicago, and out of Mr. Hines’ attendance 
at the Congress developed a very important forward 
step in the marketing of lumber, for it was at the 
Detroit Congress that Mr. Hines’ attention was espe- 
cially directed to the importance of coérdination in 
sales efforts and the right sort of codperation between 
manufacturer and retail dealer. In connection with 
his visit to Detroit he made the discovery that the 
lumber dealers of that city have been troubled with 
more than one variety of unfair competition, and it 
was 2s the result of Mr. Hines’ presence at a meet- 
ing of the Detroit dealers at which the subject of rea- 
Sonable protection of the retailer was discussed that 
he decided to call the conference of city retail dealers, 
which was held at the Congress Hotel, Chicago, last 
week, for the purpose of devising ways and means to 
cure some of the evils to which the city yard trade 
18 subject, particularly the nefarious competition of 
Some manufacturers and wholesalers who sell direct to 
Contractors at the same prices they make to the lum- 
ber dealer, and the transit car evil. 

The meeting was well attended by delegates from 
Buffalo, N. Y., Detroit, Mich., Milwaukee, Wis., Pitts- 
burgh, Pa., St. Paul, Minn., Cincinnati, Ohio, Cleve- 
land, Ohio, Kansas City, Mo., Louisville, Ky., Minne- 
apolis, Minn., St. Louis, Mo., Dayton, Ohio, Chicago 
and Green Bay, Wis. 

The outeome of the meeting was the organization 
of the National Retail Lumber Dealers* Association 
with Fred J. Robinson, of Detroit, as its president and 
J.V.0 ’Brien, of Cleveland, as its temporary secretary. 
The following constituted the committee on organiza- 
tion, which was selected by this group of yardmen to 
perfect a permanent organization of city dealers: Julius 
Seidel, A. M. Melone, R. B. Burns, W. M. Delaplante, 
Guy Gray, L. L. Seibel, Edward Hines, O. L. Huey, 
BP. J. Schroeder, E. M. Hill, Frank Wuichet, J. H. 
Dopes, G. BE. Huyette, Henry Koehler, John Claney. 

A conference was held between the yardmen and a 


COMBAT TRADE ABUSES 


committee of the Southern Pine Association for the 
discussion of those particular problems that arise in 
connection with the marketing of southern pine in the 
cities. The manufacturers were given an opportunity 
to outline their views and as a result of the confer- 
ence resolutions were adopted outlining the policy of 
the new association. 


The resolutions favored the adoption of means to 
discourage the shipping of lumber direct to consumers 
by manufacturers and wholesalers in large cities; 
against the practice of putting unsold cars in transit, 
in favor gf dealers handling branded lumber and gen- 
erally, the securing of closer codperation between the 
manufacturers and dealers. 


Thus for the first time a large organization of repre- 
sentative dealers is on record as favoring the brand- 
ing of lumber with the name of the manufacturer, the 
grade of the material and the brand of the association 
to which its manufacturer belongs, and is also on record 
as opposed to the unsold transit car practice. 


In view of numerous and somewhat emphatic state- 
ments that have been made regarding the retailer’s 
attitude toward the branding of lumber, those in at- 
tendance at the meeting were agreeably surprised at 
the unanimity with which the dealers viewed the 
branding idea and there is no doubt that the adoption 
of the policy indicated by the yards located in the 
principal cities-will go far toward convincing the few 
manufacturers who have been reluctant to adopt the 
branding idea that it is the next step in the progres- 
sive merchandising of their product. 


Everyone who was present voted the meeting a 
splendid one and agreed that it accomplished the de- 
sired purpose, namely, the initiation of organized ef- 
forts toward eliminating abuses and annoyances that 
have prevailed in the trade of all of the large cities. 

Thursday evening the Edward Hines Lumber Com- 
pany entertained those in attendance at a theater 
party at the Garrick Theater. 


BPPPP PDP PPP IPI 


ANOTHER instance of the durability of lumber in con- 
struction, in this case wooden shingles, comes from 
Lebanon, Wis., where T. E. Allen decided to reshingle 
his barn. On removing the shingles, which had been 
on the roof for fifty-six years, they were found to be 
so sound that they were used to roof a shed on the 
same farm. 

















What Is a 
Lacey Report? 


It is science applied 
to the measurement of 
timber values to produce 
| @ statistical photograph, 
so to speak, of a tract of 
| wmber. When desirable, 
| it includes a detailed con- 
tour map accurate enough 
to plan logging operations 
upon, and always in- 
cludes a mass of intelli- 
gent commentary on all 
conditions of interest to 
an investing or logging 
purchaser. 





The LACEY REPORT, 
which is the recognized 
gospel of timber values, 
is but an index to the 
great facilities and re- 
sources of this organiza- 
tion in whatever per- 
tains to transactions in 
standing timber—the 
hing of investments today. 


Send for our interesting 


booklet. 





CHICAGO 
1750 McCormick Bldg. 1009 White Bldg. 


SEATTLE 


- PORTLAND (ORE.) 
1310 Northwestern Bank Bldg. 


NEW ORLEANS 
1213 Whitney-Central Bldg. 















































































































































































44 


AMERICAN LUMBERMAN 


SEPTEMBE: 16, 1916 





ee 





124,000,000 FEET 


National Forest Timber 


FOR SALE. 


Location and Amount—All the merchantable 
dead timber standing or down and all the 
live timber marked or. designated for cutting 
on an area embracing about 14,600 acres in 
Twps. 10 S., Ranges 34 and 35 E., and Twps. 
11 S., Ranges 33 and 34 E., W. M., on the 
watersheds of Caribou, Flat, Murdock, Hunt, 
Windlass, Tincup, Big Butte, Little Butte. 
George and Deerhorn creeks, tributaries of 
the Middle Fork John Day River, Whitman 
National Forest, Oregon, estimated to be 
124,000,000 feet B. M., more or less, of west- 
ern yellow pine, lodgepole pine, Douglas fir, 
western larch, Engelmann spruce, white fir 
and other species, approximately 92 per cent 
western yellow pine. 


Stumpage Prices—Lowest rates considered, 
$2.70 per M for western yellow pine and 
lodgepole pine and $0.50 per M for all other 
species. For material unmerchantable under 
the terms of the contract to be removed at 
the option of the purchaser, for which pay- 
ment is required by the Forest Service, 25 
cents per M feet. Rates to be readjusted 
every three years. 


Deposit—With bid $6000, to apply on purchase 
price if bid is accepted, or refunded if re- 
jected. Ten per cent may be retained as 
forfeit if the contract and bond are not 
executed within the required time. 


Final Date for Bids—Sealed bids will be re- 
ceived by the District Forester, Portland, 
Oregon, up to and including October 6, 1916. 

The right to reject any and all bids is re- 
served. 

Before bids are submitted full information con- 
cerning the character of the timber, condi- 
tions of sale, deposits, and the submission 
of bids should be obtained from the District 
Forester, Portland, Oregon, or the Forest 
Supervisor, \Sumpter, Oregon. 








Fire Protection 
Sprinkler Systems 


Earn their cost quickly in 
Wood Working Industries 


We carry the cost of installing. 


The saving in insurance premi- 
ums pays the bill. 


Does your plant and buisness 
need the protection? 


Write Us. 


GEO. H. HOLT & CoO. 
926 Manhattan Bldg., CHICAGO 
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Headquarters for the Lumbermen. 
At HOTEL LA SALLE the Guest’s Wish is Law. 


One person RATES: Per day 
Room with detached bath.. . ._. $2, $2.50, $3 
Room with private bath . . $3, $3.50 $4, $5 

Two persons Per day 
Room with detached bath . . . » $3, $3 50, $4 
Room with private bath; Double room - $5 to $8 

Single room, double 
bed . $4, $4.50, $5 








zg aed Two connecting rooms 

ra ; i te Bian with bath, Per day. 
nea] — 5 m 2 persons, $5 to $8 
‘\" =| &. . 3 persons, $6 to $9 
7 + 4 persons, $7 to $12 
J . 1026 Rooms — 834 

4 ‘ With Private Bath. 








>| Hotel la Salle. 


Chicago's FinestHotel «< 


















How the Transportation Question Must Be Considered” 


[By Senator Francis G. Newlands, of Nevada, Chairman Committee on Interstate Commerce} 


When your president telegraphea me requesting me to stop 
over on my way from Washington to the far West, I was 
very glad to be able to respond favorably. As his telegram 
contained the intimation that my remarks should be of a 
non-partisan character I chose as my subject the problems 
of transportation, and I trust that if at any time during 
my remarks I touch upon what may appear to be partisan- 
ship you will realize that I am- considering the matter in 
its economic and not in its political aspect. 

Upon the initiative of President Wilson in a message de- 
livered about six months ago a congressional joint commit- 
tee, consisting of five senators and five representatives, was 
authorized by Congress to investigate all the problems relat- 
ing to transportation, under the suggestion of the President 
that we should make a new survey, not only of the defects of 
the existing system, if there are any, but of the improve- 
ments that can be made in that system. 

The committee recently organized and has determined to 
hold its meetings in Washington on Nov. 20, beginning about 
two weeks or more before the regular session. The hearings 
will be consecutive and there will be an endeavor by their 
logical arrangement to secure a large proportion of the in- 
formation which we desire before Congress meets, our pur- 
pose being if possible during the next session to legislate 
upon some of these phases of the transportation question. 

It is our desire that there should be represented at these 
hearings economists and publicists of note, representatives of 
chambers of commerce and boards of trade, representatives of 
the railroad executives and the railroad employees, repre- 
sentatives of the farmers and the shippers generally thruout 
the country; so that the expression will be thoroly repre- 
sentative of every class and interest connected in any way 
with the subject of transportation. 

The subjects to which our investigation will be applied are 
generally outlined in the resolution and embrace not only 
governmental regulation of railroads, telegraph lines, express 
companies and other public utilities, but the feasibility and 
practicability and desirability of Government ownership, the 
history of that subject in other countries and the views of 
economists regarding it. 

The inquiry, therefore, is a very wide one. It relates to 
every phase of the transportation question, the rail carriers, 
the river carriers and the ocean carriers, our purpose being, 
if possible, to perfect a scheme by which all those carriers 
will dovetail in a harmonious system, efficient and economic, 
and meeting the requirements of the country in such a way 
as not only to satisfy the demands of interstate commerce 
but the demands of our trade with foreign countries. 

You all know how near perfection that system has reached 
in Germany and how important a factor the cost of transpor- 
tation is in securing markets. There all these agencies, the 
rail, the river, and the ocean carriers, are codrdinated in such 
a way under governmental regulation so as to insure the high- 
est efficiency and the greatest economy. 


Reorganization of Interstate Commission to Be Considered 


Among the problems which are included in the greater 
problems to which the resolution refers will be the question 
of the reorganization of the Interstate Commerce Commis- 
sion, the question as to whether it shall remain as it is or 
whether it can, to the advantage of the public, be enlarged, 
its powers increased and the quickness of its action accel- 
erated. 

The first question that will come up will be as to whether 
that commission is now overloaded and as to whether it 
should not be relieved from many of the duties that it now 
exercises, one relating to the valuation of railroads, another 
relating to the inspection of safety appliances and many 
other matters of that kind involving the exercise of purely 
administrative and punitive powers rather than quasi-judicial 
powers, 

Many contend that the commission should not only be en- 
larged but should be divided into departments, so that each 
department would have the same jurisdiction as the entire 
commission has now, and thus the business of the commis- 
sion may be more quickly dispatched. 

Others suggest that the commission ought to be brought 
nearer to the localities than it is now; that instead of sit- 
ting centrally in Washington it should be divided into depart- 
ments resembling somewhat our judicial circuits, depart- 
ments corresponding to our different traffic areas, so that 
each department can sit within a given traffic area, in con- 
tact with its activities, and its thot, and more quickly solve 
the problems relating to it. 

Then the question comes up, if that method is pursued, 
as to whether there shall be a central body of appeal at 
Washington to which appeals may be taken from these vari- 
ous departmental organizations. That is a matter to which 
we invite the thot of the commercial bodies and other dis- 
tinguished organizations to which I have alluded, and we 
want their help; we want the information gained by them 
from practical experience. 

The next question of importance that will come up will 
be the question of the control of railway and other public 
utility securities. As it is, you know that most of the State 
public utility commissions are organized, each of which is 
regulating the issue of securities upon the railroads within 
the boundaries of the State over which it has jurisdiction. 
Thus we have forty-eight different sovereignties acting upon 
the securities of great railway systems not confined in their 
operation to any particular State, but whose operations are 
as broad as the interstate commerce itself. - 

Of course, the national Government in the exercise of the 
interstate commerce power also has the right, if it chooses, to 
exercise the control of the issue of the securities, and if the 
United States sees fit to enter upon this field of activity we 
will have forty-nine sovereignties acting upon these various 
issues. 

It is complained that this complexity of control which 
affects not only the securities but the rates restrains the 
activities of the corporations themselves, makes their meth- 
ods of obtaining money for needed improvements and devel- 
opments very complicated and frequently defeats their pur- 
pose of securing favorable markets, the approval of the 
securities sometimes being given when the favorable oppor- 
tunity had passed by. 


Question of State Rights Involved 


It is claimed that the United States Government by rea- 
son of its power over interstate commerce should create a 


*Address delivered before Chicago Association of 
Commerce, Sept. 13, 1916. 


ee 
tribunal for that purpose or give such control to the Inter. 
state Commerce Commission, as to whether the regulating 
commission shall be simply a coérdinating body a i 


addition to the forty-eight public utility commissions crete 
by the various States, or whether its actions shall be that 7 
an overlord, dominating and controlling, where contr vilateee 
the action of lesser sovereignties. Thus the question : 
State rights will be involved in this most intere: ting a 
ject. 24 

Next will come up the question as to whether the nation or 


the States should create the great organizations that sery 
the purpose of interstate commerce. Thus far we have a 
content to allow the States to create these corporations, these 
railroad companies, That served the purpose as long as the 
railroad system was a feeble system confined to the building 
of an individual railroad of a limited mileage in this or 
that State. But as interstate commerce increased and these 
systems were brought together in a coérdinated service over 
the entire country in interstate commerce, it has been claimed 
that we have not met the economic requirements of the time 
by creating national organizations under which great railway 
systems could be incorporated as broad in their operations as 
the national power over interstate commerce, j 

There again the question of State rights will come up. It 
will be contended by many of the States that the creation of 
these gigantic national corporations under national control 
will tend to diminish the powers of the States, with refer. 
ence to local requirements as to rates, and may diminish the 
power of the States as to taxation, and may also diminish 
to some degree the police powers of the States. 

So all of these difficulties will have to thot out. Among 
others will be the question of taxation as to whether the 
States will jealously insist each upon its sovereign right to 
tax the corporation and its property doing business within 
the boundaries of that State or whether the national Govern- 
ment, as in the case of national bank corporations, shall by 
virtue of its sovereignty over interstate commerce declare a 
uniform rule as in the case of the banks, under which taxes 
shall be levied. 

As it is, you find the greatest diversity in the tax laws of 
various States, some States imposing very heavy burdens 
upon these corporations, which are in turn transferred to the 
shippers, and others imposing very light burdens ; some taxing 
only the visible property, others taxing the intangible thing 
termed a franchise; some of them adopting the market price 
of the stocks and bonds as the standard and measure of valu- 
ation, others contenting themselves simply with the physical 
a of the actual property within the boundaries of the 

ates. 


Hours and Wages of Employees 


Then in connection with that will come the question of 
hours and wages of employees. We all realize that all the 
burdens which constitute the operating expenses of these 
corporations are in time transferred to the shippers, that they 
can not long rest upon the investors, for if they rest upon 
them too heavily there will be a decline in the securities, and 
a consequent difficulty in securing the money for improve- 
ments and extensions, and thus the public demands them- 
selves will not be met. 

Railway corporations have to raise their entire revenue 
from the public in the shape of rates for freight and passen- 
gers. That revenue goes to the operating expenses, wages of 
1,800,000 employees, the supplies to the railways, the taxes 
and the interest upon the stocks and bonds issued. So that 
the public itself, the ultimate bearer of this entire burden, is 
most profoundly interested in perfecting a system that will 
establish the credit of the carriers themselves in such a way 
as to enable them to obtain money at the lowest rates and 
yet maintain the par value of their securities. A difference 
of 1 percent paid to the investors on the $16,000,000,000 of 
bonds and stock issued by the railway corporations of this 
country makes an additional charge of $160,000,000 upon the 
shippers of the country annually. 

Now, as to the wages and the hours of labor, we find our- 
selves in a most unfortunate position. I shall not allude to 
the recent controversy, for that might have the appearance 
of partisanship (for ydéu can hardly allude to it without 
either defending or criticising the methods that were pursued 
by the President and Congress upon this subject), but it is 
very evident that under present conditions the only ultimate 
method of settling a difficulty between a railroad and its em- 


‘ployees is a resort to force. And the question is whether a 


nation pretending to some degree of civilization, which has 
eliminated the doctrine of force from application to contro- 
versies between man and man, and which furnishes judicial 
tribunals for the settlement of those controversies and which 
now and has been for years endeavoring internationally to 
secure a system under which the nations of the earth will 
create tribunals for the adjustment of international disputes 
as for our domestic disputes, without resort to force, whether 
a civilized nation can be content to perpetuate the existing 
condition of things. 5 

This is a subject of profound thot. It will require the 
best and the most humane thot of communities and States 
and of the nation itself. ‘The inconveniences and loss of life 
resulting from this moderate strike, so far as numbers are 
concerned, in New York today indicate only partly what 
might have been the suffering and distress thruout the entire 
Union created by a forced lockup of the activities in trans- 
portation. 

It seems to me the highest duty of the State is to meet 
this condition, and by elicitating the best thot not only of 
the corporations affected, not only of the thinkers and econo- 
mists of the country, but of the men themselves employed by 
these corporations, we can create some system under which 4 
resort to force, the most barbaric and brutal of processes, 
can be avoided for the settlement of disputes between great 
employers and vast bodies of employees. 


Government Ownership Must Be Investigated 


Mr. President and gentlemen, in addition to this question 
of the regulation and control of these great public utilities, 
there is entrusted to this commission the study of the ques 
tion of Government ownership. It is a question that has got 
to be faced. Other nations far advanced in civilization have 
adopted the system. Recently under the stress of war, almost 
all European Governments have taken over the railways. 
Whether that will be a permanent taking over or ouly & 
temporary one, it demonstrates that in condition of srea 
crisis, when autocratic powers must be given to the Govern- 
ment, all intelligent Governments drift toward absolute and 


(Concluded on Page 48.) 
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THE UNEXPECTED DOLLARS 
The unexpected dollars—you will get them now and then, 
The little extra profit, or the fiver or the ten— 
Just stick them in a stocking and just tote them to a bank, 
And the unexpected dollars will learn to love and thank. 


The unexpected dollars are not accidents at all, 

The unexpected apples that so unexpected fall. 

The unexpected dollars do not squandor. Soon indeed 
You will find they were intended for the unexpected need. 





SOMEWHERE SOMETIME 
It is raining on the river and the sky is low and gray; 
It is raining in the timber, it’s a dismal sort of day. 
But a fellow shouldn’t holler, though the day is dark and drear; 
For it’s always raining somewhere—and it happens to be here. 


Somewhere else the sun is shining, somewhere else the world is glad; 
Somewhere else they’re having weather of the sort we wish we had. 
Sometime, maybe right tomorrow, sun will shine and skies will clear; 
For it’s always shining somewhere—it may happen to be here! 





There is no private road to happiness. 





YOUTH 


I met Youth faring up the hill— 
*T was thirty years ago— 
And he was singing with a will, 
‘¢Yo-he, my lads, yo-ho! 
For soon,’’ said he, ‘‘I shall grow gray, 
And life will lose its song— 
So up the hill I sing my way, 
I sing my way along.’’ 


I met Youth faring on the road— 
*"T was twenty years ago— 
Upon his back he bore a load, 
Yet still he sang ‘‘ Yo-ho!’’ 
Yes, still ‘‘Yo-ho!’’ and still ‘‘Yo-he!’’ 
Right merrily he sung: 
‘¢What matter ten brief years to me 
If still my heart is young?’’ 


I met Youth on the mountain trail— 
’T was just ten years ago— 
And he had breasted many a gale 
And many a night of snow. 
But still I heard above the storm 
The carol of his song: 
‘¢For still with youth my heart is warm 
And still I sing along.’’ 


I met Youth on the downward hill— 
’T was only yesterday— 

And he was singing with a will 
The old, accustomed way. 

‘¢For I have found,’’ he said, said he, 
(Now gray his hair of gold), 

‘¢For I have found,’’ he said, ‘‘that we, 
We never do grow old! ”’ 





Never despair. Many a rose grows out of a dead tree. 





OUR MUTUAL FRIEND 


Tonight when I was lonely and a thousand miles from you, 
With not a trouble—only just a thousand miles or two— 
And I was sittin’ wishin’, wishin’ things I never say— 

My regular condition when you’re miles and miles away— 
My vision sort of wandered through the window to the skies; 
And, while I sat and pondered, came the pleasantest surprise. 


Above a twenty-story buildin’ just across the way 

{ saw a silver glory light the night as plain as day; 

The world was sixes, sevens, and there weren’t any flowers, 
When up there in the heavens I beheld a friend of ours. 
My heart that was a-pinin’ sort of sang another tune; 
For in the heavens shinin’ rose the round and merry moon. 


Then the twenty stories faded and the grayness of the street; 

There were pathways dim and shaded where a maid I used to meet; 
And the moon that came to soften all the city’s ugly lines 

Was the moon we watched so often lift his face above the pines, 
Was the moon that used to light us as we wandered heart to heart— 
Was the moon to re-unite us tho a thousand miles apart. 


\nd he said as plain as any, any moon, could ever say: 

‘‘Yes, a thousand miles are many when a thousand miles away; 
But if you were promenadin’ up the sky and you could see, 
You would see a little maiden who is looking up at me— 
You would see a heart adore you, you would see, O lucky sir, 
A lady longin’ for you just as hard as you for her!’’ 





"he man who admits he is down and out was never up. 


——_— 


THE RELAPSE 
You may be glad when wifie goes away 
These summer days to visit while it’s hot 
And leaves you all alone from day to day. 
You may be glad when wifie’s gone, I say, 
But ten to one, my brother, you are nof. 


You find it mighty lonesome in the place, 
The things you look for wifie only knows, 
You get to wishing for a certain face, 
You find you still have got an awful case, 
The same old case—I think that’s why she goes. 


TROUBLES 


A good woman who has had a lot 
of worry and sorrow said to us the 
other day: 

‘‘T never had any troubles.’’ 

“‘But—’’ (And we mentioned a 
few things.) , 

“*T don’t call them ‘troubles,’ ’’ 
she said, ‘‘but ‘character builders.’ ’’ 

‘‘T like to think that every trial 
has left me stronger to bear the next; 

‘That every loss has strengthened 
my faith; 

‘*And every temptation my resolu- 
tion.’? 

‘*But you have had no tempta- 
tions,’’ said we. 

“*Oh, yes, I have—for there are 
temptations of sorrow as well as of 


y5 

‘*And temptations are character 
builders, too. 

‘‘They make it necessary to have 
principles.’’ 

It is the storm that proves the ship, 

he rain that proves the roof, 

The flood that proves the dam, 

Trouble that proves the faith, 

Temptation that proves the man. 

Trouble and temptation, these are 
the character builders. 

A few men they destroy; 

But many men they make men in. 
deed. 





TO PLAY THE MAN 


To tell the truth; 

To pay your: debts; 
To keep your head; 
To have clean thoughts; 
To speak clean words; 
To give some joy; 
To spare some pain; 
Commend the right; 
Condemn the wrong; 
Forgive the erring— 
That’s all you need 
To play the man. 





THE SEVENTH 


There’s a letter, Mother, 
From John, my brother, 
The old, the clever 

Of seven sons, 
And it tells the rover 
Your worry’s over; 
Beneath the clover 
You sleep forever, 

The letter runs. 


Six watched beside you, 
But one, denied you, 
The boy, the baby, 
Was far away. 
So children wander 
While love grows fonder, 
Until up yonder 
You seek them, maybe, 
Beyond the day. 


Was it worth the winning ?— 
The world of sinning, 
The idle laughter 
Of street and bar? 
While I was playing 
Your heart was praying, 
And you were paying— 
Love follows after, 
Where’er we are. 


You loved me living 

With love forgiving; 

O Mother of seven 
With soul divine, 

Not yours—another 

I pray for, Mother, 

The youngest brother— 

O Mother of seven, 
Pray for mine! 


EPITAPH 


I want this written on my tomb 
In thot if not in graven words: 
He brought to man no gift of gloom, 
His heart was lighter than a bird’s. 
Though many men of sterner mould 
Frowned on his laughter as unwise 
The trinkets that he made and sold 
Brought gladness sometimes to 
men’s eyes, 


He found the world was deep enough 
Already in philosophy; 

He found it needed lighter stuff, 
Than wisdom rather minstrelsy— 
The shepherd’s songs that lull the 

herds, 
The cedar’s green, the rose’s bloom. 
I thot if not in graven words 
I want this written on my tomb. 





Fire Insurance 


ervice 


Through the nen 
fC) 





Inspections aa Surveys 


Is Included in Premiums 
Paid to 


The Lumbermens Mutual Insurance 
Co. of Mansfieid, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 





The Indiana Lumbermens Mutual In- 
surance Co. of Indianapolis, Ind. 








The Pennsylvania Lumbermens 


Mutual Fire Insurance Co. 
of Philadelphia, Pa. 








The Central Manufacturers Mutual 
InsuranceCo. of Van Wert, Ohio. 
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The Biggest Card in the Business W orld 


The skill and care exercised in engraving a Wiggins 
plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card 
users. If you admit the value of proper card repre- 
sentation we would like to send you a tab of speci- 
mens. Ask for it; detach the cards one by one and 
observe their clean cut edges, their general excellence 
and the protection afforded by being encased 
in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 
















Engravers 
Plate Makers 
Die Embossers ane ab: 
1108 So. Wabash Ave. CHICA: 
CHICAGO 




















More Corn—More Lumber 


Your opportunity lies in the corn field. Put on a 
“ Harvesting Seed Corn Campaign”. We will help. 
Write for booklets and plan to Agricultural Extension 
Department, International Harvester Company of New 
Jersey, Chicago. 














+ HIS book covers 
Lumber Shed every phase of shed 
construction and other 


Construction. buildings used in con- 


By MET L SALEY nection with a retail 
yard, with plans and 


illustrations. Has 176 pages printed on a high 
grade sepia paper, durably bound in Russian linen. 
Sent postpaid anywhere in U. S., Canada or Mex- 
ico for $1.50 a copy. 


American Lumberman, 431 So. Dearborn St. Chicago 
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And want your inquiries and orders 
en in the market for 


Washington “" Wate Hemioct 


White Pine, Western Soft Pine, White 
Idaho Fir, Fir and Larch. 


Redwood, California White Pine 


California *"°). fie" 
Northern “““wiscoosin Hemlock.“ 
ne Ode ™~ ToS” 


Quick Shipments both from our mills and from 
our large Minnesota Transfer Warehouse Stock, 


OUR §Good Grades. 
GUARANTEE (Right Prices. 


Prompt Shipments. 
Satisfied Customers. 





White Pine 


We manufacture and carry in stock at all times 
a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft tex- 
ture. Shop Lumber and Factory Selects are 
our Specialties. 











We solicit your business. 











Rust-Owen Lumber Co. 
DRUMMOND, WISCONSIN. 





















The plan illustrated this week was prepared by the 
architect especially for one of the AMERICAN LUMBER- 
MAN’sS valued subscribers, and inasmuch as it gave sat- 
isfaction to the customer 


, AMERICAN LUMBERMAN BUILDING PLANS. 


material will be supplied for $2. Electrotypes of the cuts 
here shown, which are of suitable width for standard 
newspaper columns, will be supplied for $2. 





who ordered it and a house .[~ 
has been built from it it is 
offered with the more assur- 
ance to our readers. Incident- 
ally it may be of interest to 
know that the architect re- 
ceived $37.50 for this plan, 
which any reader of the 
AMERICAN LUMBERMAN can 
secure in complete working 
form for $2. This illus- 
trates the value of the plan 
service that is offered to our 
readers. 

This is a 6-room house, 
the estimated cost of which 
is $2,950, including plumb- 
ing, but not lighting and 
heating fixtures. The ex- 
terior is peculiarly attrac- 
tive and the interior very 
conveniently arranged. 

The stairway to the sec- 
ond. floor extends from the 
living room and underneath 
it is a stair to the basement 
from the kitchen. This lat- 
ter, however, has a landing 
at grade with an outside 
door to this landing, which 
gives convenient access from 











outdoors to either basement AMERICAN LUMBERMAN'S HOUSE PLAN NO. 98, DESIGNED BY W. K. JOHNSTON, 


or kitchen. This, of course, 
is in addition to the kitchen 
rear door. 

The plans are in four 
wide sheets, two elevations 
to a sheet, and besides the 
four elevations and the three 
floor plans including base- 
ment there are a section de- 
tail of the wall; an eleva- 
tion of the mantelpiece with 
its flanking bookcases; a 
section showing the window 
construction; sections of 
casing base and plate rail, 
ceiling mold; details for 
building the porch columns, 
for the staircase, and for 
the glass doors to the din- 
ing room. The _ specifica- 
tions give the information 
needed in the letting of the 
contract, and there is a 
complete material bill for 
tha dimension lumber, the 
mill work, doors and win- 
dows, hardware, nails etc. 

A complete set of working 
blue prints together with 
the specifications and bill of 
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21-5 % 18-3" 
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FIRST FLOOR PLAN 
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SECOND FLOOR PLAN 








SASH, DOORS AND MILLWORK 

















The Quality and Service of 


Northland’sPine 


Cannot Be Equaled 


With an annual production of 725,000,000 
Feet, we always have plenty of Stock on 
hand to fill your orders at once, and it is 
always of the Highest Quality. 


NORTHLAND PINE COMPANY 
MINNEAPOLIS, MINN. 























The situation with the sash and door people is appar- 
ently growing stronger. In the Chicago district the trade 
keeps up and is very active; the Twin Cities report that 
retail yards in the Northwest are beginning to buy on a 
fair seale. A steady betterment is also a feature of the 
trade with Kansas City manufacturers, this betterment 
due in large measure to increased business from the coun- 
try yards. Cincinnati factories are also busy, and in the 
eastern field a better feeling is also noted, Baltimore 
reporting construction on the increase. About a normal 
situation prevails with the sash and door people at Ta- 
coma, Wash. Demand continues good for window glass. 

In Chicago activity is maintained with the sash and 
door people and the demand is for almost everything on 
the sash and door list. The trade believes that the 
present good business will continue for several weeks 
and is able to maintain firm prices. Price increases 
would be appreciated by the trade, but on account of 
higher cost of every material that goes into the manu- 
facture of sash and doors early advances are not likely. 

Retail yards have begun fall buying on a very fair 
scale, Minneapolis and St. Paul manufacturers report. 
Taken with the continued active demand from the city 
building trade, the situation is very strong, especially 
in view of the high prices of material. Prices are very 
firm and an advance is expected at any time to keep the 
market in line with conditions. 

Buffalo (N. Y.) door mills have been getting a large 
amount of business during the last few weeks and August 
is said to have been an exceptional month at most mills. 
Prices of material are strong, but lumber costs are not 
advanced enough to make much difference to builders. 

Baltimore manufacturers report a rather better feeling 
in the trade during the last week. Construction seems to 
be on the increase, many new building enterprises are 


talked of or in preparation, and the prospect seems to 
be encouraging. Further easing of competition is noted 
and the returns are better than they have been. In the 
revision of price lists to allow for the greater cost of 
supplying sash and doors manufacturers and dealers are 
getting some advantage. 


Some of the large manufacturers of millwork in Cin- 
cinnati report that they already are receiving from con- 
tractors inquiries in regard to work planned for next 
spring. Manufacturers are disposed to quote for next 
year’s delivery prices a little higher than now prevailing, 
as most of them believe that they will have to pay as 
much if not more for lumber than they are paying now. 
The urgent demand for material for construction this 
fall continues heavy and promises to last well into the 
early winter. 


Kansas City manufacturers report a further steady 
betterment of the trade as a result of increased business 
from country yards, which are buying much more freely 
since the rains have put country consumers into a more 
hopeful mood. City buying could be better and undoubt- 
edly will be, as there is a very promising prospect for 
fall building. Builders held off in the latter part of the 
summer because of the uncertainty about crops. With 
prices very high now and the yields more promising more 
building than would ordinarily be expected in a year of 
small crops is regarded as probable. 


The sash and door situation at Tacoma, Wash., is 
about normal for mid-September. Fir door prices are 
reported firm and there is some disposition among manu- 
facturers to put them up. Door demand is good and the 
fall outlook remains bright. The column trade is at the 
dull period, but with prices holding quite steady and the 
outlook optimistic. 


Business has improved at San Francisco. The practi- 
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eal suppression of the stevedores’ strike by the adoption 
of ‘fopen shop’’ at the wharves, yards and mills has 
enabled )uilders to secure lumber and finishing materials. 
The door factories in the Bay region are fairly busy. 
The cut stock and door departments of the white pine 
mills in tie Sierras are operating at about a normal rate. 
Regular shipments of white pine door stock and open 
sash are being made by rail to the East and there is not 
much complaint as to car shortages. 

Demand is good for window glass and an average of 
10 percent higher than the last published list of prices, 
for special assortments, is obtained. Stocks are very 
low and buyers are glad to obtain glass at prices that 
4 few months ago would have appeared incredible. The 
firm market that existed all summer is considered a favor- 
able indication of good business in late fall and during 


winter. 
SALES OFFICE MOVED TO CHICAGO 


In order to be nearer the trade, the Minneapolis 
sales office of the Lindsley Bros. Co., pioneer Pacific 
coast cedar post and shingle wholesaler, which has its 
headquarters at Spokane, Wash., has been transferred 
to Chicago. The temporary sales office of the com- 
pany is located in room 1129, Commonwealth-Edison 
Building, 72 West Adams Street, and the permanent 
office will be in room 832 of the same building as soon 
as this room is ready for occupancy. The sales in this 
territory will be looked after by G. L. Lindsley, H. S. 
Sines and R. L. Bayne. Mr. Bayne, who has been con- 
nected with the company for the last six years, will 
be the office man, while Mr. Lindsley and Mr. Sines 
will look after the selling end. Mr. Lindsley has rep- 
resented the company in this territory for some time, 
with his home at Rockford, while Mr. Sines’ connec- 
tion is a new one, altho he is well fitted for the posi- 
tio on account of his long service with utility com- 
panies. The sales in this territory will be confined 
chiefly to western red cedar and northern white cedar 
poles and cross arms. 

An office will be still maintained at Minneapolis at 
the storage yard of the company, which is located at 
Shoreham. The office will remain in charge of E. W. 
Roth. 








MAKES NEW SALES CONNECTION 


Tampa, Fua., Sept. 11—John J. Earle, who is well 
and favorably known to the trade, especially in the 
east, having been connected recently with the Allison 





: JOHN J. EARLE, TAMPA, FLA.; 
Who Becomes Sales Manager of the Ansley Lumber Co. 


Lumber Co., has been appointed sales manager of the 
Ansley Lumber Co., of Tampa. 

Mr. Earle had his first: experience with the St. 
Simons Lumber Co., afterward the Hilton-Dodge Lum- 
ber Co., which was started in 1888. In his new mill 
connections Mr. Earle will handle cypress and yellow 
pie aud he will be well equipped to serve his trade. 


CHICAGO TO HOLD BUSINESS AND EFFICIENCY SHOW 


An exposition that will be of much interest to lum- 
bermen from a business standpoint, to be held in Chi- 
¢ago in September, will be the business and efficiency 
show which will hold sway at the Coliseum, Septem- 
ber 18 to 23, inelusive. At this exposition hundreds 
of devices and inventions for saving cost, increasing 
Production, booming sales and eliminating waste will 
@ explained to those who are in attendance. Many 
new things are constantly being brought out by the 
manufacturers in the way of time and labor saving 
devices, equipments and systems, and the exposition 
diya repay any lumberman for tivie spent in vis- 

This is not the first business show to be held in Chi- 
cago, but the management states that it will be the 
™ comprehensive and representative held so far. 

e devices and inventions that will be on display in- 
— machines for adding, addressing, calculating, dic- 
write, ‘isting, account-making devices, adding type- 
visibie ;eeounting typewriters, stenciling machines, 
chi... 2dexes, letter-opening machines, mailing ma- 
chin.” “t2mping devices, folding machines, billing ma- 
Thr waste-paper packing machines, letter-sealing 
tip, (YPewriters with adding, subtracting and mul- 

Plying devices, letter-copying machines, duplicating 





machines, check writers, check protectors, wood and 
steel office furniture, paper clips and binders, card sys- 
tems, filing devices, loose and bound book systems, 
shorthand methods, and scores of other inventions of 
the most modern and up-to-date character. 

Some of the best known concerns in -the country 
have already arranged to exhibit and the exhibitors 
will cordially welcome all visitors at the show. 


LUMBER FOR RAILROADS MOVING MORE READILY 


Indications within recent days are that buying by 
the railroads and the car companies shows some re- 
vival, and the opinion prevails, altho positive con- 
firmation is not to be had, that the railroads will place 
more business for lumber for new equipment, repair 
and maintenance purposes this fall than they have in 
many months. This heavy buying is expected, despite 
the fact that the eight-hour law, to go into effect 
January 1, 1917, will retard railroad buying somewhat. 
Railroads do not deny that they are generally down 
to rock bottom in the matter of equipment and all lines 
face a serious car shortage this fall. This car shortage 
is already prevalent in many parts of the country and 
is felt as seriously in the lumber producing sections as 
anywhere. One of the big purchases is approximately 
10,000,000 feet of grain door lumber by the Chicago, 
Milwaukee & St. Paul Railway. This amount will be 
distributed over the fall months and quotations are 
asked on fir,.western and northern pine and maple. 
The Chicago, Milwaukee & St. Paul now has under 
construction at its shops at Milwaukee 1,000 standard 
box ears, and officials of the road say that likely addi- 
tional ears will be built, but that there is no certainty 
as yet for their construction. 

One of the car orders still pending is that of the 
New York Central, for 1,000 box and 1,000 automobile 
ears. Recent orders placed include 1,000 box cars by 
the Baltimore & Ohio, this order going to the Haskell 
& Barker Car Co., of Michigan City, Ind. Yellow pine 
is the material being used. The Bettendorf Co., of 
Bettendorf, Iowa, has an order from the Chicago, 
Rock Island & Pacific to construct 900 center construc- 
tion cars, the material being yellow pine. The Has- 
kell & Barker Car Co. also has an order for 750 box 
ears for the Duluth, Winnipeg & Pacific, in which fir 
is the material. Other recent orders include 500 box 
ears for the Denver & Rio Grande, which are being 
built by the Pullman Co., and 300 stock cars for the 
Illinois Central, being constructed by the American 
Car & Foundry Co. 

The New York, Chicago & St. Louis Railroad (Nickel 
Plate) has an inquiry out for 500 forty-ton steel under- 
frame automobile cars and for 1,000 standard box cars. 
Should this business be placed it will mean approxi- 
mately the use of 5,000,000 feet of lumber, and it is 
stated that yellow pine will be used in the construe- 
tion should the cars be built. 

Some of the railroads are also placing good sized 
orders for lumber to be used in repair and maintenance 
work. The Baltimore & Ohio has an inquiry out for 
500,000 feet of yellow pine for such purpose and the 
New York, New Haven & Hartford has an inquiry out 
for a like amount. Several other inquiries out are for 
volumes ranging around 100,000 feet and one recent 
order also includes 40,000 yellow pine cross ties. 

The statistical statement, No. 20, of the American 
Railway Association, relative to car shortages and sur- 
pluses, indicates by classes the surpluses and shortages 
on September 1 as follows: 











CLASSES Surpluses Shortages 
aE Ma aclaer > Sao (pte aie a cal e woo 16) 6 oce8 8 F196 907 34,529 
RMR PAT toned ang,(a oid 9 4.86 Wik Ao. o'é:'s' #..6106 2,609 2,481 
CORBIN RONAOIG ace. o.5.6cece acces acct 7,079 17,900 
PREIEIIANNNNE So ores 5080, 6-4. oie cie.4.4 a8! ece re 13,946 2,912 

MUON MEUR A DS aca Ciel ark Go car"eta sa W Vis once Alo 43,541 57,822 


These figures indicate the shortages over the sur- 
pluses to be 14,281 ears. 

The summary of freight car surpluses for Septem- 
ber 1, 1916, with comparisons, is as follows: : 


PIRES An NR 5 a ARID Rola 6 8 6 sip db: c'ah eo oe eg eek 43,541 
LER eRe s esc ias A CUS olen a 6.4.6 9 Scar ebN @ oie PCa ae 49,753 
POR te a ge rol rar elas a retaiieie ose. cove aise mies = a dcotpia ae ele 191,300 


The summary for shortages for September 1, 1916, 
with comparisons, is as follows: 


GIG dy Pa tet. 6a v2.8 cro Aerdies swe ss eaeedcesteletun tee 
a en eR RI ore sn'e es! ove'a0.5' 6 «0.0 .o pists ese ee aie eR RES 39,991 
PARMA AMMEN a ala Koei g Dink 6 Sia OSs: Wek Sao’ ca wrureneele 6,300 


These figures indicate plainly how seriously the car 
shortage situation is growing and the opinion prevails 
in the lumber trade, as well as in other industries, that 
this fall will witness the most serious car shortage in 
the history of the carriers, unless prompt action is 
taken with measures that will relieve the situation. 





LOOKS FOR SATISFACTORY BUSINESS 


Frank N. Snell, general manager of the Louisiana 
Red Cypress Co., of New Orleans, was in Chicago this 
week en route home after having made an extended 
trip that included Texas, Oklahoma, Kansas, Nebraska, 
Indiana, Illinois and Wisconsin, during which time he 
visited the sales representatives of his company and 
made a general survey of conditions. As a general 
thing Mr. Snell found prospects for a short crop_yield 
but everywhere prices on farm products are sufficiently 
high to assure the farmers an abundance of money and 
he looks for a very satisfactory fall and winter trade. 
Before returning home Mr. Snell spent several days 
fishing and hunting in Wisconsin, where his wife and 
daughter have been spending the-heated term. These 
few days of recreation were a pleasant break in the 
grind of business and he goes back to his southern 
headquarters well prepared to enter into an active fall 
and winter campaign. 
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e A. Ripson, Hempstead, L. I., 


finished in Birch. 


Birch 


Is A Permanent Wood 


The finish and lustre last as long 


as the wood itself. 


It does not 


warp nor shrink. Close-grained, 
wear-resisting, and not easily mar- 
red, Birch can be depended upon 
to stay where it is put and give 
steady, reliable service. This feat- 
ure of permanency is a mighty 
big selling point for you dealers 
who are wide awake and want to 
meet the demands of present day 


builders. 


ig Sales Possible 


Being suited to all sorts of interior 
work, casing, base, flooring, mould- 
ings, ornamental columns, newel 
posts, stairways, brackets, grills, 
mantels, etc. it offers a variety of 
uses that makes your selling field 
almostunlimited. These uses com- 
bined with the general publicity 
being given Birch are sure to in- 
crease the demand for it and we 
want you to get your share of the 
good profits sure to follow. The 
only way to do this is to have Birch 
in stock. Be prepared to show the 
lumber itself and have a copy of 
our Birch Book “A” on your desk 
to show your customers views of 
homes finished throughout with 
Birch—that’s the way to clinch the 
big sales and big profits. 


An inquiry sent to any one of the 
firms below asking for Birch Book 
“A’’, wili bring you full informa- 
tion about this peer of finish 


woods. 


WILLOW RIVER LUMBER CO., 
Hayw: 


ard, Wis. 


MASON-DONALDSON LBR. CO., 
Rhinelander, Wi 


» Wis. 


SAWYER GOODMAN CO., 
Mari “ 


larinette, Wis. 


GOODMAN LUMBER CO., 
Goodman, Wi 


NORTH WESTERN LUMBER CO., 





WORCESTER LUMBER CO., Ltd., 


Chassell, Mich. 


G. W. JONES LUMBER CO., 


Appleton, Wis. 


FLANNER-STEGER LAND & 


LUMBER CO., 
Chicago, Ill. 


I, STEPHENSON CO., 
Wells, Mich. 
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AMERICAN LUMBER & MFG. CO. 


PITTSBURGH - NEW YORK - BOSTON 
Established 1887 


WHITE PINE 


Silver - idaho - Mich. - Minn. 
and California White Pines 


ALSO YELLOW PINE AND HARDWOODS 








IDAHO 
MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 


White Pine 


LONG and SHORT LEAF 


ALSO)'Y ellow Pine 
WM. SCHUETTE & CO. 











Pittsburgh, Pa. New York, N. Y. 





4 » 
“ West Penn Lumber Co. ¢ 
: Wholesale Lumber Y 


4 WHITE PINE YELLOW PINE 
4 HEMLOCK HARDWOODS 


PITTSBURGH, PA. 


























Pinon BOX Lumber 


Cypress, Hemlock, Spruce and White Pine. 
347 Oliver Bldg., 








B. W. Cross Lumber Co., errrspurcH, Pa. 














William Whitmer & Sons 


Incorporated 
1806-8 Finance Building, PHILADELPHIA 
—Manufacturers and Wholesalers— 


SPRUCE, WHITE PINE 
AND HEMLOCK 
LONG and SHORT LEAF PINE and HARDWOODS 

















Everything in 
North Carolina Pine 


ROUGH AND DRESSED 


FRAMING, ROOFERS AND FACTORY 
FLOORING A SPECIALTY. 


Hallowell & Souder, pit'sbecenia’ Pa. 








THOMAS E. COALE LUMBER CO. 
206-210 Bellevue Court Bidg., PHILADELPHIA, PA. 
Solicits all inquiries for 


a Pine, Spruce, Hemlock, Yellow Pine 


HARDWOODS OF ALL KINDS. 














Maraschino Idaho White Pine 


A Good Cash Customer says: 
“Your grades cannot be beat and your siding 
has Tonawanda stock skinned a mile.” 


Our No. 1 Barn runs 50 per cent. dressing and 
Our No. 2 Barn runs 50 per cent, No. 1 Barn. 


PHILADELPHIA, PA. 








EXHIBITS EXPLOIT LUMBER PRODUCTS 


Associations Offer Comprehensive Displays at a State 
Fair—Retailers Given Real Service 


MILWAUKEE, WIs., Sept. 12.—The interests of those 
connected with the lumber industry ‘in Wisconsin are 
centered to a great extent on the Wisconsin State Fair 
which is being held this week. For the first time in the 
history of the lumber industry a comprehensive display of 
lumber is being shown at the Badger State exhibition. 
The display of the National Lumber Manufacturers’ 
Association, which is being shown at all the State fairs 
in the middle West, with its model farm buildings and 
other features is attracting attention of thousands of 
prospective purchasers of materials for such structures. 
An interesting exhibit is being conducted by the Northern 
Hemlock & Hardwood Manufacturers’ Association in 
behalf of all Wisconsin retail lumber dealers. A com- 
prehensive display of native Wisconsin woods is shown. 
These displays will later be features of the various retail 
lumber dealers’ association meetings during the coming 
winter in this and adjoining States. 

In order to call attention of State fair visitors to the 
importance of the lumber industry in Wisconsin special 
charts have been prepared showing that the lumber in- 
dustry employs more men than any other industry; that 
the value of its products is greater, and that the number 
of carloads of material shipped is greater than that of 
the other industries. 

Selected pictures of high class buildings in which birch 
and hemlock have been used are being showed by the 
Northern Manufacturers’ association in connection with 
specimens of lumber and model buildings. Birch is 
shown in the forms of high grade lumber, interior trim 
patterns, stained doors, special stairways, and sets of 
trim finished in various stains. There is also an exhibit 
of birch veneer. The slogan featured is ‘‘ Beautiful 
Birch for Beautiful Woodwork.’’ 

‘“Old Faithful’’ hemlock, ‘‘A Standard Building Lum- 
ber of 200 Years,’’ in No. 1 grade is shown in the fol- 
lowing finished forms: Shiplap, flooring, drop siding, 
rustic siding, O. G. siding, ceiling and birkit lath. A 
large model features a special form of hemlock siding 
which has the appearance of the side of a house stained 
and painted with window set. There is also a set of 
hemlock panels which demonstrate the various stains for 
this wood as an interior finish wood. A model double- 
wall silo of the type approved by the Hemlock Promotion 
Bureau is exhibited together with the blue prints which 
cover its construction. 

An exhibit of white cedar shingles, put up under the 
White Cedar Shingle Association rules, is the feature of 
that type of wood. 

The Northern Hemlock & Hardwood Manufacturers’ 
Association is calling particular attention to the service 
which its office now gives to retailers and consumers. 
Plans for garages, farm buildings, poultry houses, ma- 
chinery sheds and other buildings are on display. These 
plans are part of the service offered to the retailers for 
the consumer. The association has been conducting an 
advertising campaign on the use of hemlock for several 
months in Wisconsin and adjacent territory with great 
success. It is now taking up plans to spend $25,000 a 
year in advertising birch, which is largely produced in this 
State. Manufacturers are cooperating with retailers to 
produce efficient advertising which the retailers can use 
in their home papers and get results. 


WOOD BLOCK PAVING GROWS IN POPULARITY 


Municipal Authorities Specify Its Use Increasingiy— 
The Choice of Property Owners 





Kansas City, Mo., Sept. 12.—Creosoted wood blocks 
won over granite before the Kansas City board of public 
works this week when a hearing was had on the material 
to be used on Eighteenth Street. The board had decided 
upon granite, but so many requests for a change to wood 
blocks were received from property owners that they were 
ordered to be substituted. It was urged that the blocks 
would be vastly superior to any other pavement for heavy 
traffic and the street under discussion is one of the most 
heavily, traveled streets of the city. Five blocks on McGee 
Street, another trafficway, also were ordered paved with 
ereosoted blocks. 


COUNCIL MAY DECIDE ON WOOD BLOCKS 


CAMBRIDGE, MAss., Sept. 12.—The insistence of Mayor 
Rockwood that wood block paving is the most satisfac- 
tory material for surfacing the important thoroughfares 
of the city is at last winning the support of the city 
council. So thoroly is the mayor of Cambridge convinced 
of the superiority ‘of wood block paving as a durable, 
attractive, sanitary and quiet business street pavement 
that he vetoed an $81,000 street appropriation recently 
because the city council had substituted bithulithie for 
wood block on Massachusetts Avenue between the tracks 
of the Grand Junction Railroad and Harvard Bridge. 
Such main approaches to the business sections of Cam- 
bridge are the ‘‘show windows of the city,’’ the mayor 
announced, and the very best street paving material on 
the market should be used on them. Hence he insisted 
on wood blocks and vetoed the appropriation. 

A new order is now before the council and has just 
been passed to a third reading, which means virtually 
that it will be successful, appropriating $91,000 to be ex- 
pended in paving with wood blocks the stretch of Massa- 
chusetts Avenue mentioned above, and also Cambridge 
Street at the end which connects with Boston over the 
Charles River Dam. After the city councillors had studied 
the question further they decided that wood block pav- 
ing would give the best satisfaction in the long run, 








ee 
although the original cost would favor bituli 


few thousand dollars. ue ors 





WOOD BLOCKS WIN POPULARITY 

SHREVEPORT, La.; Sept. 12—Wood block paving ig in- 
creasing in popularity in this territory, as showy by the 
paving schedules calling for that kind of materi»} lately 
One of these is for Fort Worth, Tex., where seventeen 
city blocks on Main Street, from the courthouse to the 
Union Station, are being paved with creosoted wood 
blocks to replace brick and asphalt. At Dallas, Tex 
where already a number of the principal streets are paved 
with this material, the fiscal year’s requirement is sched. 
uled to include about thirty-five carloads of wood blocks 
At Texarkana five blocks on Front Street, from the 
Texas-Louisiana State line to Laurel, are being paved 
with creosoted wood blocks, which are manufactured in 
that city. The paving at Texarkana will cost $50,000, 
WILL USE WOOD BLOCKS BETWEEN TRACKS 

New Or.Eans, La., Sept. 11.—The local commission 
council will open bids at its regular meeting this week for 
the paving of seven streets, all in the down-town district, 
Separate bids for the subsurface drainage will be opened 
at the same time. Property holders’ have the option of 
selecting the paving material after the proposals have 
been tabulated, so that the comparative costs of the vari- 
ous materials can be studied. The new Orleans Railway 
& Light Co., which is required to pave between its tracks 
wherever paving or repaving is ordered, has announced 
that it will use creosoted wood blocks for that work, and 
there is said to be an excellent prospect that wood block 
will be the property holders’ choice on several of the 
streets. Twenty-two other thorofares have been desig. 
nated for paving later and during 1917, it is said, and 
a great many other thorofares will be repaved. 


LUMBER .WAGE EARNERS ‘OWN CITY 


OsHKOSH, WIs., Sept. 12.—Thru the interest taken in 
its employees by the Consolidated Lumber Co., of Manis. 
tique, Mich., practically 90 percent of the property in 
that city is owned by wage earners. During the last year 
the lumber company has sold to its employees property 
worth $181,810.75 with the result that there are more 
wage earners owning their homes in Manistique than in 
any city in Michigan. More than 300 houses have 
changed hands during the year and in addition 100 lots 
have been sold for the purpose of home building. The 
population increased by 1,500 during the period as a 
result of the philanthropic plan and many new homes 
must be built to accommodate the newcomers. 








TO SPECIALIZE IN PAPER MANUFACTURING 


That the manufacture of paper is on the increase is 
shown by the announcement by a Maine company, having 
a four band sawmill on the Penobscot River and said 
to have the largest output of any mill in the State, that 
all of the modern sawmill machinery will be disposed of 
at a bargain to allow the erection of buildings to take 
care of the expanding paper and pulp business of the 
company. The company is said to have vast holding of 
timberland especially suitable for the manufacture of 
paper, and the recent increased price in that article has 
lead the company to determine to sacrifice the sawmill 
machinery to make room for facilities that will materi- 
ally increase the output of paper. This machinery is all 
modern, in first class condition and specially adapted to 
the manufacture of lumber on the Atlantic coast. The 
sale is being conducted by the Union Iron Works, of 
Bangor, Me., details of which are given in its announce- 
ment on page 64 of this issue of the AMERICAN LUM 
BERMAN.—[ Advertisement. | 


HOW THE TRANSPORTATION QUESTION MUST BE 
CONSIDERED 


(Concluded from Page 44.) 
complete operation of the roads as the only solution of the 
question. 

You will observe that I have not thus far indicated the bias 
of my own mind with reference to the question which We 
have been discussing. Of course, I have my own views re 
garding them, but I am endeavoring to keep my mind an open 
one as far as practicable. I should regret to see this country 
drift to Government ownership, and yet it is inevitable if 
Government regulation fails. 

I think we are pursuing the exercise and the study of the 
Government regulation wisely, and if -we do it persistently 
and energetically we may create such a system of regulation 
as will meet every requirement, both in time of peace and of 
war, and in exigency or crisis. But still I think it is a wise 
thing for the Government of the United States to be inquir- 
ing, to ascertain now the history of the countries that have 
adopted Government ownership of railways and to watch the 
experiences of the European countries in this great war in 
their operation. 

Now, my friends, in that connection will come the ques 
tion of taking over the railroads, if you conclude it is 
to do so. Shall it be accomplished by an actual valuation 0 
the railways and a’ condemnation of them or shall they be 
taken over by the easier method of taking over the stocks 
and the bonds at their market value, thus at one step havils 
the mational Government take the position of stockholder 
and security holder in these great corporations? 

These are a few of the questions which we have beiore Us. 
You can see it will not be possible for us to come to 4 speedy 
conclusion regarding all, but that conclusion will be 
quickly arrived at if we have the sympathetic aid 0! e 
organizations as yours, composed of practical men “10 a 
years have been conversant with the practical side of = 
transportation question. I hope that you will unite vith = 
in perfecting this system of regulation and making it so pe 
plete that the demand for Government ownership ¥!! ea 
so that we may remain a nation of individuals whose eer 
ness consists in the strength, the intelligence and the patr i“ 
ism of the individual man and whose greatness will not C0 A 
sist simply in merging all individualism in collective effor' 
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NOTES OF THE OVERSEAS LUMBER TRADE 


BOSTON, MASS. 


Sep 13.—<Another considerable stiffening of oceau 
freigh rates is indicated by the charter just closed here for 
the Norwegian bark Perfect, 1,029 tons register. The bark 
has been chartered to load southern lumber at Mobile for the 
River Viate at $45 a thousand feet. 

Boston lumber exporters continue to do a good business 
with England and France, despite the extortionate freight 
charges of the regular steamers ard the rather adverse trade 
reports regarding the lumber market of the United Kingdom. 
Nearly every steamer that sails from here for those two 
countries carries a large shipment of lumber, frequently 
1,000,000 to 1,500,000 feet of lumber being taken as a deckload. 
The British steamer Anglian sailed Friday with 500 tons of 
lumber in her cargo. So far as possible the Boston dealers 
try to secure sailing vessels to carry this lumber, loading the 
cargo at the mill in Maine or the Provinces and thus saving 
the expense of bringing the lumber here by rail and then 
rehandling it at the steamship wharf. Four sailing vessels 
just chartered to carry spruce deals to England are the bark 
Martha and the schooners Evie B. Hall, Preston and Laura 
0. Hall. They will load at Parrsboro, N. 8S. The Laura C. 
Hall arrived there Sunday from Eastport, Me., and the other 
two schooners and the bark were brought over from New 
York, arriving at the Nova Scotia port the same day as the 
Eastport craft. The charter rate in pounds and shillings 
based on the British lumber measurement of the standard 
will figure about $41 a thousand feet, American board 
measure. 

A great deal of spruce is now arriving here from Provincial 
ports, but the brisk condition of the local market and the 
curtailment of production at the mills.of northern New Enz- 
land have held quotations on a comparatively stiff basis. 

Revival of the softwood export trade to South America is 
seen by Boston lumber merchants in the departure yesterday 
of the bark Windrush for Buenos Aires with 1,350,000 feet 
of eastern spruce and white pine. ‘This is the largest cargo 
that has gone out in some time. The shippers will pay $40 
a thousand feet, so the freight money for the voyage down 
will amount to $54,000, and the trip should be under forty- 
five days. The last trip to South America made by the Wind- 
rush was from St. John, N. B., when a record for the voyage 
between the two ports was made. The charter rate for the 
Windrush is $5 under the high point touched this season, 
but it can not be said that ocean charters are moderating, 
for another River Plate charter has just been closed here 
for a bark to make the voyage from a port south of Boston 
at the record rate of $45 a thousand. The Windrush wil! 
load hides and wool for a return cargo, when another lumber 
cargo will be awaiting it. 

The softwood trade to South American ports from Boston 
and Portland, Me., reached its height about twenty-five years 
ago. Then ocean freights were one-third, one-quarter and 
even one-fifth what they are at present; in fact, white pine 
has been shipped from Boston to the River Plate, commonly 
known in the trade as ‘‘The River,” at a trifle under $8 a 
thousand feet with a discount on the deckload, whereas these 
recent record prices of $40 and $45 to Buenos Aires and $50 
to Rosario must also be paid on the deckload as well as on 
the lumber stowed safe and dry in the holds. 

South American builders have searched the entire continent 
south of us for a substitute for the expensive white pine 
shipped from here, but after the comparatively scanty forests 
of Patagonia had been cleaned off, very little softwood of a 
satisfactory and easily worked character was found south 
of the equator until a tract was discovered in the Brazilian 
mountains. This Brazilian softwood, however, has been 
found unadaptable to anything but rough work. So the 
people of South America are again turning their attention to 
the United States and Canada for their softwood building 
material, and for it they are now paying the highest prices 
in history and the highest freight rates. Perhaps the most 
expensive is the white pine. much of it known as Ottawa pine 
and cut on the Canadian side of the Great Lakes. 

The steady rise in South American freights since the war 
not only on lumber, but also on coal and general merchandise 
and the greatly increased demand for tonnage of all kinds 
for coastwise commerse and transatlantic voyages, and un- 
favorable trade conditions in the South American countries 
themselves had decreased lumber shipments from Boston, 
Portland and Canadian ports. Boston merchants believe that 
the establishment of a regular steamship and sailing vessel 
Service with Argentine ports, which is now planned, will 


oe in a steady gain in the volume of the softwood export 
rade, 





HOUSTON, TEX. 


Sept. 12.—For the first time since the embargo on coast- 
Wise shipments from the port of Galveston was declared on 
Oct. 19, 1915, a complete modification removing practically 
all restrictions was announced by the Morgan line last week. 
Unfortunately, however, lumber is made the only exception 
to the traffic relieved, but the provisions announced two 
Weeks ago for handling lumber in such quantities as can be 
accommodated without congesting facilities are retained in 
the inodification order. This is the first time there has been 
4 con:plete modification of embargoes in a year. Embargocs 
place’) against the line by the railroads still exist, but it is 
belic ed that these restrictions will soon be removed. ‘The 
Malivry line also lifted its embargo but not on lumber. 
Houston will shortly become one of the ports of the Sea- 
boar’: Transportation & Shipping Co.’s line, which will ply in 
the ‘ntercoastal canal and make 12-day sailings from this 
Port. Plans will be made for the service in a few days. 


Ad ‘onal appropriations have been made by the city coun- 
cil * improvement of the Houston ship channel and port 
facilities, Plans have been completed for units 2 and 3 


Proving 1,000 additional lineal feet of wharfage. 

“tract for the construction of a three-masted schooner 
will load 600,000 feet of lumber was awarded to the 

’ Construction Co., of Lake Charles, by the John R. 

S Co., a ship chandlery firm, and A. T. Eddingston, of 

.rthur. The contract price is $55,000 and it will be 

vst boat of its type to be owned in the city. 

Export trade is reported picking up to some extent and 
Harvey T. Kendall, sales agent of the Kirby Lumber Co., re- 
considerable business coming in, although there are no 
larg: orders, Tonnage, however, is easier, The market on 
thi average has advanced $1.50 a thousand in the last 
uirty days, 

Pments from the port of Galveston and subports for the 
vcek were as follows: 

‘or Liverpool, via Newport News, per ss Melville—15,000 
Stayes, value not specified. 

For Manchester, via Charleston, per ss Niceto de Larrinaga 


—31,98 


88 pieces staves, value not specified. 





For Liverpool, via Newport News, per ss Leeds Oity—17,- 
743 pieces staves, value not specified. 

For Cristobal, per ss Mercator—30,707 pieces of yellow 
pine lumber valued at $17,000. ‘This cargo is consigned to 
the United States Government and is to be used in tne build- 
ing of army barracks in the canal zone. The shipment was 
made by the Rainwater Lumber Co., of New Orleans, which 
has already shipped 16,000,000 feet of lumber to Panama, 


_—_—OeeOeOooornerw> 


NEW ORLEANS, LA. 


Sept. 11.—The volume of lumber and timber exports 
from New Orleans, for the week ended last Saturday approx- 
imated a total of 1,691,000 feet, plus the following items 
shown by the manifests, unreduced to board feet: 1,556 
bundles, 10,962 pieces ash lumber; 632 bundles, 5,866 pieces 
hickory lumber; 1,182 pieces poplar lumber; deckload pine 
timber. There moved export also 28,252 bundles box shooks, 
68,428 pieces staves, 2,808 bundles headings, 1,810 bundles 
shingles and 4,432 bundles ash handles. Coastwise steamers 
to New York moved, for that port, 167,000 feet lumber, 11,- 
934 bundles box material and 5,565 crossties. 

The great bulk of the lumber and timber movement was, 
as usual, for “other American” ports, but the proportion of 
Suropean takings was notably heavier than usual during the 
last few months, due to the clearance, via schooner 7. W. 
Dum, of nearly a half-million feet of gum,’ash and oak, 
for Barcelona. This was the only shipment to Europe worthy 
of note, though the Liverpool boats carried small parcels of 
ash and hickory and one is credited with a deckload of pine 
timber. No new features in the export market were reported 
today. Ocean rates continue high, steamer room scarce, and 
European demand relatively light. 

Local coffee importers and other business interested in 
South American trade have launched a movement to secure 
ships for regular service direct between New Orleans and 
Brazilian ports. A committee has been appointed to visit 
New York in furtherance of the project. Preliminary can- 
vasses show, it is declared, that manufacturing interests in 
Chicago, St. Louis and other midwestern centers will coép- 
erate with the New Orleans folk and help to supply cargo for 
the outward voyages. A rumor is published today that the 
Lloyd-Braziliero line has decided to establish the desired 
service, but there is no definite confirmation thereof and the 
report is given only the “important, if true’ rating in local 
shipping circles, 


GULFPORT, MISS. 


Sept. 11.—The following shipping report for August, 
just made public here, indicates that in spite of the scar- 
city of ocean vessels local exporters are about holding 
their own; seven clearances, as follows: To Arroyo, P. R., 
334,000 feet lumber, Stuart & Sprawl; to Greenock, Eng., 
1,250,000 feet timber and 80,000 feet lumber, Standard 
Export Lumber Co.; to Hamilton, Bermuda, 219,000 feet 
lumber, H. Weston Lumber Co.; to Fort de France, 348,- 
000 feet lumber, Middleton & Co.; to Cienfuegos, 1,536,000 
feet lumber, J. G. Rainwater Co.; to Gibraltar, 862,000 
feet railroad ties, Hunter-Benn & Co. 


ORANGE, TEX. 


Sept. 11.—On Sept. 9 two steamships, the San Ramon and 
the William H. Murphy, completed loading and they were 
cleared and put to sea together. The total cargo carried was 
slightly over 2,000,000 feet, superficial. The San Ramon 
carried 1,300,000 of dressed and matched stock for the Gov- 
ernment at Colon, Canal Zone, and the Murphy 750,000 feet 
for Havana. A considerable part of the cargo for the latter 
vessel came to Orange from outside mills and was loaded 
direct from cars to vessel. The remainder of the Murphy’s 
cargo and all of that loaded on the San Ramon was supplied 
by the Lutcher & Moore Lumber Co., charterer of both 
vessels, 

The steamships Hugo and Grantley are en route to this 
port, expected to arrive Wednesday and Thursday. They 
will load 2,500,000 feet, the Hugo taking 1,000,000 for the 
Windward Islands from the Lutcher & Moore Lumber Co. 
and the Grantley carrying 1,500,000 feet of sawn timber from 
C. & W. Fischer, a Belgian firm, for an English port. 

Plans are in preparation for the launching of the big 
lumber-carrying schooner now nearing completion in the 
Swails’ yards here, building for Henry Piaggio and associates. 
D. R. McInnis, local manager for the Piaggio interests, has 
given a free rein to a committee that has been appointed by 
the board of trade to conduct the ceremonial. This com- 
mittee is headed by Joe Miller, asistant general manager of 
the Miller-Link Lumber Co. Preliminary plans contemplate 
the presence of the governors of Texas and Louisiana at the 
christening. A unique feature of the day’s events will be a 
banquet in the cabins of the vessel, followed by a dance on 
its decks, 








—— 





SERVICE TO CENTRAL AMERICA INAUGURATED 


Investigators of trade possibilities in South and Central 
America have frequently commented upon the necessity of 
increasing the direct freight and passenger service if ex- 
porters from this country expect to get the full benefit of the 
possible market. Consequently the announcement of the 
New York & Cuba Mail Steamship Co. of the inauguration of 
a direct freight and passenger service between New York anid 
west coast ports of Central America and Salina Cruz, Mex- 
ico, by way of the Canal will be of interest. A twenty-one 
day service going and coming is planned, the first sailing to 
be made from New York, Sept. 30. No transshipments after 
loading at New York will be made. 





PETITION COURT TO DECLARE BANKRUPT 


CINCINNATI, OHIO, Sept. 13.—Three creditors of the Rie- 
meier Lumber Co., of this city, doing business as wholesaler 
of hardwoods and specializing in plain and quartered oak, 
joined in a petition in the United States Court today to have 
the company declared bankrupt. The company is owned by 
George H. and Harry D. Riemeier. The petitioning creditors 
are the Utley-Holloway Co., Chicago, with a claim for $986, 
the D. S. Pate Lumber Co., Chicago, with a claim of $1,284 
and the Woods Lumber Co., of Millington, Tenn., with a 
claim of $2,199. They charge in the petition that the de- 
fendant committed acts of bankruptcy in transferring, while 
solvent, a part of its assets to certain other creditors in 
order to give them preference over the plaintiffs. There will 
be . hearing before a referee in bankruptcy at a time to be 
fixed. 


Two Mills 


cutting 90,000,000 feet 
yearly warrant you sending 
us your yard stock orders for 


Dimension, Timbers, 
Finish, Flooring, 
Drop Siding, Ceiling, 
Moulding, Etc. 


od Hemlock 


Shiplap, Boards and 
Drop Siding. 


Address correspondence to 


E. K. Woo South Bellingham, 


Washington. 
umustge LAumber Co. 


Straight or 
Mixed Cars. 


600 Lumber Exchange, in charge of F. H. MEYER. Mills at 
Hoquiam 

and South 

Bellingham, Wash. 





Buying Short 
-—On Yard Stock— 


is all right if your source of supply is depend- 
able. If you try 


OUR MIXED CAR SERVICE 


you will have a source of supply which will 
never fail you. Wecan give you this service 
on 


All Grades and Thickness of 
Hemlock, White.Pine, Norway, 
Maple, Beech or Birch. 


The Stearns Salt & Lumber Co. 


LUDINGTON, MICH. 








Washington Fir California Redwood 
Cedar and Spruce Red Cedar Shingles 


Complete Stock of above for Coast Shipment 
or from our Mi ta Transfer Warehouse. 


H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 











DON’T FORGET 
White Pine, Hemlock 


and Basswood Lumber 
Siding, Ceiling, Flooring, Sash, Doors, Blinds, 
indow Frames and Mouldings. 


Red Cedar Siding and Fir Doors. 
Mershon, Eddy, Parker Co., sichiean 














When in need of 
Bridge Timbers, 
Cross Ties, Piling, Roofing, | 
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Arkansas, Florida, Georgia, 
Michigan, Ohio and Wash- 
ington heard from this week. 
More to follow in our next 
issue. 


FAYETTEVILLE, ARK. 
We like the news about the retail business and 
the retail associations. Market barometer is in- 
teresting. 
NORTHWEST ARKANSAS LUMBER 
COMPANY. 


JACKSONVILLE, FLA. 
The AMERICAN LUMBERMAN covers all the 
news and items that I care for. Wishing you 
continued success, 
W. F. CAHOON. 


HEBARDVILLE, GA. 

I have been reading the AMERICAN LUM- 
BERMAN for the last ten years and like it all 
the way through. 

Your advertising is splendid and gives good 
results. Also your general news from all parts 
of the country is fine. 

Have no suggestions to make as I like it just 
as it is. 

ALEX. CAMPBELL. 





LITTLE LAKE STATION, MICH. 
In our opinion your paper covers as thoroughly 
as it possibly could everything pertaining to 
the lumber business. The information and state- 
ments are always reliable, authentic and prac- 
tical and not the dreams of the theorist. 
We further wish to say that we do not see how 
you can publish such a paper for $4 a year and 
go to all the expense you do with the numerous 
other efforts you make outside of the paper for 
the benefit of your subscribers. The paper suits 
us so well that we can not offer you any sug- 
gestions and can nct be too profuse in our com- 
mendations. 
LITTLE LAKE LUMBER COMPANY, 
Per B. J. Goodman, Jr. 


CANTON, OHIO. 
With a publication so well handled and edited 
as is the AMERICAN LUMBERMAN it would 
be like pouring water on a duck’s back to try 
to improve on what you are doing. I like the 
paper very much. Have been reading it regu- 
larly for fifteen years, and I have no fault to 
find. I read the Realm regularly and get many 
suggestions. 
Wishing you the greatest success, 
THE BACHTEL LUMBER COMPANY, 
L. M. BACHTEL, 
Secretary and Treasurer. 


OLYMPIA, WASH. 

I am especially interested in the ‘‘Community’’ 
page of the AMERICAN LUMBERMAN. 
People working together for common interests 
and ideals is life’s best realization. 

MRS. JOSEPHINE CORLISS PRESTON, 
Superintendent Department of Education. 
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LATE NEWS OF THE AMERICAN HARDWOOD INDUSTRY. 


MEMPHIS, TENN. 


Sept. 12.—Box manufacturers here continue to do a 
very satisfactory business, far beyond the average for 
this time of year. Because of the good demand and be- 
cause of their well sold-up position, they occupy a very 
independent position with respect to prices. They sell 
when they are able to get the values they consider satis- 
factory and withdraw from the market when bids are not 
high enough. 

Weather conditions in this section during the last week 
have been quite favorable for work in the woods and 
good progress is reported in both the cutting and hauling 
of timber. 

The Crossett Lumber Co., Crossett, Ark., is preparing 
to build a double band mill at that point to replace the 
old mill which has been in operation for a long while. 
Machinery for the new plant will be ordered shortly and 
the mill will be constructed with as little delay as pos- 
sible. Meantime the company will continue to operate 
the old mill at capacity. 

O. E. Jacobs, Kalamazoo, Mich., owner of the New- 
port Veneer Co., Newport, Ark., will shortly place its 
plant in operation. It has been closed down since the 
outbreak of the European war but the decided improve- 
ment which has recently manifested itself in hardwood 
lumber and lumber products is responsible for his deci- 
sion to start the machinery again. 

The Harmon Lumber Co., Scooba, Miss., has just com- 
pleted the erection of a mill at that point to take the 
place of the one destroyed by fire some time ago. The 
plant has already been placed in operation and is work- 
ing at capacity. 

The hardwood mill of the Anderson-Tully Co. at Mem- 
phis is closed down at the moment for repairs but will 
be started up again shortly. This firm is building a band 
mill at Vicksburg, Miss., to be completed between now 
and January 1 next. This plant will involve an outlay 
of about $75,000 and will greatly increase the output of 
the company. 


NASHVILLE, TENN. 


Sept. 12.—A slight lull in the Nashville trade has been ex- 
perienced lately, attributed to a large extent to the threat 
of a strike upon the Louisville & Nashville Railroad. This 
threatened tie-up has been planned as a retaliatory measure 
by employees against the policy of the transportation lines 
in discharging a large number of employees. ‘Unsatisfac- 
tory service’ is offered as the explanation for dismissals, but 
many have insisted that the action of the railroads is but 
an echo of the nationwide strike averted by the passage of 
the recent emergency legislation. Hope for an adjustment 
of this friction has taken concrete form in the last few 
days, however, and a reaction of the market is confidently 
expected as a result. 

The scarcity of good dry stock continues in the local 
market and the recent lull was taken advantage of in order 
that some replenishment might be made. Many small mills 
that shut down during the summer months are now resum- 
ing operations in this territory and it is expected that little 
difficulty will be experienced in the near. future in replacing 
yard stocks on their former basis. 

The volume of inquiries continues satisfactory, as the ma- 
jority of buyers already have fully worked out their plans 
for the fall trade, and many orders have been placed here 
for future delivery in order to take advantage of current 
prices, which are expected to advance. At present the de- 
mand for poplar and plain oak in this market is active, 
while common and better chestnut is the actual feature of 
the week’s trade. 


HUNTINGTON, W. VA. 


Sept. 11.—The C. C. Huddleston Lumber & Supply Com- 
pany, of Huntington, closed a contract for approximately 
$75,000 worth of lumber to be used by the Cabin Creek 
Consolidated & Anchor Coal companies in the rehabilita- 
tion of the flood devastated Cabin Creek Valley. The coal 
companies are experiencing trouble in securing carpenters 
for the rebuilding of houses in the flood devastated 
district. 

The logging business on the Guyan River is better this 
year than it has been for a long time. Many rafts are 
passing here. 

With the end in view of making a rigid inspection of 
fire hazards in the State and waging a campaign of 
education for prevention of fires John S. Horan, State 
fire marshal, has divided West Virginia into three dis- 
tricts. The campaign was started at Fairmont Sept. 11, 
and from there all the principal cities of the State will 
be visited in turn. The fire marshal carries along moving 
pictures and slides to illustrate the educational campaign, 
and in every business house inspected a poster will be left 
containing instructions on fire prevention. In each city 
visited the fire marshal is asking the codperation of the 
fire chiefs, and firemen accompany him on his tours. 

There is a strike on at the lumber mills at Richwood, 
250 employees of the William F. Mosser Company and the 
Cherry River Extract Company having quit work. The 
strikers demand an 8-hour day and increased wages. The 
company conceded a 9-hour day and a 7% percent increase 
in wages, but they refuse to recognize the union. A 
special train arrived from Pittsburgh with fifty strike- 
breakers, but they were not allowed to enter the town. 
A strict guard is maintained by the strikers to prevent 
anybody from entering the plants. It is feared the strike 
will spread to the other plants. Efforts are being made 
to organize the employees of the Dodge Clothes Pin Co. 


CINCINNATI, OHIO 


Sept. 12.—There is marked improvement in the conditions 
surrounding the lumber market in Cincinnati and vicinity. 
The turn for the better in yellow pine, which set in some 
time ago, continues, dnd the change in the hardwoods -is 
more decidedly upward. Every report indicates that the 
August business was better than any one believed it would 
be at the first of that month. . 

Comments being received at the headquarters of the Hard- 
wood Manufacturers’ Association, accompanying the reports 
of sales for that month, are to the effect that the volume 
of transactions was much larger than that for July and that 
prices have been maintained and in some lines advanced. 











There continues to be complaints of car shortage from 
some of the lumber manufacturers in the Hast and South 
and representatives of some of the mills say they are not 
able to get nearly as many cars as they need. 

There is a heavy distribution of building material and the 
outlook is for this movement to continue late into the fay 
and into the early winter. The demand from manufge. 
turers of vehicles and furniture is heavy for all kinds of 
lumber used by them, and both of these industries here are 
doing the largest business in years. 


COLUMBUS, OHIO 


Sept. 11.—The lumber trade is ruling firm in Columbus 
and central Ohio territory. Business is good both in the 
cities and rural sections and the tone of the trade is gen. 
erally satisfactory. Lumbermen believe that future pros. 
pects are good and are making plans accordingly. 

Hardwoods are moving fairly well and the volume is 
equally divided between factories and retailers. Concerns 
making furniture and boxes are the best customers. (Con- 
siderable buying is being done by railroads. Retail stocks are 
fairly large and most of the orders are for immediate ship- 
ment. Prices are firm. 

Yellow pine is rather stronger than formerly. The aj- 
vance of several weeks ago is maintained and little cutting 
to force business is reported. Retail stocks are light and 
dealers are only buying what they need for the present, 
Some delay in shipments is caused by the car shortage, 
Shortage of labor is interfering with the movement. 

Manufacturers of mill work, doors and sash are having a 
busy fall season, as building operations are still active, 
Many building projects are reported. Prices are steady, 








INDIANAPOLIS, IND. 


Sept. 14.—The beginning of the fall building season has 
been marked with the same activity in lumber circles as 
has prevailed during recent months. Demand for all 
grades holds up well and no end to the present demands 
is in sight at present. Much work is being started that 
was contracted for early in the year, the beginning of 
work having been delayed on account of a shortage of 
labor in many instances. Demand for lumber for repairs 
is good, and reports from the farm trade indicate that 
buying is more active in agricultural districts than it 
has been at any time this year. Building operations in 
Indianapolis continue to show substantial gains over the 
corresponding period of last year. 

Fred C. Gardner, secretary and treasurer of E. C. Atkins 
& Co., saw manufacturers of this city, announced last 
week that the company has just received an order for 
$160,000 worth of saws from one company, the largest 
single order it has ever received. Mr. Gardner said it 
will take the plant from three to four months to fill the 
order. 





TIMBER LAND SALES 











Acting District Forester F. E. Ames, at Portland, Ore. 
has approved a timber sale agreement executed by Mor- 
ris & Blackstone, of Wenatchee, Wash., for the pur- 
chase of 6,725,000 board feet of saw timber, located on 
Squillchuck Creek on the Wenatchee National Forest, 
Washington. The stand includes over 6,000,000 feet of 
western yellow pine, 450,009 feet of Douglas fir and 190,- 
000 feet of western larch. The sale prices are $2 a thou- 
sand for yellow pine and $1 a thousand for each of the 
other species. 





Martin Lindsey, of Mobile, Ala., has bought 18,000,000 
feet of longleaf yellow pine from Everett & Boykin. The 
timber is located in Mobile County, Alabama, and the 
consideration is given as $72,500. J. W. Ferrill has also 
sold to the Blacksher Lumber Co., 6,000,000 feet of long 
and shortleaf timber in Monroe County, Alabama, for 

19,000. The sales were made by the American Timber 
Co., of Mobile. 





The C. A. Smith Lumber Co. has sold its redwood hold- 
ings in Humboldt County, California to the Sage Land & 
Improvement Co. The price paid is said to be between 
$2,000,000 and $3,000,000. 





The Mutual Land Co., of Lake Charles, La., has sold 
to Thomas Stodghill and Henry Phillips, of Wapello 
County, Iowa, 1,920 acres of cutover pine lands near 
Reeves, La., at $8 an acre. 


TROUBLE AND LITIGATION 














Asheville, N. C., Sept 12.—The Champion Lumber Co., 
with branch offices at Crestmont and Sunburst, N. C., 
has been declared bankrupt in the United States Distric 
Court by Judge James E. Boyd, at his Chambers in 
Greensboro, as the result of a friendly suit. James 
Campbell, vice president of the company, has_been ap- 
pointed receiver, to be assisted by Judge Henry 
Steven, of this city, and Judge W. P. Bynum, of Greens. 
boro, in managing the corporation’s affairs. The sma 
plants of the company at Crestmont and Sunburst we 
be continued in operation and the output marketed. Fre 
W. Thomas is referee in bankruptcy and the companys 
liabilities are estimated at approximately $4,000,000. 


The two plants of the Petersburg Cooperage Co. were 
sold at receiver’s sale last week. The company’s plant 
at Petersburg, Ind., was sold to the Capital Cooperas® 
Co., of Fort Wayne, for $1,050, and the plant at Plain- 
ville, Ind., was sold to Frank Smith, of Columbus, Ind. 
for. $4,000. Both plants will be operated by the new 
owners. 





Memphis, Tenn., Sept. 12.—Russell Perfect Stave & 
Heading Co.; petition in bankruptcy. 





‘ Mopitp, Ata., Aug. 29.—H. C. McConnell has been af 


pointed receiver for the Mobile Chair Manufacturing Co. 
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“THE WEEK'S NEWS FROM AMERICA’S LUMBER CENTERS 


SEATTLE, WASH. 


Sept. ¥.—-On the 21st of this month one of the largest 
freight and passenger vessels ever built in the Pacific North- 
west will be launched from the shipyards of the Skinner- 
Eddy Corporation here. This company is owned largely by 
the same interests which own and operate the Port Blakeley 
Mill Co., Port Blakeley, Wash. The Port Blakeley Mill Cc. 
for many years has been recognized as one of the big factors 
in the export trade of Douglas fir and of course was one of 
the companies adversely affected by the shipping situation 
during the last two years. When the men in charge of the 
Port Ilakeley Mill Co. found their business was badly crip- 
pled for the lack of boats they organized the Skinner-Eddy 
Corporation and started building steel freighters in Seattle 
on a large scale, This company together with a large number 
of other Pacifie coast companies which entered the shipbuild- 
ing business at about the same time will launch a good many 
lumber and freight carriers during the next several months. 
It is to be hoped that the output of these various shipyards 
will aid somewhat in relieving the shipping situation on the 
Coast. 

Julean Arnold, United States commercial attaché for China 
and Japan, is a visitor in various Pacific coast cities. Mr. 
Arnold holds out much hope for a large development in the 
lumber business between the Pacific coast and China. He 
says China has only begun to be a lumber consuming nation. 
end that altho normal consumption before the European 
war broke out was about 161,000,000 feet of softwood lumber 
a year, nearly all of this went to six Chinese ports and was 
consumed in a restricted local area. With the return to 
normal shipping conditions, Mr. Arnold expects to see much 
greater development of America’s lumber business with China. 
In fact the only competitor for the lumber business is Japan, 
and undoubtedly the Japanese timber resources are on the 
decline. 

Con Crowley, Minneapolis representative of the Cloquet 
lumber manufacturers, spent a few days in Seattle this week 
on a rest and recreation trip West, leaving for home by the 
way of Victoria and Vancouver and the Canadian Pacific. He 
was accompanied by his wife and daughter. Mr. Crowley 
has represented the Northern Lumber Co., of Cloquet, on 
the road and in Minneapolis for nearly twenty years and for 
several years other concerns there as_ well. He is one 
of the old-time lumber salesmen of the upper Mississippi 
Valley and as this was his first trip to the Pacific coast he 
was very much impressed with the magnitude of manufactur- 
ing operations. He spent some time at Everett looking over 
the big plant of the Weyerhaeuser Lumber Co. there. 


J. E. Brookings, for many years engaged in the lumber 
business at Highlands, Cal., the most southern sugar pine 
plant in California making pine lumber and boxes, and 
within a few miles of the southern California orange groves, 
was in Seattle this week with his family, returning to Cali- 
fornia from the East. Mr. Brookings also built the plant of 
the Brookings Lumber Co. at Brookings, Curry County, 
Oregon, the holdings of which a year or so ago were consol- 
idated with the northern holdings of the Del Norte Co. in 
Del Norte County, California, as the C. & O. Lumber Co. 
Since then Mr. Brookings has retired from active lumbering. 
The plant at Brookings will be unique in that it will manu- 
facture both Douglas fir and redwood lumber, the fir growing 
in southern Oregon and the redwood just across the line in 
— California, all within ten or twelve miles of the 
plant. 

E. F. Tindolph, western manager for the Grand Rapils 
Veneer Works, and who maintains his coast offices in this 
city, has been made Pacific coast agent for the ‘Soule Steam 
Feed Works, of Meridian, Miss. This company, in addition 
to its well known feed works which are so universally used 
in the mills of the country, manufactures lumber stackers 
for loading of kiln trucks. In the few places in the West 
where these stackers have been introduced they have met 
with great success. Mr. Tindolph expects to push this end 
of the business and his success during the last four or five 
years in introducing and selling the Grand Rapids dry kiln 
to so many western mills assures his success in handling the 
sales of the Soule iumber stackers. Mr. Tindolph has the 
entire Pacific coast territory, including the Inland Empire 
and the three western Provinces of Canada. 

The Tilton River Lumber Co., Seattle, was incorporated 
this week with a capitalization of $500,000. The incorpora- 
tors are R. E. Jones and J. K. MacDowell. The ownership 
of the Tilton River Lumber Co. is in the hands of Illinois 
people and it is from*that State that it derives its name. It 
1s understood the company will be largely a timberland con- 
_ and that it already has some timber holdings in this 

ate, : 

The Three-Ply Veneer & Box Co., of Seattle, was another 
hew incorporation this week with capitalization of $500,000. 
The incorporators are J. H. Moore, W. T. Coleman and N, M. 
Vedder. ‘This company has not announced its plans as yet, 
but it is understood that it owns a large amount of timber in 
British Columbia and that it expects to manufacture patented 
three-ply veneer boxes in its factory, to be built ip Seattle. 

C. W. Johnson, of the Pioneer Lumber Co., this city, will 
leave next week for an extended trip thru the middle West 
and eastern section of the United States. Mr. Johnson will 
be joined by his wife in Chicago about thirty days later and 
they will not return to Seattle until some time in December. 
The trip will combine pleasure with business, and while 
east Mr, Johnson will take in all the principal lumber centers 
as far as the Atlantic seaboard. 

W. L. Barkus, Seattle manager for the Edwards & Bradford 
Lumber Co., Says that business is slow for the time of year, 
when the fall buying really should have begun. Mr. Barkus 
attributes this condition during the last week or two to the 
ulsetiled conditions occasioned by the threatened railroad 


Strike. He looks forward to much better fall business in the 
ar future. vom 
A. L. 


Dunn, manager of the Dunn umber Co., lumber 
wholesaler of this city and distributer for the Phoenix Shing!e 
Co., which manufactures shingles at Ballard Station, this 
city, in speaking of the situation said the market on shingles 
Was cxactly the same as last week and he believed there was 
much likelihood of a strengthening in the. shingle market 
during the coming week. Hoh sie : 
Indications are that a hymeneal bacteria has invaded tho 
Offices of the shingle branch of the West Coast Lumbermeh’s 
issociation, for only a few weeks ago Secretary H. P. Wyckoff 
ed | Charming young lady of Seattle to the altar and now his 
assistant, John S. Williams, has gone to Kenmore, N. Y.. 
where he will marry September 16a Miss Arnold. The 
aenly married couple will take their wedding journey to the 
uture home in Seattle, 

Andrea Dasso, a prominent lumberman of Lima, Peru, ac- 
companied by three sons, on his way. east, recently spent 





several days in Seattle. Of the sons Luis is a junior at the 
Massachusetts Institute of Technology, August is a sopho- 
more at the University of Washington, and Virgillo will enter 
a preparatory school. Two other sons are in charge of the 
lumber business in Lima and one is running a foundry there. 
Mr. Dasso’s concern imports a great deal of Douglas fir from 
Washington and Oregon and some months ago one of his 
older sons was here looking after this end of the business. 
He also was educated in the United States. 

W. I. Carpenter, of the W. I. Carpenter Lumber Co., Min- 
neapolis, was in Seattle and Everett this week, accompanied 
by his wife. They came out to attend the marriage at Everett 
of Mr. and Mrs. Carpenter’s son, Dean Carpenter, to Miss 
Stuchell. W. I. Carpenter is interested in the Eclipse Lumber 
Co., of Everett, and makes occasional trips to the west 
Coast. In speaking of the lumber situation in the middle 
West he said that buying has been very satisfactory this 
year, but owing to the crop failures in the wheat section in 
many places the fall buying will not be heavy, altho the 
lack of wheat crop is not so serious now as formerly, because 
of the greater diversity in farming. 

Business, generally speaking, in Seattle has been excep- 
tionally heavy the last summer, as indicated by the bank 
clearings for August, which amounted to $63,996,215, as com- 
pared with $47,973,172 during August a year ago. The net 
gains of bank clearings for the first eight months of 1916 
over the same period of last year were $77,300,000. The 
record of building permits issued in Seattle for the first eight 
months of the year, as compared with the same period of 
last year, also. indicates an improved business situation. The 
increase this year over the same period of last year was 
$810,000. 





TACOMA, WASH. 


Sept. 9.—Sawmill men are beginning to fear that the car 
shortage, which develops about this season of the year when 
the crop movement gets well under way, will be more severe 
than usual. Local railroad men say that their reports are 
to the effect that nearly all the available cars in the East 
are engaged in moving the crops and that but few will be 
allowed thru to the Coast until this movement is over. 
Northern Pacific officials here report that the railroads are 
holding up their end at present but that a shortage may 
develop at any time, as cars are very scarce right now. 
Milwaukee officials say they expect no more than the usual 
amount of fall trouble and expect little delay if shippers 
will avoid holding up cars unnecessarily long in loading and 
unloading. 

Renewed heavy rains during the week have put an end 
to the forest fire menace for 1916 and rangers are now 
being laid off, both by the federal and state departments 
and by the Washington Forest Fire Association. Last Sat- 
urday’s tainfall practically broke the record and thoroly 
drenched the forests thruout the Cascades and western Wash- 
ington, enabling the Government to dismiss the crew of 150 
men that had been employed fighting fires along the North- 
ern Pacific and Great Northern railroads in the Snoqualmie 
reserve. 

Tacoma cargo mills are figuring on an inquiry for 8,000,000 
feet, mostly car material. that came in by wire during the 
week, to be followed by mail specifications, and is supposed 
to be for Russia. The inquiry ranks as one of the big ex- 
port bills of the summer and, if placed, will probably be split 
up among the big cargo mills of Tacoma and other points. 
The source of the order was not revealed in the wire in 
quiries, but the surmise was that it is for the Russian 
Government. 

The Pacific Shingle Co. is congratulating itself on having 
not long ago installed an automatic sprinkler system at its 
plant on the northwater. Fire broke out in one of its dry 
kilns and might have swept the plant but for the new 
sprinklers, which extinguished the blaze with loss of only a 
few thousand shingles. The company is running its plant 
steadily again and finds plenty of demand to keep going, but 
not a rushing demand, according to C. E. Hagberg, secre- 
tary-treasurer of the company. 

The Lister Manufacturing Co. reports demand for col- 
umns and allied products as seasonable. The company re- 
ports finding the outlook good for a normal trade from now 
on, with prices firm and prospects that an advance may 
come. ; 

Work that will cost in the aggregate $500,000 and will 
transform a large area of Tacoma tide lands into valuable 
industrial property is now under way between the Chicago, 
Milwaukee & St. Paul Railway Co.’s ocean terminals and 
the east bluff of the harbor. The Tacoma Dredging Co. 
has work under way on a 300-foot commercial waterway to 
be two and one-quarter miles long, the contract aggregating 
$250,000 and being. done by local district assessment. A 
dike a mile and a half long is being built suitable for a 
40-foot road which, with ditches and tide gates, will cost 
about $100,000 and reclaim 1,700 acres of tidelands. Im- 
provements by private property owners already contemplated 
and planned are estimated to involve $150,000, and include 
a new sawmill and other projects. 


KALISPELL, MONT. 


Sept. 11.—From all indications demand and prices are 
holding up strong and the mills thruout the Kalispell dis- 
trict are supplied with sufficient orders to keep them busy 
for several weeks. On the whole, the outlook is very en- 
couraging for a good fall trade. Reports from manufac- 
turers thruout the district are that their mills will be op- 
erated to full capacity as late this season as weather condi- 
tions will permit. 

Arrangements are being made for extensive logging oper- 
tions: this winter, and many logging contracts will be let by 
the various companies within the next three weeks. 
heaviest logging operations in this district will.be carried on 
in the Fortine basin and the Swan River country, where the 
Eureka Lumber Co., of Eureka, and the Somers Lumber Co., 
of Somers, have negotiated for extensive tracts of Govern- 
ment timber. 

The Chicago, Milwaukee’ & ‘St:' Paul Railway Co. has 
awarded a contract to construct twenty-two miles of rail- 
road from Grass..Range east to. the town of Winnett in 
Fergus County, the line to be ready to operate by Nov. 1. 
This task involves the moving of 425,000 yards of earth and 
the placing of 200,000 feet of bridge lumber and will open up 
a promising agricultural section. 

Approximately 2,000,000 acres of the mountainous coun- 
try of Montana will be surveyed this year and the township 
lines defined, according to J. Scott Harrison, assistant super- 
visor of surveys for the general land office at Washington. 
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>) 
Lumber Dealers 
Are Boosting the 
Door Business 


They know that by do- 
ing this they not only 
make a good profit on the 
doors but also build up every other branch of their 


business. 
“WOCO” SOFT 
YELLOW FIR DOORS 


pay a good profit to dealers everywhere. They make 
and hold customers because they please the most 
exacting contractor or builder. 








Order a straight or mixed car of Flooring, Ceiling, 
Finish, Casing or Base with your doors. Do it today. 
Window and door frames a specialty. Send for catalog. 


The Wheeler, Osgood Co. 
TACOMA, WASH. 

New York and New England Representative, 

HARRY L. FULLER, - . - 18 Tremont Street Boston, Mass, 
Pennsylvania and New Jersey Representative, 

W. C. ASHENFELTER, - + Builders’ Exchange, Philadelphia, Pa. 

Middle West Representative, 
H. S. OSGOOD, - - 847 Security Bank Bldg., Minneapolis, Minn. 


Chicago Representative, 
\ W. S. NURENBURG, . - . - Hotel Sherman, Chicago, lil. * 

















Quality Guaranteed 





The fact that we brand every piece 
of lumber, flooring, siding and shingles 
with the trade mark shown below is 
your guarantee of quality. Then insist 
on having 


FERRY-BAKER LUMBER CO. 
EVERETT. WASH. 


You always find it on all our 


Fir Flooring 


Fir Uppers and Cedar Siding 
Straight or Mixed Cars 


Vertical 
Grain 
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Ferry-Baker Lumber Co. 
General Office and Mills, 


IAS. VAN PELT, Eastern Mer. 
1029 Lumber Exch., Minneapolis. Everett, Wash. 











































































RED CEDAR 
SHINGLES 


We give our special attention to Rite-Grade Shingles. We 
will be glad to handle your requirements. Always ready. 


| GRAYS HARBOR SHINGLE Co. 


ABERDEEN, WASH. 


























RED CEDAR 
SHINGLES 


Our Rite-Grade Perfects will give your trade the satis- 
faction they are looking for. Perfects our specialty. 


ALOHA LUMBER CO., ALOHA, WASH. 


































Timber Cruising-Manual and Record. 
: BY E. A. CHASE. : 


With text-of instruction for timber cruising and blank 
conveniently arranged for cruising notes and records. 
end for special circular. . 


Prepaid, 75c; six for $4 ; dozen, $8. — 


e . Dearbo: Ss. 
American Lumberman,*” fcaco” 
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SEATTLE 


THE NAME 


John McMaster 


Means Quality in 








ane soup muha BY 

CARSTENS & EARLES, Inc. 
Established 1891 

PIONEER WHOLESALERS 


PACIFIC COAST 


LUMBER and SHINGLES 


Foreign and Domestic Shippers 
SEATTLE. 




















Revive Mill Construction by Using 4 
Fir Structural Timbers 


We Specialize in long, strong and durable timbers, 
hence are responsible for correct grading. 





We know your every requirement and have the faci- 
lities for promptly filling your Mixed Yard Orders, 


Tell us your needs today. 


Vance Lumber Co., Was:” 


eC Sales Representatives, Puget Sound Lumber Agency, Seattle, Wash. al 











Atlas Lumber Company, *wasi:” 
Fir Lumber, Red Cedar Siding 


Red Cedar Shingles 











JOHN D. COLLINS 
LUMBER CO. 


White Building, SEATTLE, WASH. 





WE specialize in Straight or Mixed Cars Fir 

Flooring, Drop Siding, Ceiling and Dimen- 
sion — Hemlock Boards, Shiplap, Straight or Mixed 
Cars Cedar Siding or Shingles, or mixed with Fir 
Lumber. 


Write or Wire for Prices. 











Our MATCHLESS BRAND CLEARS make lasting friends. 











In addition to platting the unsurveyed Government land in 
the State, the land included in the Indian reservations, 
which heretofore was surveyed by men sent out from Wash- 
ington, will be marked by men sent out of the Helena office. 
Last year approximately 2,500,000 acres in Montana were 
surveyed under the direction of Mr. Harrison. About ten 
years’ more work remains to be done in this State, 

Henry Schoknecht, of the Montana Western Lumber Co., 
which he recently organized with headquarters in this city, 
returned this week from Warland, Mont., from which point 
he has made arrangements to handle the output of the Baird 
& Harper mill, aggregating about 12,000,000 feet a year. 
Mr. Schoknecht is an experienced lumberman and was for a 
number of years connected with the J. Neils Lumber Co. at 
Cass Lake, Minn., and up to last year had charge of the 
Libby Lumber Co. retail yards in eastern Montana. He is 
negotiating for the cut of several small mills in this district 
and expects to handle a considerable amount of lumber dur- 
ing the next year. 

&S. J. Dalberg, a pioneer logger and railroad contractor, 
has just completed a logging contract of 2,000,000 feet for 
the Eureka Lumber Co. The logs were loaded on cars at the 
Dalberg Spur and shipped to the mill, a distance of fifteen 
miles. Mr. Dalberg is now arranging to make a permanent 
logging camp in his timber holding, consisting of several 
thousand acres, from which he will deliver several million 
feet of logs to the Eureka Lumber Co. this winter. 

Owing to recent rains extending over the western part of 
Montana the Northern Montana Forestry Association dis- 
continued its patrol service on Sept. 7. An unusual wer 
season was had this year, so that at no time was the fire 
hazard great. Outside of administration expenses there was 
but very little cost in handling the fire situation this sea- 
son thruout western Montana. 





SPOKANE, WASH. 


Sept. 9.—The timber fire protective organizations operating 
in the four great districts of Idaho have experienced the 
easiest season this year since the organizations were formed. 
Some of the fire patrols have already been discontinued. The 
late and copious rains of spring, the unprecedented cold 
weather and the occasional rains during the hitherto dry 
summer months made serious conflagration impossible. Mem- 
bers of the Coeur d’Alene, Potlatch, Clear Water and Pan- 
handle associations will meet in Spokane in November to 
check up the season’s work and the approximate cost of fire 
patrols. e 

The modern plant of the St. Maries Lumber Co., St. 
Maries, Ida., 65 miles east of Spokane, on the main line 
of the Milwaukee railroad, is running steadily days only, 
as usual, and this year will manufacture probably a 
little more than 25,000,000 feet. Its output is largely 
Idaho white pine. This company has exceptionally good 
facilities for manufacturing, dressing, and shipping Idaho 
white pine to the eastern trade. The plant is new and 
modern and has every up-to-date device to insure good 
millwork. The climatic conditions during the summer 
months are splendid for seasoning lumber at St. Maries 
in the valley of the St. Joe River where there is always 
a current of warm air that quickly puts lumber in 
shipping shape. William Kroll. president of the St. Marie’s 
Lumber Co., is well known, having been for many years 
at the head of the Sparrow-Kroll Lumber Co., at Kenton, 
Mich., manufacturer of Michigan white pine lumber. The 
sales and shipping are looked after by his son, Arthur 
Kroll, while A. L. Baker, secretary of the company, has 
charge of the Spokane offices in the Realty Building. 





EVERETT, WASH. 


Sept. 9.—The Washington Creosoting Co., which has been 
contemplating erecting a plant about half a mile north of 
Tenth Street in Everett, has withheld operations pending 
the granting of a roadway to its proposed site. The county 
commissioners reported to J. T. McChesney and other inter- 
ested business men today that, due to the exhausted condition 
of the road and bridge fund, it would be impossible to con- 
struct the road this year. The commissioners, however, have 
promised to build the road next year and in accordance with 
this the creosoting people have agreed to go ahead with 
their plant instead of transferring it to Ballard, as they 
had threatened to do if the road were not built. The pro- 
posed roadway will extend from the C. B. Mill to about 
half a mile north and will cost approximately $9,000. 

The high trestle of the Sultan Railway & Timber Co. was 
attacked by fire Sept. 6 and 750 feet of the elevated track 
was destroyed. When the bridge collapsed it carried in its 
ruins several logging cars. No one was injured. Small fires 
have been burning thru the camp for several days but they 
had not got beyond the efforts of the watchers except in the 
instance when the bridge was destroyed. The camp will be 
closed down several days until the trestle is rebuilt. 

Shingle prices which took a drop a short time ago are 
now advanced. Eurekas are at $2.20, clears at $1.90 and 
stars at $1.55. 

Lumber prices hold firmly. Clyde Walton, of the Walton 
Lumber Co., says that although there has been a tendency 
to lower the prices, they remain firm and the volume of 
business of this company is very satisfactory. 





ABERDEEN—HOQUIAM, WASH. 


Sept. 9.—Demand for lumber is about the same as at 
last week’s report and prices are practically unchanged. 

Cargo lumber rates have been given another boost, and 
rates from the North Pacific coast to all foreign ports ad- 
vanced in August. The biggest increase was in the rate to 
Cape Town and South Africa ports, the increase being 200 
to 250s, thus making the present rate to these ports about 
$62 a thousand. Rates to Hawaiian Islands jumped from 
$17 to $17.50 and to Sydney, Dunedin and Lyttleton from 
122s 6d to 125s; to Melbourne and Adelaide from 135s to 
137s 6d; to Valparaiso and Callao from $31 to $32.50. 





BELLINGHAM, WASH. 


Sept. 9.—The lumber and shingle traffic in northwestern 
Washington has grown to such proportions that the Greet 
Northern Railway kas put into effect this week a thrn 
freight service between Everett and Vancouver, B. C., and 
another thru freight from Everett to Blaine, where the 
monthly output of shingles is from 100 to 120 cars. This 
is the first time the Hill line has ever maintained a thru 
service for the entire distance between these cities. Two 
trains are run each way every day. 


——— 

The Bloedel Donovan Lumber Mills has received word that 
the steamship Buenventura will arrive at its docks on or 
about Sept. 20 to receive 1,000,000 feet or more of lumber 
for the United Kingdom. 





KLAMATH FALLS, ORE. 


Sept. 9.—Strong intimation of the early completion of the 


Modoc Northern Railway, connecting Klamath Falls ang 
Reno, Nev., giving this district a direct eastern outlet for 
its lumber shipments, has been evidenced within the last 
few days by the Southern Pacific Co, This renewed interest 


by the Southern Pacific, believed to have been stimulated by 
the entrance in this territory by the Oregon-Californig & 
Eastern Railway, was manifested to representative Klamath 
citizens in San Francisco recently, and hints have been 
dropped that requests from local men for the construction 
of this road might be very effective. Petitions from tho 
territory have accordingly been sent in and a strong com. 
mittee headed by R. A. Johnson, president of the Klamath 
Manufacturing Co., will confer with President William 
Sproule, of the Southern Pacific Railroad, within the next 
few days and explain the necessity of this development, 
T. A. Graham, general traffic manager of this system, has 
spent the last week investigating conditions here and it is 
believed that his report will be very favorable, 

Preparations for the Oregon-California & Eastern ¢o- 
operative railway proposed by Robert E. Strahorn, which 
would connect Klamath Falls with Bend, in Crook County, 
and furnishing a much needed northern outlet, are progress- 
ing nicely. <A special city election will be called within the 
next thirty days.to vote $300,000 bonds for stock in the 
road. The election will carry by a large majority, it is be. 
lieved, and work’ on the road probably will begin in Oc. 
tober. 

Lack of sawmill labor has been felt very keenly here dur. 
ing the last month. The Pelican Bay Lumber Co. closed its 
night shift here a few days ago on this account. Other 
mills and lumber camps are advertising continually for more 
men. Quite a number of men have left the mills to work in 
the harvest fields. 

Car shortage is another obstacle which is proving very 
detrimental to the lumber situation here. This is growing 
very serious all over Oregon. ‘The Ewauna Box Co., of 
Klamath Falls, has declared before the Oregon Public Service 
Commission that the firm is in danger of bankruptcy from 
cancelled orders due to car shortage. The chairman of the 
commission states that the Southern Pacific Co. is discrimi- 
nating against Oregen to the benefit of California and other 
States in its car distribution. 





ST. LOUIS, MO. 


Sept. 12.—The St. Louis lumber trade seems to lack 
definiteness, and is rather ‘‘spotted.’’ Some dealers are 
complaining that the trade is not what it should be at 
this time of year, while other dealers report the volume 
of business to be satisfactory. Prices remain firm and 
the general trade is as good as could be expected. 
Freight handled from this center is not greatly affected 
by the car shortage, altho there has been some in- 
terruption to trade caused by the crowded traffic of the 
eastern roads. The city trade has shown some evidence 
of slackening in the last week, altho there still is a 
considerable amount of building planned before winter 
sets in. 

The corn crop in this territory is great, and the farmers 
are selling everything they have to sell at high prices. 

The trade in Pacific Coast shingles is reported very 
good by dealers. The manufacturers of mill machinery 
say that there is no great activity in their line just now, 
perhaps partly due to the effect the car shortage is 
having on many mills in the South. Dealers in slack 
cooperage say that they are having a fine trade, report- 
ing that the demand for flour, apple and sugar barrel 
stock is limited only by their ability to get the material. 





KANSAS CITY, MO. 


Sept. 12.—A belated rain the latter part of last week 
put new life into trade in Kansas and western Missouri 
and the effects already are being felt in the lumber 
demand. Retailers who had figured out their require- 
ments now find it necessary to revise their estimates 
upward and there are more orders from this section as a 
result. Many of them are rush orders as stocks are low. 
The fall buying in the country, however, will be later 
than usual as many of the farmers had been unable 
until the rain to plow for wheat and now they will have 
to pay especial attention to that rather than to building 
and repairing. Corn prospects have been found to be 
better than it was believed they possibly could be and 
it looks as if there would be plenty of money among the 
farmers t¢é do the usual amount of building this fall as 
the higher prices are making up for the deficit in the 
yield. 

The car shortage has been more bothersome than ever 
the last week, but transportation managers believe that 
is the result of the strike scare. While the roads were 
expecting a walkout they paid their attention very largely 
to the handling of loaded cars without much regard to 
the empties. The result is that not many empties are 
properly placed at present. 





WARREN, ARK. 


Sept 11.—With the adjustment of the threatened rail- 
road strike orders seem to have taken on new life, and 
are coming in larger volume. Orders and shipments con- 
tinue to show above normal with production considerably 
off, and the yellow pine market remains on a firm basis. 
With the heavy curtailment thruout the producing section 
stocks have been materially reduced and surplus stock 
moved, therefore there is less variation in prices on staple 
items. 

The car shortage continues to be the disturbing factor, 
and railroad officials predict the shortage will increase 
from now until about Dec. 1. Mills located at competitive 
points are receiving about 75 percent of their require- 
ments, while some manufacturers located on only one 
line are receiving only 25 percent to 50 percent of their 
needs. Kf P 

Farmers in the Laurel section are in fine spirits, 2” 
spending money freely for improvements. 
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SAN FRANCISCO 

Sept. 9.—There are many signs of continued improvement 
in the general business situation here, which before long must 
penefit t! iumber industry. The total value of the exports 
py sea from the San Francisco Customs District during 
Sugust wes $16,092,000, an increase of $5,269,000 as com- 
pared wit) the figures for July. The August total this year 


js the heaviest in the history of the port for any like period. 

An encouraging feature for the lumber business is that 
the shortage of cars in California is nowhere near so acute 
gs in the Northwest, and eastern shipments of redwood and 
sugar and white pine are going forward without serious 
4 casional complaints are heard from certain of the 


— QO 
bu satisfactory deliveries are generally being made. 
California is receiving many foreign cars and the roads are 
epabled to furnish transportation for lumber and fruits to 
the East. ‘The pine box industry is very brisk, as huge fruit 
shipments have been hurried East to supply the cities that 
had almost exhausted their supplies during the temporary 
embargo placed on such shipments, when the railroad strike 
was expected to be called. 

The local stevedores’ strike has been practically sup- 
pressed, altho it has not been called off. As fast as men 
continued to strike at the local yards and wharves, non- 
union men supplied by the American Stevedoring Co. were 
put in their places, with the result that practically all of 
the lumber yards and most of the shipping firms are now 
operating on an open shop basis. There is no difficulty in 
securing labor. 


The number of building contracts filed for record last week 
was twenty-one, representing a total investment in buildings 
of $123,000. This is below the average for local building con- 
struction. The forty-two building permits issued during the 
week showed a total valuation of $194,000. 

The offshore freight market continues to be firm, with but 
few new charters announced lately. There is no increase in 
the supply of disengaged tonnage available for early ship- 
ments of lumber and offshore lumber freight rates remain at 
high figures. Coasting lumber freights are very firm owing 
to the scarcity of steam schooners. Two additional coasting 
steamers have been sold and will go to foreign waters. 
Coastwise freight quotations are $6 from Puget Sound cr 
Columbia River to San Francisco and $7 to southern Cali- 
fornia ports, with a strong tendency to advance. 

F, W. Hitchens, vice-president of the A. O. Anderson Co., 
announces that fourteen new steamers, being built at a total 
cost of $20,000,000, are to be operated as lumber and cargo 
carriers out of the ports of San Francisco, Portland and 
Seattle. They will fly the American flag. The Union Iron 
Works, of this city, has contracts for the construction of 
eight of these vessels. 

The lumber and shipping firm of Fair & Moran, of this 
city, has just dispatched the steamer J. B. Stetson to Mexico 
and Central America with a full cargo and passenger list. 
One hundred thousand feet of lumber is included in the 
cargo. If the trip proves successful, Fair & Moran probably 
will inaugurate a regular service. The steamer Temple F. 
Dorr has already made a trip on this route. 

A, B. Hammond, president of the Hammond Lumber Co., 
this city, admits that representatives of Swedish parties are 
negotiating for the purchase of his company’s steamer 
General Hubbard, which is now under charter to Charles R. 
McCormick & Co. in the coastwise lumber trade. The General 
Hubbard is a freighter, built at Long Beach, in 1910. It is 
258 feet in length, with a registered tonnage of 2,183 tons. 
This will be the second lumber steamer to be disposed of by 
the Hammond interests within a week. The other vessel is 
the George W. Fenwick, which went to Norwegian buyers. 





LOS ANGELES, CAL. 


Sept. 9.—Business in southern California is of fair vol- 
ume, and there is a general feeling that business will be con- 
siderably better this fall. Prices are well maintained by the 
retail trade, the only trouble being that there is not enough 
business offered. Cargo prices are steady despite the rather 
small amounts of buying done by the local yards. Vessel 
freights are very strong and with the number of vessels 
that have been taken out of the coastwise trade here there 
Is nO question but what any considerable increase in volume 
of California business would see charters for the vessels go 
skyrocketing, Redwood prices are well maintained and with 
4 steady volume of orders for all the mills there is no ten- 
dency to cut prices, 





TORONTO, ONT. 


Sept. 11.—The lumber industry is encountering a very 
uncertain and critical situation as regards next season’s 
Production. The labor problem has for some time been 
steadily growing more serious, and with the further 
demands for reeruits and the high wages offered by city 
industries conditions are likely to become worse as the 
— ‘dvances. Not only have wages advanced from 
0 to 50 percent, but the quality and productiveness of 


>gay have diminished considerably, as many of the 
ar 


Wa inexperienced. In addition to the increased 
aan. ul supplies have gone up in price, so that the 
pe lona] operating cost may leave no room for profits 
wall considerable advance is made in the price of 
ns er. How far conditions may provide for any such 
rea S extremely problematical in view of the uncer 
the ie to the turn events may take in connection with 
is liken, Until Deace is proclaimed the home demand 
from €’y to continue very limited. The British market, 
Trove vhich much was expected earlier in the war, has 


d * disappointment owing to the difficulty in obtain- 





Dag “l accommodation. Under the circumstances the 
yee e will necessarily become more dependent upon the 
oe! demand, but how far the increased require- 
in the ct that market may counterbalance the falling off 
I © comesti¢e trade it is impossible to foresee. 
' ot surprising that in view of the difficulties and 
sare ‘a nties of the situation operators are obliged to 
ca very conservative policy and that logging oper- 
ing wa, being greatly curtailed. The camps are start- 
delayin. * later than usual and many lumbermen are 
laboe 2, Operations in the hope of some improvement in 
will - vt ditions. It is evident that the output of logs 
Years ‘ow @ great shortage as compared with normal 
— ¢ Howard Ferguson, Ontario Minister of Lands, 
the <n : nd Mines, will receive tenders up to Dec. 1 for 
situate; to cut pulpwood and pine timber on an area 
Thunde: on the Pic River and other adjacent territory in 
era. Bay district. Tenderers are to state the amount 


on pulpwoed and per thousand feet board 


measure on pine that they will pay as a bonus, in 
addition to dues of 40 cents a cord on spruce and 20 
cents a cord for other pulpwoods, and $2 per thousand 
feet board measure for pine. Tenderers shall be required 
to erect a pulp and paper mill to manufacture the wood 
into pulp and paper—the paper mill to be erected when 
directed by the minister. 





MONTREAL, QUE. 


Sept. 11—Lumbermen in eastern Canada are puzzled 
as to what tle future has in store for them. They are 
face to face with plenty of problems, such as a shortage 
of men for lumbering operations, an increase in the cost 
of food and various other supplies, uncertain market con- 
ditions, high freight rates and various other difficulties, 
but they do not know what the future markets will be. 

Lumbermen in this part of the country are finding the 
home market quiet, except for a demand for shell boxes. 
Building returns, however, are showing an improvement, 
the statistics for last month for Montreal showing a gain 
of nearly $500,000 over the corresponding month last year. 
On the whole, however, construction work is quiet, the 
building trade being the last to receive an impetus from 
the improved conditions in the country. Shippers find the 
United States market somewhat spotty, while the British 
market also is uncertain. Shipments there have been 
fairly good, especially in spruce and birch, but the freight 
which amounts to 300s a standard, really prohibits an 
active business between Canada and Great Britain. 

The chief activity in Canada in connection with forest 
products is now centering in pulp and paper. Canadian 
mills are working to capacity while scores of them are 
either increasing their present mills, installing additional 
machinery or otherwise enlarging their plants to take 
care of the business offered them. 

The International Land & Lumber Co. is erecting a 
100-ton pulp mill in the Lake St. John district, Quebec. 
Price Bros. & Co., of Kanogemi, Quebec, are increasing 
their news print mill, as well as their sulphite and ground 
wood pulp plants. The St. Lawrence Paper Bag Co., of 
Quebec City, has invited tenders for the enlarging of its 
plant. A few days ago President Dodge, of the Inter- 
national Paper Co., announced that his firm is about to 
build a $1,000,000 news print plant in Canada, the proba- 
bility being that it will be located in Batiscan, Que. The 
Canada Paper Co. at Windsor, Que., is enlarging its mill 
by erecting a building 100 feet long by 40 feet wide. The 
Houpt Paper Mills of Buffalo recently has purchased the 
Thompson mills at Newboro, Ont., and will install new 
machinery. The Laurentide Co., at Grand 'Mere, Que., is 
greatly enlarging its plant and the Abitibi Power & Paper 
Co., of New Ontario, will double its news print plant, 
bringing its output up to 400 tons a day. The Mattagami 
Pulp & Paper Co., also of New Ontario, is erecting a 
75-ton sulphite mill at Smooth Rocks, in northern Ontario. 
These are the chief extensions taking place, but many 
other smaller concerns also find it necessary to expand. 





WINNIPEG, MAN. 


Sept. 11.—Conditions are particularly bright in the lum- 
bering industry in western Canada. Crop reports never have 
been brighter and it is now certain that the West will again 
reap a large harvest estimated at $400.000,000. Many of the 
mills and loggers report that men are very difficult to secure, 
high wages being prevalent in all western Provinces. 





MILWAUKEE, WIS. 


Sept. 12.—Lumber companies of the State are sending out 
agents to various cities where they are likely to find laborers 
in an effort to get men to work in the woods. One morning 
recently representatives of five lumber companies were at the 
public employment office in Milwaukee, offering $45 a month 
with board and lodging. However, but few men are avail- 
able. Farmers, zinc and lead mines in southwestern Wiscon- 
sin and the copper mines in the upper section are drawing 
heavily on the available supply. The problem of securing 
labor gives promise of being much easier of solution during 
the next few weeks with the travel of harvesters eastward. 
With the harvest season about over, thousands of men are 
now heading toward the East in search of work for the fall 
and winter. There is sufficient work to take care of all labor 
that might come into this State. High wages are being 
offered for all classes of labor, so that lumber concerns that 
are opening camps fer fall and winter operations are obliged 
to make special efforts to secure men for work in the woods. 

The night shift of the J. S. Stearns Lumber Co., of Ash- 
land, at the sawmill located at Odanah has recently been 
taken off. The day shift is being operated singly for an 
indefinite period, which action has thrown several hundred 
men out of employment. Company officials are reported as 
saying that it is their intention to continue operation with 
smaller crews until conditions of the lumber market warrant 
the resumption of night work. The men who have been laid 
off are not having any trouble securing other positions, how- 
ever, as there is plenty of other work in the lumber industry 
where men are badly needed. 

The Charles W. Fish Lumber Company finished its season's 
cut at the Birnamwood mill and the sawmill will be closed 
down until the next crop of logs begins to arrive. A boiler 
room has been erected and two new boilers will be installed. 
New machinery is also being installed, including a new steam 
feed, trimmer, gang slasher, piano trimmer, steel deck, 
kicker and a nigger. 





MARINETTE, WIS. 


Sept. 11.—Inquiries are not plentiful and they do not 
possess the tone they did early in the season. However, 
the market on all grades holds up well and shipments are 
being made daily on former orders. 
from Marinette and Menominee docks by car ferry while 
a considerable amount goes by rail. 


All mills in the vicinity of Marinette are operating at the 
same capacity they did early in July, and there is no indi- 
cation of closing down any of the plants, according to offi- 
The scarcity of men is 
causing employers in the industry considerable concern, and 
it is feared that there will not be enough help to operate 
Indications 
are that this winter will see record breaking wages paid 


cials of the different concerns. 


crews in the lumber woods this coming winter. 


for woods employees. 


SEATTLE 





Put This 
In Your Hat 


to remind you of the mills that 
cater to the needs of exacting 
buyers. We have the facilities 
for promptly filling your rush or- 
ders for 








Fir, Cedar, Spruce 
and Hemlock Lumber 


RED CEDAR SHINGLES 





FACTORY STOCKS BOX SHOOKS 


Eastern buyers find the quality of our lumber 
far above parand you'll find it makes and holds 
permanent, satisfied customers. 


Try Us Next Time. 


Lester W. David Lumber Co. 
Manufacturers—-Merchants—Exporters 
544-548 Henry Building, SEATTLE 
Mills at North Portland, Ore.—Capacity 300,000 ft., 10 bours. 
SALES AGENTS: 
HERBERT D,. BLACKFORD, 
Chicago, Illinois. 





CHAS. H. DITEWIG 
Minneapolis, Minn. 








For Heaviest Traffic 


CREOSOTED 


WOOD BLOCK PAVING 


DoOW'Tt fear to recommend Creosoted Wood Block 

Paving for the heaviest traffic. In Paris the Rue 
de Rivoli, which bears 42,000 vehicles per day, is 
paved with wood. In London King William-street, 
with almost 30,000 vehicles per day, is wood; these 
streets are paved with wood because of the heavy traffic. 
That’s why lower Manhattan is being paved with 
wood, and likewise the congested ‘‘Loop’” district in 
Chicago. 
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PACIFIC CREOSOTING CO 
Northern Life Building, Seattle 
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Much lumber is taken 


BOOKS ON PRACTICAL FORESTRY 


By C. A. SCHENCK, 
Logging and Lumbering, $5.25 postpaid 
Lectures on Sylviculture, 2.15 postpaid 
Forest Mensuration 1.16 postpaid 
Forest Finance -55 postpaid 
Forest Policy - = - 1.90 postpaid 
Forest Protection ~- 1.65 postpaid 
Complete descriptive matter of these books will be sent on re- 
quest. Also catalog of many other books for those 
interested in lumbering and forestry. 





AMERICAN LUMBERMAN, 431 So. Dearborn St., Chicago, Ill. 
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C. F. Liebke Hardwood 
Mill & Lumber Company 


In Business More Than Half a Century 
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_ Gideon-Anderson Lumber & Mer. Co, © 


Manufacturers 


Cypress, Oak and Red Gum 


SALES § 1811-1814 Wright Build 
otke | ST LOU noe GIDEON, MO. 
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and 
Western Pine 
we Cedar and Larch 
N Lumber 
Cedar Poles and Piling 


TRY DOVER QUALITY 
Dover Lumber Co., 


Eastern REPRESENTATIVES: 
IDAHO WHITE PINE MFRS.’ AGENCY 
208 So. LaSatte St., Cuicaao, iit. 


on Bt4o, Idaho White 






Dover, Ida. 












Pattern and 
Special 












Factory 
GEORGE E. LAMMERS 
MANAGER Stocks 
1128 Old Nat’l Bank Bldg. SPOKANE, WASH. 











Manufacturers of 


IdahoWhitePine 
White Spruce 
Larch 


SEND US YOUR INQUIRIES 


The Polleys 
Lumber Co. 


Missoula, Mont. 


N. P. & Milwaukee shipments 
































Back to 
Childhood 
Days 

“These White Pine 
doors from Wash- 
ington bring to 
mind my child- 
hood daysbecause 
they so closely re- 
semble the Minne- 
sota WhitePinewe 
used at that time. 
You hear just such 
remarks from cus- 























tomers when you show them our 


Od Fanioned White Pine Doors 


because the grain, color and texture of the wood is the same. 
Recommend them for White Enamel finish. 


We also manufacture W. P. K.D. Window 
and Door Frames and new bright Moulding. 


‘Western Pine Mfg. Co. 


Successors to Washington Mill Co. 


=F . tative, 
fit Locker Ex Mncooapele, Minn. Spokane, Wash. 














“GOOD POSTS QUICK” 
The Lindsley Bros. Co. 











Spokane, Washington. 


ALEXANDRIA, LA. 


Sept. 11—The car shortage continues to give most all mills 
in the Alexandria section a great deal of inconvenience and 
complaints are heard daily. Many of the mills closed down 
entirely last week on account of the insufficient supply‘ and 
others are merely running enough to keep their crews to- 
gether, while others report that if relief is not forthcoming 
in the very near future they will be required to close their 
sawmills. 

Curtailment still continues with a great deal of vim in this 
section and with the report last week of the William 
Buchanan Lumber Co., of Texarkana, Ark., being out of the 
market and the forced additional curtailment* which the car 
shortage has caused, the situation is encouraging and should 
help the present market conditions considerably. A commer- 
cial agent for one of the largest railroads running into 
Alexandria expressed the idea Saturday that the car shortage 
is expected to be more acute in the near future than it has 
been up to the present time and that he had instructions from 
headquarters urging all consignees to load and unload as 
quickly as possible. The mills are using tracers continually 
and asking for prompt delivery on all shipments. Very few 
claims have been reported for damage or loss from shipments 
made in open cars up to the present. An advance of $2 a 
thousand feet was reported last week where prompt shipment 
was required and anything from $1 to $2 is very frequent at 
this time. 

Like various other lines of business and industry, yellow 
pine last week showed the effect of the threatened railroad 
strike, but the effects are fast wearing off and things are once 
more back nearly to normal. <An order amounting to several 
million feet of yellow pine was reported last week, calling for 
yard and shed stock for the Mexican market and was said 
to have been booked at prices which could not be secured a 
month ago. Other large schedules are expected to be sub- 
mitted in the near future. Several of the trunk lines are 
busy placing orders for construction timbers, especially for 
stringers, which many of the mills reported they had to 
refuse to book because of having booked to their capacity 
just a short time ago. The call for caps has increased, all 
ties remain firm as to prices with an occasional increase re- 
ported, and the demand both for heart rough and dressed 
still continues good. Smaller timbers continue to improve in 
price and the volume is somewhat better than several weeks 
ago; 12x14 and 12x12 and all other heavy construction 
timbers are in, good demand and. prices have advanced about 
50 cents in the last week or ten days. 

Call for export timbers has fallen off in the last week, but 
what little has been received by the mills in this district 
is at former level prices. Car material has increased in 
demand and prices show an advance. Call for decking is 
especially good, with the demand for siding, lining and roofing 
better. No. 1 boards are not in such good demand as several 
weeks ago, but prices show up much better, latest quotations 
being 1x12—$20.50 f. o. b. bill. No. 2 still continues to hold 
its former place as to demand and prices show a slight ad- 
vance; 1x12 continues to lead in demand both in %- and 
32-inch. Inquiries for 1x8 and 1x10 are increasing, with 
prices about the same as heretofore. Dimension is in good 
request, several.of the mills having issued new price lists 
since September 1 with an advance of 50 cents on most-all 
items, and having reported that business is good at the ad- 
vanced prices; also that if cars could be secured they would 
have no trouble in disposing of all stocks on the yards. No. 
2 is in good request with prices showing a slight improve- 
ment. No. 3 continues to move slowly and prices are about 
the same as last reported. Shiplap 1x8, Nos. 1 and 2, lead 
in demand and prices show an advance; 1x10 and 1x12 are 
in better request than for several weeks previous. The 
volume of shipments last month were about 25 percent above 
the previous month. Ceiling, especially B and better 5£-inch, 
is in very good demand with prices showing an advance of 
about 50 cents; Nos. 1 and 2 5-inch are in good demand, 
also 1%4- and %-inch. The volume shows up better than for 
several weeks previous and prices hold steady at former 
levels. Flooring demand still continues good, especially on 


B and better edge grain and B and better flat grain, latest- 


quotations on B and better edge grain being $28 f. o. b. mill 
and on B and better flat grain $20 f. o. b. mill, with inquiries 
heavy on both grades. All lower grades are in fair demand 
and prices about the same as last reported. No. 3 stock 
continues to move slowly and prices show very little improve- 
ment. Plaster lath continues in excellent demand and price 
shows an advance over the corresponding period of last 
month. Demand for bevel siding and partition is much better 
than last week with prices about the same. Case, base and 
jambs are in good request with prices showing but a slight 
increase. Molding demand is good. 


SHREVEPORT, LA. 


Sept. 11.—Reports from yellow pine millmen during the 
last two weeks are to the effect that the demand is increas- 
ing gradually and the capacity of some of the plants will 
soon be taxed. There has been no unusual change during 
the last two weeks, but the market has been strengthened at 
a safe pace and prospects for a splendid fall trade are un- 
usually bright. Several causes have contributed to the re- 
cent improvements, including an increase in export buying 
and coastwise trade, purchases by the Government and rail- 
road orders. The railroads have bought in considerable vol- 
ume for repairs and improvements both to roadbeds and 
equipment. 

While there are no promises of immediate advances in 
prices, there has been a general stiffening in the figures and 
the continued improvement in demand indicates better prices 
later on. The car situation is improving. While some mills 
on the trunk lines have to suffer short interruptions, they 
generally are getting required equipment. On the short 
lines and those roads not allied with trunk lines the scarcity 
is severe. Taken as a whole there is a shortage of from 20 
to 25 percent of requirement in the yellow pine section. 

There has been considerable improvement in the market 
for flooring, drop siding and most all other left hand items, 
and some mills have difficulty in filling orders for timbers 
owing to the strong demand for these that has developed 
lately. 








SAVANNAH, GA. 


Sept. 12.—The Southwest is expecting a fall business 
of prosperous proportions. Manufacturing plants: are 
operating steadily to full capacity, and many of them 
on extra time, and industrial payrolls are long. The 
marketing of cotton at good prices will add many mil- 
lions to the money in circulation in the South. 

Lumber and allied products are finding larger markets 
both in this country and abroad. The demand for Ameri- 
can lumber from foreign sources is increasing constantly, 


and some very substantial cargoes have been sent out 


ee, 
from the port of Savannah in recent weeks. The byjy 
boom in the Southeast shows no signs of abating. 


ing supplies are in steady demand at good prices, Bull. 

There is every indication that the price leve! for naval 
stores will be boosted above the present fairly goog 
figures. The demand for turpentine and resin jg fairly 
active and prices are satisfactory in comparison with the 
levels of last year and the year previous. A short crop 


will help materially in holding the prices up. 
Bank clearings in Savannah during the last week haye 
been the heaviest in several years. Cotton is 


comi 
on the market at highly satisfactory prices. It ig 4 
pected that this commodity will reach the high mark or 
twenty cents before the season is open. The farmers 


have plenty of money to pay for their supplies. 


HATTIESBURG, MISS. 


Sept. 12.—There has been but little change in the lumber 
market during the last week. Orders probably were a little 
more numerous than they were during the week previous, 
and prices are about the same. Mills that were in a Posi- 
tion to take on a good supply of orders during the latter 
part of August expect their average selling price for this 
month to go at least $1 higher than that month's average, 
as prices on a number of items have shown a substantial 
increase during the last sixty days. Car shortage stijj 
hampers shipments. 


HOUSTON, TEX. 


Sept. 12.—Strike or no strike, the railroad car shortage js 
forcibly affecting lumbermen of this section. Firms which 
up to the present time have been more or less fortunate jp 
securing cars while their neighbors were without them hare 
joined the ranks of the complainants against the situation, 
It means that a number of mills are going to shut down, Ip 
fact, some have already done so to reopen only when cars are 
available. One of these firms, the South Texas Lumber (Co, 
was compelled to shut down its mill at Onalaska a week ago, 
as it received only five cars where its requirements called 
for thirty. This is the first time in its history that sucha 
condition has prevailed. Prices have advanced on certain 
articles from 50 cents to $1.50, but there seems to be little 
demand. The interior market is stationary, but shipments 
are continuing in some quarters. Increased activity is looked 
for in the next two or three weeks. 

Arrangements are being made by a number of lumber firms 
of this section to have exhibits at the Texas State Fair at 
Dallas next month, on which occasion the National Lumber 
Manufacturers’ Association will have a large display. One 
of the main objects to be achieved will be to demonstrate to 
the farmers the value of wood in their farm equipment. For 
this purpose a number of slides will be used showing model: 
of farm buildings and statistics on the use of wood. An- 
other feature will be a complete model of a series of farm 
buildings including barn, swine house, poultry house, silo, 
implement shed and other buildings. A large variety of 
woods will also be exhibited. 


ORANGE, TEX. 


Sept. 11.—With little change in the lumber situation notel 
from this vantage point since the last report, local authorities 
are optimistic over the prospects of improvement during the 
next thirty days. ‘They expect that, following the harvest 
season, there will be a quickened demand followed by a de 
cided advance in prices. Curtailment is still being practiced 
by mills in this section. Orange mills report their car supply 
as practically normal, due, probably, to the fact that there 











is a large inbound movement. Considerable lumber is shipped — 


here for export, about seventy-five cars having been received 
during the last three or four weeks. Large shipments of 
materials for mill and other construction, in addition to the 
normal shipments of raw materials for local manufacturing 
plants, have served to save Orange from effects of the car 
shortage. Other shipping points in this section are reported 
as acutely affected. Heavy export shipments, two cargoes, 
totalling 2,000,000 feet having gone forward during the 
week, have served materially to reduce stocks. On the whole, 
the situation here is distinctly healthy. 

J. W. Sherwood, who for several years has been assistant 
manager of sales for the Miller-Link Lumber Co., has ac 
cepted appointment as representative of the Beaumont Lun- 
ber Co. at Indianapolis, Ind., expecting to leave for that 
city as soon as he can be relieved here. Mr. Sherwood has 
been deservedly popular in the local lumber colony and his 
prospective departure is anticipated with regret. He recently 
resigned, in expectation of this change, the Vicegerency of 
Hoo-Hoo in this district, having held this post successfully 
for some time. 


BEAUMONT, TEX. 


Sept. 11.—‘We can sell more lumber than we can get cals 
in which to ship it.” This was the answer given by a dozel 
Beaumont lumber manufacturers when asked today as to the 
lumber market situation. Demand, in fact, is better than if 
has been for months and prices are much better than they 
have been this year. Because of the car shortage mills ate 
still curtailing at the rate of 30 percent of their output. 
Most of the plants would doubtless be operating full time, if 
shipping facilities were adequate. The demand, manufactur: 
ers say, would justify full runs. Requests for timber are also 
improving, but this business also is greatly handicapped by 
the lack of cars. 

W. A. Priddie, vice president of the Beaumont Lumber Co., 
left Sept. 7 for an extended trip thru the North and East. 
He expected to attend the twenty-fifth annual convention of 
the Concatenated Order of Hoo-Hoo at Memphis and thea 
to procéed to New York, Chicago and other cities. He will be 
gone about two weeks. 


BALTIMORE, MD. 


Sept. 11.—Now that the strike of the box makers in 4 
dozen local plants is practically over, the men in various 
lumber yards have undertaken a movement for higher pay. 
shorter hours and other concessions, and in various rye 
the yard employees went out when the employers refused 4 
make any concessions. While this is not a time when it 
easy to get men, and the producing of employees with — 
degree of skill is still more difficult, the yards have ™® i 
some progress in recruiting their forces up to the require! 
number, and it is not thot that serious embarrassment ‘ 
result. The yards do not object to paying some advance, - 
they feel that the men have gone about enforcing the! 
demands in a way that deserved little consideration. v 

The Hardwood Packing Co. has been organized with Ne 
Howard Pew, of New York, as president, to erect a plant fo 
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as 
the manufacture of boxes and barrels, to take care of the 
pusiness of the Sun Oil Co., of which Mr. Pew is also presi- 
dent. {he company has obtained an option on 57,000 acres 
of land near West Augusta, Va., and will erect a sawmill 
there, building also a factory for the manufacture of tannic 
acid and other products from the waste of the lumber mill. 
A railrond 24 miles long is to be built up Calf Pasture River, 
from Goshen to one mile west of West Augusta. 





NORFOLK, VA. 


Sept. 9.—There is still a difference of opinion among 
Norfolk millmen as to present conditions although they 
are one in stating that a good fall business is expected. 
Those who have been fortunate in securing more business 
recently or during August are very optimistic over the 
situation while those not having the same luck are not 
so buoyant. So far as prices are concerned indications 
all point to an advance within the very near future. The 
slight increase recently enjoyed by the mills has hardened 
prices to a great extent and many operators are more 
independent now in selling their stock. Some surplus 
stocks are being carried but these are not large and only 
sufficient to enable the mills to take care of prompt 
shipments when desired. From good advices it is known 
that the curtailment of production during August 
amounted to between 30 to 50 percent of normal oper- 
ations. Many mills shipped more lumber during August 
than they produced thus reducing the amount of stock 
on hand. There are no indications whatever of the 
manufacturers again running on normal time .within the 
near future as they appear to realize the present curtail- 
ment has been their salvation. One or two manufac- 
turers have stated their intention of continuing on their 
present basis the remainder of the year even if there is 
a change in the demand. 


NEW YORK 


Sept. 12.—The demand is spotty, but the general run of 
business has unquestionably improved. While in some quar- 
ters there is a feeling that the railroad labor difficulties are 
not entirely cleared and that the settlement is but temporary, 
wholesalers catering’to railroad work find the condition im- 
proved substantially and are counting upon some large con- 
tracts being placed in a few weeks, ‘This city itself is in the 
throes of a bad traction strike and it is the all-absorbing 
topic here. Lumber firms have suffered and it is feared that 
there may be considerable difficulty in getting mén to and 
from their work. A buss operated by Church E. Gates & Co., 
the largest retail firm in Manhattan, for bringing their men 
to work was run into by a trolley car this morning and two 
men killed and a number injured, An inexperienced motor- 
man was put to work to fill the place of a striker and the 
accident resulted. ‘ 

A number of woodworking plants also are still practically 
idle owing to labor difficulties, but this situation is gradually 
being overcome and is not having the bad effect that might 
otherwise occur if the building demand was active. While 
new building plans are encouraging, there has been very 
little work under way during the last month and woodwork- 
ing plants have been inactive so that the strike in that line 
has not had a very bad effect on the lumber business. 

One of the most encouraging signs of better business 
developing in the building trade was shown by the large 
filings in Brooklyn last week, sixty-one permits were filed 
costing $5,336,700, as compared with $722,800. In Queens 
and Richmond there have been heavy increases and builders 
say that they are working on proposed contracts which if 
placed will develop a very active year. 

In building circles one prominent factor is given as the 
cause for falling off in building operations, and that is the 
high cost of hardware. Other lines have not been so much 
affected, but so far as lumber is concerned builders recognize 
that it has by no means advanced anything like other com- 
modities. This is one of the arguments for building now, 
and higher prices in other lines are holding up much work 
that would otherwise get under way. 


NORTH TONAWANDA, N. Y. 


Sept. 12.—An increasing demand for boats to bring for- 
ward the new cut of stock has created a disposition on the 
part of the vessel owners who are not under charter for the 
Season to boost their rates. Shippers have been paying $3 
since the opening of navigation, but some of them are finding 
it necessary to pay 25 cents more from the head of the lakes 
and further advances are expected with the advance of the 
Season. 

Vessels are arriving in larger numbers than for some time. 
The Haines Lumber Co. has the barges Jeanette and Aloha 
unloading full cargoes of white pine at the company’s dock 
on Tonawanda, while the steamers United Lumberman and 
C. H. Bradley are here with part of their cargoes for the 
Same consignee, The R. T. Jones Lumber Co. is unloading 
the barge Mary Woolson and has the steamer C. H. Green 
under charter to bring forward a full cargo from the head 
of the lakes on the next trip down. The barge. Miztec is duc 
this week with a full cargo for the Northern Lumber Co. 


BOSTON, MASS. 


Sept. 12—The building barometer to which lumbermen 
look is the index of future prosperity in their industry con- 
tinues to go up in unprecedented fashion. Building contracts 
for Now England construction placed this year up to Sept. 6 
aggregate in value $140,991,000. This breaks all records for 
this ‘ction of the country. Last year the value of New 
eeelax i contracts for the corresponding period was- $121,- 
aes ‘10, and in 1912, the second best year, the amount of 
uSinoss to Sept. 6 was $134,957,000. The total value of 
August Luilding business was $18,259,000, another record 
Which compares with $15,476,000 last year and $16,660,000 
for August of 1912. 

Tie money situation remains very favorable and lumber- 














men ak of their collections as very satisfactory. The 
thot’ oF outside commercial paper is 3% to 4 percent for 
pall ‘ four to six months’ maturities. Only one failure in 
~ oie lumber merchant is involved to any considerable 


jas been reported in. some time. This was the bank- 
Tr & speculative builder who made too big a spread 
Sates an limited capital and who stuck a Waltham retail 

Th Gealer for several thousand dollars’ worth of stock. 
a oe most unfavorable local condition is the receivership of 
cat on & Maine Railroad, which has, of course, tempo- 
“a , Stopped the sale of lumber to the company. Call has 
* ea ee ss by the directors for a general meeting of the 
Mi ‘lders of the Boston & Maine on Sept. 19, when the 
“iority Stockholders’ Protective Association, which has 


ruptey 
with }b 


been opposing a receivership and reorganization plans as 
unnecessary, will be permitted to get its views onto the 
records. The association had petitioned for a stockholders’ 
meeting before any definite action was taken by the directors 
in regard to a receiver being appointed by the United States 
District Court, but the directors ignored the request until 
after they had thrown the system into the hands of the com- 
pany’s president, James H. Hustis, as temporary receiver. 
What will happen at the coming meeting depends upon the 
decision whether the 51 percent of stock held by the New 
York, New Haven & Hartford Railroad can be legally voted. 
The minority’s association can vote more than 15,000 shares. 

Fiscal reports made public last week by the New Haven 
Railroad show that the company is. getting into a much 
stronger financial position and can now buy materials more 
freely for required repairs and improvements. Present plans 
call for the expenditure of at least $30,000,000 for such im- 
provements and additions during the next three or four years. 
Business is at the highest peak yet reached. In July oper- 
ating revenues amounted to $6,967,344, an increase of $719,- 
685, or 11.5 percent, over July, 1915, whereas this month 
of last year in turn scored a gain of $492,000 over July, 1914. 
The New Haven directors do not confess to being greatly 
disturbed by the suit for $160,000,000 which has been brought 
by stockholders against them on the ground of losses resu!t- 
ing in passed dividends and caused by unfaithful manage- 
ment. The suit is based on evidence taken at the recent trial 
of William Rockefeller and other former directors on charges 
of criminal conspiracy under the Sherman antitrust law. 





PHILADELPHIA, PA. 


Sept. 11.—The building end of the lumber business in Phil- 
adelphia has gained steadily for several weeks and during the 
last week reached a state of activity that was very encour- 
aging. All branches of the lumber business have had a fair 
share of business and the general tendency of the market has 
been toward tightness. The railroads are buying heavily, 
more is being done in the way of public improvements, bridge 
and pier work are active in this section, and general busi- 
nes is brisk and using its share of Jumber, especially in the 
box line. Furniture and trim makers are reported as busy 
and are good buyers. Prices made no radical change: during 
the week, but it is constantly more of a hunt to find someone 
who is still willing to offer a bargain. Manufacturers in most 
lines here are booked up far ahead, some having all the 
business they can turn out for the rest of the year, and 
orders still coming in. Jobbers and retailers in most lines 
find business good and the outlook is very favorable except 
for the transportation and labor matters. Lack of trans- 
portation facilities is beginning to be a serious factor in 
many lines and the lack of sufficient and proper help is even 
worse just now. Financial conditions are good and collec- 
tions are fair. 

The hardwoods have all been selling well, with the most 
popular items still maple, ash, basswood and oak. Gum is 
quite active and tightening in price faster than some of the 
other woods. Low grade chestnut is in good demand and 
prices are rising. Better grade chestnut, birch, beech and 
poplar sell well, at steady prices. Mahogany prices are 
tightening and supply in this market is diminishing. White 
pine is active and firm in price, with the shortage of low 
grade getting worse. Spruce sells at top prices. Hemlock 
is active and holds to its recent price—a gain of 50 cents. 
Demand for cypress is steady and growing, as prices are 
tightening. Yellow pine demand is constantly getting better 
and prices are advancing. Bill timbers are still the leading 
item. North Carolina pine box is very tight and roofers are 
gaining in price. Sizes and flooring are active at better 
prices than a month ago. Cedar shingles, cypress sawed and 
cypress hand made are all selling well, at good prices. Lat’ 
of any kind and even the shorter lengths are in demand, at 
good prices. 


BAY CITY—SAGINAW, MICH. 


Sept. 13.—Business conditions in the lumber line con- 
tinue favorable in the Saginaw Valley with the prices 
firm and the outlook good. John Kantzler & Son, the 
Wolverine Lumber Co., and Westover-Kamm Co., of Bay 
Citv, report trade to be very satisfactory with prices 
holding strong, and the outlook for the fall and winter 
excellent. 

The John D. Mershon and Pacific Lumber companies, 
of Saginaw, find the redwood market to be thriving. 
Harry J. Strong, manager of the New York office of the 
Mershon company, was in Saginaw this week enroute 
east from the Pacific coast, where he has been for the 
last six weeks. He reports the lumber market in the 
West to be strong with labor scarce and wages high. 
The common grades of white pine are hard to get and 
prices are firm. Prices on redwood remain staple and 
contracts are being received for future delivery. 

Large cargoes of lumber were imported into Saginaw 
during August, according to the monthly report of 
Deputy Collector of Customs J. E. Sumner. There were 
brought into Saginaw by vessels 2,152,102 feet of lumber, 
706.750 pieces of lath, and 239 cords of birch logs. The 
value of goods imported amounted to $52,500, and the 
collections to $425. 

Construction of buildings for the salt plant of the 
Bigelow-Cooper Co., the large new lumber concern in 
Bay City, has been completed and much of the machinery 
is in place, but the manufacturing of salt will not begin 
until December 1. In addition to salt the company ‘will 
manufacture bromine from the bitter-water. a byproduct 
of the manufacture of salt. The new buildings have a 
floor space of nearly 50;000 square feet. They consist of 
two warehouses, each 63 by 180 feet, of frame construc- 
tion on concrete foundation; salt grainer of concrete, a 
vre-heater house of concrete, a_ bitter-water grainer 
house, and the derrick or pump house. The equipment 
is of the most modern type. The new buildings make a 
big addition to the plant of. the Bigelow-Cooper Co., 
whose planing and flooring mill, with power plant, dry 
kilns, and warehouses occupy. a large part of the site of 
the old Wheeler shipyard. Exhaust steam from the 
electric power plant, which furnishes power for the mill, 
will be used to evaporate the brine in the salt plant and 
every part of the new plant has been built and designed 
to secure the highest efficiency and economy of operation. 





THE ship building industry in the Netherlands has re- 
ceived a very great impetus due to the war, most of the 
ship building yards have contracts that it will not be pos- 
sible to complete until 1917 and in many cases 1918. The 
price for the building of an ordinary 2,200 ton vessel 
for 1917 delivery is $140,000. 





PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 








ACILITIES Fon GERVICE 


30 Cars Every 10 Hours 


The 





That's the kind of service we offer our customers. 
next time you nee 


Douglas Fir 


Send us your order and then check us up on the time 
it takes to make delivery. 





¥ Selling Organization: 
MINNEAPOLIS, G. R. Bleecker 
DENVER, Dwight H. Elder 
POCATELLO, R. C. Angell Co—(E. T Sturgeon) 
SALT LAKE CITY, R. C. Angell Co.—{R. C. Angell) 
GRAND ISLAND, McCormick & White—(T. P. White) 
OMAHA, McCormick & White—(F P. McCormick). 
CHICAGO, Geo. T. Mickle Lumber Co—(Wilber Hattery, Jr. Mgr. West Dept.) 
SIOUX CITY [OWA—<J D. Merrill, West Hotel) 





Douglas Fir Lumber Company 


Merchants, PORTLAND, OREGON 











When Looking for a Location 
for your Tie Mill,—write 
EARL PARSONS, Eugene, Oregon 








J. R. HULBERT, Pres. A. G. PEARSON, Viee-Pres. 


Coast Timber Estimating Co. 
Reliable Estimates of Timber, Contour Maps, 
Surveys, Logging Plans, etc. 
Correspondence Solicited. References Given. 
1107 Spalding Building, PORTLAND, ORE. 




















Works at St. Helens, Ore. 


Creosoted Piles 
Bridge Timbers 
Wharf Timbers 


Ties and Cross Arms 


Cargo and Rail Shipment 
Export Work a Specialty 








St. Helens Creosoting Co. 
912-913 Yeon Bldg., PORTLAND, ORE. 

















LOGGING ano LUMBERING 


OR FOREST UTILIZATION. 
By Lieut. C. A. Schenck. 


(THERE are many books on forestry, but they 
stop short of the harvesting and manufacturing 
operations, and the literature of logging and lum- 
ber manufacture is still meager. This book covers 
the subject in general outline fashion, with descrip- 
tions of principal’ methods and illustrations of prin- 
cipal equipment. The five main divisions include 
forest labor, cutting, transportation, foundations of 
manufacture, and manufacturing operations, in- 
cluding cooperage, veneers, excelsior, wood pul 
and other auxiliary industries. Cloth, prepaid, $5. 
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CALIFORNIA 








California White Pine 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber 


Ask LOUIS WUICHET 
Room 716 Railway Exchange, 
Tel. Harrison 1295 CHICAGO, ILLINOIS 


\.. — 


























California Sugar Pine and White Pine 


In Factory Grades and Clears. 
California Redwood 
In Bevel Siding and Finish. 


Eastern Shipments a Specialty. 
Get Our Prices. 


Frank P. Doe Lumber Co. 


No. 16 California St. SAN FRANCISCO, CAL. 


















[ FAIR => MORAN | 




















/ WHOLESALE LUMBER \ 


Steamship Agents 


Coastwise and Export Shipments of Pacific Coast 
Lumber Products. 


Main Office, Fife Building 


SAN FRANCISCO, CAL. 











Prosperity 





Is Here! 
and with it comes a wood of proven merit— 


REDWOOD 


When used for siding, lath, shingles, doors, 
window frames and Interior trim, it is un- 
equaled. Buy it Right by Buying of 


The Pacific Lumber Company 
OF ILLINOIS 
JOHN D. MERSHON, President 
Largest Redwood Distributors 
3612 South Morgan Street, CHICAGO, ILLINOIS 
New York Saginaw KansasCity Worcester Milwaukee 











Port Orford 
CEDAR 


Now is the time to put in a stock of 
Port Orford Cedar and be ready to show 
Fall builders the wood that is in a class en- 
tirely by itself. When recommended for interior finish, 
you ll find it always proves a winner for it takes a 
high finish and can be used for staining to imitate other 
woods, There are dozens of uses where Port Orford 
Cedar is unexcelled. Let us give you a few pointers 
that will mean more business for you. 


Write for Prices Now. 


C. A. Smith Lumber Co. 
711 Syndicate Bldg., OAKLAND, CALIFORNIA 


We are also large manufacturers of Douglas Fir. 




















U. S. Musick, secretary of the Louisiana Lumber Co., 
Cairo, Ill., and Mrs. Musick, spent a part of the week 
in Chicago. 

H. B. Sale, of the Hoffman Bros. Co., hardwood lum- 
ber and veneer wholesaler of Ft. Wayne, Ind., was in 
Chicago Wednesday, calling on the trade. 


C. W. Kendle, treasurer of the Nicholson-Kendle Fur- 
niture Co., Huntington, W. Va., while in Chicago this 
week called on several of his friends in the trade. 


E. C. King, representative in Chicago territory for 
the Virginia & Rainy Lake Co., spent part of the 
week at the mill of the company at Virginia, Minn. 

E. G. Swartz, vice president and general manager of 
the Burton-Swartz Cypress Co., Burton, La., was in 
Chicago this week and expected to remain several days. 

F,. A. Carrier, the well known box shook salesman at 
Kansas City, Mo., while in Chicago, Thursday, calling 
on the box trade, visited several of his lumbermen 
friends. 


George D. Griffith, of George D. Griffith & Co., ac- 
companied by Mrs. Griffith and their daughter, Nina, 
is making a three weeks’ automobile tour in Indiana 
and Ohio. 

William R. Hickman, of Cleveland, Ohio, who has 
charge of the sales of the Nicola, Stone & Myers Co., 
yellow pine and hardwood wholesaler, is in Chicago this 
week on business. 

Miss Florence Carlson, stenographer in the offices 
of the Hardwood Mills Lumber Company, Monadnock 
Block, has resumed her duties, following a month’s 
visit to her brother at Victor, Col. 

Julius Spicker, of Calflisch-Spicker Alling & Co., 
mahogany wholesalers of New York City, Newark, 
N. J., and Union City, Pa., was in Chicago during the 
early part of the week on business. 


William Templeton, of Perley Lowe & Co., MeCor- 
mick Building, Chicago, is at his desk again, after an 
outing of several weeks with his family at their sum- 
mer home in South Haven, Mich. 


Dr. Hermann von Schrenk, of St. Louis, Mo., and 
Mrs. von Schrenk were in Chicago a few days early 
in the week. While Dr. von Schrenk went East on a 
business trip Mrs. Von Schrenk returned to St. Louis. 

BE. A. Engler, of the E. A. Engler Lumber Co., manu- 
facturer and wholesaler of lumber, with offices in the 
McCormick Building, Chicago, left Tuesday evening 
for two weeks’ stay at the mill of the company at 
Baudette, Minn. 

Frank I. Abbott, lumber wholesaler at Loomis and 
Twenty-second Streets, Chicago, left Sunday for a 
month’s stay with his son, Ted, who manages his 
father’s ranch near Florence, in the Bitter Root 
Valley, Montana. 

A recent visitor to the office of the AMERICAN LUMBER- 
MAN was W. A. Johnstone, a lumberman from Durban, 


South Africa, who is making an extended visit to the 


United States and getting acquainted with American 
methods and trade. 

Tom V. Coleman, formerly sales manager for the 
Crowell & Spencer Lumber Co. (Ltd.) of Longleaf, La., 
is now a member of the sales force of the Herman H. 
Hettler Lumber Co., of Chicago. Mr. Coleman will look 
after yellow pine sales. 


F. F. Fish, of Chicago, secretary of the National 
Hardwood Lumber Association, who with Mrs. Fish 
spent three weeks in the fishing regions near Hayward, 
Wis., is back at his desk at the office of the association 
in the McCormick Building. 


Theodore Schneider, of the Schneider & Brown Lum- 
ber Co., Marquette, Mich., was in Chicago during the 
week, calling on the local trade. He said that business 
had been good with his company and that during August 
it shipped out 8,000,000 feet of lumber. 


Arthur Jarvis, vice president of the Steven & Jarvis 
Lumber Co., Eau Claire, Wis., was in Chicago Thursday, 
conferring with G. R. Vangsness, sales representative in 
this territory for the company. The Chicago office of 
the company is at 503 Lumber Exchange Building. 

An important session of the bureau of grades of the 
Northern Hemlock & Hardwood Manufacturers’ Asso- 
ciation was scheduled to take place Friday morning of 
this week at the Hotel Sherman in Chicago. Most of 
the members of the bureau were expected to be present. 


L. L. Satler, secretary of the Satler-Hamilton Lumber 
Co., wholesaler of Pittsburgh, Pa., stopped off in Chi- 
cago Wednesday en route home from a Pacific coast trip. 
He spent a month visiting the mills on the Coast and 
obtained first hand information of the lumber situation 
there. 

M. W. McDonald, of M. W. McDonald & Sons, Otis 
Building, and N. H. Huey, sales agent in this terri- 
tory for the Oregon Lumber Co., Baker, Ore., and 
Ogden, Utah., motored to, Detroit, Mich., early in the 
week and expected. to. remain away several days on a 
selling trip. 

Assistant Forester W. B. Greely, of Washington, 
D. C., stopped off in Chicago Monday, en route west 
on an inspection trip of the different district offices 
of the Forest Service. He expected to.go direct to 
Albuquerque, N. M., and will remain away on his in- 
spection trip until Oct. 1. 


F. S. Cutler, sales representative of the Henry D. 
Davis Lumber Co., wholesaler of Pacific coast prod- 
ucts, Portland, Ore., spent part of the week in Chicago, 
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calling on the local trade. Mr. Cutler, who is on q 
six weeks’ selling trip, expects to visit several of the 
leading eastern cities before his return to the Coast, 
Earl Palmer, of Paducah, Ky., of the Ferguson ¢ 
Palmer Co., with headquarters now at Memphis, Tenp, 
stopped off in Chicago a day early in the week on 
his return home from Traverse City, Mich., after g 
few weeks’ vacation, Mr. Palmer’s son, Raymond, 
is still confined to the Columbus Hospital, Chicago, 
where he is undergoing treatment for. rheumatism, 
and Mr. Palmer spent the day with him. : 


Stacy C. Bennett, president of the Hardwood Mills 
Lumber Co., Monadnock Block, Chicago, Supreme Bojum 
of the Concatenated Order of Hoo-Hoo, was one of the 
Chicago members of the Black Cat organization in at. 
tendance at the annual meeting held this week at Men. 
phis, Tenn. Following the Hoo-Hoo meeting Mr. Ben. 
nett expected to spend two weeks visiting hardwood 
mills in Arkansas, Mississippi and Tennessee. 

I, N. Bushong, president Northwestern Cooperage & 
Lumber Co., Gladstone, Mich., stopped off in Chicago 
Tuesday, en route home from a business trip to Toledo, 
Ohio. N. J. Clears, sales representative for the com. 
pany in this territory and also for the Memphis Hari. 
wood Flooring Company, of Memphis, Tenn., returned 
Tuesday from a trip to Gladstone and Escanaba, Mich, 
Mr. Clears said that the company was having difficulty 
in getting cars to make shipments, but that was also 
a trouble with most northern shippers. 

A. E. Noble, representative in this territory for the 
Idaho White Pine Manufacturers’ Agency, was in 
Minneapolis a part of the week, conferring with John 
M. Richards, manager of the agency, who recently 
changed his headquarters from Spokane to Minneap- 
olis. Another Chicago lumberman who spent part of 
the week in Minneapolis was A. W. Lammers, eastem 
representative for the Shevlin-Hixon OCo., of Bend, 
Ore., and for the S. H. L. Lumber Co., of Spokane, 
Wash., with offices 1287 Continental & Commercial 
Bank Building, Chicago. 


A. P. Smith has resigned the vice presidency of the 
Cream City Sash & Door Co., Milwaukee, Wis. He 
has been associated with the company for several years 
as manager. Mr. Smith says that he has no present 
business plans and expects to spend some time in tak- 
ing a rest, which as his many friends know is a well- 
deserved one. He just returned. from the north woods 
of Wisconsin, where he was on a fishing trip, and 
planned to take other recreational jaunts. It is likely 
that after a period of recuperation he will again en- 
gage in the sash and door line. 


R. C. Schulz, general manager of the Marathon Lum- 
ber Co., Laurel, Miss., stopped off in Chicago during 
the week, while on a northern trip. MeM. Carson, of 
Aurora, Ill., who represents the Marathon Lumber (0. 
in this territory, came to a conference with Mr. Schulz 
with a broken nose and an arm in the sling. In offer- 
ing an explanation he said that he had been one of the 
victims in the recent wreck at DeKalb, IIl., when a 
Chicago & North Western train hit an interurban car 
on the Aurora & DeKalb line. Several other persons 
in the wreck were more or less seriously hurt. 


C. H. Murphy, manager of the Saline River Hardwood 
Co., Pine Bluff, Ark., which operates the hardwood mill 
of the Long-Bell Lumber Co., of Kansas City, Mo., while 
in Chicago declared that the car shortage situation with 
the company was already serious and that. the expecta- 
tion was that conditions would grow worse. Speak- 
ing of the hardwood situation he said that fair business 
prevailed and that there was a little bit better tone to 
the market for gum, this wood bringing better prices 
than it had. Mr. Murphy spent’ a few days in St. Louis 
before coming to Chicago and expected to stop off in 
Kansas City on his way back. 

J. A. Hubbel, northwestern industrial secretary of 
the Young Men’s Christian Association, who is in di 
rect charge of all the Y. M. C. A. work in lumber 
camps on the Pacific coast, stopped off in Chicago 
Tuesday, en route to New York City, where he ex 
pected to attend a conference of Y. M. C. A. workers. 
Mr. Hubbel spoke enthusiastically of the work being 
done by the association at different lumbering opera 
tions and said that he would have much of importance 
to report of this work at the New York conference. 
Another Y. M. C. A. worker who was in Chicago dur 
ing the week was ©. F. Ogden, secretary of the 
Y. M. C. A. at Wausau, Wis. The Wausau association, 
which now numbers more than 1,000 members, draws 
heavily upon the lumber mill workers in the Wausau 
district. 


MAKES SIGNIFICANT MOVE IN ESTABLISHING 
NEW OFFICE 

A significant move in the rapid development of the 
cypress industry in the southeastern States is the recent 
establishment by the Pine Plume Lumber Co. of al 
office at Savannah, Ga., the heart of the east coast cypress 
district, from which office this company will handle the 
output of several of the large cypress mills in that tert’ 
tory. 

The Pine Plume Lumber Co., located at) Montgomery; 
Ala., has for many years been an active factor in the 
yellow pine and cypress trade of the Southeast and has 
enjoyed the complete confidence of the trade during this 
long period of activity. Probably no one man in the 
business enjoys this public confidence to a greater degre 
than its president, W. S. Hollister. 
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The Pine Plume Lumber Co., which has been handling 
the output of the Hebard Cypress Co., of Waycross, Ga., 
ig now handling the output: of the recently completed 
mills of the Big Salkehatchie and Black River cypress 
companies, Which gives the Pine Plume company a total 
of 100,000,000 feet of stock to draw from. 

The establishment of a Savannah office is designed to 
put the buyer and the manufacturer of cypress lumber 
in quicker and closer touch with one another, the loca- 
tion of this office with reference to the production and 
distribution centers insuring the prompt receipt of orders 
and the equally prompt shipment of the lumber. 

The Pine Plume Lumber Co. announces that it will 
sell its lumber only under the new grades adopted at the 
New Orleans joint conference of retail dealers and 
cypress manufacturers. 





CHICAGO CONCERN CONDUCTS NEAT YARD 


Did you ever see a lumber yard as spick and span as 
a German frau’s kitchen? Such yards are few and far 
between. One at least is in Chicago and that is the yard 
of the D. W. Baird Lumber Co., at 1026-40 West Twenty- 
second Street. The company, which caters chiefly to the 
retail trade within Cook County, handles plain and quar- 
tered oak, unselected birch, sap and red gum, aromatic 
red cedar and mahogany. Ninety-five percent of the 
hardwoods. retailed are dry kiln produéts and are dried 
in the company’s own kilns at the Chicago yard. 

The D. W. Baird Lumber Co. is the only Chicago con- 
cern, and perhaps the only one within the Chicago terri- 
tory, catering to retail trade chiefly, that possesses its 


Perhaps no other concern in the middle West is so well 
equipped to supply the trade to which it caters with kiln 
dried hardwoods, and, confining its business as it does to 
territory within Cook County, the company is able to 
specialize to a high degree. 





JOINS SALES AGENCY FORCES 

Don Lawrence, for several years in charge of sales 
for the Bonners Ferry Lumber Co., Bonners Ferry, Ida., 
has gone to the newly opened general sales offices of the 
Idaho White Pine Manufacturers’ Agency in the Me- 
Knight Building, Minneapolis, where he will direct the 
salesmen and handle the sales tributary to Minneapolis. 
Mr. Lawrence is thoroly familiar with the marketing 
of Inland Empire lumber. He was for years with the 
B. BR. Lewis Lumber Co., Coeur d’Alene, Ida., and its 
successor, the Blackwell Lumber Co., in charge of sales, 
going from there to Bonners Ferry. 

The sales at Bonners Ferry will hereafter be looked 
after by Harold J. McCoy, assistant manager of the 
company, and son of General Manager R. H. McCoy. 
Harold McCoy has had a splendid training in all branches 
of the business at Bonners Ferry, from the woods to the 
mill and office, which well qualifies him for looking after 
the sales department. 

The removal of the general offices and Manager John M. 
Richards, of the Idaho White Pine Manufacturers’ 
Agency, from Spokane to Minneapolis, leaves Hugo A. 
Scharf, Mr. Richards’ assistant, at Spokane, in charge of 
the western end of the agency business. Mr. Scharf is 


the man on the ground who comes in contact with the 
mills and the placing of the orders. 


He received his 





own dry kiln system. The : 
hardwoods handled by this |W" ~~~" 
eompany are dried by the 
concern’s own individual sys- 
tem, which, according to of- 
ficials of the company, dries 
the hardwoods in two-thirds’ 
less time than the ordinary 
kiln. The kiln space at the 
Chieago yard occupies an 
area of 22 by 80 feet and 
there are nine separate poc- 
kets 8 by 22 feet. These kilns 
dry the oak down to 5 percent 
moisture; birch, 3 percent; 
gum, 3 percent; mahogany, 
3 percent, and cedar, 5 per- 
cent. 

The accompanying repro- 
ductions of yard views indi- 
eate clearly the cleanly kept 
yard that the company main- 
tains and also the fire pre- 
caution that is taken. The 
company has yard space for 
over 2,500,000 feet of lumber 
and constantly has on hand 
from 1,000,000 to 1,500,000 
feet of hardwoods. The stock 
earried is divided approxi- 
mately, 35 percent being 
birch, 35 percent oak, 15 per- 
cent gum, 10 percent ma- 
hogany and 5 percent cedar. 
The business of the company 
consists chiefly of less than 
earload lots that’ go to fur- 
niture, cabinet making, in- 
terior trim and molding fac- 
tories within Cook County. 
Some carload business is done 
but the volume consists 
chiefly of what is known as 
the wagon lot trade. One of 
the accompanying pictures 
shows how neatly the lumber 
at the yard is piled and with- 
out exception every bit of 
lumber within the yard is just as well piled. The entire 
plant, including yard, office, barn and home of the night 
watchman, is under one roof and not a bit of lumber is 
left in the open. The switch track facilities are also 
within the shed, which permit the unloading of lumber 
under the most advantageous circumstances despite any 
Weather that might prevail. 

The D, W. Baird Lumber Co. is a corporation of $50,- 
000 paid up capital. Mr. Baird is president and man- 
ager, while E. L. Cook is secretary and treasurer. Mr. 
Baird has spent all of his business life in the lumber 
trade, having started in the game with the Fenwood 
Lumber Co., Fenwood, Wis., when he was 20 years old. 
Atter spending two years at Fenwood he traveled in the 
South, in 1899, as a hardwood buyer for the Tucker- 
Hooper Lumber Co., of Chicago. In 1900. he beeame 
ign with the Dudley Lumber Co., Grand Rapids, 
Mich, and for a period of seven years he had the 
Management of the distributing yards of the com- 
eae at Logansport, Ind., and Memphis, Tenn. From 
h on 1910 he was sales manager for Banks & Co., 
ardwood manufacturers at Hernando, Miss. He first 
—— in business for himself in 1910, opening a 
ne office in the Fisher Building in Chicago. This 
ollce Was maintained for a period of four years but dis- 
continued when, in January, 1914, a yard was opened in 
fain. |, Street on the South Side. This yard was main- 
amed for six months and removal was made to the pres- 


1. EXTERIOR VIEW OF 


“oman which was formerly the plant of the Union 
aia Co. The rearrangement of this plant makes it 
ay the ideal lumber yard institutions in Chicago. 


Cook was for several years in the sash and door 


business, operating the Halsted Street mill on Halsted, 
near Sixty-third Street. 


PLANT OF BAIRD LUMBER co. 
38. SHOWING NEAT PILES OF LUMBER AND ALSO . 
SWITCH TRACK FACILITIES UNDER COVER 





early training at Bemidji, Minn., with Mr. Richards, and 
was afterward for several years in the sales department 
of the Bonners Ferry Lumber Co. 





LIKED THE LIFE OF THE ‘‘ROOKIE’’ 


‘<The most interesting experience I ever had,’’ was 
the description given by A. Fletcher Marsh of the 
Marsh & Truman Lumber Co. and chairman of the 
traffic committee of the Lumbermen’s Association of 
Chicago, following his return this week from Platts- 
burg, N. Y., where he spent three weeks as one of the 
‘¢rookie’’ citizen soldiers. Mr. Marsh said that while 
he was at Plattsburg 3,200 citizens were in training 
and that he considered the time so well spent that he 
expects to give a part of each year to this training 
work, should the Government continue to maintain 
citizens’ camps. ‘‘Any man who spends a week at 
one of these training camps, working from 4:45 in 
the morning until dark and performing the duties of 
the soldier, can not help but be greatly benefited,’’ 
said Mr. Marsh. ‘‘One of the chief lessons to be 
gained for a young man is that he is taught to obey 
and another is that he is nothing but a cog in a big 
machine.’’ He stated that a month spent in this serv- 
ice was as good as any vacation that he could possibly 
have had and he had nothing but complimentary 
things to say about the Plattsburg camp. More than 
100 Chicagoans were among the 3,200 who were in 
training from Aug. 10 to Sept. 6. The camp was in 
charge of Maj. Gen. Leonard Wood, chief of the de- 
partment of the East, and each evening General Wood 
addressed the citizen soldiers on some different phase 
of army work. 


2. LOADING STATION IN FRONT OF DRY KILNS. 
APPLIANCES FOR SAFETY FROM FIRE. 4. SHOWING 


CREOSOTED WOOD BLOCK PAVING GROWS 
POPULAR IN CHICAGO 


That it will only be a question of time until every 
business street in the downtown section of Chicago will 
be paved with creosoted wood blocks was the opinion ex- 
pressed this week by L. A. Dumond, engineer of the civic 
industrial committee of the Chicago Association of Com- 
merce. Since 1911 the Association of Commerce has 
maintained a paving inspection bureau, which codperates 
with the board of local improvements of the city of 
Chicago, and a duty of this department is to keep close 
tab on the Chicago paving proposition from its every 
angle. Mr. Dumond, when asked this week what kind of 
service the creosoted wood block paving is giving where 
it has been put down, declared that so far such paving 
was showing very well and that it was his belief that 
creosoted wood block paving was the best paving for busi- 
ness on heavy traffic streets wherein durability, sanitation 
and freedom from noise are desirable factors. Mr. 
Dumond cited another instance wherein he thought that 
creosoted wood blocks are best for paving purposes, and 
that is on residence streets having a valuation of $100 a 
front foot or more. He declared that owners of such prop- 
erty were well able to pay for creosoted wood block pav- 
ing, which has an initial cost beyond some of the other 
pavings, but that in the end the expenditure was an econ- 
omy. When asked relative to how business men in the 
downtown district of Chicago generally looked upon creo- 
soted wood block paving he stated that hardly without 
exception business men think it a wonderful paving. Its 
chief advantage, aside from durability, is the elimination 
of noise to a marked degree. 

The paving inspection bu- 
|.reau of the Chicago Asso- 
ciation of Commerce is in re- 
ceipt of frequent inquiries 
from engineers in charge of 
paving work in other cities, 
citing their paving problems 
and seeking advice as to 
what would be the best pave- 
ment to put down. Mr. Du- 
mond stated that creosoted 
wood blocks were generally 
recommended for other cities 
wherein the paving was to be 
installed in the business sec- 
tions. He pointed out that 
creosoted wood block paving 
as it is placed today is a far 
different proposition from 
what it was a few years ago 
and that too frequently citi- 
zens associated untreated 
cedar blocks with creosoted 
wood blocks. 

Now in Chicago is 58.22 
miles of creosoted wood block 
paving and this mileage is 
likely to increase rapidly on 
account of its growing pop- 
ularity. Neither cedar block 
nor waterbound macadam is 
laid any longer in Chicago, 
Mr. Dumond said. Relative 
to waterbound macadam, he 
declared, none of this kind 
of paving had been laid in 
Chicago since 1911, as it 
had been found that water- 
bound macadam will not 
stand the strain of automo- 
bile traffic. 

Relative to the city’s pav- 
ing problem the Chicago As- 
sociation of Commerce re- 
cently issued a statement in 
an endeavor to interest citi- 
zens to a greater degree in 
the matter of what kind of 
pavements should be put down. The statement read as 
follows: 

If all Chicago’s streets were repaved within the next ten 
years the city’s paving problem would not be solved. 

Modern traffic conditions, the increasing use of motor ve- 
hicles, both pleasure and commercial, demand pavements of 
the best construction. Recognized paving standards of a 
few years ago are no longer regarded as suitable for heavy 
traffic streets. By a system of pavement inspection the 
Association of Commerce codperates with the city authorities 
in obtaining a high standard of paving construction. 

Initial low cost pavements are no economy and result in 
increased future expenditures. Taxpayers in their own in- 
terest should insist upon receiving the best pavements suit- 
able to local requirements. Good streets mean better busi- 
ness, improved conditions and. higher property values. 

The inspection service of the Association of Commerce 
is free to the property owner and endeavors to insure 
that the quantity and quality of materials used, as well 
as the method of construction, are such that the specifi- 
cations are fulfilled in every particular. The inspection 
department maintains a card index system of all streets 
under contract, and each individual card maintains a 
progressive record of the character and condition of the 
work from the time ground is broken until the wearing 
surface is completed and thrown open to traffic. During 
the process of construction numerous inspections are 
made and in instances as many as thirty inspections of 
the paving are made before it is completed. If any 
errors are found in construction the contractor is told 
about them and asked to make the changes. In case the 
contractor does not pay any attention to the request of 
the Chicago Association of Commerce the matter is taken 
up with the board of local improvements. The inspector 
of the Association of Commerce has no authority to stop 
work believed to be unsatisfactory, this power lying with 
the city inspector, but the influence of the association 
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Watson-Christensen Lumber Co. 


Manufacturers of 


The Celebrated Sabine County 


Long and Short Leaf Yellow Pine 


Export and Coastwise. 
Mills: Hemphill, Texas, Frankston, Texas. 
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We Cater to the 
Eastern Yard Trade 


and can supply you with anything in Yellow 
Pine Lumber. Dealers located in territory 
contiguous to the East Coast will find it 
advantageous to buy from the 





Long Leaf Yellow Pine Lumber 


Prompt Shipments guaranteed by either rail or water. 
Daily Capacity, 100,000 Feet. 
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FOX HENDERSON, 
President 


G. O. WAITS, 
Vice-Pres. & Gen. Mgr. 


Henderson-Waits Lumber Co. 


MANUFACTURERS OF 


Long Leaf Yellow Pine 


Lumber, Flooring, Ceiling and Siding 
CAR DECKING WORKED TO PATTERN 
Caryville, Florida 


J. D. HENDERSON, ) 
Sec.-Treas. 

















Red Cypress 


SHIPMENTS BY RAIL OR WATER, 
ORDERS FILLED ON SHORT NOTICE, 


Cummer Cypress Company, 
JACKSONVILLE, FLA. 


Northern Sales Offices:—1 Madison Ave., New York City, 
and 1402 North American Bldg., Philadelphia. 











is so strong that little trouble is experienced in instances 
where the contractor has been found to be placing a 
paving not up to specifications. 

Altho the work of the Association of Commerce has 
many ramifications the work of the paving inspection 
service bureau is looked upon as being one of its most 
important activities. 


LUMBERMAN’S HERD TAKES PRIZES 


The Jersey herd of F. J. Bannister, vice president and 
treasurer of the Long-Bell Lumber Co., Kansas City, Mo., 
took first place at the Indiana State fair at Indianapolis 
last week. The bull which heads the Bannister herd won 
the grand championship and twenty ribbons went to 
cows in his herd. That was the greatest number of rib- 
bons awarded to any one breeder. Mr. Bannister also 
will show his herd at the Kentucky State fair, the South- 
west Dairy Show in Kansas City and the National Dairy 
Show. His herd was bred on La Cima, the Bannister 
farm, near Kansas City. 








MADE CHIEF EXECUTIVE OF CALIFORNIA 
COMPANY 


Sept. 1, F. B. Hutchens, of Los Angeles, for the last 
seven years manager and chief executive officer of the 
Fruit Growers’ Supply Co., severed his connection with 
that concern and became vice president and general 
manager of the McCloud River Lumber Co., of McCloud, 
Cal., with headquarters and offices in the Flood Building, 
San Francisco. 

The announcement of this change comes as a surprise 
to the many friends of the parties interested. The Mc- 
Cloud River Lumber Co. is prominent as one of the 
white and sugar pine manufacturing concerns in Cali- 
fornia, the president of which is J. H. Queal, of Minne- 
apolis, Minn. For the last nine years its affairs have 
been directed at McCloud by F. F. Spencer, assistant to 
the president, who by his sterling qualities has built up 
a large acquaintance among the lumber and box manu- 
facturers of the West. Mr. Spencer will remain with 
the company until the latter part of the year. His 
future plans are not as yet definitely decided but he ex- 
pects to go east for several months and later return to 
the Coast. 

Mr. Hutchens, the new managing head of the McCloud 
River Lumber Co., as manager of the Fruit Growers’ 
Supply Co., a codperative organization owned by the 
citrus fruit growers who market their fruit thru the 
California Fruit Growers’ Exchange, has had large busi- 
ness responsibility. These two organizations give to the 
California citrus fruit growers a complete codperative 
purchasing and marketing system. The supply company 
was organized in 1908 and has $1,200,000 paid up eap- 
ital, and in addition to owning and operating the timber 
and lumber manufacturing plant at Hilt, Cal., which is 
under the direct supervision of Myron H. Grover, an 





F. B. HUTCHENS, OF SAN FRANCISCO, CAL. ; 


Becomes Vice President and General Manager McCloud River 
Lumber Co. 


experienced lumber manufacturer, it supplies its members 
with approximately $3,500,000 worth of general orchard 
and packing house supplies annually. Mr. Hutchens 
thru the supply company’s operations at Hilt during 
the last six or seven years has come in close touch with 
the lumber industry of California. He is a man of 
broad ideas and great business capacity, and as active 
head of the McCloud River Lumber Company, manufac- 
turing 100,000,000 feet of California sugar and white 
pine lumber annually, he will have an opportunity to 
bring out the best that is in him. 

Mr. Hutchins is sueceeded in the management of the 
Fruit Growers’ Supply Co. by A. M. Mortensen, who has 
for some years been ‘traffic manager of the California 
Fruit Growers’ Exchange. Last year in addition to this 
position he was traffic manager for the Panama Pacific 
International Exposition in San Francisco. He is a man 
of considerable experience, used to handling large prob- 
lems, and will fit comfortably into the new position, so 
there will be practically no change in the conduct of its 
business. 

The Fruit Growers’ Supply Co.’s lumber manufactur- 
ing plant at Hilt manufactures nearly 30,000,000 feet of 
white pine lumber annually and buys in the open market 
in addition about 15,000,000 feet a year to put thru 
its box factory, one of the largest in the State, thus 
handling over 40,000,000 feet annually. 


eee 

BECOMES MANAGER OF MONTANA RETAIL, 
CONCERN 

For the last nine or ten years A. R. Graham, known 


among his thousands of friends in the western county 
as ‘‘Andy’’ Graham, has been field man for Secretar 
A. L. Porter, of the Western Retail Lumbermen’s Aggo. 
ciation, Spokane, traveling thru the territory weg 
of the Rocky Mountains, which this association covers 
Much of the growth of the organization has been due 
to Mr. Graham’s indefatigable effort. For several years 
he has made his headquarters at Salt Lake City, Utah 
and then being anxious to get back into the lumber game 
again, as he was formerly in the retail lumber business 
in eastern Washington, he retired from association work 
a few months ago and became city salesman for Mor. 
rison, Merrill & Co., Salt Lake City, a position he has 
just left to become manager, Sept. 1, of the extensive 
retail lumber business of the Largey Lumber (o., of 
Butte, Mont. 

This is one of the oldest and largest retail lumber 
concerns in Montana and here Mr. Graham will have an 


y 
y 





’ A. R. GRAHAM, OF SPOKANE, WASH.; 
Who Becomes Manager of Large Retail Lumber Interests 


opportunity to practise the up-to-date ideas of merchan- 
dising lumber that he has absorbed in his years of asso- 
ciation work, visiting lumber yards thruout the west- 
ern country. As he spent several years in the Puget 
Sound country with a mill concern his experience covers 
both ends of the lumber business and he has hosts of 
friends who wish him success in his new location. 





EXPLOITING WEST COAST SHINGLES 


J. 8. Williams, formerly field man for the West Coast 
Lumbermen’s Association, of Seattle, Wash., but now 
connected with the publicity department of the shingle 
branch of that association and engaged in promoting 
the ‘‘Rite-Grade’’ shingle, was in Chicago this week 
en route to his old home at Columbus, Ohio, to attend 
a homecoming celebration. Mr. Williams was very 
enthusiastic about the results of the Rite-Grade shingle 
campaign and expressed the belief that the hardest 
part of the work had been done and that from this 
time forward the campaign will move with increasing 
celerity. Members of the association who are back of 
this movement to improve the quality and increase 
the use of red cedar shingles are well pleased with the 
results that have been accomplished, and while many 
discouragements have been encountered they all feel a 
sense of gratification that these obstacles have been 
overcome and that the shingle industry is in better 
shape than before the Rite-Grade publicity campaign 
was inaugurated, with every prospect of more rapid 
improvement in the future. Mr. Williams will visit 
several of the leading markets while on his trip east 
and will spend a few days at Madison, Wis., in con- 
ference with the director of the Forest Products 
Laboratory in connection with the work of developing 
a successful and satisfactory fire retardant, which is 
the only thing now remaining to make certain the re- 
turn to their oldtime popularity of the wooden 
shingles. 





It was announced this week that J. H. Queal, of Min- 
neapolis, Minn., has sold thru the Chicago office of James 
D. Lacey & Co his tract of Florida pine and cypress, 
aggregating 6,000 acres in Orange, Seminole and Vol- 
usia counties, Florida. The tract was purchased by the 
Osceola Cypress Co., a Florida corporation, that will hold 
the timber for two or three years before cutting it. A 
portion of the timber borders on Lake Jessup. and 1s 
easily accessible by water. The portion that borders 01 
the Econlahatchie is reported to be one of the finest 
bodies of virgin cypress remaining in the State. 





F. S. Palmer, domestic sales manager of the American 
Trading Co., San Francisco, Cal., was in Chicago this 
week on a trip east and was a pleasant caller at the 
offices of the AMERICAN LUMBERMAN. Mr. Palmer 38 
taking a little swing around the circle, calling on the 
factory trade and reports that he finds manufacturers 
generally feeling optimistic over present and prospective 
conditions. He says that the heavy calls made on the 
mills for factory lumber have reduced stocks of that ma 
terial to such an extent that some trouble probably will 
be experienced later in the season in promptly supplymg 
the, demand, and for this reason buyers would be wise t0 
place their requirements now. 
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BUSINESS CHANGES. 


ALABAMA. Birmingham—The Birmingham _ Casket 
Co. has increased its capital stock from $50,000 to 
$100,000. 

ARKANSAS. Batesville—A. M. Pease, who has re- 
sided at Mills, N. M. for the last several years, has 
pought the Wasson Lumber Co., of this city. 

Mena-—A. H. Scoggin, head of the Scoggin Lumber Co., 
of this city, has sold his interest to W. J. Lauck, an 
associate in the enterprise. 

CALIFORNIA. Oakland—F., P. Gallagher has been suc- 
ceeded by the Piedmont Lumber Co. 

FLORIDA. West Palm Beach—The Dade Lumber Co. 
has been succeeded by the Home Lumber & Supply Co. 

ILLINOIS. Cairo—The Illinois Warehouse Lumber Co., 
recently organized with a capital stock of $10,000, has 
increased its stock to $20,000. 

Chicago—The Lincoln Sash & Door Co. has increased 
its capital stock to $40,000. 

INDIANA. Bedford—The Willard F. Meyers Diamond 
Saw Co. has increased its capital stock from $6,000 to 
$16,000. 

“IOWA. Ocheyedan—Glade & Shuttleworth have been 
succeeded by the Glade Lumber Co. 

KANSAS. Liberal—The Lampe Block Lumber & Coal 
Co. has been succeeded by the Wilson Lumber Co., hav- 
ing headquarters at Hutchinson. 


LOUISIANA. New Orleans—The Creosoted Wood 
Block Paving Co. has been succeeded by the Creosoted 
Materials Co., with R. S. Manley, president and D. E. 
Roach, secretary and treasurer. 

MAINE. Enfield-Howland—The plant, timberlands, 
waterpower rights and all the property of the Howland 
Pulp & Paper Co. has been taken over by the Howland 
Pulp & Paper Corporation, a Vermont concern, formed 
at Brattleboro, of which the officers are: Amos L. Blan- 
din, president; George L. Lewis, treasurer. 

MARYLAND. Roland Park (Suburb of Baltimore)— 
The Suburban Lumber Co. has been succeeded by the 
Hudson Cement & Supply Co. 

MICHIGAN. Moran-St. Ignac—Emil Albrecht, for the 
last two years general superintendent of the Standard 
Post & Tie Co., operating a mill and yards at these 
places, has bought one-third interest in the business. 
The other members of the company are Floyd Smith and 
J. V. Davidson. 

MINNESOTA. Minneapolis—Olsen & Serley have been 
succeeded by the Olsen & Serley Sash & Door Co. 

MISSISSIPPI. Jackson—The Yellow Pine Lumber Co., 
with headquarters and sales offices here for the last nine 
years, has removed its offices to Brandon (Miss.), so as 
to be near its sawmilling interests, where the company 
owns sufficient timber to insure operation of its plant 
for several years. 

Poplarvile—J. E. Williams has sold his sawmilling 
business to M. M. Hull and M. W. Wells. The new 
owners are rebuilding the mill and adding a dry kiln. 

NEBRASKA. Omaha—Ellingwood & Wilkes: have been 
succeeded by D. E. Ellingwood. 

NORTH CAROLINA. Hamlet—J. A. Williams has been 
succeeded by Adams & Graham. 

Wilmington—The Atlantic Coast Veneering Co. has 
changed its name to the Atlantic Coast Veneer Co. and 
increased its capital stock to $100,000. 

SOUTH DAKOTA. Turton—The Atlas Lumber Co. has 
been succeeded by C. D. Derr. 

TEXAS. Leonard—J. F. La Roe & Co. have been suc- 
ceeded by Neale & Braly. 

WASHINGTON. Seattle—The O. Wollenweber Co. has 
removed to Portland, Ore. 

_ WISCONSIN. Rice Lake—Henry Ashlin, sash, door, 
interior finish, etec., manufacturer, has disposed of his 
business to Frank Warden, who will continue along 


similar lines. 
| NEW VENTURES. 


ALABAMA. Ethelsville—J. L. Smith recently began 
the sawmilling business. ’ : 

Moulton—The Tennessee Cedar Co. (Inc.) recently be- 
gan_ manufacturing hardwood lumber, with headquarters 
at Christiana, Tenn. 

ARIZONA. Thatcher—The F. C. Fischer Lumber Co. 
recently began the saw and planing mill business. 

CALIFORNIA. Ockenden—The Ockenden-Byxby Lum- 
ber Co. has entered the trade. 

COLORADO. Brighton—The Brighton Lumber Co. has 
entered the trade. 

FLORIDA. Homosassa—The Tennessee Cedar Co. 
(Inc.) recently began manufacturing cedar pencil slats, 
with headquarters at Christiana, Tenn. 

GEORGIA. Augusta—The Beach Island Lumber Co. re- 
cently began the sawmilling business. 

Cutting—The Moss-Downer Lumber Co. has entered 
the wholesale business. 

Lumber City—The Omulgee Timber Co. recently be- 
gan the wholesale and commission lumber business. 

IDAHO. Malad City—The Overton Lumber Co. re- 
eg began business here, with headquarters at Ogden, 


Midvale—The Hawkeye Lumber Co. has entered the re- 
tail business here, having headquarters at Boise. 

INDIANA, Helmsburg—The Bean Blossom Creek Lum- 
er Co. recently began manufacturing hardwood lumber. 

KANSAS. Arcadia—The Burgner Bowman Lumber Co. 
recently began the retail business, having headquarters 
at_Kansas City, Mo. 

_Eldorado—The Rock Island Lumber & Coal Co. recently 
egan the retail business, with headquarters at Wichita. 
MAINE. Fort Kent—Ward & Bradbury (Inc.) have be- 

sun operating a sawmill. 

MISSISSIPPI. Meridian—The Missalo, Lumber Co. re- 
cently entered business as purchasing agents of yellow 
Dine lumber, ete. 

NEW YORK. Mamaroneck—George W. Mahlstedt re- 
cently began the lumber business. 

OKLAHOMA. Commerce—The Cook Adams Lumber 

0. has entered the trade. 

«PENNSYLVANIA. Harbour Creek—The Stow Lumber 
vont Co. is opening a yard with headquarters at North 





as 


Warren—The Crescent Furniture Co. recently began 
manufacturing furniture. 

TEXAS, Gladewater—J. I. Morgan recently began the 
Sawmilling business. 
, Ozona—The Barnhart Mercantile & Lumber Co. is open- 
ng a yard, having headquarters at Barnhart. 
‘ WASHINGTON. Withrow—Erickson & Densow re- 
Krupp began the retail business, with headquarters at 


WISCONSIN. Galesburg—Miller & Piehl, of Seymour, 
have opened a retail lumber yard on the new line of the 
Wisconsin-Northern Railway. 

Shawano—George H. Harding, who established the 
Shawano Hub Manufacturing Co. here, has resigned as 
manager and will enter business for himself, dealing in 
short hardwood and dimension stock. A. N. Hazeltine 
succeeds him in the Shawano company. 

WYOMING. Carter—The Overton Lumber Co. has 
entered business here, with headquarters at Ogden, Utah. 


BRITISH NORTH AMERICA 


SASKATCHEWAN. Kuroki—Charles DeGallier re- 
cently entered the lumber business, with headquarters at 


Margo. 
INCORPORATIONS. 


ALABAMA. Calvert—Calvert Turpentine & Rosin Co., 
authorized capital $20,000; G. W. Laubenthal, president 
and general manager and C. J. Laubenthal, secretary and 
treasurer. 

_ FLORIDA. Tampa—Hillsborough Lumber Co., author- 
ized capital $100,000; J. L. Greer, president; A. H. McFar- 
lan, vice president and N. Power, secretary and 
treasurer. 

GEORGIA. Athens—Hilley Furniture Co., authorized 
capital $5,000; T. V. Hilley. W. L. Bell and W. A. Fowler. 

IDAHO. Newdale (P. O. Teton City)—Fleischman 
Lumber Co., authorized capital $25,000. 

ILLINOIS. Evanston—Central Coal & Material Co. has 
incorporated. 

INDIANA. Gary—Lake County Lumber & Supply Co., 
authorized capital $60,000. 

New Albany—Floyd County Veneer Mills, authorized 
capital $10,000; George B. Lapping, Guy W. Theis and 
Robert A. Lapping, directors. 

LOUISIANA. New Orleans—A.:J. Higgins Lumber & 
Export Co., with offices in the Hibernia Building, has in- 
corporated to take over the general wholesale business, 
export and domestic, heretofore operated by A. J. Higgins, 
who continues in the active management. W. M. Cady, of 
McNary, La., is president of the company, J. G. McNary, 
of El Paso, vice president and A. J. Higgins, secretary 
and treasurer. 

MASSACHUSETTS. Boston—Whittle Manufacturing 
Co. (to conduct a general woodworking business etc.), 
authorized capital $10,000; Thomas J. Hannon, president; 
William G. Mason, treasurer and E. Najarlan. 

WASHINGTON. Aberdeen—North River Shingle Co., 
authorized capital $5,000. 

Seattle—A. W. Miller Lumber Co., authorized capital 
$50,000; A. W. Miller, O. S. Larson and R. A. Ballinger. 
This company is in no way connected with the A. W. Mil- 
ler Sawmill Co., of this city, except that Mr. Miller is at 
the head of both companies. 


BRITISH NORTH AMERICA 


ONTARIO. Toronto—Beacon Match Co. (Ltd.), (to 
manufacture matches and boxes), authorized capital $75,- 
000; Rockford M. Melville, Frederick C. W. Wagner and 
Frederick M. Geale. y 

Toronto—Twin Falls Lumber Co. (Ltd.), authorized 
capital $200,000; Richard D. M. Walker, Ewart R. Lynch 
and Hamilton J. Stuart. 


CASUALTIES. 


ARKANSAS. Argenta—The plant of the McBride Stave 
Co., east of here, was destroyed by fire Sept. 3; loss, 

Wynne—The dry kiln at the Wynne Stave Co.’s plant 
was destroyed by fire Sept. 8. Some of the staves in the 
building were saved. 

MICHIGAN. Nadeau—Fire Sept. 8 caused damage es- 
timated at $15,000 to the sawmill of Nadeau Bros. The 
loss is only partly covered by insurance, amounting to 
$2,000. The plant, which was wrecked, was running at 
capacity, turning out daily 25,000 feet of lumber and 
35,000 shingles. 

WASHINGTON. Seattle—The Lake Union Shingle Co. 
was recently visited by fire which caused a loss to build- 
ings and contents of $1,500, valued at $3,600; insurance 
fully covers loss. 








NEW MILLS AND EQUIPMENT. 


ALABAMA. Prichard—The Pope Manufacturing Co. 
has let contract for the erection of a building here to be 
one story high and estimated to cost $10,000. 

Birmingham—John Price will erect a wagon factory. 

FLORIDA. ' Winter Haven—Clarence Etheridge will 
establish a table factory. 

LOUISIANA. Hayes—Robert A. Griedry and others 
have acquired timber suitable for manufacturing auto- 
mobile spokes and contemplate establishing a factory. 


MISSISSIPPI. Columbus—The West Point Handle 
bib dooe of West Point, contemplates building a handle 
actory. 

Gulfport—The Edward Hines Lumber Co. will soon be- 
gin the erection of mill buildings and establish an arti- 
ficial lake for holding logs.. The company has acquired 
a site comprising over 600 acres. 


MISSOURI. Kansas City—The John M. Byrne Lum- 
ber Co. has established a new yard at Highteenth and 
Campbell Streets. The company now has four retail yards 
in Kansas City. ‘ 

NORTH CAROLINA. Hamlet—The Clark-Rhodes Lum- 
ber Co., recently incorporated with an authorized capital 
of $50,000, will establish a sawmill. 

Oxford—Bob Jeffreys, of Chase City, Va., and associates 
plan to build a box factory to cost $100,000. : 

West Jefferson—The Hice Manufacturing Co. will erect 
a mill-construction building 60 by 250 feet, with dry kiln, 
sheds, etc. and install woodworking equipment to manu- 
facture wagon and building material, textile supplies and 
lumber. The improvements will cost $10,000. 

TEXAS. Beaumont—Carter Bros., of Houston, will 
have erected an office building and lumber yard at Park 
and Austin Streets. The building will cover ground space 
200 by 250 feet and will cost $20,000. W. T. Carter Lum- 
ber & Building Co. will probably be the name of the new 
concern, which wil! operate the local yards. 


WASHINGTON. Tacoma—The Buffelen Lumber & 
Manufacturing Co. is putting up a 3-story warehouse 
buildjng at its plant on the tidelands, for the storage of 
fir doors and other products. The building is 100 by 100 
feet, equipped with a freight elevator and other ware- 
house facilities. 

Tacoma—The Defiance Lumber Co. is constructing a 
storage shed 600 by 95 feet at its plant on the north 
waterfront for storing lumber, enabling it to ship dry lum- 
ber during the rainy season. 











will be satisfied 


Your Trade and maintained 


Virgin Long akties 
Superior Planing Mill Products 
Piling, all lengths up to 110 ft. 


Our entire organization 
is at your service. 


Hammond Lumber Co., Ltd. 








HAMMOND, LA. 











We only offer the “Real Honest to Goodness” 


RED CYPRESS 


Every piece of it manufactured by our own Mills. 
Unsurpassed Planing Mill 
Facilities 
and 
Best of Service. 





Our new grade of 
FACTORY SELECT 
will give Planing Mills splendid value. 


Louisiana Red Cypress Co. 


Hibernia Building, NEW ORLEANS, LA. 
Frank N. SNELL, Sec’y & Gen’1 Mgr. Cable Address, ‘‘Redcypress”’ 

















Long Leaf 


‘YELLOW PINE 


Railroad & Car Material,Export & Coastwise Stock 


PITCH PINE PILING 


(Long & short lengths) Y ard Stock-Dimension to Finish 


Poitevent & Favre Lumber Co. 


NEW ORLEANS, LA. “Since 1867" = Main Office and Mill 
Branch Office, 606-7 L.&L.&G.Bldg. MANDEVILLE, LA. J 








POWELL LUMBER CO. 
LAKE CHARLES, LA. 


YELLOW PINE 








Huie-Hodge Lumber Co., Ltd., inci. 
— Manufacturers of — 
Southern 


Soft Short Leaf Yellow Pine 


Specialize on Edge Grain Flooring and High Class Finish 
as well as Yard Stock and Car Material. 








») Caddo-Rapides Lumber Co., Ltd. 
Manufacturers and Dealers in 
Yellow Pine, Cypress and Hardwood Lumber 
Hua siti Pres, nee SM 


D. LURRY, Secy. 
J. E. THORSELL, Vice-Pres. 














Ww. 
HUGH CoRRY, JR., Treas. 
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FORESTRY 


AN ELEMENTARY TREATISE 
By Herman H. Chapman, assistant professor of 
forestry, Yale Forest School. 
MANY of the works on forestry are for advanced 
students or professional foresters, and somewhat 
over the heads of the juniors in the lumber industry, or 
even the experienced lumberman who has not special- 
ized in forestry technique. Here is a book that gets at 
the meat of the subject in an understandable and in- 
teresting way. Cloth, prepaid, $1.25. 


American Lumberman, 431 So. Dearborn St., Chicago 
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‘HARDWOODS 








E. Sondheimer Co. 


MEMPHIS, TENN. 
Wholesale Manufacturers and Exporters 


Red Gum Plain Oak 

Sap Gum Quartered Oak 
Cottonwood Hickory 
Cypress Soft Elm 

Ash Sycamore 


All Grades and Thicknesses. 


We make a specialty of Mixed Cars of SAP 
and RED GUM, one-half to two inches thick. 


























Is the product of one of the best equipped mills 
in the country and comes in 


Maple and Birch 


Write today for prices. 


Foster-Latimer Lumber Co. 
MELLEN, WISCONSIN. 
We are members of the Maple Flooring Manufacturers’ 


Sa 


Association. 


ae 

















Wrile wo for" Price on 
1”, 114” and 14” 


Mahogany 


- 250,000 ft. 34” No. 1 Common and Better Birch. 
200,000 ft. 1” No. 1 Common and Better Birch. 
300,000 ft. 134’ No. 1 Common and Better Birch. 
100,000 ft. 2!4”" No. 1 Common and Better Birch. 

50,000 ft. 3” No. 1 Common and Better Birch. 
30,000 ft 4” No. 1 Common and Better Birch. 


“Theo. Fathauer Co. 


1428 Cherry Ave., CHICAGO, ILL, 











Gum 
Ash 
Hickory 
Elm 
Oak 


Band Sawn and graded ac- 
cording to the Rules of 
Hardwood Association. 











South Texas Lumber. 
Houston, Comp any 


Texas. 
Hardwood Mi!l, Onalaska, Texas. 











GRAND RAPIDS, - MICHIGAN 


Where else can you get in the same car anything in Northern or 
Southern Hardwoods and choice of 114 varieties of 3-8” & 13-16” 
Hardwood Flecring? The lumber can be kiln dried and worked 
too if desired. . 
Send your inquiries to 


NICHOLS & COX LUMBER CO. 




















Tacoma—The Western Fir Lumber Co. is putting in 
tracks for lumber cranes for handling lumber in its yards 
and on its dock at its new plant on the north waterfront. 

WISCONSIN. Walworth—J. A. Bonham contemplates 
establishing a woodworking plant here in connection with 
his building supply business. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. New Westminister—Two new 
shingle mills are being built here, one by the Marsh- 
Hutton-Powers Co. and the other by the Acorn Lumber 
& Shingle Co. 





OBITUARY 











CAPT. EDWARD JAHNSEN.—A pioneer in the de- 
signing, and navigation of lumber carrying steam 
schooners on the Pacific coast, Capt. Edward Jahnsen, 
commodore of the fleet of steamers of Charles R. Mc- 
Cormick & Co., San Francisco, died at Astoria, Ore., 
Aug. 29, after a brief illness following a stroke of 
paralysis. The remains were taken to Oakland, Cal., his 
home, and there interred. Captain Jahnsen is survived 
by his widow, one daughter and three sons. He was 
a member of the Masonic order, Noble of the Mystic 
Shrine and an Elk. He was known as the father of the 
steam schooner business, and nearly thirty years ago 
designed and supervised the construction of the Whites- 
boro and the Greenwood for the L. E. White Lumber Co., 
San Francisco, taking command of each in turn. He was 
with J. R. Hanify & Co. for a number of years and later 
with the Hammond Lumber Co., but for the last fourteen 
years has been commodore of the fleet of Charles R. Mc- 
Cormick & Co., carrying lumber, and taking command of 
the newest vessels, in turn, having in all been in com- 
mand of twelve vessels of this fleet. He held a record of 
never having an accident or losing a life in his thirty 
years of coastwise service. 





STEPHEN M. COLE.—President and general manager 
of the S. M. Cole Co., of Oberlin, Ohio, Stephen M. Cole, 
who was well and favorably known by many of_the 
readers of the AMERICAN LUMBERMAN, passed away Sun- 
day, Sept. 3, at his residence after an illness lasting 
almost a year. Mr. Cole was 77 years old and had been 
in the lumber, milling and coal business in Oberlin con- 
tinuously for about forty years, always giving his busi- 
ness his personal attention and supervision. For many 
years the business was a partnership but later Mr. Cole 
bought out his partner and a few years ago a corpora- 
tion was organized and the business taken over by it. 
He was well known in the community in which he lived 
and had taken active part in civic, religious, social and 
all welfare movements, also in G. A. R. circles and in the 
jumber and coal trade. He bore a most enviable repu- 
tation for integrity, good citizenship and upright business 
dealings as well as marked ability in the various lines of 
his business. His presence and counsel will be greatly 
missed in all these affairs and at the trade conventions. 
By his diligence, affability and fair dealing he had es- 
tablished and carried on a large and prosperous business, 
not only in Oberlin, but reaching the neighboring towns 
and country. During Mr. Cole’s final illness the business 
has been successfully managed by his son, Percy C. 
Cole, who will continue to manage all branches of the 
company’s business, which is constantly being increased 
and extended. 





EDWARD J. HUMPHREY.—Vice president of Charles 
R. McCormick & Co., of San Francisco, Cal., Edward J. 
Humphrey, died at his home in Berkeley Sept. 3, after 
four months’ illness. He was 55 years old. Mr. Humphrey 
was a member of the Knights of Pythias, the Royal 
Arcanum, Knights of Maccabees, of Muskegon, Mich., 
and Charter Rock Lodge of Masons, of Berkeley, as well 
as the Berkeley Commandery, Knights Templar. He is 
survived by his widow and a 5-year old daughter, Marion 
Humphrey. Mr. Humphrey went to the Pacific coast 
from Muskegon, Mich., where he was engaged in the 
lumber and shipping business. His first connection on 
the Coast was with the Grays Harbor Lumber Co. In 
1906 he joined the firm of Charles R. McCormick & Co., in 
San Francisco, as bookkeeper. Later he became cashier 
and vice president of the firm. Last spring he went to 
Cleveland and was operated upon for stomach trouble. 
During the last two months kidney and heart complica- 
tions set in, which caused his death. 





CHARLES HENRY HAYES.—President of the Haver- 
hill Trust Co., founder of the C. H. Hayes Corporation, 
one of the most influential citizens of Haverhill, Mass., 
and prominent in the box manufacturing trade of New 
England, Charles Henry Hayes, died Sept. 9. In develop- 
ing his trade in packing lumber Mr. Hayes became ex- 
tensively interested in the lumber business and had large 
mill and timberland properties in Maine and New Hamp- 
shire. He was a prominent member of the New England 
Shook Association and of the New England Box Manu- 
facturers’ Association. He was prominent in Masonry 


and other social organizations. His widow and two 
daughters survive. 





ARTHUR F. WINTER, SR.—President of the Winter 
Manufacturing & Equipment Co., of Sheboygan, Wis., 
Arthur F. Winter, Sr., died this week, aged 55. Mr. 
Winter was born near Ramdon Lake, Wis., and went to 
Sheboygan with his parents when a boy. He was as- 
sociated with his father in the lumber business, also 
operating and building sailing vessels. In 1890 the M. 
Winter Lumber Co. was incorporated with Mr. Winter 
as secretary and treasurer. He sold out his interests in 
1915 and established the company of which he was active 
head at the time of his death. He was also secretary of 
the Sheboygan Steamship Co., and treasurer of the She- 
boygan Manufacturers’ Association. His widow and two 
sons survive. 





E. W. FERRIS—The postmaster of Mount Vernon, 
Wash., Edward W. Ferris, died of pneumonia at his 
home there August 25. Mr. Ferris was 49 years of age, 
and is survived by a widow and two children. Going to 
the State of Washington 24 years ago, from Mineral 
Point, Wis., his birthplace, Mr. Ferris, first became con- 
nected with the lumber business. Later he was con- 
nected with public affairs in Skagit County, and be- 
came best known to west Coast lumbermen when in 1913 
he resigned as_ mayor of Mt. Vernon to take the ap- 
pointment of State Forester and Fire Warden. He 
proved an able and competent official in this capacity 


and earned the respect of the lumbermen of the State 
of Washington. 





CHRISTOPHER W. WILSON.—One of the best known 
lumber merchants in New York, Christopher W. Wilson, 
passed away at his home in Brooklyn Sept. 12. He was 
70 years old, and had spent the greater part of his life 
in the lumber business, starting when a young man with 
the Williamsburg Mill & Lumber Co. and later became 
connected with the lumber firm of Leary & Johnson, of 
Brooklyn. He was secretary and treasurer for five years 
of the Yellow Pine Co., New York. The present firm of 


Ae 


C. W. Wilson & Co. was organized in 1899 and has sing, 
been one of the most reliable and highly regarded firms 
in the market. Mr. Wilson was prominent in the organ. 
ization and administration of the New York Lumber 
Trade Association, for which he was trustee for a num. 
ber of years. 





WALDO HARRISON STEARNS.—Formerly a Boston 
lumber merchant and son of one of the famous oldtime 
lumbermen of that Massachusetts city, Waldo Harrison 
Stearns died suddenly Sept. 11 in the Hotel Bancroft 
Worcester, Mass. Death was due to heart disease. yy 
Stearns was the son of the late A. T. Stearns, who, untij 
his death in April, 1905, was the head of the A. T. Stearns 
Lumber Co., which has yards and mills in Neponset, 
salesrooms in Haymarket Square and a branch office ip 
166 Devonshire Street, the headquarters of the Master 
‘Builders’ Association, Boston. He is survived by a son, 
Morris H. Stearns, of Providence, R 





FERDINAND KIECH.—The founder and first pregj- 
dent of the F. Kiech Manufacturing Co., Nettleton, Ark, 
Ferdinand Kiech, aged 89 years, died at the residence of 
his daughter, Mrs. G. V. Nash, in Nettleton, August 15, 
The Geath of Mr. Kiech will not affect the future oper- 
ations or standing of that company as he had severed 
his connection with the F. Kiech Manufacturing Co. and 
also disposed of his holdings several years ago. Although 
not active in business in recent years, the death of Mr, 
— is keenly felt by his many friends in the lumber 
trade. 





OTTIS GRUBB.—A well known lumberman of Green- 
castle, Ind., Ottis Grubb, 43 vears old, who was associated 
in the lumber business with his father, G. W. Grubb, 
until the latter’s death, died suddenly of heart trouble 
Sept. 5. He is survived by his mother, one sister, Mrs, 


Ellis Sluss, of Indianapolis, and Henry W. Grubb, of 
Greencastle. 


ANDREW J. MOORE.—While surveying lumber last 
week in the yards of the Palmer & Parker Co., Charles- 
town, Mass., Andrew J. Moore, one of the best known 
mahogany surveyors in the Boston market, was crushed 
by a heavy mahogany log that rolled unexpectedly from 


+ position, his death ensuing. ‘Two brothers survive 
im. 








CLEVELAND, OHIO 


Sept. 12.—That building operations have depended upon 
cooler weather has been proved by the increase in activities 
in this line during the last few weeks, and the consequent 
demand for all descriptions of lumber in the Cleveland dis- 
trict. Probably the most pleasing feature of the recent de- 
velopment is the increase in the number of wooden dwell- 
ings in the last month. Figures for August show that that 
month is way ahead of August, 1915, in the amount of work 
planned for wooden house construction. Incidentally, altho 


building operations generally show a slump for the first. 


eight months of this year compared to the same period a 
year ago, there is approximately an increase of 50 percent 
in wooden house construction. 

This naturally has brought bigger demand for nearly all 
descriptions of lumber, and prices here are firming accor- 
dingly. 

Movement for coédperation with the recently formed Na- 
tional Retail Lumber Dealers’ Association at Chicago was 
planned at the latest meeting of the Cleveland Board of 
Lumber Dealers, following the reports of the delegation sent 
from this city. Cleveland was represented by J. B. O’Brien, 
the Reserve Lumber Co.; George T. Barner, the Barner- 
Meade Lumber Co.; Elmer E. Teare, the Potter-Teare Co.; 
George S. Gynn, the Wilson Avenue Lumber Co. Liberal 
support in all the plans that have to do with improving con- 
ditions of retailing and solving of various problems is prom- 
ised from the Sixth City. 

Lumber construction, especially for housing purposes, was 
given another boost at the Cleveland Industrial Exposition, 
just closed at Edgewater Park. Here local firms and the 
Southern Cypress Manufacturers’ Association had exhibits 
which appealed to prospective home builders. The famous 
bungalow of the cypress organization attracted much atten- 
tion. This bungalow was supplemented with other materials 
and educational data supplied by the Clifton Park Lumber 
Co., the Edgewater Lumber Co., the Lakewood Lumber Co., 
and the A. Teachout Co., local exhibitors. 

As part of the general campaign to increase use of lumber 
for housing purposes the Cleveland Board of Lumber Deal- 
ers will continue to show its model allotment in different 
sections of the country. A successful display has just been 
completed, according to the report of H. A. Hilary, of the 
office of A. D. Taylor, landscape architect. Mr. Hilary is 
just back from Indianapolis, where he looked after the model 
allotment of white pine houses, some of which were shown 
at the Complete Building Show here last February. The 
display was part of the exhibit of the White Pine Associa- 
tion in the Indiana capital. 

A big day is promised Saturday, September 16, when the 
ladies’ auxiliary of the Cleveland Lumber Club hold their 
annual outing at Madison, Ohio. Several athletic events 
have been planned by the committee, of which F. T. Peitch, 
of the F. T. Peitch Lumber Co., is manager. 


pine 





HYMENEAL 











CARPENTER-STUCHELL.—Two well known lumber 
families, one of the middle West and the other of the 
Puget Sound country, were united in marriage Sept. 6, 
at Everett, Wash., when Miss Helen Lucene Stuchell, 
daughter of Mr. and Mrs. Harry Stuchell, of Everett, 
was married to Dean Houston Carpenter, son of Mr. and 
Mrs. W. I. Carpenter, of Minneapolis, Minn., at the 
home of the bride’s parents by Rev. James Edgar, of the 
United Presbyterian Church. The wedding was an event 
in Everett society and was largely attended by friends 
of the contracting parties, not only of Everett, but from 
Seattle and elsewhere. Misses Mary and Helen Carpen- 
ter, of Minneapolis, sisters of the groom, acted as flower 
girls. Miss Edna Stuchell, sister of the bride, was maid 
of honor. The attendants of the bridegroom were Glen 
Carpenter, brother of the groom and Lester and Edward 


Stuchell. The bride is one of Eyerett’s charming young’ 


ladies and her father is at the head of the Eclipse Mill 
Co., and the groom’s father is president of the W. I. Car- 
penter Lumber Co., Minneapolis, and is also heavily. in- 
terested in the Eclipse Lumber Co. The groom has been 
representing his father’s interests in Everett the last 
year or so. Mr. and Mrs. Carpenter left for California on 
their wedding trip and on their return will live at James- 
town, N. D., where the groom will be connected with 
the Carpenter-Neumann Lumber Co., in assisting in look- 
ing after its line of retail yards. 
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WEEK’S NEWS OF THE MARKETS 








For Editorial Review of Current Market Conditions 
See Page 26 


Business continues to improve in the local lumber mar- 
ket and in most divisions of the trade, and the opinion 
prevails that Chicago is to witness a heavier volume of 
business from now on thruout the fall months. Yellow 
pine is finding an easier market and. the hardwoods move 


“in better fashion. Buying by the railroads is expected to 


develop rather heavily, as the carriers can not avoid the 
purchase of lumber much longer. Despite the fact that 
they do not’ know how much the 8-hour law will impose 
upon them their rolling stock is so depleted that it will 
be necessary for them to place orders for many cars if 
they expect to take care of the inevitable heavy traftic 
this fall, Already some inquiries are out for new equip- 
ment, these affecting both yellow pine and fir lumber. 
Several of the railroads have also placed business from 
500,000 down to 100,000 feet for repair purposes and one 
order of 40,000 ties is also reported. There has been no 
price change in yellow pine, altho the trade reports that 
it is much easier to obtain orders in the last few days 
than for some time. 

Hardwood people are also more optimistic, as inquiries 
are coming in in better fashion and more business has 
been placed. Hemlock and cypress also show better, and 
the same can be said of redwood and western pine. The 
hardwood demand is chiefly for birch in common inch 
stock and sap gum in firsts and seconds. Maple also 
continues a strong item, while oak remains quiet. North- 
ern pine moves well. Poplar continues a good item, A 
feature of the trade is that the window glass people are 
now placing orders for their fall requirements in crating 
lumber. There is an improvement with white cedar prod- 
ucts, the utility companies all beginning to place a larger 
volume of orders for poles, while country yard trade is 
more active in its requirements for posts. Altho fir has 
been quiet, the local trade expects an exceptional demand 
this fall on account of the looked for heavier business 
from the railroads. Taking the situation as a whole, this 
week shows better than last and the business prevailing 
is indicative of better things. 

Lumber receipts at Chicago during the week ended 
Sept. 9 aggregated 56,079,000 feet, against’ 47,123,000 
feet for the corresponding week in 1915. Total receipts 
from Jan. 1 to Sept. 9, 1916, amounted to 2,055,200,000 
feet, an increase of 568,128,000 feet compared with the 
corresponding period last year. Shipments for the week 
ended Sept. 9 were 25,460,000 feet, an increase of 5,490,- 
000 feet compared with the corresponding week in 1915. 
Total shipments from Jan. 1 to Sept. 9, 1916, were 989,- 
192,000 feet, 237,597,000 feet more than was shipped 
from Chicago during the same period of 1915. Shingle 
receipts for the week show an increase of 2,189,000 as 
compared with the corresponding week in 1915, while 
total receipts from Jan. 1 to Sept. 9, 1916, were 107,219,- 
000 more than during the corresponding period of last 
year. Shipments of shingles for the week decreased 
2,237,000 as compared with the same week last year, while 
total shipments from Jan. 1 to Sept. 9, 1916, were 16,- 
933,000 more than in the corresponding period of 1915. 


Chicago Lumber Receipts and Shipments 


Reported by J. C. F. Merrill, Secretary Board of Trade. 
RECEIPTS—WEEK ENDED SEPT. 9 














Lumber Shingles 
MONG <a tarein ewes oie aw oilcveraisvenins 56,079,000 10,009,000 
MEHL fare Sonstnater ec oer tite 47,123,000 7,820,000 
PROPOR B D5. cle ves recapetnsetoece: 8,956,000 2,189,000 
TOTAL RECEIPTS JAN, 1 TO SEPT. 9 
Lumber Shingles 
POUGE, Acetone teen eee 2,055,200,000 440,087,000 
BOLO Gcseorste iets’ sete ore as arent 1,487,072,000 332,868,000 
ncrenne. 2.3-anean ba eA 568,128,000 . 107,219,000 
SHIPMENTS—-WEEK ENDED SEPT. 9 
umber. Shingles 
SLD i boss alta tacesaveon epson, ted lads are 25,460,000 3,941,000 
WUD. “als so erewee ein eaiecoct eit neces 19,970,000 6,178,000 
IRCRORB OT 55255 als kc eine see |) rr eee 
WDOORER EO oi circ shies oid ivvnis eee, lena Ne 2,237,000 
TOTAL SHIPMENTS JAN. 1 TO SEPT. 9 
umber Shingles 
DAO Y fs ccs ahenticvee ageism ate See 989,192,000 265,312,000 
AOAG~-Risrnaiesee ce oe aw enoeeiornets 751,595,000 248,379,000 
IREROREO 5.6550 axe ace ss 237,597,000 16,933,000 
’ RECEIPTS BY WATER 
For the week ended Sept. 9, 1916............ 2,282,000 feet. 


Permits issued by the Chicago building department for 
the week ended September 13 were: 


_, CLASS Vo. Value 
AISUR GR mE. ose sae ss tore’ baie acailo.<i'e- ae © ais" 9 $ 5,750 
$ 1,000 and under $ 5,000........... 60 159,750 
5,000 and under TRY I, oh 5 46) aie sis 18 127,000 
10,000 and under ED o's: esa war 23 325,000 
25,000 and under 50,000..........- 11 366,300 
5°,000 and under 100,000.........-- 4 225,000 
C. Lundstrom, 3-story hotel.... .....-. a 155,000 
IOURUD es aay Sate rche aiaipiccets a odiee 3 16 ie 126 $ 1,363,800 
Average valuation for week..........-- 2 


A a, 10,824 
lotals previous week.........eseeeeee: 138 1,051,300 
Average valuation previous week..®.... «++: 1 
Totals corresponding week 1915........ 19 
Totals January 1 to September 13, 1916. 6,315 
Totals corresponding period 1915 


Totals corresponding period 1914....... 6,300 62,376,445 
Totals corresponding period 1913....... 7,352 64,626,900 
Notals corresponding period 1912....... 6.296 63,811,960 
Setals corresponding period 1911....... 6,621 — §2,210.850 
Totals corresponding period 1910,...... 7,660 59,672,685 
‘Totals corresponding period 1909....... 7,021 64,964,954 
Totals corresponding period 1908....... 6,536 42,620,845 
Totals corresponding period 1907....... 6,229 48,688,770 


Yollowing is given a comparative statement of building 
permits for August, 1916, and August, 1915: 


No. Feet Cost 
AUgUst AQIS: ese esas Fasies 758 21,262 $5,783,000 
AUSUSU TSE wise kao 995 28,870 9,513,150 





NORTHERN PINE 


Chicago.—Business with northern pine shows if any- 
thing a slight improvement over recent weeks. One of 
the reasons is that window glass factories that buy heav- 
ily of No. 4 stock for crating purposes are beginning to 
place their fall contracts. One such contract reported 
during the week totaled 250,000 feet of No. 4, inch stock, 
4 inches and wider. However, this order had a mixture 
of hemlock and spruce with northern pine. There is a 
better demand from factories, sash and door people and 
car shops. Of tamarack there is not much supply at the 
mills. The trade believes that if buying should be heavy 
of it it would not take long to deplete mill stocks. 





Minneapolis, Minn.—Shipments from northern mills 
have been quite active for several days. Yards are in 
the market for fall stocks and while the wheat crop is 
poor in some localities, there is a good feeling owing to 
high prices and good yields promised for corn. Factory 
stocks have been selling well and low grade lumber is a 
scarce article. Wholesale stocks generally are lighter 
than normal. 


New York.—Demand is light, but prices hold up well 
and the run of inquiries improves. City yards are not 
busy, but the outlying districts are enjoying a better run 
of orders and prospects are good. While building is light 
the factory trade shows substantial signs of activity. 


Buffalo, N. Y.—A fair demand for white pine is re- 
ported, though business has not yet started up as 
briskly after the vacation season as it is expected to 
soon. A good business is looked for this fall and winter, 
though it is believed the coming election will hold things 
up to some extent. The lower. grades are in the best 
demand, and prices hold firm, Lake receipts are coming 
in slowly this season, which means quite a movement 
this way by rail. 


North Tonawanda, N. Y.—The market conditions are 
showing greater strength, both in demand and prices. 
The ear situation has improved much during the last 
week and shipments are being made with greater dis- 
patch than for several weeks. During the last week ad- 
vances from $1 to $2 on some of the lower grades have 
been recorded and dealers state that there are likely to 
be further increases, for there is hardly enough stock to 
go around this winter, if demand shall continue as 
briskly as at present. 


Pittsburgh, Pa.—Demand for white pine in the Pitts- 
burgh territory has continued strong and prices for low 
grade material are better. Railroad cars are so scarce in 
the white pine field that it is hard to get material. This 
is having a tendency to stiffen prices. 

DBD IO 


EASTERN SPRUCE 


Boston, Mass.—Order books of the eastern spruce manu- 
facturers are well filled and no concessions are given 
from the new reguiar market quotations of $27 on 8-inch, 
$28 on 9-inch, $29 on 10-inch and $30 on 11-inch spruce 
frames. August business was surprisingly good and so 
far September has lived up to previous records by being 
considerably better. Talk of further advances is heard. 
The situation at New York and the Long Island Sound 
ports has a most important bearing on the local market. 
It is authoritatively reported that the supplies of western 
fir are now practically exhausted at those markets and 
that the wholesale dealers expect to offer eastern spruce 
as a substitute in many instances. The tidewater mills 
on the Penobscot and Kennebec Rivers in Maine have 
about all the orders booked that they can handle this 
season, so that the New York and Sound buyers will have 
to look to the inland Maine and New Hampshire mills 
that ship by rail. The full range of current random 
prices follows: 2x3, $21 to $22; 2x4, $22 to $23; 2x5, 2x6 
and 2x7, $21 to $22; 2x8, $25 to $26; 2x10, $26.50 to $28; 
2x12, $27.50 to $29. The board market also is firmer. 
Really good covering boards, 5 inches and up wide, § feet 
and up long, are moving well at $21. For matched boards, 
10-, 12-, 14- and 16-feet, $25 is still sometimes shaded, but 
$26 has been obtained within a few days for very nice 
lumber, 





New York.—Demand holds up nicely and while quota- 
tions are lower than they were some time ago, they show 
signs of hardening and wholesalers are encouraged to 
ask for higher prices. Mill supplies are not large and 
the continued strength among Canadian holders leads to 
the conclusion that another few weeks will see still 
higher quotations. Yards are fairly well supplied with 
assortments, but the building demand has not been con- 
ducive to much purchasing ahead. 


Baltimore, Md.—Business keeps up in a gratifying way, 
large quantities of this wood being shipped abroad and 
the exporters finding themselves taxed to obtain stocks 
of the desired high grade to meet the foreign require- 
ments. Domestic wants are limited, other stocks receiv- 
ing preference here mainly because they are cheaper and 
the sources of supply are more readily reached. 


Pittsburgh, Pa.—Spruce is in better demand. The 
general shortage of transportation is affecting this wood 
along with the rest. Low grade spruce is also in strong 
demand. Eastern markets are calling for unusually 
large shipments, according to mill operating companies, 
and very little dry stock is available just now. Spruce 
lists are firm and some advances are looked for. 


WHITE CEDAR 


Chicago.—_Demand is being better for both posts and 





poles. The utility comparies using posts are beginning to * 


enter into the market more strongly and country dealers 
are placing increased orders for posts. Trade generally 
expects a big business revival and the only thing that 
can retard it is the high prices that continue for materials 
necessary in the erection of telephone and telegraph lines. 
White cedar shingles move in about the same manner 
that they have for some time. 


Minneapolis, Minn.—An improved inquiry for poles is 
reported by local jobbers, who believe that the advent of 
fall weather will materialize a good deal of business that 
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In the 
Early Days 


LUMBER was a word used to describe 
things that were useless or of little value. 
The Lombards were the money lenders of 
the Middle Ages. A Lombard-room was a 
room used by pawn brokers to store their 
pledges consisting of household goods and 
things of cumbrous or bulky nature. Later 
such space ‘was termed “Lumber room”. 
Lumber, therefore, represented in those days 
nothing of consequence. 


Now 


We know lumber as timber sawn into the 
form of beams, joists, boards, planks, and 
especially that which is smaller than heavy 
timber. The word brings to mindgboards of 
even running thickness and width, clear, 
straight, strong, durable, with grain or figure, 
according to species, that will harmonize with 
any setting. Lumber now occupies a place 
in civilization that makes it indispensable to 
mankind, keeping step with every progressive 
move in manufacture, ours is the lumber of 
‘the modern kind. 


We know that we know lumber as it is now 


own. 


We want you to know that we not only know 
lumber but know how to make it. 


One little order will prove we can make good. 


Lamb-Fish Lumber Co. 
CHARLESTON, MISS. 
“* The Largest Hardwood Mill in the World”’ 








TEN EMRE 





Liberty Hardwood Lumber Co. 


BIG CREEK, TEXAS 
Makers of 


GOOD LUMBER 


High Grade, Band Sawn, 
Ash, White Oak, Red 
Oak, Gum, Cottonwood, 
Cypress, Elm. 


EAT -SmAETSAS 


























a Ask for our prices on ‘ 


2 cars 4-4”? No. 1 Com. Plain White Oak. 
2 cars 4-4” No. 1 Com. Plain Red Oak. 
2 cars 4-4” 13’’-17’’ Cottonwood Boxboards. 








Weidman & Son Co. 


TROUT CREEK, MICHIGAN 


Manufacturers of 


Hardwood and 
Hemlock Lumber 
SHINGLES— LATH ! 











WE WANT ORDERS NOW FOR 


100 M ft. 5-4 No. 1 & 2 Common Maple 50 M ft. 8-4 No. 3 Common Rock Elm 
50 M.‘t. 6-4 No. 3 Common Maple 50 M ft. 6-4 No. 3 Common Soft Elm 
50 M ft. 4x8 Sound Mapie Hearts 22 W ft. 4-4 No. 3 Common Ash 
100 M ft. 4-4 No. 1 & 2 Common Birch 100 M ft. 6 ft. Coal Door Lumber 








Von Platen Lumber Co., Mills at Iron Mountain, Mich. 
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ARKANSAS HARDWOODS 


Perfection 









Brand 
OAK 





and 
y “Velvet Edge” 
QUARTER Wig “ Flooring 
SAWED % SAWED ™ Stri 
TONGUED AND GROOVED, END MATCHED OAK FLOORING Tips. 


Flooring that matches perfectly because of the modern 
machinery used in its manufacture and careful grading. 
In Quartered and Plain Oak we carry 


complete stocks in all thicknesses and can ship flooring 


and lumber in the same car. 


Inquiries solicited. 


ARKANSAS OAK FLOORING CO. 


Pine Bluff, Arkansas 


} Mooring 








Flooring 
Perfection 


has certainly been attained at our 
mills judging from the repeat orders 
For years we have special- 
ized in the manufacture of 


we get. 





Dixie Brand Flooring 


Moulding, Casing, Base, etc. 


The finest oak timber that grows in the state of 
Arkansas goes into it and the work is done by ex- 


perts. 
prices. 


Tell us your needs and let us quote you 


Write us for copy of our new booklet on Oak 
Flooring which will be mailed free of charge. 


Bliss-Cook Oak Company 


BLISSVILLE, ARKANSAS. 


We ship straight or mixed cars of Flooring, Oak, 
Ash, Cypress and Gum Lumber. 











Quality and Grade 


Band - Sawed 
QUARTERED WHITE OAK 
4/4 to 8/4 
PLAIN RED OAK 
4/4 to 8/4 
PLAIN & QTD RED GUM 
4/4 to 8/4 
SAP GUM, 4/4 to 8/4 
ASH, 4/4 to 20/4 
CAR MATERIAL 


In the HEART of the 
Best Arkansas Timber 





LONG LENGTHS 


We shipas high as 60% 14 
and 16 foot. 


GOOD WIDTHS 


10% to 15% in Quartered 
White Oak guaranteed 10” 
andup. Plain Oak made as 
wide as is consistent with 
good manufacturing. 
MANUFACTURE 
Our manufacturing cost is 
¥% higher than it would be 
if we lowered our standard, 
INSPECTION 
National Inspection Guar- 
anteed. Experienced and 
careful inspectors who ship a 
straight, reliable even grade. 


Little Rock Lumber & Mfg.Co. 


D. S. WATROUS. Secy-Mgr. 


LITTLE ROCK, ARKANSAS 











A Vivid Story 











of the life every lumberman 
knows woven around a typical 
lumber town of scarcely one 
thousand souls far up on Lake 


Superior, makes 


Glory « Pines 


By Dr. William Chalmers Covert 


mighty good reading for those 
who have won by hard knocks 


and hard work. 


Illustrated and printed in 
good readable $ 2 
type,postpaid, . 


American Lumberman 


431 South Dearborn Street, 


CHICAGO 








has been hanging fire. There is a good deal of repair 
work needed and contemplated by the telephone com- 
panies, and the time is ripe to put it under way. Post 
trade is quiet yet, as farmers are quite busy with thresh- 
ing operations. Supplies in wholesale hands are unusu- 
ally low. 


HARDWOODS 


Chicago.—Hardwoods continue to show a little more 
activity. The increased business is with both southern 
and northern stocks and the trade is hopeful that the 
start has been made toward a heavier volume of business. 
Demand is chiefly for birch in inch common and gum in 
firsts and seconds sap. Poplar continues to be a good 
item, but is not so lively as it was. Some good railroad 
business is looked for from now on and the general belief 
is that the carriers will come into the market for more 
lumber than they have for several months, despite the 
fact that they will have to meet later on the increased 
burden that the 8-hour law will impose. Considerable 
yard buying is also going on for hardwoods. Prices re- 
main firm. 


Minneapolis, Minn.—Factory buying has shown a better 
tone in the last few days and orders are large. The 
scarcity of some northern hardwood, especially thick 
stock in maple and birch, is having its effect. Prices are 
firm and buyers are looking anxiously for the right stocks 
to fill their requirements. 


Kansas City, Mo.—Factory buying is a little quiet, but 
there is a good volume of business in prospect and with 
mill stocks light the manufacturers have faith in the fall 
market. Dimension stock of high grades, suitable for use 
by the furniture and vehicle makers, is in pretty good 
demand and is strong in price. There is a better demand 
for oak flooring and some items, especially No. 1 com- 
mon, are getting so scarce as to cause a firming in the 
market. Maple flooring also is strong and in fair demand. 
Box makers are taking all low grade gum available and 
are paying good prices for it. 


St. Louis, Mo.—The hardwood market shows signs of 
decided improvement over the last week. Nearly all lines 
of the trade show an increasing demand and prices re- 
main firm. Oak, which has been a ilttle dull, inclines 
to greater activity, the demand for quarter sawed being 
in the lead. The gum market shows an increased demand 
for No. 2 and other box stock. Demand for the higher 
grades of gum is not so pronounced. Maple of both 
kinds still is very scarce and the supply is not anywhere 
near up to the demand. The furniture factories con- 
tinue to run on full time and their evident prosperity has 
much to do with keeping the hardwood trade active. 
Demand for the higher grades of cottonwood is still 
unequal to the supply. 





Memphis, Tenn.—The hardwood situation here con- 
tinues satisfactory. There is a good call for almost 
everything in the hardwood list and prices are generally 
well maintained, with a somewhat higher tendency on 
some items. Higher grades of plain and quartered oak 
are in increased call and rather more activity is noted 
in the lower grades thereof. The position of gum in both 
the higher and lower grades continues good. Demand 
is large enough to provide a ready outlet for all offerings 
and the outlook is considered splendid. Production of 
gum is being gradually increased but dry stock is rather 
searce and this leaves buyers in a rather disadvanta- 
geous position. The box factories are freely absorbing 
offerings of both cottonwood and gum in the lower grades 
and a fairly active call is noted for the higher grades of 
cottonwood. Ash is in very good call and prices are 
firm. No difficulty is encountered in disposing of elm 
and hickory, particularly in thick stock, while the move- 
ment of cypress is seasonable. Car shortage is inter- 
fering somewhat with shipments of lumber. 


Louisville, Ky.—Statements from the leading operators 
show that business handled during July and August 
showed a big increase over that of last year, one concern 
reporting an increase of 80 percent for August alone. 
Gum continues to feature the business handled in this 
market, prices being high and showing a tendency to be- 
come still stronger. Plain oak is rather quiet, altho 
prices are firm, and an improvement is looked for. It is 
claimed that truck manufacturers are now in the market 
fur heavy elm, having decided to use this material in lieu 
of thick ash, which is higher in price than the truck 
manufacturers care to pay. Veneers continue active. 


Boston, Mass.—Quotations on hardwood lumber are 
stiff. Demand is seasonable and inquiries indicate a 
development of still more interest on the part of retail 
buyers and manufacturing consumérs with the approach 
of fall. The effort of the labor unions to put several 
of the large Boston finish mills out of business is cur- 
tailing the sale of red gum here, just at a time when the 
architects and builders were showing great interest in 
this wood as an interior finish. Plain oak sells well. 
Maple is in good demand and the high grade stock is 
searce. Birch is the subject of brisk inquiry. The scanty 
offerings of ash are being snapped up promptly. Current 
quotations on firsts and seconds, inch, follow: basswood, 
$44 to $46; chestnut, $51 to $53; maple, $41 to $43; plain 
oak, $63 to $65; quartered oak, $89 to $91; red birch, $57 
to $59; sap birch, $47 to $49; white ash, $56 to $60. 


Baltimore, Md.—There is a steady demand for stocks of 
all kinds, which are wanted to fill actual needs. Many of 
the yards still have extensive supplies on hand, but the 
selections are being more or less depleted, and the need 
of replenishing is felt to a greater degree than before. 
Prices, if not appreciably higher, at least are quite steady 
and stronger. 


New York.—Hardwoods are in steady demand but busi- 
ness runs in small quantities and there is an inclination 
on the part of purchasers to hold off as long as possible. 
While it is feit that the manufacturing trades will re- 
quire considerable hardwoods during the Fall, salesmen 

_ from up-state districts say that the furniture and manu- 
facturing trades are busy with a good prospect of orders. 
There is something about the situation that makes the 
consumer delay his business until he needs the _ stock. 
Prices are satisfactory and the strength among holders 
of stock at mill points leaves no doubt but that October 
and November will see a decidedly strong hardwood situa- 
tion from top to bottom. 


Buffalo, N. Y.—Demand for hardwoods has been rather 
moderate so far this month, some wholesalers calling 
trade below normal for this season. None of the yards 
is doing any active business and the impression with some 


wholesalers is that demand is going, to be somewhat 
slow until after the November election. Maple aud ash 
are about, the best-selling woods at present, with prices 
holding steady. Good assortments are on hand ai most 
of the yards and fair receipts of new stock are reported, 


Cincinnati,. Ohio.—There has been a most encouraging 
increase of the movement of practically all kinds of the 
hardwoods, but the improvement is most noticeable jn 
plain white oak, sound wormy plain; FAS, No. 1 common 
and No. 3 common quartered white; FAS and No. 2 com- 
mon quartered red; the common grades of sound wormy 
chestnut; cottonwood boxboards and FAS and the three 
grades of common.. The improvement in the oaks ig 
most encouraging here. There has been a well sustained 
movement of the gums, but no noticeable expansion of 
the very heavy movement that has characterized this 
market for a month or more. In every direction the 
sentiment of the market is more optimistic and there js 
a strong feeling that this upturn of the distributive 
movement is certain to bring an advance of prices that 
will assure more profitable operations. 


Columbus, Ohio.—The hardwood trade is holding up 
remarkably well. Buying by dealers is increasing, and 
the volume of trade is about equally divided between 
yards and manufacturing establishments. Retail stocks 
are fairly large and most of the buying is for immediate 
delivery. Factories making boxes, furniture and vehicles 
are the best customers. The car shortage interferes with 
shipments to a certain extent, but the situation is grow- 
ing no worse. Mill stocks are only fair and there is. no 
accumulation at any point. Building operations are still] 
rather active and that means a considerable absorption 
of lumber stocks. Collections are good in’ every way, 
Quartered oak is in fair demand and prices at the Ohiv 
River are: Firsts and seconds, $82; No. 1 common, $53. 
There is also a good demand for plain oak at unchanged 
quotations. Chestnut is one of the strong points in the 
market and dealers are buying fairly well. Ash is quiet, 
while the movement of basswood is good. Other hard- 
woods are unchanged. 


Pittsburgh, Pa.—Oak and poplar: are among the active 
hardwoods. The demand is from all sections, and in ad- 
dition to a demand for the better grade materials the 
low grade stocks are being purchased heavily where 
prompt shipments can be assured. Railroad timbers are 
called for more freely. Chestnut is only firm. Yards 
appear to be buying much stock where it is possible just 
now. Coke and coal fields have been heavy purchasers 
also. 





HEMLOCK 


Chicago.—Buying by country yards continues to feature 
the hemlock trade, and altho this market does not get 
so much of that business the fact that it exists helps the 
situation here. The stock moving now mostly in this 
market is merchantable and there is a fair demand 
from local yards. Prices remain fair. 


New York.—The market continues to show a steadier 
tone and orders are more satisfactory than they have been 
for some time. Stocks at mill points are in fair supply. 
Boards especially are strong. 


Buffalo, N. Y.—A fair demand exists for hemlock and 
prices are well maintained. Retailers say that last 
month’s business was unusually good and they have not 
noted any tendency so far this month toward a decline. 
Wholesalers are carrying fair assortments, though the 
receipts have not been as heavy as usual on account of 
the scarcity of lumber carriers. 


Boston, Mass.—There has been some stiffening of the 
quotations on hemlock this week. The stronger tone of 
the local market for southern roofers has been a decided 
advantage for the manufacturers of hemlock boards. Sev- 
eral of the eastern hemlock ‘manufacturers are quoting 
$22 for clipped boards, 10-, 12-, 14- and 16-feet, and some 
are talking seriously of raising their quotation to $23. 
If the southern roofer market continues to gain strength 
materially higher quotations on hemlock boards are ex- 
pected here. Hemlock dimension is still quiet, but hem- 
lock plank move well at slightly firmer prices. 


North Tonawanda, N. Y.—Dealers report a fair volume 
of business. While there is a fair supply of stock in 
the yards the wholesalers are becoming a little anxious 
over the prospects for the usual supply at the close of 
navigation. They claim to have plenty of stock under 
contract but their anxiety is due to difficulty in secur- 
ing tonnage to bring it forward. Prices are firm, but 
advances are expected with the increased freight rates 
which shippers will be required to pay in getting down 
lake shipments. 


Cincinnati, Ohio.—There has been considerable expan- 
sion of buying for the country trade and this part of the 
fall market is expected materially to increase in volume 
thru the very favorable conditions of weather for the 
operations of rural contractors and the general pros- 
perity of the farmer. Prices are firm. 


Pittsburgh, Pa.—After a shifting and spasmodic up- 
heaval, the hemlock trade has finally settled down to a 
regular movement at the full list again, and in some 
cases, demand has been so heavy that larger producers 
are not accepting new business at all’ and are having 
some difficulty in getting their obligations filled. The 
base is $22.50 on practically everything. Many inquiries 
are circulated, but difficulty is found in placing it if ship- 
ments are desired in a reasonable time. 


. 





POPLAR 


Chicago.—Poplar remains active, but does not show so 
much pep as it did last week. However, the falling off is 
not of such proportions as to cause anxiety. The business 
prevailing is at good prices. 


Boston, Mass.—The poplar market locks a little more 
lively this week. Not only are there some promising in- 
quiries from large domestic consumers, but lumber mer- 
chants interested in the export trade speak of a better 
prospect for foreign business. Several shipments of poplar 
are going to England and sales are being made by local 
firms to consumers in South America and the West 
Indies. Quotations are firmly maintained, the best yellow 
poplar in inch stock bringing $63, and nothing in inch, 
firsts and seconds, is offered at less than $60. 
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Baltimore, Md.—Calls for stocks are reported to attain 
very satisiactory proportions, with the range of prices 
on the whvle remunerative. The lower grades of poplar 
show graufying activity. 


Cincinnati, Chio.—Poplar is improving all the time. 
Reduction of stocks of many grades has been exceed- 
ingly heavy, noticeably in the following—boxboards, sap, 
No. 3 common, selects and FAS and No. 1 common quar- 


tered. ‘The bulk of the distribution continues to be of 
the rough lumber, but there is some increase of the 
movement. of dressed. Mill and factory grades have been 
much more active. Prices have held firm, with some 
tendency to advance on some of the grades that have 
been in heaviest request. 





FIR, SPRUCE, CEDAR 


Chicago.—Quietness continues to reign with the fir 
market, but a revival is looked for by the local trade. 
Belief prevails in early railroad buying of marked pro- 
portions and that this buying will notably be helpful. 
The railroads are badly in need of equipment and the 
carriers that generally use fir in car construction are as 
much in need of new rolling stock as those that generally 
favor yellow pine. The spruce and cedar situation re- 
mains at about what it has been. 








Portland, Ore.—The all important feature of the lum- 
per business here now is the car shortage, which is pre- 
venting Willamette Valley mills particularly from filling 
orders that they have on the books as promptly as they 
should be. The Southern Pacific has announced that 
beginning next week it will bring into the State about 
50 additional cars daily until the congestion is relieved. 
Values here are about the same as last week. There is 
no change to report in the log markets. 





Tacoma, Wash.—There has been some increases in or- 
ders and a fair amount »f new business reported at some 
mills, but values are not strong, shipments continuing 
below actual output. Some yard stock buying is re- 
ported. The outlook is better with the rail strike set- 
tled, and fall prospects are held to be good, with better 
prices in prospect. Cargo business is unchanged, holding 
about the same this week, cffshore and coastwise, and 
with no change in the tonnage situation. Fir logs are 
not so firm. 


Seattle, Wash.—Reports show a heavy volume of rail 
business, but no additional advance in the market. The 
price situation is undoubtedly caused by the very large 
output of the mills at present and the crippled condition 
of the water-borne business on account of lack of bot- 
toms to carry freight. The volume of rail business during 
June, July and August was undoubtedly above normal, 
and it is thought an increased fall buying will develop in 
the very near future. Logging operations are far below 
normal and the amount of logs in Puget Sound is also 
much under the average; but in spite of this condition 
log prices are weak, the general quoted price of logs 
being $6, $9 and $12, and undoubtedly concessions are 
made below these. 


Kansas City, Mo.—The fir market is not strong. De- 
mand has been light and fir men realize that the South- 
ern Yellow Pine prices are down to a level where they 
are having trouble competing with them. The light de- 
mand is attributed in part to the fact that many of the 
yards bought rather freely of fir early in August. On 
the Coast prices hold their own, but some of the mills are 
beginning to want more orders from this section. There 
has been no signs of weakening in the spruce market. 
The European demand is as strong as ever and the mills 
are refusing business because of the crowded order files. 
Red cedar siding moves more slowly and there does not 
appear to be any definite prospect of improvement in it. 
The Coast basis prices are $20 for clear, $19 for A and 
$12.50 to $13 for B. : 


Boston, Mass.-—Conditions in the Boston and New Eng- 
land market for western fir and other lumber lines from 
the Pacific Coast are virtually unchanged. The excessive 
cost of rail freights prohibits traffic in the medium grades. 








WESTERN PINE 


Chicago.—There is no noticeable change in the western 
Pine Situation, the feature of the trade continuing as de- 
mand for shop stock. Good fall business is expected and 
what business prevails is at fair prices. 


Kansas City, Mo.—The lighter demand for west Coast 
stock affected the trade in California and Idaho white 
Pine to some extent last week, altho thsre has been 
a steady call of fair volume, as much as the mills could 
handle to advantage. The Inland Empire manufacturers 
are not well supplied with stock and their outlook for 
logs this winter is not good, so the prospects are for a 
light supply in that wood for some time. Prices hold 
Steadily at the higher levels announced two weeks ago. 
Factory stock is especially scarce in the Inland Empire. 


The Catifornia mills are having a healthy and steady call 
= their product and prices are firm. In this immediate 
ritory 


the demand is even better than normal, despite 
the shrinking effect of the drouth. 





Boston, Mass.—Demand for western white pine is steady 
and prices are firmly maintained. The inquiry for this 
€speciniiy soft and straight grained wood for pattern 
Makine is spoken of very favorably. The great activity 
of all iuanufacturing lines at the industrial centers of 
New I island holds for the western pine dealers here the 
gain of a very profitable business right through the 
oy -urrent quotations are firmly maintained on the 
gh & basis: uppers, 4/4 to 8/4, $104; 10/4 to 12/4, 


16 o/4, $121; selects, 4/4 to 8/4, $94; 10/4 to 12/4, $106; 
3/4 gistti fine common, 4/4, $70.50; 5/4 to 6/4, $73.50; 
iy 3'9.90; 10/4 to 12/4, $88.50; No. 1 cuts, 4/4, $56.50; 





i/4 to 4/4, $65.50; 8/4, $67.50; barn boards, d. & m., No. 
» S-inch, $384; 6-inch to 9-inch, $85; 10-inch, $37. 
REDWOOD 
Chics 


ion, 190.—Redwood continues to show improvement, 

Factc Delng an increased demand from country yards. 

‘a oe ee is also more active and demand is chiefly 
ank stock in thick items. Prices remain firm. 


San Francisco.—The redwood lumber market in general 
is firm, with good inquiries for lumber and railroad ties 
from South America and other foreign countries. Rail 
business was stimulated recently by the anxiety of the 
yards in California and elsewhere, to stock up before the 
calling of the threatened strike. Since then, with ship- 
ments moving freely over the lines leading eastward from 
California, there has been a fair movement of dry stuff. 
While export business on clears continues to be limited 
by the scarcity of tonnage, a number of motor ships and 
other vessels are being constructed on the Pacific coast, 
which will relieve the situation to some extent during 
next year. 


Kansas City, Mo.—Most redwood items, with the ex- 
ception of tank material, which is very scarce, are ob- 
tainable in desired amounts, and while shipments have 
been somewhat delayed there is not much trouble in get- 
ting such stock as is wanted. Demand is normal, altho 
the call for redwood siding is considerably lighter at all 
times than it was four or five years ago. Prices on all 
items are steauy. 


NORTH CAROLINA PINE 


Norfolk, Va.—Sales of pine during last week were 
smaller than the week previous, the decrease being prin- 
cipally in low grade rough lumber and roofers. No. 1, 
4/4 edge, sold at $24.25 to $25.25; No. 2, $21.25 to $22.50; 
No. 3, $17.25 to $18.50; 4/4 edge box, $15.25 to $16; 4/4 
edge culls and red heart, $13 to $14; 4/4 cull red heart, $3. 
Six-inch box rough, $15.50 to $16. No. 1, 8-inch rough, 
$28.50. to $29; No. 8, $20.50 to $21; box, $17 to $18; culls and 
red heart, $14.50 to $15.25. No. 1, 10-inch rough, $29.50 tu 
$30; No. 3, $21.50 to $22.50; box, $17.75 to $18.50; culls and 
red heart, $15 to $16. No. 1, 12-inch rough, $32 to $33; No. 
3, $24 to $26; box, $19 to $19.50; culls and red heart, $15 
to $17. No. 1, 5/4 edge, $26.25 to $27.25; No. 2, $23 to $25; 
box, $15.50 to $16; No. 1, 6/4 edge, $27.75 to $28.50; box, 
$15.50 to $16; No. 1, 8/4 edge, $30 to $32; Nos. 1 and 2 
bark strips, $17.50 to $18.50; box bark strips, $9.75 to 
$11.25. No. 1, 13/16-inch flooring, $24 to $25.50; No. 2, $23 
to $24.50; No. 3, $19.25 to $20.50; No. 4, $14.50 to $15.50. 
No. 1, %-inch ceiling, $15.75 to $16.50; No. 2, $14.50 to 
$15.50; No. 3, $12 to $18; No. 4, $9 to $9.50. No. 1, 7/16- 
inch ceiling, $17 to $17.75; No. 2, $16 to $16.75; No. 3, $13 
to $14.50; No. 4, $10 to $10.50. No. 1, 13/16-inch partition, 
$25 to $27; No. 2, $23.75 to $25; No. 3, $20.75 to $21.75. Nos. 
1 and 2 bark strip partition, $21.50 to $22.25. Six-inch 
roofers, $16.25 to $17; 8-inch, $17 to $18; 10-inch, $18 to 
$18.75; 12-inch, $18.75 to $19.50; factory flooring, $18.50 to 
$21; lath, $3; North Carolina pine sizes, $18.50 to $22; 4/4 
log run gum, $14. 








Boston, Mass.—Gains in the North Carolina pine market 
have been and are slow, but they are none the less steady 
and important. The most material gains have been made 
in the roofer market. Sellers of these comparatively in- 
expensive boards entertain much more ambitious ideas 
than they did. The general price today for 6-inch roofers 
is $20 and several firms are refusing to let go at less than 

20.50, assuring their customers that the price is sure to 
be $21 by October first. For 8-inch roofers $1 more is 
demanded. The cali for rough edge is quiet, principally 
because of the labor difficulties experienced by the local 
house trim mills, but wholesale merchants show a 
tendency to stiffen their attitude. It is not so easy this 
week to buy 4/4 rough edge at $29, and a more frequently 
heard quotation is $30. 


Baltimore, Md.——The North Carolina pine situation here 
continues to show improvement, the box makers gradually 
getting into better shape with regard to their working 
forces and being able to increase their output. Lumber 
used in construction work also seems to be in more 
urgent request, the elimination of the railroad strike 
danger having had a good effect upon the general situa- 
tion. According to information from the Norfolk section 
the lower grades of shortleaf pine especially are being 
drawn upon very freely and old quotations are being 
withdrawn, it is said, and advances ordered. 


New York.—Low grades show more signs of regularity. 


The higher quctations are not as uniform as they should 
be under the circumsiances. There is a good inquiry for 
box and roofer grades, but higher class stock is not so 
freely called for. Yards are well supplied. Until there is 
some activity in the building situation it is hardly likely 
that there will be any pronounced improvement for high 
grade flooring, ceiling etc. There is a slow improvement 
under way but most business comes for lower priced 


stocks. 


Buffalo, N. Y.—Mills have been making a further ad- 
vance in prices this week and representatives are advis- 
ing customers that it looks as tho the market strength 
The curtailment of mill produc- 
tion has beer about 25 percent and this has so much re- 
duced stocks that advances are well maintained. A°* 
large quantity of edge box lumber is reported to have 
been sold during the last ten days at good prices. There 
has been decided improvement in the general situation. 


would last some time. 





SOUTHERN YELLOW PINE 





Chicago.—Most yellow pine dealers reported the week 
starting off in fine fashion and sales easier to make than 
last week. The current southern curtailment has a de- 
cided effect and it is not much trouble now for yellow 
pine wholesalers in this market to dispose of a good vol- 
No further price advances are reported, 
There is no 
reason to feel that the railroads will stay out of the 
Altho the 8-hour law will later 
throw increased burdens upon the carriers they are all 
much in need of lumber for repair and maintenance work 
and also will be required to place orders for new equip- 
ment if they expect to take care of the large volume of 
The car shortage is already 
becoming serious in many parts of the country and the 
only way to relieve this shortage is to provide for new 
Some inquiries for new stock have been 
put out within the last few days and most of it calls for 


ume of lumber. ; s 
but the business done is upon a fair basis. 


market much longer. 


fall business satisfactorily. 


rolling stock. 


yellow, pine. 





Kansas City, Mo.—The market is highly satisfactory to 
While business is good, there 
has not been a rush such as to cause a sharp increase 
in the production or to warrant a quick jump of prices 


the big manufacturers. 
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Durability and Dollars 


When your rope breaks, your work 
stops; therefore, lack of durability 
means a loss of dollars. 









REG US Pat OFF 


The Original Colored Strand Wire Rope 


GEO 
HERCULES (WIRE ROPE 
Ry 
is wear-resisting at every point; as 
a consequence, it is especially econ- 
omical on log loaders, skidders and 
other logging equipment, because 
on such work the strain on the rope 
is usually limited only by the power 
of the engine. Write for catalog. 





ESTABLISHED 1857 


_ A. Leschen & Sons Rope Co. 

2 ST. LOUIS, U. S. A. 

3 NewYork Chicago Denver Salt Lake City San Francisco 
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Can Read 
Without 
a Glass 


That's the kind every 
lumberman wants. For 


75 years lumbermen have used our crayons be- 
cause they are waterproof — will not brush or 
wash off. You too should use 


American Acme Crayons 








fA Crayon: For Every Purpose 


Our crayons are specially made for marking on 
green, wet, frosty, or dry lumber; made in any 
color and in hard, medium and soft grades. 


Write For Free Sample Today. 


\ The American Crayon Co. 


Factory and General Office, SANDUSKY, OHIO 








WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


Panama-Pacitic GRAND PRIZE 


Internationa! Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS ‘“*° DROP FORGINGS Daily ta 


tory capacity 3500 Axes & Toots 








Contains the best work of “The Lum- 


THE vv OODS berman Poet”, including “Today”, 
By Douglas Malloch just now America’s most widely quoted 
poem, No lumberman’s library is complete without one. Price, ° 


American Lumberman, Publisher, 431 So. Dearborn St., Chicago 
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to an unstable basis. There are gradual advances: right 
along, however, and the general level of prices probably 
is 50 cents higher than it was at the close of August. 
The mills are getting 80 percent of the cars they need for 
a full capacity run, and on the average they are operating 
about 80 percent of their full capacity, so the cars and 
production balance very well. The city buying is hardly 
what it should be, but a better trade appears to be in 
prospect. The railway inquiry has been pretty light lately 
and timbers are comparatively quiet. 


St. Louis, Mo.—The yellow pine trade continues in 
much the same position it has been in for the last few 
weeks. Most dealers are fighting for cars, they getting 
only about 50 percent of the cars they need. The larger 
manufacturers seem to be suffering the most. Prices 
continue firm, with the expectation of an ascending ten- 
dency. Indeed, some dealers insist that the prices they 
are now getting are fully as good as those they were 
receiving last January. Demand is considerably ahead 
of the supply, and in the opinion of some dealers, if this 
situation long continues, its inevitable effect will be to 
send prices up. 


New Orleans, La.—Today’s trade barometer is less en- 
couraging than its recent predecessors, indicating a 
slight recession of demand last week. Shipments were in 
fair volume, but did not quite equal production, which is 
still more than 9 per cent below normal. The slackening 
of orders is somewhat of a puzzle, though attributed by 
some quarters to the strike flurry. Developments dur- 
ing the next ten days will test the value of that theory, 
but it is generally believed that the slight recession of 
bookings is only temporary. Prices have not been ad- 
versely affected and the order files are said to be com- 
fortably filled. There are vigorous complaints of insuf- 
ficient car supply, the situation east of the Mississippi 
being more troublesome, apparently, than that in trans- 
mississippi territory. 


Boston, Mass.—Greater strength is shown by this week’s 
selling prices for southern pine lines. The firmer attitude 
on the part of the producers is having the effect of in- 
creasing the confidence of the wholesale trade here and 
several large sellers predict that the southern pine market 
will be on the late 1915 basis by late fall. Local demand 
for dimension is active and quotations are firmer. Quota- 





A Bargain in 


huildings, the following equipment 


Four Band Saws 


Kickers Niggers 


for full particulars, prices, etc. 


Carriages 


This machinery is all up-to-date and is a bargain to the man who can use it. 


Saw Mill 
Equipment 


We offer for immediate sale the entire equipment of one of the largest Four-Band Mills on 
the Penobscot River. The Company owning same are discontinuing lumber operations and 
are enlarging the capacity of their pulp and paper mills. In order to rush work on their new 


Must Be Moved At Once 


Edgers 
Haul-ups 


Trimmers 
Shafting 


Heys Gearing Etc. 


Write today 


Union Iron Works, Bangor, Maine 








These pictures were taken away 
down in Jacksonville, Florida, in the 
tie yard of the Gress Mfg. Co., 
where four hundred feet of Mathews 
Gravity Conveyer are in constant 

















See the Double Row of Steel, Ball-Bearing Rollers in the Conveyer ? 


That means STRENGTH—DURABILITY—LONG LIFE. 
Just What is needed in a Gravity Conveyer for handling Railroad Ties, Lumber, Etc. 
This is the Mathews Patented Lumber Conveyer—in successful use for fifteen years. 





Pte Made in por- 
sf ‘igq table units 
twelve feet 

long, each 

i unit being 
Soest equipped 
ere with quick 
coupling de- 
vice. Any de- 
sired distance 
can be reach- 
ed by assem- 
blying the 
necessary 
number of 
units. Ties, 
lumber, etc., 
will move by 
their own 
weight on a 
grade of 4%. 





WRITE FOR ILLUSTRATED CATALOG 


Mathews Gravity Carrier Co. 
ELLWOOD CITY, PA. 
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tions on partition are somewhat irregular, as Several 
mills have now declined to take less than $29 for B and 
better, %/3%-inch. Flooring is moving better ang the 
higher range of the following quotations are tore gen- 
erally insisted upon: Quarter sawn A, $39 to $40; quarter 
sawn B, $37 to $37.50; quarter sawn C, $29 to $30; Plain 
sawn B and better, $28 to $28.50. There is an active in- 
quiry for No. 2 common, the retail men having decideg it 
will be well to supply themselves before quotations Bo 
any higher. For 6-inch $20.50 is asked and for 8-inch the 
price is $21.50 to $22. 


Baltimore, Md.—Demand for Georgia pine stocks, espe. 
cially the heavier lumber, seems to keep up, and dealers, 
feel that they have cause for satisfaction. The tendency 
as to prices is upward, with prospects of a decided aq. 
vance in the near future. 


New York.—The southern pine market is gaining 
strength slowly each day. There is some talk of putting 
out contracts that have been held-‘up for months. There 
is a feeling that the recently averted railroad strike is 
not absolutely settled and that within a short time 
troubles may again break out; at the same time the 
temporary clearing of the situation is having a good effect 
and wholesalers catering especially to railroad contracts 
are much encouraged over the outlook. The shipbuilders 
are busy and there is considerable purchasing of gyp. 
stantial character. Building contracts are still lacking 
but the improvement shown in the Brooklyn sections last 
week is counted upon as a forerunner of further improve. 
ment in that line. 


Buffalo, N. Y.—The yellow pine market shows much 
firmness and it is stated that prices have gone up from 
$2 to $2.50 within the last three months. The good effect 
of curtailment of mill operations is still being shown, 
Wholesalers have booked much business lately, as retajj 
dealers are inclined to look for further advances and 
want to “get in’ at the old price. 


North Tonawanda, N. Y.—The yellow pine situation 
continues to strengthen and slight advances are becom. 
ing frequent. There has not been any deviation from the 
active demand that has been asserting itself during the 
last few weeks and there is not likely to be any weaken- 
ing of quotations unless stock becomes more plentiful 
than at present. Fall buying is given as the contributing 
factor for the prevailing conditions, but no pronounced 
continuation of increasing quotations is in prospect. 


Cincinnati, Ohio.—Reported improvement of the car 
situation comes as a piece of gcod news to the yellow 
pine interests, who have more inquiries for lumber than 
at any other time_in the last six months. Representa- 
tives of the mills claim their stocks somewhat broken, 
but running a little more even with the demand thana 
month ago. A good deal of heavy, rough lumber has 
been moving on orders from some of the railways for 
outdoor repair and construction work, but there also has 
been expansion of the demand from mills and factories 
for grades for the manufacture of ceiling, flooring and 
all kinds of interior finish. The price lists are about 
what they were last week, but it is claimed by many in- 
terested in this branch of the lumber market that condi- 
tions point distinctly to a stronger and higher market in 
the near future. 





Pittsburgh, Pa.—Demand is better and prices are ad- 
vancing. Reports to Pittsburgh ‘offices indicate that 
nearly all southern mills are advancing their lists. Labor 
shortage is severe and, with inefficient car supply, the 
situation has more than one bearing to make values more 
regular and higher. Yards are short of stocks in many 
sections of the Pittsburgh district. 


CYPRESS 


New Orleans, La.—Demand continues steady in volume 
and character, with mixed car trade predominant, anda 
fair call for straight cars. No new feature is noted. The 
call is said to be fairly well distributed over the list. 
Active request for crossties has about cleaned up avail- 
able stocks, it is said, and the carriers are buying 4 
little car siding and roofing. The gain in cali for factory 
stock recently noted has been maintained. Prices are 
firm all round. There are fewer complaints about car 
supply. 











Chicago.—Cypress business continues of fair prop0!- 
tions and what improvement there is concerns tank stock, 
the last few days recording a marked demand for 3-inch 
stock from such sources. Country yards are also buying 
in a fair manner and this serves as an impetus to the 
trade. Reports from the mills indicate that stocks are 
badly broken. 





Kansas City, Mo.—The call is good, but owing to the 
difficulty in getting closed cars the mills hesitate to take 
on a large volume of business even at advantageous 
prices. The best demand at this time comes from the 
country yards, many of which are stocking up in a huty 
to meet the fall business, which promises to become ¢x 
ceptionally active. Factory and city buying is not rush- 
ing, but there is a healthy call from both sources. 





St. Louis, Mo.—The cypress trade has been experiencilé 
considerable prosperity, although the last few days, some 
dealers say, give evidence of slackening a little. Ther 
appears to be a shortage of stock in all the lower grades, 
while heavy timbers ready for market are very difficult 
to get. The trade is also suffering, as a matter of course, 
from the car shortage. 


Boston, Mass.—Cypress is active and quotations are 
correspondingly firm. Thick cypress is scarce and >* 
coming more costly. For ones and twos quotations this 
week are as follows: 4/4, $48 to $50.50; 5/4 to 6/4, $49 
$51.50; 8/4, $51.75 to $53.75; 10/4 to 12/4, $64°to $66. ook 
shop is firm of the following basis: 4/4, $29.50 to $30él: 
5/4 to 6/4, $87 to $38.50; 8/4, $41 to $41.50. 


Baltimore, Md.—Cypress has remained fairly steady -" 
price, and even the advances in other woods failed x 
influence cypress enough to make a marked different 
in the quotations. Greater interest in the offerings * 
being manifested, however, and the yards show 4 dispos! 
tion to increase their holdings. 


New York.—While there is a fair buying of cyPIte 
the improvement develops very slowly. Some we 
for tank stock helped last week but the continued 
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ess in the building demand counts for much inactivity 
: the part of the wood working mills which buy on a 
ei to mouth basis. Many of the larger plants still are 
practically closed down on account of labor difficulties. 





Buffalo, N. Y-—The cypress trade is made up largely 
of mixed cars, wanted for immediate shipment. The 
yards are getting a fair inquiry for stock, but the volume 
of business is not heavy. Tank stock is being taken in 
fair shape, but the general tendency is to hold down all 
large orders for the present. 


Cincinnati, Ohio.—Cypress conditions are strong, the 
demand is good and prices are firm. There is a good 
call for all the factory grades and from retailers for 
yard stocks. Mill representatives are strongly emphasiz- 
ing the scarcity of thick stocks, as mentioned last week, 
and have insisted that there has been no improvement in 
that direction. Encouragement is found in the promise 
of the southern lines that the car situation will show a 
material improvement from this time on. Buyers for the 
country trade are in the market for barn and silo stock 
and for fencing. Prices are steady. 


SHINGLES AND LATH 


Chicago.—Current quotations on red cedar shingles are 
$3.09 for clears and $2.62 for stars, Chicago basis, an im- 
provement of 3 cents over last week on clears and 1 cent 
on stars. No change is reported on white cedar shingles, 
extras continuing to move at $2.80 and standards at $2.40, 
Chicago basis. Lath continue firm, at good prices. 





Minneapolis, Minn.—Dullness prevails in the shingle 
market in territory covered from this market. Prices are 
still at bottom point, but dealers here say that an ad- 
vance is quite likely owing to the lively trade developing 
in southwestern territory, and also in the East. 





Seattle, Wash.—The red cedar shingle market has 
shown absolutely no change during the last week and, in 
fact, the price is at the same point it has been for many 
weeks past. Quotations are generally $1.60 for stars and 
$1.90 for clears, although the market can hardly be said 
to be strong at these prices. 





Tacoma, Wash.—Red cedar shingle manufacturers re- 
port plenty of demand, but no rush. Mill prices are re- 
ported firm. Quotations are about $1.60 for stars and 
$1.99 for clears. Good shingle logs are firm at about 
$10.50 in the water or $11 at the mill, and no _ over- 
supply. 





Kansas City, Mo.—Demand is good and is improving 
since last week’s rains stimulated the country trade. Red 
cedar shingles are harder to get than they were, for there 
has been a good demand for some time and strike troubles 
are causing delays at some of the mills. Conditions ap- 
pear favorable for a higher price, but there has been no 
advance so far and the dealers still are quoting $1.60, 
Coast basis, for stars, and $1.90, Coast basis, for clears, 
with premium brands running as high as $2.05 for stars 
and $2.40 for clears. The outlook is bright for a very 
strong shingle trade for the next sixty days, and dealers 
feel certain that there will be a stiffening in the market 
very soon. Owing both to the light mill supplies and the 
shortage of cars the manufacturers’ order files are run- 
ning up. There is a stronger demand than usual for 
transit cars and the number of them on the way is com- 
paratively small. Buyers of cypress lath still are having 
to pay premiums for straight cars because of the dearth 
of lath at the mills. Prices on both cypress and west 
Coast lath are very firm. 





New Orleans, La.—Today’s comment indicates that mill 
supplies of cypress shingles have been pretty well cleaned 
up for the time being, demand remaining strong in spite 
of the recent price advances. Cypress lath likewise are 
in low supply and as hitherto are sold in mixed cars 
only, by most of the mills. 


Boston, Mass.—The shingle market is steady on the 
slightly firmer basis reported last week. Wholesale dis- 
tributers with wide connections report they are doing a 
very fair business with their country customers. Really 
g00d white cedar extras cost $3.55 in carload lots and 
fancy brands are bringing $3.60. Some extras which will 
get by all right can be had at $3.50. Clears are offered at 
$3.30 for the best down to $3.10 for fair makes. Red 
cedar shingles are not in heavy supply and quotations 
Temain firm. Serviceable brands are offered at $3.75 and 
the best cost 20 cents more. Furring is getting more at- 
tention and quotations are firmer. For 2-inch $21 is gen- 
erally insisted upon and for 3-inch No. 1 less is taken. 
Clapboards are scarce, especially nice spruce clapboards, 
and sellers will not consider any concession. For extras 
$54 is demanded and for clears $52 must be paid. There 
are some fairly good red cedar clapboards offered at $20 
per thousand feet. The lath market is strengthening. 
Manufacturers are marking up their prices and even close 
retail buyers are now paying $4.25 for 15-inch lath with- 
out a murmur. While the wide lath is in the best re- 
quest, 1%-inch is also active and $3.60 is rock bottom here 


with 10 to 15 cents more paid at points in Southern New 
England. 





Buffaio, N. Y.—A better demand for shingles has been 
developing, owing to the desire of the retailers to get 
their stocks down the lakes at an early date. It is ex- 
Pected that this month will see a larger movement than 
hitherto has been recorded this year, tho the total for the 
Season can hardly fail to be much less than last year. 


Domestic Shingles are unchanged in price, but British 
olumbians are up 5 to 10 cents. 

avert Tonawanda, N. Y.—Demand is asserting greater 
a all grades of red cedars moving more freely to 
= Sumers than for several months. The premium brand 
ee Pree particularly good sellers. While the mills 


oosted quotations somewhat, local dealers have 


pos deemed it advisable to change the lists which have 
xisted for several weeks. 





Cincinnati, 
from suburba 
Satisfactory, 
account of th 
Prices 


Ohio.—The demand is almost exclusively 
n and country builders and has been quite 
The movement of lath has been heavy on 
: 1e building activity in and around the city. 
lath ~ es Shingles are practically unchanged, but for 
ava cre have been a slightly firmer market and an up- 


i tendency to the ual 
selling prices, quotations, if not to the act 


SHOOKS 


Boston, Mass.—The market for packing lumber is very 
active and quotations are a little stronger than they were 
last month. Sales of round edge pine box boards, inch, at 
$22 within a few days have been reported. It is hard to 
find any really good spruce box boards, round edge, inch, 
fully dry, at.less than $20. A higher price next month 
would not surprise many merchants handling boxing and 
crating stock in a large way. Good quality pine shook, 
13/16-inch, cannot be had for less than $28 delivered in 
Boston. The box board and shook mills north of here are 
cutting extensively into the lumber they piled up last 
spring and stories of a probable shortage of packing 
lumber from the native mills before winter are frequently 
heard. The greatly augmented consumption of packing 
lumber this season through the rush of shipments from 
the big munitions factories and war order people is a 
very heavy tax upon the capacity of New England box 
board and shook mills. 








COOPERAGE 


Chicago.—Depression in many lines of business does 
not affect cooperage. Nearly all kinds of tight barrels 
are in active demand and coopers are receiving all the 
orders they can fill for oil, pork and alcohol. Large ex- 
ports of oil and an unusual demand from the packing 
houses at this season, besides the demand from the dis- 
tilleries, has caused a rise in all cooperage and shops 
have been compelled to increase wages to get sufficient 
help to do the work. Staves and heading have been 
scarce, but are now offered more freely and many south- 
ern lumber mills are arranging to cut staves. Red and 
white oak oil staves are still accepted at $34 to $35 for 
the former and $38 to $39 for the white oak. Pork staves 
of both ash and oak are wanted. The demand for gum 
syrup staves exceeds that of recent years, altho prices 
have not advanced in proportion to other tight staves. 
White oak take-offs are wanted of both oil and whisky 
grade. Kraut and pickle coopers have all the orders they 
can take care of. All kinds of circled tight heading re- 
mains firm, altho square heading is offered more freely. 
Orders for coopers’ flag have taken all the old crop. Slack 
staves and heading remain comparatively plentiful, with 
prices unchanged. Stocks carried over and the poor apple 
crop is not encouraging to the trade. A small demand 
exists for ash butter tub staves at low prices, but the 
demand for flour staves and heading was checked by the 
rise in wheat. Most of the mills continue to use sacks. 
Ash butter tub hoops are scarce and higher. Coiled elm 
hoops are more plentiful and lower. A moderate inquiry 
was noted last week for hickory box straps and hickory 


flour hoops, say A. & H. Gates in their report on market 
conditions. 





Southern elm flour staves 





ts ceccccreeceevces 9.00 
No. 2, 28%-inch elm staves, net M........ 4.75 to 5.25 

90. 1, 17%-inch kiln dried, basswood head- 

SMGe DEP BObe ic cco e sc evses esses veviece viene 07. to 07% 
No. 1, 17% 1-inch gum heading, per set, 

nominal ....... po ccecceccceccccccccssoecs 06% to 07 
White oa& lard tlerces... 2.0 iccsccvesscece 1.60 
Circled white oak, oil heading, per set.... 28% 
HOG OGNE TIGECES. «0 ccccc cc cke Wetec rcccence 1.35 to 1.40 
No. 1, 28%-inch gum staves.......... : 9.00 
Circled red oak, oil heading -26 +27 
DICTCO NOOPSs 00 0:0 oe scccoccesccesceesoosewee 
Hickory box hoops............. ccccececsee 11.50 to 12.50 


. os aRICNe (UES BUtAVORs occ 'oc:ce02ceces ‘5 to 
Patent coiled elm hoops, 6 f 
Patent coiled elm hoops, 4%-foot, per 





Patent coiled elm hoops, 6 foot, per M..... 10.00 to 

Half barrel staves, elm. per M..........++ 4.50 to 

Half barrel basswood heading. per set..... 05 
Hickory hoops. flour barrel, per M 6.00 
Head MERINO. ROE ta 6 00. 078 0 1e.s0-scase'ab.0's 55 to .60 
Head lining. car lots, per M, 12 30 ~=—sto .B5 
Ten-round koop barrels............ ° 46 
Eight patent hoop barrels.............+.. -46 
Hickory hoops, flour barrel. per M......... 45 
Two patent and six hickory hoop barrels.. 45 
Four patent and four wire hoop barrels... 45 
Half, barrels, 6-hoop..........-eceoee ae 37 8 to -88 
No. white ash butter tub staves.... to 138.50 
Flat ash, 5%-foot hoov. per M..... oe 5.50 
er err rire ee - to 60.00 
Red oak, oil staves. per M......cccceseees to 35.00 
White oak. oil staves, per M..........-+++ 39. to 40.00 
POPE PAITCIB os vac a iceccc cscs esta w ee ceee cee 1.00 to 1.05 
Porks DPATVGls. “GMs Gi. Fo. cei secrcicccccese to 95 
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WE CAN HELP YOU SELL 


Timber Logging Equipment 
Business Opportunities Scrap Metal 
Timber Lands Machinery 
Lumber Yards Camp Supplies 
Sawmills Horses 
Planing Mills Mules 
Factories Wagons 
Woodworking Plants Carts 

umber Autos 
Shingles Electric Supplies 
Rails Engines 
Cars Boilers and Pumps 
Locomotives Anything You Want to Sell 


PLACE YOUR AD IN THE AMERICAN LUMBERMAN. 
Best Salesman for the Least Money. 
ADVERTISE NOW. 





COMMISSARY MANAGERS 


Ask for samples, catalog, prices and full particulars on 
he best accounting system ever de- 


Allison Coupon Books, t 
vised for company stores. Write today. 
ALLISON COUPON CO., Indianapolis, Ind. 





TEN TO TWO HUNDRED MILLION 


As desired, hemlock and hardwood, northern Wisconsin; no 
Address INDUSTRIAL COMMISSIONER, Soo 


commission. 
Line, Minneapolis, Minn. 





UMBER PROPERTY FOR SALE. 


The largest and only commercial vein of genuine umber in 
Vein is 4 to 5 ft. thick, covering large 
Price $50,000. Well prospected. Brokers and agents, 


the U. 8. 
area, 
write for listing. Address : 

T. W. GLOVER, President, Guntersyille, Alabama. 


for sale. 





HAVE YOU ANY HORSES OR MULES 


To sell? A small advertisement in this department will find 


you buyers. AMERICAN LUMBERMAN, Chicago. 





” 


Tent—Bed—Pack 





Just the thing for Timber Cruisers 


or for woodsmen in the lumber camps. 
bination tent, bed and pack sack and weighs but 14 
pounds; is easy to carry and gives complete protection 
in all kinds of weather. Let us tell you more about it. 
Write today for particulars and prices. 


It is a com- 


PIPER & TAFT : SEATTLE, WASH. 








Fix Your Credit Loss 
in Advance. 


You can state pretty accurately every item in your 
over-head expense but one—your credit loss. That 
you can only guess at. And how often you miss 
the mark, you, only, know! Because of present 
conditions, your credit loss is more of a problem 
than ever. 

If the year’s total covered credit losses exceed a certain pre- 


viously-agreed-upon percentage of your gross sales, we repay 
the excess. 


Thus your credit loss for twelve months is determined in ad- 
vance and nothing can increase it. 


The cost of Credit Insurance is small compared to the security 
afforded. 


Over $9,500,000 paid to our 
Policyholders. 


The American Credit-Indemnity Co. 


OF NEW YORK. 


1141 Marquette Bldg., 
Chicago, Ill. 


415 Locust Street, 


80 Maiden Lane. 
St. Louis, Mo. 


New York, N. Y. 








Forty YEARS Aco 


The Lumber Business Was In Its 
Infancy—So was this Association. 


The Lumber Trade Has Taken 
Wonderful Strides — We Have 
Kept Apace. 


Speedy Lumber 
Collections Ratings 
THE LUMBERMEN’S CREDIT ASS’N 
CHICAGO a NEW YORK 

















FRANCIS |, JOHNSON JR. 


1231 LUMBER 
Lumbermén’s Exclrange Bldg, COMMISSION 
Phone 4114 Randolph CHICAGO 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents Marine Insurance 
NEW YORK, Produce Exchange. 3 Great St., Helens, LONDON, ENG.‘ 
Unexcelled facilities for negotiatin ocean, freight contracts and effecting 
Siac Sn tite EXON CUMMBER SUPMENTS 
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Advertisements will be inserted in this de- 
partment at the following rates: 

25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

— words of ordinary length make one 
ne. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing ad- 
vertisement. Copy must be in this office not 
later than Wednesday morning in order to se- 
cure insertion in regular department. All ad- 
vertisements received later will be placed under 
heading Too Late to Classify. 
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WANTED—GENERAL MANAGER FOR 
Modern rotary veneer and panel factory in the South; must 
have general executive and business ability and be willing to 
invest personally in the business; unusual opportunity for 
the right man. Give references as to experience and ability ; 
answers considered confidential. 

Address “W. 104,” care AMERICAN LUMBERMAN. 





WANTED—MILL SUPT. 

Experienced Supt. for small Mill in Ohio with good busi- 
ness and doing all kinds of special and detail Mill Work, 
hardwood doors, stairs, interior trim, cabinet work, etc. A 
good position for the right man with or without investment. 
Must have executive ability to handle men and get results. 
State age, experience, and salary expected. 

Address “H. L. C.,”’ care AMERICAN LUMBERMAN. 


WANTED—TWO OFFICE ASSISTANTS. 
Young men speaking German preferred. Must be fairly good 
bookkeepers., Will be in line for promotion as yard mana- 
gers. Lumber, hardware and implements. Line yard in Ne- 
braska and South Dakota. Also want stenographer for gen- 
eral office. Lady preferred. 

Address “INTERSTATE,” care AMERICAN LUMBERMAN. 


WANTED. 

A large retail lumber firm, furnishing customers a com- 
plete free plan Service, desires a capable young man to take 
full charge of this department. Must have a thorough 
knowledge of details of construction, be good at estimating 
from blue prints, but not required to draw plans. Excep- 
tional opportunity for the right man. ; 

Address “A, 32,” care AMERICAN LUMBERMAN. 











LIVE MAN WANTED TO MANAGE 
Retail yard in city of twenty thousand. Good responsible 
married man with right experience can work into favorable 
opportunity. 
Address “A, 35,” care AMERICAN LUMBERMAN. 
WANTED-BOOKKEEPER AND 
Stenographer experienced in retail lumber yard. 
Woman. Position permanent. 
W. A. CAVIN, Sturgis, Mich. 


WANTED—CHIEF ENGINEER 
With experience and references. Address 
CONNOR LUMBER & LAND COMPANY, Laona, Wisconsin. 


GOOD RETAIL LUMBERMAN WANTED 
Capable of taking charge of office, bookkeeping, managing 
yard, and general all-round good man. Good chance for the 
right man. 

R. J. LONG, Portage la Prairie, Manitoba, Canada. 


EXPERIENCED SASH & DOOR BILL CLERK 
And List Estimator. Excellent opportunity for right party. 
CARR & BAAL CO., Des Moines, Ia. 


WANTED-SALES MANAGER 
By wholesale Company. Northern Ohio. Must be producer 
and capable lumber man. 
Address “W,. 121.” care AMERICAN LUMBERMAN, 


WANTED-MALE STENOGRAPHER AND 
General office man, Right party can work into better posi- 
tion with Wholesale Lumber Company. Low salary to begin 
with, Give reference and salary ideas first letter. Location 
West Virginia. 

Address 





Man or 

















“WW, 112,” care AMERICAN LUMBERMAN. 


WANTED--FOREMAN 
With experience and reference for dressed lumber shed. 
Address G. ELIAS & BRO., INC., 
No. 965 Elk St., Buffalo, N. Y. 


WANTED—BOOKKEEPER AND YARD MAN 


With lumber experience, good opportunity for the right man. 
References required. 
LOCK BOX 516, Covington, Ind. 
WANTED-—PLANING MILL SUPERINTENDENT 


For North Carolina Pine Mill. Must be capable of handling 
lumber from saw mill to car. Must understand labor and 
how to handle to best advantage to keep down expenses. No 
loafer need apply. Address 

“PLANING MILL,” care AMERICAN LUMBERMAN. 


WANTED-—IMMEDIATELY HIGH GRADE 
Experienced General Manager and Superintendent for Oak 
Flooring and Sawmill Plant in very desirable part of South, 
preferably one able to become interested financially. 

Address “F, 118,” care AMERICAN LUMBERMAN. 

















VEST POCKET READY RECKONER. 

72 pages of tables showing contents of any number of 
pieces of dimension lumber, 1x8— to 12x20—40. Weight 
of lumber, shingles, lath, different log scales etc. Twenty- 
five cents a copy. AMERICAN LUMBERMAN, Chicago. 








WANTED—FIR SALESMEN 


If you are a high grade lumber salesman with a small 


territory which you cover thoroughly and 
you may be interested in this advertisement. 

A Pacific Coast manufacturing and selling company, hav- 
ing a large business and many salesmen, finds it necessary 
to buy from other mills in order to ship some orders more 
speedily than would be possible if limited to one capacity. 
It is determined to buy from high grade mills, having a 
product of good quality, and deal with them so that its 
orders will be given preference. Therefore, it is spending 
much money and effort in buying, and is able to serve a 
large number of customers satisfactorily. 

In each territory where it is not already represented, 
either East, Middle West, or North, it wishes such com- 
mission representatives .as are mentioned in the opening 
paragraph. 

First application or inquiry should be filed immediately and 
give full particulars about experience, other accounts handled, 
acquaintance in territory, references and territory  boun- 
daries. No new men will be definitely engaged until after 
a personal interview with a travelling representative. 

Dealers or users of lumber who know of a salesman who 
would be satisfactory are requested to refer this advertise- 
ment to him, or send his name to the undersigned, 

Address “A, 20,” care AMERICAN LUMBERMAN,. 


satisfactorily, 





WANTED—HIGH CLASS COMMISSION 
Connections in Chicago and other large cities of central terri- 
tory, also Canada, who can command business with the rail- 
roads, car companies, large industrial plants and large cou- 
tracting firms. We are large manufacturers and wholesalers 
of long and short leaf yellow pine. Connections to handle 
our account exclusively to this trade. In Chicago, prefer 
man who can devote entire time to our interests, certainly 
must represent us exclusively in yellow pine. Please give 
comprehensive information in first letter. 

; ‘T, 122,” care AMERICAN LUMBERMAN. 


Address ee 
WANTED—EXPERIENCED LUMBER SALESMAN 
In Hardwoods and Yellow Pine for Pittsburgh and adjacent 
territory. No limit to compensation if you can secure the 
business. ‘Triflers need not apply. Give age, references and 
full experience in first letter. Address 
“MANUFACTURER,” care AMERICAN LUMBERMAN. 
FREADRICH BELTING CO., ST. LOUIS, MO. 
Manufacturer High Grade Leather Belting, Oil-proof and W. 


P.; Waterproof; Regular Oak Tanned, Rawhide and Rebuilt 
Leather Belting, Belt Cements, Preservatives, Dressings, Lac- 








ings. Commission salesmen wanted. Exclusive territory 
assigned. Exporter. Mention AMERICAN LUMBERMAN. 





WANTED-—BY MANUFACTURER 
Traveling salesmen in all states East of Rockies to handle 
side line every retailer buys. 10% commission, 
Address “STILTS,” care AMERICAN LUMBERMAN. 


WANTED. WOULD LIKE TO ARRANGE 
With responsible traveling salesman covering Northern IIli- 
nois and Southern Illinois to sell Pacific Coast Lumber and 
Shingles as a side line, on a commission basis. Address 
“WEST COAST,” care AMERICAN LUMBERMAN. 


WE WOULD LIKE TO HEAR FROM 
Commission Men in Northern and Eastern states, desiring 9 
Yellow Pine connection for the sale of lumber and cross 
ties. Give full information regarding volume and character 
of trade and commission expected. 

Address “S. 116,” care AMERICAN LUMBERMAN. 


WHOLESALE LUMBER COMPANY 
Dealing exclusively in Pacifie Coast Lumber and Shingles 
wants to arrange with traveling salesman to handle West 
Coast products on.a commission basis. Address 
“WASHINGTON,” care AMERICAN LUMBERMAN, 














HUSTLING COMMISSION MEN 
Can get a good yellow pine mill connection by writing us. 
State experience and territory traveled. 
“A, 100,” care AMERICAN LUMBERMAN. 


Address 





WANT—A GOOD EXPERIENCED MILLWRIGHT 
To take charge of mill during night shift. State experience, 
references, and wages expected. 
THE MUNISING COMPANY, 
Saw Mill Department, Munising, Michigan. 


WANTED-—A NO. 1 STAIR BUILDER. 
Wanted an A No, 1 Shop man for Sash and Door Factory, 
one who can take measurements in building and lay out 
work for men in shop. Must be a good carpenter. 
Address “A, 21,” care AMERICAN LUMBERMAN. 


PLANING MILL MEN. 
One stair builder, one sash and door machine man, one sash 
and door assembling man, two all-around bench men—steady 
work for good men. THE CULLEN & VAUGHN CO., 
Phone 179. Hamilton, Ohio. 


WANTED-—SEVERAL GOOD EXPERIENCED 
Millwrights to begin work soon setting machinery etc. at our 
New’ Mill, Cornwall, Rockbridge Co., Va. State reference 
and wages expected. Apply to 

SOUTH RIVER LUMBER CO., Sunbury, Pa. 


WANTED-—BOX RIPPERS 
For box factory. Steady employment. Good wages to capable 
men. Give references and wages expected. Apply 
DOCK & MILL COMPANY, North Tonawanda, N. Y. 

















SALES MANAGER AND BOOKKEEPER 


Wants position with mill or wholesale office. Six years with 
large yellow pine mill, and nearly three years with hardwood 
mill. Successfully filled every position in office from sales 
manager down. Have had retail lumber experience and rail- 
road experience, and am good rate clerk. Married. 34 years 
of age. Best of references furnished. 

Address “T, 108,” care AMERICAN LUMBERMAN. 


COMMISSARY MANAGER WANTS POSITION. 
Thoroughly experienced, temperate, and capable of showing 
good results. 

Address 





“A, 40,” care AMERICAN LUMBERMAN, 





POSITION AS SALESMAN WANTED 
By High Class man open Oct. 1st who has been in the South 
the past 4 years but desires to go back North; wants to rep. 
resent some good manufacturer or wholesaler who caters to 
the retail yard and factory trade. Have had 15 years’ ey 
perience. Am well posted in Yellow Pine, Hardwoods ang 
Cypress, acquainted in Ohio, Indiana and Western Penn, ter. 
ritory. Can furnish best of references and produce satisfac. 
tory results, 

Address “T, 112,” care AMERICAN LUMBERMay, 

ACCOUNTING EXECUTIVE DESIRES 


Connection with a large Lumber or Veneer enterprise. Have 





, had ten years’ experience in lumber and veneer accounting. 


Can operate a Cost System, or install Systems. Am experi. 
enced in collections, credit and finance. Capable of super. 
vising branch office accounting, making audits ete, Best 


references. 
Address “T. 110,” care AMERICAN LUMBERMay, 
WANTED—POSITION AS WOODS SuPT, 


Am familiar with steam and team logging, laying out buiia 


ing main line and spur tracks, surveying and estimating, 
Address “W. 67,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS MANAGER OR BUYER 
With a firm both able and willing to pay for results. I can 
furnish the best of references and have proven my ability in 
both hardwoods and pine. I would prefer an eastern connec. 
tion and will guarantee to show an improvement in overhead 
and efficiency within a month. 

Address “A, 3,” care AMERICAN LUMBERMAN, 


POSITION WANTED—BY EXPERIENCED MAN. 
Ten years’ experience in lumber business. Am now en- 
ployed a general manager of plant. Reason for change plant 
going out of business. A No. 1 reference. 
Address “A. 6,” care AMERICAN LUMBERMAN, 


POSITION AS MANAGER—ASSISTANT MANAGER 
Or Superintendent wanted by lumberman age 33 with 15 
years’ practical experience from stump to market. Prefer 
Western States or British Columbia but will .go anywhere, 
With present concern 11 years. Timber now cut out and 
stock cleaned up. Salary no object till results are shown, 
Can arrange to leave in week or ten days. 

Address “A. 8,” care; AMERICAN LUMBERMAN, 

















WANTED-—-POSITION LUMBER SALESMAN OR 
Manager of retail yard. Must go to lower altitude at once, 
Fifteen years’ experience. Best references. 

Address “A, 2,” care AMERICAN LUMBERMAN. 





WANTED—POSITION AS MILL FOREMAN 
Or sawyer. Yellow pine experience. A1 ‘references. 
Address “A, 19,”’ care AMERICAN LUMBERMAN, 


WANTED-—BY EXPERT HARDWOOD MAN 
Situation as General Manager, buyer or salesman. Have suc 
cessfully managed one of the largest hardwood mills in the 
South, both manufacturing and selling the output. Highest 
references. 

Address 





“W. 105,” care AMERICAN LUMBERMAN. 


WANTED—POSITION 
As yard manager retail lumber yard. 7 years’ experience, 
Can furnish reference. 
J. W. RICHARDS, R. F. D. 1, Hudson, Iowa. 


WANTED-—POSITION AS BAND SAW FILER. 
Twelve years’ experience on pine and hardwoods. Will go 
anywhere. A1 references furnished. Address 

No. 87 CANTRELL AVE., Harrisonburg, Va. 


WANTED—POSITION AS MANAGER 
Of retail yard. Eleven years in last position, Kansas or 
Colorado preferred. 
ddress “A, 28,’ care AMERICAN LUMBERMAN. 


BOOKKEEPER WANTS TO MAKE CHANGE 
North Carolina or Tennessee preferred. Age 29. Sober and 
industrious. Ten years’ experience. Familiar with every de- 
tail of saw mill office work. Al references and bond i 
required. . 

Address “A. 29,’ care AMERICAN LUMBERMAN. 


LUMBER ACCOUNTANT & AUDITOR 
Nearly twenty years in the business with large and up-to-date 
saw mill and wholesale operators. Exceptionally experienced 
in office management and the accounting of logging, milling 
and marketing operations. 
Address “A, 30,” care AMERICAN LUMBERMAN. 


_ WANT-—POSITION AS MGR. GOOD YARD 
In middle west. Age 31, married, 8 years’ experience, cleal 
honing Can change any time. Give full particulars first 
etter. 

Address “WISCONSIN,” care AMERICAN LUMBERMA.. 


YELLOW PINE SALES MANAGER 
For large Southern operation desires similar position or posi- 
tion as buyer. Satisfactory results guaranteed. 
Address “A. 31,” care AMERICAN LUMBERMAN. 
ec 


YARD MANAGER 
Wants position with opportunity to invest. 
dress “A, 23,” care AMBRICAN LUMBERMAN._ 
PLANING MILL FOREMAN 
Estimator, detailer and biller wants to take charge of Plant 


turning out interior trim and cabinet work, First class mal 
in every respect. 





























Address “A, 24,” care AMERICAN LUMBERMAN__ 
WANTED_—WHITE PINE. 
Wanted: W. Pine to market in the East on commissiot 
yasis. 


Have established trade with large consumers. 
dress + “A, 22,” care AMERICAN LUMBERMAN 
a 


‘ DOCTOR SEEKS CONTRACT 
Married. Wife nurse. No bad habits. Two. years resident 
surgeon Missouri Pacific Railway Company. One year's ho 
pital training. One year’s experience in use of X-ray. 
office outfit. Want contract in Wisconsin or Michigan. 
Address “W. 107,” care AMBPRICAN LUMBERMAN. 


MANAGER-—ASST. MANAGER—OFFICE MAN 
Fifteen years’ practical experience in retail lumber. _ Thirty: 
eight years old. A hustler and business getter. Now a 
ployed, and can come on short notice. References and 8 
reasons for wanting change. id MAN 

“ oR . 
Address W. 108,” care AMERICAN LumBes”™ 


WANTED—POSITION BY 
A thorough accountant and general office man. Was Boel 
tary and Treasurer of a large concern five years. Employee 
at present, but desires to make a change. Willing to inv 
small capital in good paying concern, 
ddress “S, 129,” care AMERICAN LUMBERMAN. 
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